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R. Outdoor 
Advertiser, 
let’s talk com- 

mon sense. 


The space youare using 
on billboards and in street 
cars must either bring 
z\ you aprofit or net you 
4} a loss. 


That’s aself-evident fact. 


You cannot afford to 
consider it with the idea 
or. furthering art for 
art’s sake.’ 


It’s a merchandise 
proposition, pure and 
simple. 

Yet most posters and car 
cards—in fact 99% of all 
posters and car cards—are 
prepared by color printers 
whose only knowledge of sell- 
ing force lies in producing 
sketches to sell to you, Mr. 
Outdoor Advertiser. 


This color printer is inter- 
‘J ested solely and entirely in 
his own work and in producing something so 


artistic, so finely finished and so perfect in 
technique that it will “Please the man who pays 


the | 


—and that’s you—irrespective of whether 
it wi 


\l induce people to buy your goods or not. 

He knows, even if you do not tell him, that he 
is working in competition with other color printers 
and that to secure the order he must primarily 
submit a design to please the eye of the man who 
deci ] . 

The merchandising element does noé enter 
into the transaction at any stage except so far as 
it concerns his selling you hts merchandise. 


If, by flattering your vanity, by touching upon 
the distinction of having your name attached to 
such work of art as he submits, he can induce you 
to accept a design containing seven or eight colors 
instead of two or three, all the better for him. He 
has accomplished the purpose for which he made 
the sketch—to sell his own goods. 





in his pocket. 


No bili 





ume can attach to the color printer for 
ing the product of his skill as a colorist in 
st light, or of making his sketches as ela- 
> as he can induce you to take. 

He gives you honest value zz color printing 
for your money and has aright to sell you as large 
abillashecan. That is what he is in business 
for—to sell his goods—not yours. 


But, though he gives you full value in color 
nting, how about the value of the design from 
standpoint of advertising? 


As wisely expect a typesetter or electrotype 
foundryman to prepare a business-bringing maga- 
zine or newspaper advertisement as to expect a 
color printer, skilled artist and artisan though he 
may be, to prepare a poster that will economically 
sell your merchandise. 

Because salesmanship is based on thorough 
business knowledge,guided by valuable experience 
—not upon“ artistic” genius directing skilled hands. 

The nature of art work and the personality of 
the worker causes the artist in particular to be 
acknowledged generally as a poor business man. 

On the other hand, it is true that in many in- 
stances these “artistically” prepared posters and 
street car cards—the product of “art” instead of 
advertising experience—have resulted in profit- 
able returns—in traceable increase in sales for the 
product advertised. 

































But it is alsoa fact capable of demonstration 
that such “art” posters have sold goods in spite 
of the copy used to fill a certain space rather than 
because of it. 


And because of the intrinsic value of the bill- 
board space itself, many a posting campaign has 
been a success in spite of the “art” copy used to 
fill the space. 


It can also be convincingly demonstrated that 
this same valuable space filled with sales produc- 
ing copy focusing the vital selling points of your 


Every extra color means so much more money . 


proposition in a few words with an appropriate 
illustration, would have been multiplied in value 
many times and thus your results in profits on the 
advertising increased proportionately. 


Maximum results in advertising however, can 
never come from mere “art” skill, no matter how 
great. 


But a poster you say is designed principally to 
attract the attention, please the eye and give 
prominence to the name of your firm. 


True, Mr. Outdoor Advertiser. 


But the most important point of all you have 
overlooked. 


If your poster or street car card is toreach the 
maximum of its effectiveness, it must also open 
the purses of those who read it and drive them 
into the stores to buy your goods. 


Otherwise you aresimply supportingart forart’s 
sake and wasting money instead of investing it. 


The great middle class—the buying class—are 
practical rather than aesthetic. 


High art will not and does not loosen their 
purse strings when it requires studying or figur- 
ing to determine what is for sale, or for what 
purpose it is intended. 


Take the case of Omega Oil. 


You well remember their original poster—the 
boy, the geese and the bag of corn, with the words 
“Omega Oil” in the upper corner. 


The color scheme was asymphony of harmonies, 
the composition beyond reproach, the technique 
perfect. 


The work reflected great credit on the color 
printer who prepared it. 


Its use also depleted the pocketbook of “The 
man who paid the bill,” it has been said, to the 
extent of $140,000 before it was declared a failure 
and its use discontinued. 

Then came a vital change in their copy, the 
necessity for which had been driven home at the 
price of thousands of dollars. 

Their next poster copy told a story in each 
picture, instead of being merely a sacrifice on the 
altar of art. 

The result is that the lost thousands were soon 
recovered after the new posters appeared. 


The new copy—the bandaged arm with the 
words “Omega Oil for sprains and bruises’—the 
swollen leg being rubbed with “Omega Oil for 
Rheumatism” tells at a glance what is being sold, 
(with but few words to read) what it is for, and 
suggests relief from pain to those who suffer, in a 
manner that sent the péople to the stores and 
opened their purses. 

The millions in profits resulting from the sale 
of Cascarets were largely gained through the 
forceful posters with appropriate illustrations and 
the words “Cascarets—Best for the Bowels—They 
work while you Sleep.” 


Here again is condensed advertising—the whole 
story told in anutshell. The name of the remedy, 
its purpose and the ease of its action—all told 
succinctly in one short sentence that drove the 
story straight to the mind of the reader. 


Not merely the attracting of attention, you see, 
but the meat of pee selling argument, freed from 
husks and shell until it is ready for sure and 
profitable digestion by the public—is the vital 
element in successful poster copy. 

No color printer could originate such copy, 
however qualified mechanically and artistically 
he might be to interpret the selling idea once 
given to him, or how successful he might be in 
inducing you to buy the products of his brush. 


The Impressario cannot perfectly render the 
opera Il Trovatore by means of the anvils alone, 
although the anvil plays an important part in its 
presentation. 

For there is more to opera than mere sound. 

Neithercan mechanical nor “artistic” skill alone 
produce a poster or street car card which will 
economically sell goods any more than the mechan- 
ical skill of the electrotype foundryman alone can 


The Blacksmith’s Anvil Cannot Sound Grand Opera 


produce a magazine or newspaper advertisement 
which will clear the merchandise from your 
shelves. 


The blacksmith’s anvil cannot sound grand opera. 
x + * 


An advertising agency which devotes the greater 
share of its thought to copy is the logical place to look 
for selling force in poster and street car cards. 


The business of the Advertising Agency is to 
economically sell the goods advertised by opening the 
purses of the masses through the use of printer's ink. 

The more experienced the agency is in copy prepara- 
tion and the greater the agency’s ability to sell to the 
people through printer’s ink, the greater will be the 
returns and lower will be the cost of the returns to the 
man who pays the bills. 


These are acknowledged facts, proved so thoroughly 
and convincingly that there is no room for argument. 

This holds quite as true with regard to the produc- 
tion of poster and street car advertising as with regard 
to advertising which appears in publications of general 
circulation. 

But it has also been demonstrated that many copy 
writers who can prepare successful copy for magazines 
and newspapers cannot successfully condense the sell- 
ing arguments to such tabloid form as the demands of 
outdoor advertising require. 

These two forms of advertising, to wit—publication 
advertising and poster advertising—are as widely dif- 
ferent as indoors from outdoors.—The methods as 
widely separated as selling goods over the counter and 
marketing them by mail. 

With the single exception of Lord & Thomas no ad- 
vertising agency in America is equipped with a separate 
and exclusive copy force trained in the production of 
posters and car cards designed to Sell goods instead of 
to merely please the advertiser, with no result in view 
except an order for posting. 

No other agency in America has had the courage or 
faith required to spend thousands of dollars in the equip- 
ment of a Special Organization devoted exclusively to 
the production of Posters and Car Cards which will 

market the most goods for the advertiser at the least 
advertising expense. 

All other agencies either attempt to utilize their 
magazine and newspaper copy force in the preparation 
of poster copy and designs or submit to you the product 
of the same color printer to whom you might have gone 
in the first place without the agency’s intervention — for 
it is not generally known that most agency posters are 
prepared both as to idea and design by color printers. 

In either case you, Mr. Outdoor Advertiser, are 
being given a stone when you crave bread, and have no 
just cause for disappointment if your posting campaign 
fails to show the desired results in stimulated trade. 

Lord & Thomas alone have had the temerity to step 
into the gap at an expense of over $30,000 to give the 
8ame trained service on bill boards and street car ad- 
vertising which isexpected and demanded on advertise- 
ments which are to appear in general publications. 

This has not been done hurriedly or carelessly. 
Quality of service and ability in the individual members 
of the staff has received sole consideration to the entire 
exclusion of cost. 

It required over two years to secure the right men to 
be entrusted with this important department. 

This trained service—the only exclusive specialized 
service of its kind in America—is at vour command 
without added expense to you, Mr. Outdoor Advertiser, 
if you want it. 


It will cost you no more to have your Posters and 
Car Cards prepared by Lord & Thomas’ trained poster 
copy men than it does now to have them prepared by 
color printers. 

Space on billboards or in street cars will cost you the 
same no matter from whom you buy it—whether from 
Lord & Thomas, or direct, or through any other 
authorized agency. 

The Posting systems bear the expense of this ser- 
vice—not you. Because they recognize that in proportion 
as you succeed through Billboard and Street Car adver- 
tising, to just that extent will it mean success for them. 

Therefore, if Lord & Thomas look after your bill 
posting and street car work your space will cost you 
basically no more and no less than it does at present, but 
this space will be immeasurably increased in value and 
productiveness by being filled with sales producing copy. 

If you are interested in Outdoor Advertising, or con- 
template Outdoor work, orif you wish your Billboard 
and Street CarSpace to bring you BETTER RETURNS, 
write us for our Book on Outdoor Advertising—which 
fully covers in detail every phase of this form of pub- 
licity. We are also about to issue a series of small books 
(cloth bound) covering advertising—newspaper, maga- 
zine and outdoor—in allits phases. 

The value of the information and data this series 
contains cannot be measured by the price they were 
intended to sell at—$4.00—but we will gladly send them 
free to any interested advertiser. 


LORD & THOMAS 


ESTABLISHED 1873 
Largest Advertising Agency in America 


Annual Volume Placed for Clients 


CHICAGO 


Approaching $4,000,000.00 


NEW YORK 
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R. Outdoor 
Advertiser, 
let’s talk com- 

mon sense. 


The space youare using 
on billboards and in street 
cars must either bring 
z\ you aprofit or net you 
a} a loss. 

That’s a self-evident fact. 


You cannot afford to 
consider it with the idea 
of ‘‘furthering art for 
art’s sake.’’ 


It’s a merchandise 
proposition, pure and 
\ simple. 

Yet most posters and car 
cards—in fact 99% of all 
posters and car cards—are 
prepared by color printers 
whose only knowledge of sell- 
ing force lies in producing 
sketches to sell to you, Mr. 
Outdoor Advertiser. 


This color printer is inter- 
‘J ested solely and entirely in 
»wn work and in producing something so 
artistic, so finely finished and so perfect in 
technique that it will “Please the man who pays 
the bil oe that’s you—irrespective of whether 
it will induce people to buy your goods or not. 
knows, even if you do not tell him, that he 
ng in competition with other color printers 
t to secure the order he must primarily 
a design to please the eye of the man who 
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merchandising element does nof enter 
e transaction at any stage except so far as 
erns his selling you kts merchandise. 

If, 1 by flattering your vanity, by touching upon 
the distinction of having your name attached to 
such work of art as he submits, he can induce you 
to accept a design containing seven or eight colors 
instead of two or three, all the better for him. He 
has accomplished the purpose for which he made 
the sketch—to sell his own goods. 


int 
it c¢ 





in his pocket. 

No blame can attach to the color printer for 
presenting the product of his skill as a colorist in 
its best light, or of making his sketches as ela- 
borate as he can induce you to take. 


He gives you honest value ¢2 color printing 


for your money and has aright to sell you as large 
abillas he can. That is what he is in business 
for—to sell his goods—not yours. 


But, tt rough he gives you full value in color 
nting, how about the value of the design from 
star ndpoint of advertising? 








As wisely expect a typesetter or electrotype 


foundryman to prepare a business-bringing maga- 
zine or newspaper advertisement as to expect a 
color printer, skilled artist and artisan though he 
may be, to prepare a poster that will economically 
sell your merchandise. 

Because salesmanship is based on thorough 
business knowledge,guided by valuable experience 


—not upon“ artistic” genius directing skilled hands. 

The nature of art work and the personality of 
the worker causes the artist in particular to be 
acknowledged generally as a poor business man. 


On the other hand, it is true that in many in- 

ne ances these “artistically’’ prepared posters and 

et car cards—the product of “art” instead of 

ar yr srtising experience—have resulted in profit- 

able returns—in traceable increase in sales for the 
product advertised. 


But it is alsoa fact capable of demonstration 
that such “art” posters have sold goods in spite 
of the copy used to fill a certain space rather than 
because of it. 


And because of the intrinsic value of the bill- 
board space itself, many a pos sting campaign has 
been a success in spite of the “art” copy used to 
fill the space. 


It can also be convincingly demonstrated that 
this same valuable space filled with sales produc- 
ing copy focusing the vital selling points of your 


Every extra color means so much more money - 


proposition in a few words with an appropriate 
illustration, would have been multiplied in value 
many times and thus your results in profits on the 
advertising increased proportionately. 


Maximum results in advertising however, can 
never come from mere “art” skill, no matter how 
great. 


But a poster you say is designed principally to 
attract the attention, please the eye and give 
prominence to the name of your firm. 


True, Mr. Outdoor Advertiser. 


But the most important point of all you have 
overlooked. 


If your poster or street car card is toreach the 
maximum of its effectiveness, it must also open 
the purses of those who read it and drive them 
into the stores to buy your goods. 


Otherwise you are simply supportingart for art’s 
sake and wasting money instead of investing it. 


The great middle class—the buying class—are 
practical rather than aesthetic. 


High art will not and does not loosen their 
purse strings when it requires studying or figur- 
ing to determine what is for sale, or for what 
purpose it is intended. 


Take the case of Omega Oil. 


You well remember their original poster—the 
boy, the geese and the bag of corn, with the words 
“Omega Oil” in the upper corner. 


The color scheme was asymphony of harmonies, 
the composition beyond reproach, the technique 
perfect. 


The work reflected great credit on the color 
printer who prepared it. 


Its use also depleted the pocketbook of “The 
man who paid the bill,” it has been said, to the 
extent of $140,000 before it was declared a failure 
and its use discontinued. 

Then came a vital change in their copy, the 
necessity for which had been driven home at the 
price of thousands of dollars. 


Their next poster copy told a story in each 
picture, instead of being merely a sacrifice on the 
altar of art. 

The result is that the lost thousands were soon 
recovered after the new posters appeared. 

The new copy—the bandaged arm with the 
words “Omega Oil for sprains and bruises’’—the 
swollen leg being rubbed with “Omega Oil for 
Rheumatism” tells at a glance what is being sold, 
(with but few words to read) what it is for, and 
suggests relief from pain to those who suffer, in a 
manner that sent the péople to the stores and 
opened their purses. 

The millions in profits resulting from the sale 
of Cascarets were largely gained through the 
forceful posters with appropriate illustrations and 
the words “Cascarets—Best for the Bowels—They 
work while you Sleep.” 

Here again is condensed advertising—the whole 
story told in anutshell. The name of the remedy, 
its purpose and the ease of its action—all told 
succinctly in one short sentence that drove the 
story straight to the mind of the reader. 

Not merely the attracting of attention, you see, 
but the meat of your selling argument, freed from 
husks and shell until it is ready for sure and 
profitable digestion by the public—is the vital 
element in successful poster copy. 


No color printer could originate such copy, 
however qualified mechanically and artistically 
he might be to interpret the selling idea once 
given to him, or how successful he might be in 
inducing you to buy the products of his brush. 


The Impressario cannot perfectly render the 
opera Il Trovatore by means of the anvils alone, 
although the anvil plays an important part in its 
presentation. 

For there is more to opera than mere sound. 

Neithercan mechanical nor “‘artistic” skill alone 
produce a poster or street car card which will 
economically sell goods any more than the mechan- 
ical skill of the electrotype foundryman alone can 


The Blacksmith’s Anvil Cannot Sound Grand Opera 


produce a magazine or newspaper advertisement 
which will clear the merchandise from your 
shelves. 


The blacksmith’s anvil cannot sound grand opera. 
* * * 


An advertising agency which devotes the greater 
share of its thought to copy is the logical place to look 
for selling force in poster and street car cards. 

The business of the Advertising Agency is to 
economically sell the goois advertised by opening the 
purses of the masses through the use of printer's ink. 

The more experienced the agency is in copy prepara- 
tion and the greater the agency's ability to sell to the 
people through printer’s ink, the greater will be the 
returns and lower will be the cost of the returns to the 
man who pays the bills. 

These are acknowledged facts, proved so thoroughly 
and convincingly that there is no room for argument. 

This holds quite as true with regard to the produc- 
tion of poster and street car advertising as with regard 
to advertising which appears in publications of general 
circulation. 

But it has also been demonstrated that many copy 
writers who can prepare successful copy for magazines 
and newspapers cannot successfully condense the sell- 
ing arguments to such tabloid form as the demands of 
outdoor advertising require. 

These two forms of advertising, to wit—publication 
advertising and poster advertising—are as widely dif- 
ferent as indoors from outdoors.—The methods as 
widely separated as selling goods over the counter and 
marketing them by mail. 

With the single exception of Lord & Thomas no ad- 
vertising agency in America is equipped with a separate 
and exclusive copy force trained in the production of 
posters and car cards designed to Sell goods instead of 
to merely please the advertiser, with no result in view 
except an order for posting. 

No other agency in America has had the courage or 
faith required to spend thousands of dollars in the equip- 
ment of a Special Organization devoted exclusively to 
the production of Posters and Car Cards which will 
market the most goods for the advertiser at the least 
advertising expense. 

All other agencies either attempt to utilize their 
magazine and newspaper copy force in the preparation 
of poster copy and designs or submit to you the product 
of the same color printer to whom you might have gone 
in the first place without the agency's intervention — for 
it is not generally known that most agency posters are 
prepared both as to idea and design by color printers. 

In either case you, Mr. Outdoor Advertiser, are 
being given a stone when you crave bread, and have no 
just cause for disappointment if your posting campaign 
fails to show the desired results in stimulated trade. 

Lord & Thomas alone have had the temerity to step 
into the gap at an expense of over $30,000 to give the 
same trained service on bill boards and street car ad- 
vertising which isexpected and demanded on advertise- 
ments which are to appear in general publications. 

This has not been done hurriedly or carelessly. 
Quality of service and ability in the individual members 
of the staff has received sole consideration to the entire 
exclusion of cost. 

It required over two years to secure the right men to 
be entrusted with this important department. 

This trained service—the only exclusive specialized 
service of its kind in America—is at vour command 
without added expense to you, Mr. Outdoor Advertiser, 
if you want it. 

It will cost you no more to have your Posters and 
Car Cards prepared by Lord & Thomas’ trained poster 
copy men than it does now to have them prepared by 
color printers. 

Space on billboards or in street cars will cost you the 
same no matter from whom you buy it—whether from 
Lord & Thomas, or direct, or through any other 
authorized agency. 

The Posting systems bear the expense of this ser- 
vice—not you. Because they recognize that in proportion 
as you succeed through Billboard and Street Car adver- 
tising, to just that extent will it mean success for them. 


Therefore, if Lord & Thomas look after your bill 
posting and street car work your space will cost you 
basically no more and no less than it does at present, but 
this space will be immeasurably increased in value and 
productiveness by being filled with sales producing copy. 

If you are interested in Outdoor Advertising, or con- 
template Outdoor work, orif you wish Ba Billboard 
and Street CarSpace to bring you BETTER RETURNS, 
write us for our Book on Outdoor pO heer oe ihrer 
fully covers in detail every phase of this form of pub- 
licity. We are also about to issue a series of small books 
(cloth bound) covering advertising—newspaper, maga- 
zine and outdoor—in allits phases. 

The value of the information and data this series 
contains cannot be measured by the price they were 
intended to sell at—$4.00—but we will gladly send them 
free to any interested advertiser. 


LORD & THOMAS 


ESTABLISHED 1873 
Largest Advertising Agency in America 


Annual Volume Placed for Clients 


CHICAGO 


Approaching $4,000,000.00 


NEW YORK 
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by Fletcher C. Ransom 


Orison Swett Marden 
} , Paul Latzke 


Illustrated by Carl Abel and Clare V. Dwiggins 


. Robert Mackay 


Clara Morris 
: ; . Charles Champlin Cooper 


Illustrated by L. W. Lee 


James W. Foley 
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Invest $5 To-day 





LINCOLN 


New York’s Model Industrial Suburb 


4 OC 0 people 


r pr 


lestate 
y real estate anywhere within a radius of fifty miles of New 
t a fair ce and you cannot go amiss. 
i r property is simply bound to increase in value. 

> Y is a struggling, swarming mass of 


k City Pp 
living on an island searcely large enough to hol 


Yorkers inthe past five years have found New 


ive moved to the suburbs—especially to New Jersey, 


1 Save $5.00 or more a month from your income, You 
. better or safer investment for it than New York 


ople— 


y year is being dotted with new and beautiful homes 





ft similar examples abound on every hand. 
1 few years ago wee far-sighted eneugh to invest 
dollars in New York suburban real estate are 


years will show even more rapid increase. 


By 


usly now you may win a fortune in the next few 
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in this advertisement. 


LINCOLN 


utiful New York suburb of Lincoln. 
5.00 a month for twenty-six months will give 


pointed exclusive sales agents for a valuable 





‘oln, New Jersey. 


n the very heart of the prosperous and rap- 


> tract of farming land,a mere prospect 
rban real estate properties being offered 
It isa present day reality. 


ng suburb 28 miles from Broadway, located 


nd Brook. 











Birdseye View of Lincol 


Lincoln is on the main line of the Central Rail- 
road of NewJersey and the Lehigh Valley KRail- 
ré 


New Jersey, directiy between the large towns 
plants are daily sending forth smoke 
iploying hundreds of busy workmen. 





ad. ‘’wenty-nine trains a day stop there. 
The stations of these two railroadsare within 
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it you will return my money, 


easy access of every lot in the town. 

A splendid electric street car system 
runs through Lincoln with a 15-minute 
service, taking passengers to all sur- 
rounding towns, to Newark, Jersey 
City and thence by ferry to New 

York. Every lot we offer is with- 
in easy walking distance of the 
cars. Lincoln has city water, 

gas, sewers, and is lighted 

by electricity. 
church, its school houze 

and its hotel. i 
Lincoln have been sel- 
ling in the past at 
from $150 to $500; 
never under $150. 

This summer, 
however, we 
have set 

asidea few 
the 
very 





It has its 


Lots in 
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’ will pay the balance ($130)- at 


Yours truly, 


per month for twenty-six months. 


<s 


choicest lots in the residential section—full size city lots—and will 
offer them, while they last, at the rate of $135; payable $5.00 down 
and $5.00 a month until payments are completed, or for $120 cash. 

A concern in Bound Brook has loaned $100 on these lots, 
proving them to be held at $200 value even now. 

Lots at Lincoln are certain to increase in value. Nothing can 
stopthem. Nor will there be a long wait. 

This summer we shall begin extensive improvements at Lin- 





SOME EVIDENCE 


Now we want you to read one of the letters we have received 
from a satisfied citizen of Lincoln. See what others think. It’s the 
best kind of proof. 

LINCOLN, N. J., Feb. 12, 1906. 
W. M. OSTRANDER, INC., Philadelphia, Pa. 

Gentlemen :—U recommend Lincoln as a good healthy town. 
It is located on high land and the air is splendid. It makes a good 
location for factories and for home sites. 

I was the first settler in Lincoln and am thoroughly pleased 
with the place. There is good transportation, two railroads, the 
New Jersey Central and Lehigh Valley, and trolley to Jersey City 
and, Trenton. 

There is plenty of work here but not enough homes. Most 
of the people working in factories here now live in Dunellen and 
Bound Brook. Every house in town is occupied. As many more 
could be built and occupied at once, if someone would only 
undertake the work. Yours truly, P. W. HANSEN. 


And notice in particular the following letter from the General 
Passenger Agent of the Central Railroad of New Jersey, whose 
four track line runs through the heart of Lincoln: 


To my mind Lincoln is capable of very great development. 
It is located in one of the healthiest belts of the State; the sur- 
rounding country is attractive, with innumerable beautiful drives, 
and when taken into consideration with the fact that it is located 
but twenty-eight miles irom the largest city in the country, with 








28 Miles from Broadway 
2 Railroads 
29 Trains a Day 
Trolleys Every 15 Minutes 
City Water 
Gas 
Lighted Streets 
Sewers 
Every Modern Convenience 


50 Lots in the Heart $135 
of the Town at 
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coln and in this we will be greatly aided by the present property 
holde New streets will be opened, trees will be planted and a 
great many houses built. Weare planning to erect 50 houses our 
selves. More manufacturing industries are expected to locate 
there and the largest of the present ones has decided to double the 
eapacity of its plant. In view of these improvements there can be 
no doubt that your lot will be held at a price much higher than you 
‘ have contracted to pay even be- 
fore the paymentg are com- 
pleted. Andif you are content 
—— to hola your lot still longer— say 
two or three years—you will be 
certain to realize magnificently. 








sty sf 


aun sefore the end of the pres- 
hire ent year a tunnel now being 
ays constru: ted beneath the North 
a 7 tiver will be open for traffic to 
Jersey City, and through it will 

oe be run electric cars that will 


directly connect with Lincoln. 
Two other big tunnels will fol- 
low. The result in the saving 
of time over the slow inconveni- 
ent ferry service will increase 
enormously the value of all 
suburban property in New Jer- 
sey. Property in the vicinity of 
, Lincoln will be practically as 
near the heart of the metropo- 
c lis as are the subway stations 
to-day. Just try to realize what 
this means to New Jersey. 
In our opinion every lot we 
sell to-day at $155 should be 
worthat least $1,000 inside of ten years; probably in a much shorter 
tir 


We have had years of experienve in the real estate business in 
every section of this broad United States, but we are more enthu- 
siastic and have a firmer faith in the future of this project than of 
any other real estate operation with which we,have been connected. 


BETTER THAN LIFE INSURANCE 


Ine very unnsual and particularly desirable feature that is 
included in the buying of a Lincoln lot is the insurance clause. 

If you should die before you have made all the payments, 
your wife, children or estate will be given the deed to the prop- 
erty without a single additional payment. This is the best kind 
of protection. You can get itin force at once. The moment you 
deposit * in the mails, your life will be protected for the full 
value of the lot, and the $5.00 will begin to earn profits on the 
entire investment. 

This makes the purchase of a lot not only an unusually good 
investment, but the strongest kind of a protection as well. 

he lot could be sold at any time, and your beneficiaries would 
thus realize on their property just as if it were an ordinary insur- 
ance policy. 


FREE TRIP TO NEW YORK 


We will agree to pay in cash your railroad fare in case yon 
make the trip to Lincoln and find one word of this advertisement 
a misrepresentation 

We know that if you visit Lincoln you will purchase a lot. 
You could not help being as enthusiastic as we are now. 

But even though vou cannot visit Lincoln you can and should 
invest in one or more of its lots. The facts are plain. 
There is no better way to make money safely, rapidly and 
easily than to invest it judiciously in New York real estate. 
Think of the wealthy people you know or know about. 
Did not most of them make their money, or at least their 
start, in real estate ? z 7 

four chance is every bit as good. No safer invest- 

ment exists. 






The Splendid Trolley Service at Lincoln 


liberal train service, there should be no difficulty in bringing it 
favorably before the public eye, especially at this time, when all 
New York is becoming interested in suburban property. 
Cc. M. Burt, 
Gen’l Passenger Agent, Central Rk. R. of N. J. 

These are only samples, but they reflect the spirit in which 
people who know regard Lincoln, 

Their endorsements mean more than anything we could say. 


THE MATTER IN A NUT-SHELL 


We are offering you an opportunity of making money easily, 
rapidly and with little outlay, with no risk and with no effort. 

By sending $5.00 to-day you can secure a lot for $135 

By paying for your lot in easy little installments, you willina 
comparatively short time own real estate that is almost certain to 
double in value while you are paying for it. You will deposit your 
$5.00 each month through us just as you would ina savings bank. 
Your money will be just as safe and decidedly more profitable. 





YOU WILL BE SAFE 


You can feel perfectly safe in doing business with us. 

Most of the big houses in Philadelphia can tell you who we are. 
So can the big mercantile agencies, Dun’s and Bradstreet’s. We 
ean refer you to National banks, in New York, Philadelphia and 
Chicago as to our financial standing. 

We can refer you to thousands of satisfied investors who have 
placed with us over $2,000,000 for investment- and who have re 
ceived in return in the past three years, $524,500 in dividends. 

Many of these people are in your own State. Some of them 
may be in your own town. 

You are taking no chances whatever when you do business 
with us. 





DECIDE TO-DAY 


We do not want you to investa dollar until you are absolutely 
certain that your investment will be a safe and profitable one. 
Make your decision as a result of your best judgment, but be 
prompt. Now, if ever, is the time to invest. Only 50 lots have 
been reserved for the readers of this advertisement. These 50 lots 
are among the best in town, right in the heart of the unsold terri- 
tory. As soon as your $5.00 is received we will pick out one of the 
best remaining lots tor you. Then if for any reason you prefer 
some other lot, we will transfer it to you without extra charge. 
Or if the lot we choose for you is not inevery way what we claim 
it to be, we will return your money with interest. But quick 
action is necessary here. 

If you can save $5.00 a month from your income, and want 
to double your income, sit down, fill out the coupon printed be- 
low, enclose $5.00 and mail it to us to-day. 

If the 50 lots are gone when your money comes, we will return 
your $5.00 promptly. Be sure of a lot by writing now— this minute 
—you will never regret it. It will be the best investment you ever 
made, 


W. M. OSTRANDER, (Inc. 


Exclusive Sales Agent 
391 North American Building, Philadelphia 
NEW YORK OFFICE: 25 WEST 42d STREET 
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e Human Side of Business 
st men are born disorganizers. Other talents and virtues by the 

thousand they may have, but for organization, and the proper By ARTHUR WARREN 

S for effecting it, their comprehension is usually of the very smallest. Illustration by William Oberhardt. Portraits by Homer W. Colby 
) it happens that the chief difficulties , 
way of efficient organization may be 
ed by the owners of a business, or, How our great commercial concerns are so think this were a new discovery, whereas 





world about dummy directors. One would 
sthec Saree " a ie 1; . ; ° . ‘ ee F ' Daa ae % 
the same thing, by the board of di- organized that a systematic business involving the fact is that most directors are dum 


This statement will surprise only “1 . mies and have ever been so. The major- 
who are still inclined to regard millions of dollars may be operated with the ity of them are on their respective boards 


‘ors as persons of very superior greatest effectiveness.—Some of the men who because they were wanted for other pur- 
m. ; have shown their ability as successful organizers poses than directing. The statutes had 
\ great stir has been made in the . to be complied with, custom, in most cases, 
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had to be honored, names are useful, and votes 
are absolutely necessary. Most directors do 
not direct. They vote as they are told to, pass 
resolutions which are prepared and laid before 
them by the man, or men, in control, approve 
the papers they are asked to approve, disap- 
prove those they are asked to reject, listen to 
reports which have been boiled down to the Dy 

bone and bereft of detail, pocket their fees, WA 

adjourn, and, a few minutes later, attend other ~~ y tow 





directors’ meetings, for other companies, per- x. \ \ 
haps in the same street or even in the same ee. 
office building. i \ 

Many boards meet only once in three % 
months. They have executive committees of YAN 
their members which meet once a week. Let 4 


ELMER J. BLISS 
Who manages the Regal Shoe 


Company’s immense plants 


us suppose that a board is composed of four- 
teen or fifteen members, or more, and that the 
executive committee contains seven members, 
or less. Very rarely is there a full board meet- 
ing; it is not often that a majority is present. Usually the official quorum 
has to be drummed up. This is true, also, of executive committee meet- 
ings. The directors have so many meetings to attend that they can not 
be present at all of them. How, then, can they know much about the 
businesses which they are supposed to direct? If any of their employees 
knew as little they could not hold their places for a week. 

I knew a persistent old gentleman who spent half his life at this sort 
of thing. He played at directing as another man might play at golf. 
He was on the boards of fifty-three companies, and some ten executive 
committees. He was reputed to attend a thousand meetings a year. You 
can easily figure it up, for he was very diligent in attendance. He 
would flit from meeting to meeting, remaining long enough at each to 
collect his fees. He was a very well known man, very rich, his fees earned 
him at least $20,000 a year, and, as he lived very modestly for so rich 
an old gentleman, he could, and did, put all 
his dividends into investments. How much 
did he know about the affairs of the fifty-three 
He knew when they would declare 
dividends, and what the rates would be. That 
is always a very profitable knowledge when it 
comes to you in advance. He knew, before 
each event, when stocks and bonds would be 
the details concerning them. 





companies 


issued and 
An Active Corporation Director Never Scorns the Fees 


[f borrowing or lending was to be done 
he knew of it. It was his business to know 
these things. He was a professional director. 


But what his fifty-three companies were really ALEXANDER H. KEVELL 





doing, and how they were doing it, he knew A Chicagoan who combines busi- 
y js " : ness with reform 

only what he was told in brief formal reports 

and in chats with the chairmen of the boards. 

Of course he relied on their word. They relied on his vote. They put 


good things in his way; he put good things in theirs. 

[f you consult the New York ‘‘ Directory of Directors” and count 
the men who are members of more than a half dozen boards, of more 
than a dozen boards, or of more than two dozen boards, you will start 
some motion in your gray matter. 

The guileless ask: ‘‘Why do men become directors in so many 


companies? Why do they saddle themselves with responsibility for 
undertakings of great pith, moment, and variety, of the true inwardness 
of which they know nothing?” Well, to begin with, they have not been 


acc ened to think that they were saddling themselves with responsi- 
bility. Directing is a profitable profession. 

Fees are a part of the profit. Of course any shrewd director can 
make more in ten minutes by an operation in stocks than the annual 
total of his fees will bring him. But he never scorns the fees,—be sure 
of that. They are paid to him in gold, at each meeting. He will easily 
average twenty dollars per meeting. Some 


companies pay more, some less. Twenty dol- ngs 

lars is a fair average. ris 
The fees are the same for a board meet- 

ing and for an executive committee meeting. 


The board meeting is very often held immedi- 
ately after _ executive committee meeting, at 
the same table, in the same room, a few minutes 
only intervening, sometimes only a few seconds. 


Opportunity Knocks Frequently at a Director’s Door 


The directors who were at the executive 
committee meeting were, of course, paid for 
that with the usual golden tribute. Now, 
without leaving the room, without even leaving 
the table, they are entitled to another bunch 
of fees because this is a ‘‘ board meeting” and 
the other was an “executive meeting.” And 
it is often noticed that, the richer the man, the 


H. H. BENEDICT 


One of the great builders of the 
typewriter industry 
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more zeal he has for the fees.. Men do not 
become millionaires by ignoring gold pieces. 
But it may be that fees alone do not take our 
director into the rain and sleet and heat; that 
fees alone do not induce him to bring his 
ignorance of the business to the long table 
where he suffers boredom from the equal, or 
greater, ignorance of his fellows. There is, of 
course, another reason,—it is Opportunity. 
Opportunity comes to ‘‘the man in the 
know.” A director may know very little of 
the internal operations of his respective com- 
panies, but he does know a great many other 
things, and where to find a great many other 
things that make for his personal advantage. 
Directors have money, or, what is of greater 
importance, the control of money. They come 
into contact, daily, with men similarly circum- 
stanced. At their meetings, in their friendly 
(or unfriendly,) conversations, they obtain a close and early knowledg: 
of plans that are afoot, of chances for money-making, here, there, anc 
everywhere. Nobody grows rich on salary, and nowadays nobod 
grows rich by hard work. It is making other people work, and seizing 
opportunities, and having nerve and cash t 
put into the opportunities that bring the mul 
tiplying dollars. Opportunity knocks fre 
quently at the door of a professional director 
One of the first things that a man in a: 
important position in a big concern learns, « 
should learn, is what his directors are like an: 
what their attitude toward each other may b« 


There Are Axes To Grind and Friends To Rewar/ 





JOHN WANAMAKER 


Who has made system a science 
in his great department stores 





If he does not learn all this he is at a di: 
advantage; for, although the worthy gentleme: 
may vote as they are told and may do all th: 
nice little things that are expected of them, 
still they are human and they have their axe 
to grind. They have, also, their favorites to 
reward. Under the most plausible smiles the, 
may be playing their own shrewd games an! 
forming their own snug cliques; and, even then, one of their neighbors 
at the board may be pulling wool over their eyes. It is important to 
remember these things, because they bear on organization, and they bear 
hard. Remember, too, that a director, after he has got into a company 
with ease, may find it difficult to get out again,—with profit. 

Things don’t go as they should. The executive committee confers 
Then it tells the full board that reorganization of the personnel of the 
company is what is wanted. Perhaps they buy another company, or 
half a dozen other companies, some of which they may personally own, 
some of which they don’t. They roll _ 
all in a bunch, and look around to find : 
practical executive who can reorganize thie 
whole thing, and make it earn money, or pull 
it around to a point where they can sell out. 
That is where the executive’s trouble begins! 

Now there are many kinds of business, 
and no one human being knows them all. 


“A Corporation President, To-day, Must Be a Producer 


J. M. STUDEBAKER 
The veteran of the carriage and 
wagon manufacturers 





’ The financial man’s business is finance; 
it is not, let us say, manufacturing: so_ tlie 
financial men who compose the board secure 
a president who understands manufacturing 
and selling, a man of broad experience w/io 
has done these things before, and they leave 
the rest to him. That is, they theoretically 
leave the rest to him. 

A good deal depends upon the kind of organization that is wanted, 
not what is publicly stated and generally understood as wanted, but w/t 
is privately understood by the elect. Is it an organization for sto: k- 
jobbing purposes, or is it an organization for real work? There is a vost 
difference. What do the owners really want? Do they want to sell ot, 
or do they wish to remain in business and reach leadership there? You 
can’t always tell from their official proclamations. 

Reorganizing a business, a big business, a big “‘trust,”’ is harcer 
work, far harder work, than organizing a new undertaking. The 1-W 
president has an uphill road before him. That is why he was selec\d. 
He has had no connection with any of the cliques of the corporation. 01 
with any of the concerns that were absorbed. He finds himself at ihe 
head of a huge business whose several manufactories are hundred of 
miles apart, and whose directors, as likely as not, meet a thousand m les 
away from the head office. His selling organization, that is suppose: to 
cover the country, is going to sleep, and a capital of—say forty or ‘ity 
millions, half of which is water, is not earning dividends. Of his bourd 
of directors he is the single member who has had a practical experience 
at manufacturing. 


GEORGE EASTMAN 
Who has given the “‘Kodak”’ a 


world-wide reputation 
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No diagram can suit all cases. It sug- 
gests actual conditions rather than elaborate 
details. As the business management of the 
nation is divided into three parts,—executive, 
legislative, and judicial,—so the management 
of a many-millioned company has its three 
branches, — executive, (which furnishes the 

a money and the policy,) manufacturing, and 
~~ selling. It is one thing to lay this out on 
paper; it is another thing, a very different 
thing, to carry it into effect. For, consider: 
the company has bought, leased, and absorbed 
smalier companies. Each company thus 
brought into the fold increases the friction, 
for it brings in a fresh field for the exercise of 
jealousy, and jealousy is a very powerful force 
in business. The concern that is newly taken 
over finds very quickly that it is playing second 
fiddle, or even third, where formerly it was a 
ir soloist, or, at any rate, the first violin. Now it takes orders 
stead of giving them. Its president becomes merely a director in the 
rger enterprise; its treasurer is swallowed up in the general accounting 
partment; its chief engineer misses the “‘chief” from his title and is 
structed to report to another chief in a dis- 
nt city. The superintendent finds that he ¥ 
perintends only a wing of the army and 1 x 








RICHARD W. SEARS 
One of the kings of the mail- 


order business 





ey 


sorts to a general superintendent, perhaps a ‘ wi 

ysusand miles away. The former sales man- Rs 

er directs the sales of Department Q, under ‘Ss r 

orders of a general manager of sales of \ oF ~~ ~? 

om he never heard until yesterday. A good / iy 

rt of his former authority has gone from iF me 

erybody in the absorbed concerns, but his S 2 \ 
human nature remains intact. / ; 


The First Requisite Is To Get the Right Kind of Men a 
FRANKLIN MAC VEAGH 


A mogul in the wholesale 
grocery business 


There is resentment, of course, although 
nay not appear on the surface, and by deal- 
‘with it the new organizer will show what 
nner of man he is. If he is a bully, as 

ome men in authority are, he will fill the rank and file with discontent; 
fhe permits subordinates to approach him over the heads of their 
uperiors, or behind their backs, as some men do, he will disrupt the 
rice. If he mingle firmness with courtesy, and if, at the same time, 
his directors have the good judgment to back him, he will win. He may 
have these qualities, but the directors may not have the judgment. 
‘nder the best of conditions it will take him a year, at least, to straighten 
it all the tangles, find the new men he needs, and get his organization ona 
trong productive basis. You want time and money for this sort of thing. 

First of all, it is a search for men. Some of the great companies 

ive an understanding that they will not take 
nen from one another. Others take them 
cre they can be found. A company employ- 
‘ten thousand men does not easily fill its 
roster. There are not so many geniuses, or 
ceptional men, in the woods as some profes- 
nal preachers of progress appear to believe. 


The Cost System Is the Real Foundation of Profits 
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The three main branches of the business 
have to be coérdinated, authority has to be 
tined, and overlapping has to be diminished, 
far as possible. 
At the head of the manufacturing end of 
« business a thoroughly trained man must 
placed, responsible for all designs, all meth- 
of production, and all products. A pro- 
ous share of the reputation of the company 
come from what he does for it. Under 
is the general superintendent, and under 
latter are the superintendents of the respective works; under the 
‘rintendents are the various shop departments and foremen, and 
er the foremen are the operatives. 
Between the receipt of an order for a cumbrous piece of machinery 
the completion of the machine there is a vast and intricate system of 
re ords, instructions, and requisitions which is the despair of the layman. 
You pass through a huge manufactory where furnaces are glowing, 
forves roaring, steam hammers pounding, and lathes, planers, milling 
m.chines, boring tools, and so on, turning out thousands and tens of 
thousands of metal parts, and you wonder how it is that these myriad 
picces traverse the great acreage between their design and completion 
an are ultimately assembled at their proper time and place to make a 
periect-fitting, perfectly operating mechanical giant. Think of the 
clerical work that has been required to keep trace of it all,—all the 
ma‘erial, all the parts, all the time, and all the costs! If the mechanical 
processes must be exact, the clerical processes must be not less so; yet 
there are big concerns that do not know the'r costs with anything like 





ISIDOR SAKS 


Whose New York department 
store is a model of organization 
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That is one of the troubles with 


accuracy. 
which our new organizer must deal. It took 
many pounds of paper to get this big machine 
through the shops. 

Costs are too high. What costs? Shop 
costs. What about costs of administration, 
selling costs, general expenses, the ‘‘ burden, ” 
—‘long costs?” They are too high, or your 
\ long cost is not high enough. We need a-new 
plant at Brasstown. Impossible! Our old 
plant is valued at so many millions and should 
be sufficient. Yes, but it isn’t. You have 
valued your old machinery at what it cost you 
ten, twenty, or twenty-five years ago. Ah, 
that must have been done before we were 
taking in, that is to say, combining other con- 
cerns, and before we had unloaded, that is to 
say, before we had admitted the public to our 
new flotation. That may be so, but the present 
fact is that the whole concern needs overhauling. 

The new president reduces the non-productive costs by a couple 
of hundred thousand dollars, or a couple of million. He knows how to 
produce more work for less money. He discovers interesting things as 
he digs into the old organization. A head of a department had con- 
tracted to equip a great power house in an important city. The ma- 
chinery was built and shipped just before the new administration came 
on the scene. The new administration finds that the head of the de- 
partment had forgotten to provide foundations for the mighty ma- 
chinery. There is a sudden vacancy. 

The selling force, it seems, had been accustomed to modify designs to 
meet competition, and had been in the habit of instructing the works 
to make these alterations without in any way consulting the manage- 
ment. The results were heavy expense, lack of standardization, and un- 
necessary multiplicity of patterns and drawings. Costs, too, were made 
up on the road instead of at the works. The 
company’s inspectors were under the shop 
foremen, upon whose work they had to pass 
judgment! The directors didn’t know these 
things and a hundred things like them. How 
should they? Most of them never set foot in 
the works. Their meetings were held a day’s 
journey away. Besides, the average director 
would n’t know a pattern from a pill box. 
But they all knew that the many millions 
were not earning dividends. 








H. B. TREMAINE 
Organizer and president of the 
fEolian Company 








Autocracy, not Democracy, Is D ded in B 





A great business has grown up partly 
on the strength of_a great reputation, partly 
through the prosperous conditions of the 


HARLOW E. BUNDY 
W hose adding machines have 
lightened labor 





country. The business amalgamates with 
others. A large corporation is the result. It 


is the work of a mighty group of financiers. Now the merits of dem- 
ocracy have no relation to business. Autocracy is needed. Where 
every man’s judgment is as good as another’s the business will go on 
the rocks. The component companies which have been taken over 
retain their respective officers and conduct business in the same old way. 
The men who had made the reputations of the component companies 
have died, or have been succeeded by their sons,—estimable gentlemen, 
but not masters of affairs. They had been friends, but they become 
enemies, and they hotly oppose one another in the board meetings and 
out of them. Then there are too many vice presidents with ill-defined 
authority. Each of them wishes to be president. Each thinks the 
concern he had formerly headed should have the strong hand in the new 
corporation. Each suspects the other of seeking undue advantage. 
Their subordinates take sides. Subordinates are very quick to perceive 
these contests, no matter what pains are taken to conceal them. The 
internal contest goes on. The new president has to call upon the board 
to reorganize itself. This is a bold step to take. The board reorganizes, 
but he is not forgiven. 

A strong man is bound to make enemies 
in business as well as in politics. He may be 
forced out of his position for doing his duty 
to the shareholders. In such cases the power- 
ful directors take good care that he will never 
become connected with any of the ten, twenty, 
thirty, or forty other companies which they so 
serenely direct. They have a good deal of 
power in this way and can make the fortunes 
of a man, or mar them. 


Many Capable Managers Are Swamped with Detail 





There is no secret about successful organ- 

ization. The method is clear enough: first, 

CHARLES H. STEINWAY you must know what you want to do; second, 

The employer of an army of people you must get the right men to do it. The 
me ote aa [Concluded on pages 436 and 437] 
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‘The Man turned away again,—to look at the squirrel” 





f 
\ « 
Sey 


realize their flight. 
Through the crisp 

coolness of the perfect 

autumn morning he 

strode briskly along, 

_ whipping lightly with 

| his cane at the frost- 
touched spears of grass 
that bordered the path. 
A belated robin, perch- 
ing daintily amid the 
glories of red and gold 
and russet, raised its 
voice in full-throated 
song, and he stopped 
and looked up, quickly 
and with infinite appre- 
ciation, 

When at length the 
robin had delivered it- 
self of its song burden 
and flown away across 
the far-reaching lawn, 
the Man turned and 
resumed _his_ inter- 
rupted walk. Hum- 
ming lightly to himself, 
hecrossed a little bridge 
and turned down the 
narrow way that led 
beside the bridle path. 

Before him was a 
bench, prettily embow- 
ered by shrubbery and 
spreading boughs 
which, catching the 
sunlight, sifted it upon 
the path in strange 
arabesques of light. 
The spot afforded an 
excellent view of the 
ever-changing, spirited 
panorama of the bridle 
path, and the Man 
seated himself and 
gazed, sometimes with 
appreciation, some- 
times with amusement 
at the changing pic- 
tures before him. 

Several moments 


\ 





The Man, the Boy, and the Gurl 


By PORTER EMERSON BROWNE 


Illustrated by Carl Abel 


As He entered the park, a bicycle policeman 
~~ and a French. nursemaid, who stood upon 
the corner diagonally across, ceased their des- 


ultory t to gaze at his tall, erect figure. 

“A foine lookin’ man, indade,” commented 
the nursemaid, critically. 

“Vis, he is so,” conceded the policeman, a 
bit jealous! ‘An’ well set up, be hivins.” 


“How ould would you think he was?” que- 


ried the nursemaid, who was of an investigating 
turn of mind 

The bicycle policeman eyed the swinging 
figure lly. “Thirty-foive or six,” he re- 
turned, with the air of a connoisseur in ages. 


‘Shure,” agreed the French nursemaid, ‘‘yve 


have a grea-at joodgemint, Magnus, darlin’.” 
And leed, any one gazing at the well- 
poised, faultlessly attired figure, from the dis- 
tance at which stood the nursemaid and_ her 
companion, would have acquiesced in their 
estimate. However, if one had approached 
more closely, the slight lines about the eyes, 
the light hair touched in places with gray, and 
even vhite, would have told plainly that 
the fiftieth milestone of life’s road lay behind. 
Yet would it also have been evident that the 


passing years had dealt gently with him; and 
those whom the years treat gently ofttimes scarce 


passed, and at length 
the Man withdrew his 
eyes from the bobbing 
figure of a beginner 
who was jouncing 
along painfully upon 
a stolid, stoical, riding- 
school hack, to rest 
them upon the boy who had just sat down 
beside him and who, having carelessly tossed 
his hat upon the sward, was sitting, chin in 
palms, elbows on knees, gazing moodily through 
the vista so profligately colored by the generous 
hand of autumn. 

Perhaps it is scarcely just to call him a boy, 
for, if one had done so to his face, he would 
assuredly have been offended, perhaps even 
angry; and he would doubtless have informed 
you that he had voted twice, possibly three, or 
even four, times. And then you, after looking 
more closely at his strongly knit figure and fresh, 
manly face, would in all probability have apol- 
ogized; at which he would unquestionably have 
smiled brightly and told you that really it didn’t 
matter. And so we will call him a boy. 

The Man half turned toward his benchmate. 

“Beautiful morning, is n’t it?’’? he said. The 
tone of his voice quite took all triteness from his 
remark, for it possessed the clear, full ring of 
good-fellowship. 

“Yes?” replied the Boy, unenthusiastically, 
half inquiringly; “‘1 had not noticed.” His 
dark, frank eyes, which had for an instant 
looked into those of the Man, returned to their 
moody survey of autumn’s masterpieces. 

“Tt is a morning like this that makes one feel 
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that life is worth the living,’ continued the 
Man. He inhaled a full, deep breath of the 
fragrant air. 

“Tt is not so much the morning as the things 
that the morning brings to one,” replied the 
Boy. 

“From that I am to judge that the morning 
has dealt badly with you,” said the Man, ten- 
tatively. 

The Boy looked up at him. “And well with 
you?” he said, after a pause. 

The Man smiled pleasantly. “ Yes,” he said, 
simply, ‘‘ well, indeed.” 

“And with me,” returned the Boy, “badly, 
indeed.” 

“The great troubles of youth are almost 
without exception molded by the little hands of 
Love,” said the Man. Then he added, hastily, 
“But I beg your pardon. I am intrusive.” 

The Boy shook his head. “No,” he said. 
Then, after a pause, he added, “Your surmise 
is correct.’ 

The Man, turning, rested a sympathetic hand 
on the Boy’s shoulder. 

“And almost without exception,” he went 
on, “the hands that tie the knots find a way to 
untie them, unless those whom the knots bind 
abandon hope too easily and so give those hands 
no opportunity.” 

But the Boy shook his head. “ In this case,” 
he said, half whimsically, “the boy with the 
bow and arrow has made a snarl that neither 
he, nor I, nor any one else can unravel.” 

“Are you quite sure?” 

“Yes.”” He raised his eves again. 
I were n’t!” 
longing. 

The Man extended his hand; the Boy, un 
derstanding, took it. 

“Tell me,” the Man said, gently. 

“There is but little to tell,” replied the Boy. 
“But if you wish to hear, I will gladly tell you, 

-though it can do no good,” he added, hope 
lessly. 

“Tt may,’’ the Man replied, cheerily. ‘Who 
knows?” 

The Boy sat for a moment in silence, mar 
shaling his thoughts. At length he said, slowly, 
“You have guessed the beginning. I love her. 
She loves me. That I know for, though she 
would n’t tell me so in those words, she said 
that she did.”’ 

“Then why would n’t she tell you in those 
words?” asked the Man, gently. 

“Because it would n’t have been honorable,”’ 
replied the Boy. “You see, she’s engaged to 
marry some one else. So she thought that, 
while she might in honor tell me that it was so, 
it wasn’t right to speak the words themselves.” 

It was such a fine, such a youthful distin« 
tion! But the Man understood; and, under 
standing, he did not smile. 

“Tt is to an old friend of the family that sh 
is engaged,” continued the Boy. “He stood 
between her folksand ruin, you know, and ha 
always been very, very good to them, and ver’ 
dear to them. Her father and mother have sc! 
their hearts on the marriage taking place, anc 
she feels that it is her duty to them, and to him 
Then she gave him her word, too. That,” | 
added, “was before I had met her.” 

“And how old is he,—this other man?” 

“Oh, he’s an old man,” replied the Boy. “! 
don’t know just how old for I’ve never m« 
him. But he’s old.” 

“And doubtless very blind and very selfish, 
said the Man, thoughtfully. 

“No,” said the Boy, magnanimously, “he 
a good old chap. And if you could see h 
you would n’t blame him. You see, he does! 
know all this that I am telling you.” 

“Then why don’t you tell him?” 

“Why, she does n’t think that that would | 
honorable.” 

“Do your” 

The Boy hesitated. “I’ve wanted to thii< 
sc,” he confessed,‘‘and I’ve wanted to tell hi' 


“Tf only 


he said softly, and with infinite 














June, 1906 


But she said that I must n’t.” 
mind this was final. ; 

The Man thought for a ntoment. “‘ But, under 
the circumstances,” he said, at length, “don’t 
you think that it would not only be justifiable, 
but even the right thing to do? You see,” he 
went on, “if you don’t tell him, you are liable 
to ruin two, and probably three, lives; for the 
id man will find it all out sooner or later. Then, 
f he is a good old chap, as you say, how will 
ie feel?” 

The Boy turned thoughtful eyes upon the sun- 
lecked walk. 

“We had n’t thought of that,” he said, slowly. 

The Man traced little patterns upon the dirt 

ith the ferrule of his stick. 

‘““May I ask a very personal question?” he 
jueried. 

“Surely,” acquiesced the Boy. 

“Are you agreeable to her parents?” 

“Why, yes. They like me and, except for 

ie other man, there’s no obstac le, I’m sure. 

nd though of course I have not nearly as much 

oney as he has, still I have enough.” 

The silver ferrule made a long sweep upon 

e path. “Suppose,” said the Man, thought- 

illy, “‘that some third person—some disinter- 

ted man, like myself, for instance,—should go 

the other man and tell him?” 

The Boy shook his head, doubtfully. “i 

m’t know what she’d say to that,’ he re- 


Clearly to his 


’ 


ied. “And, of course, I wouldn’t do any- 
ng that she didn’t approve of,—that 
sn’t right.” 

“Of course not,’’ answered the Man. 


“And I, I trust, would n’t suggest to you 
ything that was n’t right.” 

Che Boy flushed. ‘I did n’t mean that,” 

said, in confusion. ‘I beg your pardon.” 

The Man laid a kindly hand upon the 
Boy’s knee. “I know,” he said, simply. 

“TI suggested that course,” he went on, 

ecause I honestly believe it to be right. 
Women, you know, especially young women, 

e prone to exaggerated ideas of loyalty and 
metimes these ideas stand before them so 
ive in their ideality that they obscure com- 
pletely the results to which they will give 
birth. In this case,” he went on, “we have 
ideal of loyalty—pardon me, I do not 
mean to offend,—ruining two lives perma- 
nently to brighten one temporarily, and only 
temporarily. | Whereas, if loyalty to a mis- 
taken promise were disregarded, we would 

e two lives beautified, while the third 

ild be no more, perhaps even less, shad- 
owed than it would be were the promise 
kept. Is it not so?’’ 

the Boy considered for a moment, then 
nodded, thoughtfully. 

“Yes,” he said, “I think you are right.” 

lhe Man smiled, cheerfully. “‘ Then things 

‘not so hopeless after all. Do you tell me 
the name of this blind old man and I'll go 

him and I guarantee that I ’ll make him 

the light.” 

Che Boy looked up-with a new-born hope 
in his eyes. “ His name,” he said, slowly, 
‘ ” 

ut he did not finish, for just then around 
the turn of the bridle path dashed a young 
¥iri, mounted upon a clean-limbed little chest- 
nu! mare. She came toward them swiftly, 
her slender, graceful body swaying lithely 
With every movement of the galloping animal, 
her dark hair tossed by the playful fingers of 
tic wind, the warm flush of health in the 
giving whiteness of her cheeks. 

e saw them, and reined in her mount so 
ienly that it reared, shaking its head with 
ancry, musical rattlings of silver chains. 

he Boy leaped quickly to his feet. With 
%1. Sound he hurdled the low wire fence and 
Wi at her side. 

Prue!” he cried, all eagerness, and some- 
this else that was not difficult to name. 
e looked from one to the other. Then 


S| 


the color swiftly rushed to her cheeks, and 
there was in her voice an almost pathetic little 
note of confused constraint as she, accepting 
the Boy’s aid, dismounted from her mare and, 
with extended hand, turned to the Man who 
stood before her, and said:— 

“ Why, Mr.—Gerard!”’ 

The Man took her hand, held it for an in- 
stant, and then released it gently. 

“What a surprise!” exclaimed the Girl. 
She spoke very swiftly, almost breathlessly — 
not at all as either of them had ever before 
heard her speak. “To find you—either of 
you—in the park at this time of the morning! 
And I did not know that—that you were 
acquainted.” 

“ But we ’re not,” laughed the Boy, happily; 
“though, to be sure, in a way, we are. You 
see,’ he continued, ‘‘I ’ve been boring him 
with my—mayn’t I say ‘our’?—troubles.”’ 
He turned and stroked the sleek neck of the 
little chestnut, which was becoming restive under 
unaccustomed restraint. 

The flush on the Girl’s cheek deepened and 
many emotions fought for mastery in her deep, 
frank eyes. She started as if to speak, but no 
words escaped the red lips. , 

The Man smiled down upon her, reassuringly. 


see 
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‘*Yes,” he said, and his tone rang with the 
good-fellowship that had filled it even as he 
had talked to the Boy alone, ‘‘ he has told me 
of your trouble, and of his, and I have agreed 
to act as minister plenipotentiary for your 
majesties. I will see for you the other—the 
—old man,” he hesitated for an instant, but 
for an instant only, “and 1 am sure that all mat- 
ters will be satisfactorily and finally settled.” 

He turned away, following with his eyes the 
flying body of a scampering quirrel. And the 
eyes that gazed seemed to have lost their 
brightness, and the wrinkles to have deepened 
strangely. But when the Man turned once * 
again to the Boy and the Girl before him, they 
saw no change. Very possibly it was the shadows. 
Shadows, you know, have strange powers at 
times. 

“You really think it can all be arranged?” 
ask the Boy, eagerly. 

The Man nodded. 
“T know that it’ can.” 

The Boy turned to the Girl. 
right, isn’t it ?’’ he asked. 


“Yes,” he said, simply, 


“And it is 


The Girl, standing with dark eyes confused, 
and with slender fingers lacing and interlacing 
themselves nervously, did not reply. 

[Concluded on poge 440) 


But the 


If you don’t tell him, you are liable to ruin two, and probably three, lives’” 
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not the slightest trace of affectation 
in anything that she does. Meeting 
her for the first time, one notices, first 
of all, her eyes, and then, as she 
speaks, her wonderful voice. 

Her greeting was not effusive, 
but most gracious and charming. She 
apologized for the delay, and then 
called to the maid to bring in the 
breakfast, which, it happened, we 
were to eat under the orange tree. 

‘““Now, what are we to talk 
about?” she asked. “It is rather 
hard to talk when one is hungry, and 
[pathetically,] I’m so hungry.” 


f " r™._ + . 
A Country Mouse This ingenuous remark opened 





Ethel Barrymore—"from Twelve to Iwo" 


By GERTRUDE VIVIAN 


Ethel Barrymore promptly at twelve, according to the 
terms of the appointment, “from twelve to two,” and was ushered 
or of her apartment. This room shows the individuality of 
the « it. It has not the picturesqueness of the ordinary artist’s 
“stud t is entirely unlike the usual residence drawing-room, and it 


has 1 f that overpowering gorgeousness that marks the salon of 
the millionaire. There is about it an indefinable air of 
hom ry picture, every ornament, every piece of furniture shows 
caref n. The effect of the whole is pleasing, and tells a tale 
of ar te and of a fondness for pretty things. 

] rs are covered with carpet of a cherry color. The walls 
and of rough plaster, are stained, or rather tinted, a pink 
terra-( de. Extending the full width of the room, in front, are 


a seri eaded windows and a long, comfortable window seat, the 
latter ly covered with two enormous black bearskins. Around 
the ot ree sides of the room are bookshelves, except where the 
arcl trance and the piano interfere. The bookshelves are 
extr One is level with the floor, and there is but one above 
that, wi plain top. There is no glass, nor are there any curtains,— 
just pl elves filled with books; there must be thousands of them. 

Red dark-brown or black predominates throughout in the 
furnishi f the apartment. The furniture is all of heavy oak, uphol- 
stered ei red leather or red velvet. Near the windows is a large 
writin; on which were a number of red leather desk ornaments 
and ( The window seat is upholstered in red, and the 
porticr of cherry color. From the ceiling hang two chandeliers, 
or elect of a unique pattern. Three black iron chains fastened 
toget e ceiling support a round iron plate, from the underneath 


side of three electric bulbs, each incased in a red globe, protrude. 


Miss B , it was ascertained, designed these chandeliers herself. 
Miss Ba Has Achieved Some Distinction as a Collector of Rare Volumes 

~ en, is the Barrymore home, and there was so much to see 
and ire that it paid to be early in calling. A maid informed me 
that Miss Barrymore had a severe cold, but would be ready to receive 
me i ew minutes. Evidently, the household had just taken pos- 
session of the premises, and was in the throes of “getting settled.” A 
porter ht in a heavy box containing books. After some rearrang- 
ing, a e was found for these books on one of the shelves, and then the 
porter he maid both breathed very audible sighs of relief. Evi- 
dent not the first box of books that had been received that day. 
The s vere filled to overflowing; it would have been difficult to 
find 1 r even one more volume. The maid glanced about the 
roon ngly. 

\ t last,’’ said the man. 

“O iid the maid, smiling. She lifted the top of the window 
seat, a smile disappeared. 

Von Dieul” she exclaimed, in desperation. 

‘What? More of ’em?” asked the man, and the maid nodded. 

lhe window seat was filled almost to overflowing with books of all 
sizes. The maid shrugged her shoulders resignedly and closed the lid. 
The 1 ked disgusted. Both went away very much disgruntled. The 
task of ding a proper place for those books was apparently a 
diff 

\ inutes later a florist’s man brought in an orange tree grow- 
ing j t [t was fully six feet high,—so tall that it completely hid 
the n © was carrying it. Its branches were covered with blossoms, 
and tw three small, very green oranges were to be seen. 

Word was sent that my hostess would be pleased if I would breakfast 
with her, and, a few minutes later, Miss Barrymore herself entered the 
room. ‘There is in her manner a frankness and a cordiality, an air of 
friendliness and of belief in ideals that is indescribably pleasing. She is 


still a girl; her success has not spoiled her, and it never will, for there 


is a goodly store of hard common sense in her young head, and there is 


the way to conversation immediately. 
I began about her books. 

““As you see, I have any number 
of books,” said Miss Barrymore. “In 
fact,” with a laugh, “1 have so many 
I don’t know where to put them all, 
and several boxes have already been 
sent to the storeroom. I just simply can’t resist buying beautiful books, 
—yes, I read them, too. Iam particularly fond of rare and beautifully 
bound editions. If the truth were known, I believe I have more books 
than any other one person in New York, except those who make a spe- 
cialty of their libraries, of course.” 

Glancing about the room and recalling the cases sent to storage one 
could easily believe the assertion. It would, of course, have been futile 
to ask who her favorite author is, for,as I remembered in time, Mr. 
Harry Graham, whom Miss Barrymore is to marry, has achieved success 
as a writer. 


Some of Her Most Enjoyable Stage Experiences Were with Sir Henry Irving 


“Tam very fond of Richard Harding Davis’s books,” Miss Barry- 
more continued. ‘I think he writes the best short stories that are being 
written here in America. I like his plays, too. He has, in my opinion; 
great dramatic ability and a wonderfully keen insight into human 
nature. I went to see one of his plays in New York recently, and was 
delighted with it.” 

Very naturally, at this point, the conversation turned to the drama, 
and I asked Miss Barrymore, by way of directing the talk upon her 
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own roles, to run through the list of plays in which she has. appeared. 

“Let me see,” she said, thoughtfully. “My first appearance I re- 
member very well. It was as Lydia, in ‘The Rivals,’ in Montreal. My 
grandmother, Mrs. John Drew, played Mrs. Malaprop, and Uncle 
Sydney was the Bob Acres. Grandma was awfully nervous about me, 
more nervous than I was myself. I remember at one point she watched 
me so closely that I thought she had lost her lines, and I commenced to 
prompt her. Impudent; was n’t I? 

“ After that, I went into Uncle John’s company, and stayed with 
him four or five years, playing small parts of all kinds. The parts were 


o small that I really don’t think they would be worth mentioning, even if . 


1 could remember them all. I think the last part I played with Uncle 
hn was Priscilla, in ‘Rosemary.’ That was a pretty good part. 
‘‘Next, I went to London with William Gillette, in ‘Secret Ser- 
ce.’ The part was very small, and not at all satisfying to my ambition, 
I always wanted the best rdle in the play,—but once, when Miss 
l'yler, who was playing the ing¢nue part, fell ill, I played it until Hope 
oss arrived from New York. Dear me, how I did enjoy that! 
“Some of the very pleasantest recollections I have are of my next 
ngagement. I joined Sir Henry Irving’s company, playing Mathias’s 
ughter in ‘The Bells.’ That was splendid! ‘Then, when he produced 
; son Laurence Irving’s play, ‘Peter the Great,’ I played Euphrosyne, 
d I remember that, after the first performance, Sir Henry came to 
, as I was going off the stage, patted me gently on the back, and 
id:—‘ Little girl, you ’ve done well, very well.’ 


Carrots’’ Was Miss Barrymore’s Favorite Play and Inspired Her Best Work 


“No praise I have ever received, nothing that has since happened to 
, has given me quite so much encouragement as those few words did.” 

Miss Barrymore paused a moment. Evidently, her recollections of 
e great English actor mean a great deal to her. 

‘‘T came back to America after ‘Peter the Great,’ and appeared with 
nie Russell in ‘Katherine,’ and then in ‘The Liars.’ Both were 
ly small parts, but Stella, in ‘His Excellency the Governor,’ gave me 
rood chance. After that came Mme. Tretoni, in ‘Captain Jinks,’ and 

as that play, you know, that brought success, and made me a star. 

“Asa matter of fact, I had never even thought of such a thing. 
I liked the part, and I played it just as well as I could. Mr. Frohman 

told me since, that he found out that the people were going to the 
heater, not so much to see the play, as to see me. He said I was 
made a star by the public, not by my manager. He never said a word 

me about it at the time, but one evening, when I was going to the 
theater with my maid, we turned the corner just before we reached the 

eater, and there, over the entrance, in electric lights, was my name. 
I just can’t tell how I felt. It was so sudden. 

“Since then, I’ve played ‘Carrots,’ and ‘A Country Mouse,’ 
‘Cousin Kate,’ then ‘Sunday,’ and now ‘Alice-Sit-by-the-Fire.’ Then 
| played Nora in ‘A Doll’s House,’ for a 
clal performance or two, and at the 
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"A Country Mouse" 





From a painting by Katharine Corbell Church 





Actor’s Home benefit I played a little one : 
play by Hubert Davies, called ‘Miss 
Civilization.’ There, I think that’s all.” 
“Which part did you like best of all?” 
I asked. 
j “Oh, Carrots,’ was the unhesitating 
reply. “ That was the best part. I loved 
nd I think I did my best work in it. 
n sorry I can’t get something else like it, 
ut such plays are very scarce,—most of 
hem come from France.”’ 

Inquiry as to how Miss Barrymore likes 
her present part, that of Alice in Mr. Barrie’s 
play, ‘Alice-Sit-by-the-Fire,’ elicited the fact 
that, not only is she thoroughly pleased with 
it, but that she is also confident that she is 
quite capable of playing it convincingly, 

otwithstanding the difference between the 
supposed age of Alice and Miss Barrymore’s 
Mr. Barrie’s Alice is well over 





I 
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own age. 
forty vears. 

“To say the least,” said the actress, 
“the newspapers of this city were unkind 
to take the stand that I could not imperson- 
ate a woman supposed to be so much older 
than Iam. The fact that Mr. Barrie had 
the whole world to choose from and picked 
me out is exceedingly flattering, but it also 
shows that the author of the piece had 
absolute confidence in my ability to play 
the part as he wanted it played, and that 
believed that I could make up to look 
the age. 





“When the play was first produced, 
almost every critic in New York commented 
on what they regarded as my inability to 
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don’t think this criticism was justified, but 
it really doesn’t matter, because the fact 
that I can convince an audience of women 
and sway them as Alice, is proof positive 
that I do look the part. 

“It is, to my notion,” she continued, 
‘quite absurd to suppose that a young wom- 
an is to play nothing but ingénue parts. If 
she cares anything at all for her art, if she is 
ever to amount to anything in her profession, 
she must get away from the regular line of 
‘young’ parts, and, at least, attempt differ- 
ent and greater things. To her audience 
must be left the decision whether or not she 
is entitled to occupy the new place she has 
made for herself.” 


’ 





‘Few Actresses Retire from the Stage on Marrying 


Miss Barrymore informed me that she 
expects to be married during the present 
summer. We talked for a little while about 
Mr. Graham’s book, “ Misrepresentative 
Men,” a copy of which lay close at hand on 
the desk, and then I asked whether the 
interesting ceremony would be followed 
by Miss Barrymore’s retirement from the 
stage. 

“‘Oh, no indeed,” was the reply. “I 
shan t leave the stage, and I don’t intend 
to ay that I will. I know it is the usual 
thing to announce your retirement when 
you get married, but have you ever noticed 
how few actresses really live up to the 
promise?” 









look as old as Alice should look, and to act 
4s a woman of Alice’s age would act. I 


" Sunday" 


I said I never had noticed, and just 
then the clock struck two. 








' 
; 
t 
} 











@4u> THURETIM 





394 





Lj o= 


NORMAN HAPGOOD 
**Collier’s Weekly’’ 


A vigorous enemy to all forms 
of graft 
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CHARLES E. RUSSELL 
**Everybody’s’” 
Who put a dent in the beef 


trust's armor 


ALFRED HENRY LEWIS 
‘*The Cosmopolitan’’ 
Who has blasted the iniquitous 


race-track trust 








| 7 is pretty clear that the tidal wave 

of magazine reform is receding. 
It has been an astonishing phenom- 
enon, even to many who have been 
riding it. It has swept away land- 
marks which had come to be looked 
on as fixtures. Those persons who 
think that whatever is is right have 
regarded it with something like the 
same horror with which they regarded 
the destruction of Galveston by water, 
or the destruction of Chicago or Bal- 
timore by fire. Those persons who 
think that whatever is is wrong have 
plunged in feverishly and appropri- 
CLEVELAND MOFFETT _ ted the wave as 
their own. 





Success Magazine :. piilars 

Whose truths in “The Shameful Misuse Now William 
of Wealth ” struck home £AVEES Jerome, 
—a district attorney of 
New York, having 

N York, |} g 

little more than caught his breath after his own wholesale 
excoriation of the justices of the supreme court of New 
York State, cries out that the nation is in a state of 





hysteria. Mr. Hopkinson Smith drops his genial self 
long enough to exclaim that Thomas W. Lawson is “a 
stirrer-up of filth.” Senator Lodge hotly defends his col- 
leagues against those magazine writers who “seize upon 
the excitement of the moment and presently rise like a 
flock of shore birds and whirl away to another spot where 
they think they can find a fresh feeding ground.” 


Even the Staid ‘‘Contemporary Review’’ Went in for Exposures 


[he President’s ‘‘muck-rake” speech, in spite 
of its frank and outspoken plea for honest, merciless ex- 
posure of rascals high and rascals low, was at once seized 
scals and their newspapers as gleefully as if it 


on by the 
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RAY STANNARD BAKER 
“*McClure’s Magazine’’ 
Whom the beef trust wants “ put 

out of business” 


CRUSADE 


Roberts and the authorized supplying of young girls to the army stations 
in India. The Crédit mobilier scandal, which followed the ground and 
lofty financing of the Union Pacific, was dragged mercilessly out int 
the light. 


These Corruptive Forces in American Life Were Pointed Out Forty Years Ago 


But no sane adult, I think, denies in general terms the value of an 
inquisitive and somewhat unsympathetic press, and I will not linger t 
defend it. The thing is, that within five years a terrific wave of ex 
posure has swept the country. For a while it seemcd that no magazines 
could go far enough in denouncing our financial and _ political habits 
But a few writers did seem to go too far. The socialists rose and 
roared. Jack London emerged from his chaos and flashed forth upon 
the lecture platform. And now David Graham Phillips has let hi 
deep, hot convictions run away with him in his hasty attacks upon the 
senate. 

It was almost forty years ago that Charles Franci: 
Adams wrote, (in his ‘“ Chapters of Erie,””)—‘‘Corneliu 
Vanderbilt has introduced Cwsarism into American cor 
poration life.” Some years later, Henry Demarest Lloyd, 
in so staid a publication as the “ Atlantic Monthly,” 
arraigned the Standard Oil Company in gocd set term 
for its crimes. The great railroad financiers of a gener 
ation ago went in frankly for stock watering, bribery, 
and all the little irregularities that finance is heir to 
There is no more picturesque chapter in American histor, 
than that wherein is pictured the agile methods of th: 
early Vanderbilts, Jay Gould, “Jim” Fisk, Daniel Drew, 
C. P. Huntington, and their sort. The traffic in justice: 
of the New York State supreme court which led, after : 
long series of ma- 
lodorous episodes, 
to the public dis- 
gracing of Justice 
Barnard, is a pain- 
ful subject, but it 
has been set down 
by Charles Francis 








were a defense of second-story work and porch climbing. 
Already the rebaters and bribers and adulterers and 
respectable grafters are beginning to walk abroad with 
the old smile, and to say, “After all, this is a pretty good country and a 
pretty good world.” 
Magazines are conducted by human beings with the mixed motives 


common to human beings, and it may be conceded that the Lord is not 
inthem. ‘That lively thing, the anger of ‘‘the people,” may belong in 
the same classification. Has there been, then, behind the whirlwind 
activity of the magazines, behind the anger of the people, something 
akin to what Elijah heard in the form of a “still, small voice?” That 
seems to be the question. And the present seems about the right time 
to give the matter a little sober thought. 

Exposure is not new. It is the logical ultimate result of the right 
to free thought and free speech. It has always been a recognized weapon 
of our newspapers, and, to a greater extent than is, perhaps, realized, of 
our magazines. Even the staid “ Contemporary Review,” over in Eng- 
land, went in, years ago, for an exhaustive and savage exposé of Lord 


Adams, who could 
hardly be called, 
even by Senator Lodge, an “ irre- 
sponsible writer” or a “ shore bird.” 

If the fact that justices of a 
state supreme court have been 
bought and sold by corporations 
suggests anything at all, it is that 
the thing may conceivably happen 
again. ‘To-day Mr. Jerome breaks 
out against the integrity of the pres- 
ent state court, and the bar associ- 
ation of New York seems, so far as 
a layman can understand such mat- 
ters, tacitly to agree with him. 
Some of the most eminent lawyers in 
New York, roused by Mr. Jerome’s 
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‘*McClure’s Magazine’’ 


The relentless foe of the Standard 
Oil Company 
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LINCOLN STEFFENS 
**McClure’s Magazine’’ 
Who laid bare municipal corruption 
to public ridicule 


He proves the telephone trust a 


hydra-headed monopoly 
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THOMAS W. LAWSON 
‘*Everybody’s’’ 
His well-planned crusade led to the 
insurance investigations 





Vhat the “Men of the Muck Rake” have accomplished so far and what they 


, Only a complete raking-away of the 
th and letting-in of the sunlight of publicity will ever clean the corrupt places 


ill hope to bring into public scrutiny. 


ack, are reported in the papers as meeting to discuss ways of improv- 
‘the personnel of the court. Next, Interstate Commerce Commis- 
ner Prouty casts a shadow on the integrity of the federal courts. For 
irs it has been a matter of common gossip that many federal judges 
ve regularly accepted substantial favors from the railroads. I have 
cvard the accepting of passes hotly defended by the friends and associ- 
ies of a federal judge on the ground that it was a general custom, and 
it it would be unlikely to influence his decisions in railroad cases. 


The Corporations Do Not, as a Rule, Make Contributions in a Philanthropic Spirit 


And, finally, nowhere has suspicion of the federal courts been 
more strongly in evidence than on the floor of the senate during the 
debate on the railway-rate question. 

The plain citizen observes these things. If he has read history he 
knows that judges have been bought by railroads, in this country. 
He knows that railroads were never so powerful as now, 
and that they were never in such need of kept judges. 
Being a plain citizen, he knows a little about human 
nature. He read E. H. Harriman’s testimony before 
the Armstrong Committee, in which was said some- 
thing that certainly sounded like a boast of Harriman’s 
political power,—which boast suggests many, many 
unpleasant things. He has seen what the Standard 
Qil Company has done for thirty years; he has seen 
what the beef trust did to Attorney General Moody. 
He recalls other cases,—cases, it may be, pretty well 
jumbled up in his mind, but all apparently pointing to 

appalling control over courts and legislatures on 
the part of the big corporations. Thinking on these 
tings, and despairing of the government, he writes to 
the magazines and 
newspapers. He 
wants the facts. 

But Senator 
Lodge meets this 
widespread unrest 
by protesting, in an 
able, impassioned 
speech, against talk- 
ing at all about the 
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DAVID GRAHAM PHILLIPS 
‘*The Cosmopolitan”’ 
Whose articles on the senate roused 
the President to action 


once for all, either right or wrong? 

The subject of legislative in- 
iquity is a very peculiar and dif- 
ficult subject to handle. It is 
peculiar because in a general way 
everybody knows the facts. In 
New York, in New Jersey, in 
Ohio, in Rhode Island, in Con- 
necticut, in Missouri, conditions 
have been disclosed which every 
moderately well-informed citizen 
believes to be typical. The first 
time I ever went, as an “irre- 
sponsible free lance,” to a state 
capitol, I was offered a place “ on 
the pay roll’’ for the 
two weeks of my 
stay. That was ten 
years ago. The in- 
cident, as I happen 
to know, was really 
typical in that state. 
Everybody knows 
now that legislators 
everywhere have 
been using railway passes. And one has only to follow 
the drift of legislation through almost any recent sessions 
in order to see, merely from surface evidence, how the 
corporations have stood behind the lawmakers in a 
good many states. Your plain citizen knows, too, 
something about the campaign contributions of the big 
corporations; he has heard it from the lips of no less 
experienced a corporation politician than Thomas C. 
Platt, president of the United States Express Company, 
and representative in the United States senate of the 
sovereign state of New York, that corporations do not 
contribute in a philanthropic spirit. 

The subject is peculiar, I say, because, even with 
all the plain citizens in possession of the main facts, 
these same citizens shrink from a public exposition of 


HARRY BEACH NEEDHAM 


‘*The World’s Work’’ 
A vigorous campaigner against the 
special interests of the senate 








courts. “It is in this 

way ”’—I quote from the published 
reports, —‘‘that the distrust is bred— 
which every reflecting man must be- 
lieve to be an inestimable, if not an 
irreparable injury to the country.” 
With all due respect to the very able 
and brilliant senator from Massa- 
chusetts, one plain citizen would like 
to ask him if anything could be more 
important to the country at large 
than to go back of this foggy, mysti- 
fying innuendo, which is felt as 
strongly on the senate floor as in the 
K=.- humblest railway town, and prove it, 
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tic exposed the pernicious manu- 
facture of patent medicines 




















such facts. A man will denounce the Niagara grab 
bills, the apparently successful attempt to smother the bill for investi- 
gating the New York banks, and the shameful, shameful story of the 
building of the capitol at Albany; and yet the moment these things are 
laid bare he will turn about and denounce the exposer asa “sensation- 
alist,” as a “stirrer-up of filth.” It seems difficult to make any head- 
way at all against the collective hypocrisy of English-speaking peoples 


The Widespread Grafting on Public Enterprises Is Nothing More than Thieving 


The men who quietly diverted a large portion of the twenty-five mil- 
lions, which that unfinished structure at Albany has already cost, were 
thieves. More, such colossal and widespread thievery, with ramifica- 


tions extending into politics and business all over the state, would be 
impossible if the legislative structure had not been rotten all thrcugh. 
[Concluded on pages 449 to 452] 
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THE TILLMAN OF THE ARMCHAIR 


EN” TILLMAN, lolling back in an 

armchair, is one personality. Sen- 
ator Benjamin R. Tillman, on the floor 
of the United States senate, is some- 
thing entirely different. The contrast 
is wonderful, but unstudied. 

There is no individuality in Ameri- 
can public life so ungroomed and earthy as Tillman. 
Beneath the tousled hair, behind the solitary brown eye, 
is an intellect colossal and majestic, contemptuous of the 
exaltations of position, despising all platooning of self, 
inveighing against whatever savors of sham and humbug. 

Tillman dearly loves the hardships of steadfast 
principles, and revels in the harshest forms of a righteous 


An Intimate Sketch of the Senator from 
South Carolina, the Most Interesting Fig- 
ure in Washington at the Present Time 


By W. A. LEWIS 


and he has an aspect of conspicuous 
untidiness. He doesn’t devote sixty 
seconds a day to his appearance; nor so 
much as a glance at the appearance of 
others. He settles his chin down upon 
his chest and fastens that wonderful 
and lonely optic on you, keenly, pene- 
tratingly, studiously, not unkindly, not suspiciously, not 
contradictorily, but with the searching intent of a splen- 
did listener. 

Before he begins to answer you he twirls his eyeglasses 
about his finger and ponders. The reply comes deliber- 
ately, the thought-brand on it, uttered with the emphasis 





hatred of lies and liars. He is anything but a novitiate; 
still he is extraordinary and a surprising proposition in 
the geometry of suddenness. He is neither clever nor 
ponderous. But he bends with no sycophancy, shakes 
with no vacillation, snaps with no disloyalty, wobbles 
with no irresolution. His intellectual weapons are wit, 
satire, invective, irony, and scorn, wielded with the edge 
of daring and the swirl of strength. : 

Tillman has a barbaric fondness for sincerity and 
fidelity. In their behalf a heat as red as a ruby will 
glow in his one assertive orb, and a nervous fury will 
get beneath his coarse, dark hair,and tangle it savagely. 

In the senate chamber he always clutches a brand, 
—unlit, aflame, or charred. He is tirelessly a-buckle and 
a-fray, spurred and ungloved, a storm-born blow-giver. 
There’s not a fellow senator but feels a close, personal 
attachment for this frowning warrior. He is an arenic 
bull-watcher, and nothing else pleases him more than to 
see the shaggy head of subtle craft lowered between the 
lines of some legislative measure. In an instant he is 
on his feet,—compact, lithe, agile, aggressive, inexhaust- 
ible, ferocious, merciless, until the bleeding carcass of 
the menacing danger lies breathless at his feet. 

Che senate has seen Tillman aroused to monstrous 
fury; has listened to emphasized thunders of denunci- 
ation whirled up with clattering exclamatories; has seen 
the incisive index finger thrust at, and into and through 
the vitals of a measure and the character of its sponsor; 
has seen the aisles trodden boulevards for his fretful and 
restless rhetoric ; has seen the national parties caught on 
the spearhead of his conscientious anger and impaled 
with all the violence of his anathema; has seen the 
very soul’s secrets of political craftsmen plucked out 
and bared to the galleries; has seen the themes of 
public moment ordinarily reserved for executive session 
openly shredded in the public gaze; has seen the scintil- 
lating blade of his ridicule jabbed at the ribs of those 
who, he believed, had perverted the functions of a legiti- 
mate representative of the people. 


In His Home Mr. Tillman Is All Gentleness and Hospitality 








But, reclining in an armchair, at his ease, his mind 
undisturbed by the fumes of the day that has died, 
unagitated by the expectations of the day unborn, a 


of decision. If there is an opportunity for a jest, he 
seizes it; if there is a chance to inject a story, he never 
misses it; if a quick, witty retort is apt, it drops 
easily from his lips; if a simile brightens the point, he has 
it at hand; if history furnishes the solution, he commands 
it; if logic is needed to sustain the premise, he never 
gropes for it; if irony is compelled by the crisis evolved 
by the query, he has it already poised; if a kindly, char- 
itable, friendly, warm, unctuous spirit can, in any way, 
assimilate with the topic, it seems to be the mellowing of 
the environing calm, his deference for his family, his 
hospitality for his guest, his innate love for humanity, the 
softer, gentler side of this rugged giant, for him to 
smile and pass some pleasantry that is all the more wel- 
come because so unlooked-for. ° 

A Constant Struggle for Principle Has Marked His Career 

Tillman's is a nature invariably armored with an- 
tagonism, born of a life of conflict for the maintenance 
of principles that are a portion of the masonry of his 
character. At heart, he is not inimical to the variable 
phases of individual opinion, although he appears such 
in his prompt defiance of what he believes to be the 
human propensity to serve some selfish end. Tillman 
has little respect for selfish aims in public men, and 
none at all for selfish aims in political parties. His 
comprehension of political parties is that they embrace 
the differences in the interpretation of the same prin- 
ciples, not different principles. Patriotism, he feels, is, 
or should be, a universal sentiment; and, if it be such, 
men may differ as to the way in which they will express 
it and embody it; and that difference represents the di- 
visions of parties. 

This may be illustrated by contrasting the sleek, 
well-groomed, and dressy appearance of some men, 
and the careless, indifferent attire of others like Tillman 
himself. ‘Those differences are, with him, purely unim- 
portant distinctions of the superficial. If the heart of the 
man is honest and his oul is brave, Tillman respects 
him, and if he be open and square and above-board, 
no man will try harder to love him for the sake of 
good-fellowship. : 

I do not think Tillman isa particularly pious man, 
for 1 detected him in spontaneous exclamations of a 
decidedly heedless consideration for the decorums of 














mischievous smile playing about his mobile lips, the 
responsibilities of statesmanship laid aside, the strife, 
conflicts, and struggles of public life for the moment 
abandoned, with just the sweet sympathy of his little 
family circle to calm him, the undisguised admiration of 
the woman sitting opposite him, the playful humor of 
his domestic side, and you have another and distinctly 
opposite Tillman. A tender mildness comes into the 
brown eye; a musical cadence pervades the worn voice; 
and a languor that constitutes positive luxury to this glutton of labor, 
thought, and toil converts into relaxation the exhausting tensions of a 
mammoth organism of nerves. 

It was under such conditions, with no ring at the bell, no rap 
at the door, no noise without, in the placidity of a Sunday evening, 
that I took a long view of Tillman at close range, under circumstances 
calculated to disclose the inner and more secretive charms of a nature 
given to the severest battles of - public life. 

The senate knows only Tillman’s battling front. The public knows 
only what the prejudices of the pfess recite. Down in his native 
state, where he is a sage and sovereign power; where he stands for all 
that makes men devoted to one another; where they make laws to fit 
honor, not cultivate honor to suit laws; where truth and justice and 
integrity and manliness are the cardinal virtues; where it is a crime 
to be cowardly; down there they know Tillman pretty. well: True, his 
trousers have n’t a crease; his collar.yawns; his tie is sometimes awry; 
his shoes, maybe, dull and dusty; his frock coat sags and wrinkles; 





studied speech. But he is big and brave and honest and 
fearless and sincere, and earnest far beyond his physical 
strength. 

Several times. indeed, has he verged on breakdown in 
his onerous tasks as senator, because he works unceas- 
ingly, and into every task, however trivial, he flings the 
full fervor of his intense nature. But he is a sober, 
serious, clean, wholesome, pure, upright, decent man i) 
every sense of the word; brusque, abrupt, outspoken, 
candid, brutally frank. His word is his bond, and your word must 
be yours. 

He is a man of angles; a man of edges; a man of no subtleties: 
a man who could not deliver an eloquent speech to save his soul: 
who would n’t try; who abominates such trumpery; who is versed in th« 
poetry, fine arts, and graceful rhetoric of all times and periods, but wh: 
aspires to emulate no such fawning of fame. Tillman is no orator 
unless: terrific earnestness and impassioned lashing of language int: 
tumbling breakers of assertion and arraignment can belong to an orator 
But he is a statesman,—broad, deep, resourceful, unwearying, faithfu 
to his state, loyal to his country, devoted to the common cause ©! 
humanity. 

Few senators so strongly believe in fighting for the right of thing: 
regardless of consequences, as he. 

No other senator can arouse his compeers to greater activities. Nv 
other man exhibits a fonder tenderness to his family, or can provide 
more genuine hospitality to his guests. 
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“FRENCHIE” AND HIS MATE 


By JAMES B. CONNOLLY 


Author of ‘‘The Deep Sea’s Toll ’’ 
Illustrated by W. Herbert Dunton. Headpiece by J. R. Shaver 


ge FPRENCHIE” and his 
old-time chum 
had not spoken to each 
other since the vessel 
put out, and it was very 
iwkward altogether. 
Here were two men 
vho had to sit at the 
ame table, to share 
he same bunk, and to 
verhaul trawis to- 
ether in cramped 
uarters below, each 
rying, by every evasion 
f look word, and deed, 
it to let on that he 
er knew that the 
her even existed. 
But there was no way out of standing watch, 
r of taking the wheel the one from the other 
d passing the skipper’s word,—‘By the 
ind,” “East, half south, and nothing to,’”’—or 
1atever else it might be. That was the hard 
ing,—they could not conceal it from the crew, 
the having to speak to each other. 
‘And what’s it all about?” queried the crew, 
d they would have liked to smooth matters 
t but knew better than to attempt it in the 
ial way, for neither was of the kind of men 
it open their hearts to casual inquiry, how- 
er well-intentioned. So, though the mystery 
1 not been solved, it was a great relief to 
irly all hands when, the vessel having arrived 
the grounds, the two men put off to set 
wls. 
“To nearly all.”"—There were yet those who 
irried. ‘‘For, if a hundred-ton vessel is cer- 
nly narrow for two that’s fallen out, what of a 
xteen-foot dory?” mused these. ‘What of 
sixteen-foot dory, 
ere they can’t be 
ssing for’ard or aft 
thout forever fall 
foul of each 
er?’’—and in the 
st incidental sort 
vay in the world 
vy glanced over 
r shoulders—cast- 
ibout for weather 
ms by the way,— 
io see what the pair 
ild do in the more 
restricted quarters. 
But nothing hap 
ed, —leastwise not 
the sight of the 
They only saw 
it was Arnold, 
liest to the baited 
of trawls, who 
over buoy and 
1or;and Frenchie, 
man of noted en- 
( nce even among 


leet of trawlers, 

yanked the thole 

pis into their sockets 

a rowed superbly 
to “he west’ard. 

rdinarily those 

t\\ expert fishermen 


ll not have gone 
y that day. In 


tl instinctive fash- 
i¢ oth noticed the 
sur signs of the fog 


line before it shut out 
the vessel; but the 
Wires were still down, 

ither was going 
to kt on by so much 
as the least anxious 
exclamation that he 








felt the slightest concern. Even when the fog 
had enveloped them, and by concerted action 
there was yet time to haul their trawls and 
make the vessel before it was too late, neither 
betokened, by the faintest sign, his sense of 
impending peril. 

So, the tide carrying them gradually beyond 
the sound of the horn, they let her drift. Each 
was cheerfully prepared to be lost and to die of 
hunger, thirst, exhaustion, or of all three com- 
bined, before he would speak the first word; 
and even later, when they could no longer doubt, 
with fog as impenetrable as a wall about and 
dark night upon them, with death, most likely , 
close at hand,—even then they were prepared to 
continue the prideful silence. 

During all that night their dory drifted, and 
neither man made move until dawn. Then did 
Arnold, who seemed to be waiting only for the 
light, pick up the low-marked water bottle and, 
carefully estimating with his eye, mark the 


“Saying never a word, but smashing, griping, throttling” 


ED MET Ay a 





half-measure of what 
remained with his 
finger nail. Long he 
held the bottle aloft, 
ostentatiously elevated 
it, gagging with thirst 
though he was, and 
even clinked his cold 
knuckles against the 
glass; but, Frenchie 
never turning to note 
the fair judgment, Ar- 
nold drank his religious 
half wrathfully and 
corked and set the bot- 
tle down with a rattle; 
whereat Frenchie 
turned leisurely, and, 
palpably without a look, drank what was left 
and tossed far away the empty bottle. 

The splash of the bottle in the sea was like 
a signal to action. Arnold, taking the stern 
thwart and making a place for his feet among 
the fish, set his oars between the thole pins, 
and, auricularly assured that his mate was in 
position, began, by pulling on his left and back- 
ing on his right oar, to work the bow of the 
dory around. Instinctively Frenchie opened 
his mouth to protest, but, before the word could 
issue from his lips, bit it off savagely. No, he 
was not going to speak first; no, not even 
though speech might mean life to them. 

Arnold’s ear caught the gurgle behind, and, 
hoping that his mate was about to say some- 
thing, paused gladly to hear it. Indeed, to his 
mind, the matter had gone far enough ; but no 
word came to him, and sullenly he forced the 
oars through the water. His own ideas of the 
whereabouts of the vessel were vague, while his 
dory-mate, as all men 
knew, had a famous 
sense of location; and 
yet, if he didn’t care 
enough about it to 
say a word, when he 
saw the dory being 
headed in the wrong 
direction, then he 
was n’t caring either. 
So away from the ves- 
sel, Frenchie by his 
silence concurring, 
they rowed the dory. 

Rowing and rest- 
ing—each consulting 
his own will as to 
that, but each doing 
manfully what he 
considered his share, 
—they rowed on, 
night and day, and 
night and day again, 
with nothing to eat 
or drink, until the 
weary pain of it was 
beyond all mortal 
strength, — certainly 
for Arnold, who well 
knew he never could 
last with the iron 
man behind him. Ar- 
nold by then had lost 
all count of time,— 
whether three, four, 
or five days had 
elapsed he could not 
say,—but he was 
struggling desperate- 
ly to hold out, de- 
termined not toadmit 
himself beaten; and 
yet he had about 
made up his mind at 





last to quit—to say, 
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“Frenchie, I’m done,” nothing else, when— 

Frenchie, his eyes half closed, saw Arnold’s 
back lunge forward, and, an instant later, the 
oars slide through the thole pins and the body 
fall off the seat and into the bottom of the dory. 
But he did not slack his stroke at once; only 
slowly did it dawn on him that Arnold really 
was unconscious. His first thought was of ex- 
ultation,—and so he had worn him down? But, 
with another glance at the inert figure, tender- 


ness and pity flashed from him. ‘‘No!” he 
cried, and bent over the limp body. “But so 
it ees.’? Even then he did not address a direct 
remark to the sagging body, but only picked 
him up and laid him in the stern. Long ago 
they had cast away the load of fish, and a light 
dory rides better for a weight in the stern. So 
Frenchie made a pretense of arguing, ashamed 
to admit even to himself that he had put his 
mate in the stern solely because it was the least 


“And 


uncomfortable place in the little boat. 


good summer weather,’’? murmured Frenchie,— 
“‘and so he shall not freeze.” 

Two more days and a night of lonely labor 
and Fren 


ie made out a red light bearing down. 


Perhaps a point off his own course it was, but 
still a good distance away, and there might be 
time to place the dory directly in her course. 


He had hailed a sail only the night before and 


got no an No more hailing at a distance 
for hin \ good t’ing her was n’t her starb’d 
light,” Frenchie, “ or I would n’t seen her 
SO soo! nd he tugged hard at the oars. 
“And n y must pick me up or run me 
down, [ not certain I care so much if she 
run m¢ n, for I been d—— tired.” 

But to be weary was not to be vanquished. 
No, 1 ear it. Long days and nights of 
hunger, t , and travail on the lonely sea had 
not quenched his spirit. They used to say of 
Frenchie, the vessel, that, if ever he should 


come e, he’d certainly die hard. So 


“Aboard the bark!” he hailed now,—‘‘ h—i—i, 
—the There was nothing of decep- 
tion in that barrel chest and bull neck. ’T was 
the rumble of an organ. ‘“A—hoy,—hi—hi—i, 
—the bark!” he hailed again, and to such 
effect t ne that not only was the slumbrous 
watcn Vat 


ned, but the mate, having a mug 
of coffee for himself in the cabin, came bundling 
up the deck before the watch could call him. 


The mate peered over the side. Coming 
suddenly from light to dark, he could as yet see 
nothing clearly. ‘‘Who is it?” he bellowed. 

“Me!” answered Frenchie, from his dory. 

The mate again peered over the rail, leaning 
now far out and down. He at last made out 





the shadow of the little boat below. ‘‘And 
who’re you, and what do you want?” 
“T’m Gloucester—A merican feesher—man,— 


strayed from my ves—sel in fog. And thees my 
dory-mate,—’most dead,—maybe dead. Lower 
your falls, plees, and hoist heem aboard.” 

The resolute tone of Frenchie influenced the 
mate to quicker action than he had intended. 
The tackle was unhooked and dropped over. 
Frenchie made the line fast about his dory-mate, 
and anxiously observed it as the falls creaked 
above; and “Tak’ a care,—tak’ a care,—he 
*most dead!” he warned in a plaintive voice, as 
he saw that the body was allowed to knock once 
or twice against the side of the bark. 

“Take care? Who’s doing this ?”’ demanded 
the mate, and therewith, having Arnold’s body 
inboard, he allowed it to drop roughly to the 
deck; and ‘‘Come cn, you, and hurry,” he 
added as he lowered the falls again. 

“Yes, yes, but not so fast. Now, then, a’right 
—hoist away.” 

The man above tugged at the leads. The 
mate, noting what slow progress they were 
making, peered over the side. He soon under- 
stood what was wrong. ‘The blasted derelict! 
he’s made fast his boat, too!”” Man and dory 
were being hoisted together. “What in the 
devil’s name does he think ?—we’re stevedores?” 
and he let slip the after falls. 

Down splashed the stern of the dory and into 
it rushed the sea. It was up to Frenchie’s 
knees in a moment, and, the men continuing to 
hoist, the bow of the dory was rearing up. 
Frenchie, barely grasping the bow falls in time, 
began to climb, hand over hand to the rope and 
feet to the side of the bark. A moment later 
he was on the deck, but such work! 

“Cast off!’ ordered the mate. “And you,— 
get below, you!” he barked at Frenchie, who 
was gazing over the side at his dory, now filled 
and drifting away, and almost sobbing as he 
gazed. 

“You should not done that. Not right,—not 
right,—a beau—ti—ful do—ree, and four tubs 











“He saw the body fall off the seat and into the bottom of the dory” 
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fine trawl!” He repeated the words sadly. 

‘* Blast you and your trawls,—go below!” 

“Oh, yes, I go below.” Frenchie leaned 
against the rail fora moment. “You skipper?” 

“No, I’m not skipper. He’s below and 
asleep,—and knows better than to wake easy 
or interfere when it’s my watch. But go below, 
or I’ll—” 

Frenchie raised a deprecating hand. “Oh, 
oh,—no need, sair,”"—and he stooped to lift his 
dory-mate. Arnold moaned as Frenchy raised 
him from the deck, and ‘“ Gra-a—” gurgled 
Frenchie, and he turned to carry him below; 
and, as on the vessel he and Arnold bunked 
in the cabin, so now he headed for the after 
deck of the bark. 

“Come out of that,—for’ard with you!” 
spluttered the mate. But Frenchie, by that 
time, was carefully descending the cabin steps 
with never a notion of turning back. 

He laid Arnold on the nearest locker. 
Arnold groaned; Frenchie patted the haggard 
cheeks. “Steady, boy,—steady! Soon you be 
all fixed up.” For the first time since they had 
put out from Gloucester he touched Arnold 
with unrestrained tenderness, and the act gave 
him joy. “Hush, boy, hush!—you soon have 
the good hot coffee.” 

‘Say it again,—the good hot what?” 

Frenchie looked up. The mate was at his 
shoulder, his eyes gleaming satirically. ‘The 
good hot what, did you say?’ 

“Coffee,” repeated Frenchie. ‘‘He ’most 
dead. One, two, three,’-—he counted on his 
fingers,—‘‘seex, maybe seven days, seven nights, 
astray in hees do-ree. You been astray ever,— 
not’ing to eat, not’ing to drink ? He ’most 
dead, I say.” 

‘And s’pose he was dead altogether,—who’s 
in command here? You d Gloucesterm’n, 
it’s just like you to think you c’n jump aboard 
here in the middle of the night and step into 
the officers’ cabin and give orders. But not 
here, you don’t. Maybe you can do that under 
your fast-and-loose American-manned, but not 
on no British bottom. Here’”—he slid back a 
door in the bulkhead partition,—“ here ’s where 
you chaps go.” 

Frenchie peered in. What he saw was the 
hold of the bark, black and forbidding, piled 
high with coal. “In there?” Frenchy shook 
his head. “For me, ver’ good ; 
for my doree-mate, no. He need 
hot coffee and bunk. And hot 
coffee and bunk he shall have. 
Shall have, I say.” Frenchie artic- 
ulated those precise words with 
exceeding distinctness. “And 
right away —at once,I say. No?” 
Then, thanking the good God 
for the strength which all men 
said was his in abundance, he 
rolled back his sleeves. The un- 
covered forearms loomed round, 
bronzed, and abnormal in devel- 
opment. Small wonder he could 
row a dory. “Hot coffee for my 
doree-mate, I'say. Do you hear 
it?” and, with the veins swelling 
large under his ears, he was about 
to leap on the mate when the 
cabin boy, awakened from his 
sleep, stepped into the light. 
Frenchie spied him. What need 
to fight, after all? “Get hot cof- 
fee and mak’ up bunk,—a good 
Lunk for my ship-mate. Jump! 
or I lick you, too!” 

The boy looked to the mate. 

“Oh, you want heem to give 
order ?”’ Frenchie grinned fright- 
fully. ‘Well, in one mo-ment he 
shall order. Geev him order. 
No?” The battle was on. An 
immense creature was the mate, 
but a creature of nothing behind 








[Concluded on pages 453 and 454] 
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HE SECOND GENERATION 


By DAVID GRAHAM PHILLIPS 


Author of ‘‘The Cost,’’ ‘‘The Master Rogue,’’ ‘‘The Plum Tree,’’ etc. 





Synopsis of Preceding Chapters 


‘* The Second Generation’’ was begun in SUC- 
CESS MAGAZINE for March, 1906 


Hiram Ranger, who has made a fortune in the 
milling business inthe Middle West without losing 
any cf his simple tastes or his love for hard work 


meets with an accident, which necessitates con- 


sultation with a physician. He is further disturbed 
by the return from Harvard of his son Arthur, 
whose fashionable attire and snobbish ideas irritate 
him. His daughter, too, seems to have grown out 
of the home atmosphere. In the midst of this 
perturbed state of mind comes the startling advice 
of the physician Put your house in order." 
The greatest thing that perplexes the sick man 
now is the problem of his two children, whether 
the wealth which he is about to leave them will 
not likely work them harm rather than good. # 
recital of his son's idle and extravagant career at 
college intensifies this feeling and plunges him 
into great mental distress 
Hiram Ranger becomes convinced that he has 
been training his son in the wrong way, and he 
determines to turn the boy's footstey at once 
‘about face!"" He announces that he has deter- 
| mined to cut off Arthur's allowance and have him 
go to work in the mill. Arthur reports for work 
expecting a gentlemanly office job,’’ but he ts 
immeasurably disgusted when informed that the 


only way to learn the busine is to 


begin out in 
the mill, and he rebels 


Hiram at last decides that inherited wealth means 
ruin for his children. He, therefore, prepares his 
will, in which he gives most of his great wealth toa 
neighboring college, providing his wife and daugh- 
ter with only a moderate income for life, and his 





son with practically nothing but a chance to work 
}/ inthe mills and build up hisown future. This done, 
remorse overcomes him at the thought of how his 
children will hate him, in the midst of which his 
malady assumes a sudden turn for the worse, and 
he loses control of the power of speech. 








| 








CHAPTER VII. 

RS. RANGER consented to a third girl, to do 

the additional heavy work; but a nurse, 
no! What had Hiram a wife for, and a 
daughter, and a son, if not to take care of 
him? What kind of heartlessness was this, to 
talk of permitting a stranger to do the most 
sacred offices of love? And only by being on 
the watch early and late did Adelaide and Ar- 
thur prevent her from doing everything for him 
herself. 





“Everybody, nowadays, has trained nurses in 
these cases,’ said Dr. Schulze. “I don’t think 
you ought to object to the expense.” 

But the crafty taunt left her as indifferent as 
did the argument from what “ everybody does.” 

“IT don’t make rules for others,” replied she. 
“T only say that nobody shall touch Hiram but 
us of his own blood. I won’t hear to it, and 
the children won't hear to it. They’re glad to 
have the chance to do a little something for him 
that has done everything for them.” 

The children thus had no opportunity to say 
whether they would “hear to it” or not. But 


ILLUSTRATED BY FLETCHER C. RANSOM 


Arthur privately suggested to Adelaide that she 
ought to try to persuade her. “It will make 
her ill, all this extra work,” said he. 

“Not so quickly as having some one about 
interfering with her,” replied Adelaide. 

“ Then, too, it looks so bad,—so stingy and— 
and—old-fashioned,” he persisted. 

“I don’t think you quite see mother’s point 
of view,” said Adelaide, quietly. 

Arthur flushed. ‘Always putting me in the 
wrong,” he sneered. 

“Ts it I, Arthur,—or something inside you of 
which I am simply the irritating echo?” 

Arthur, somewhat shamed, went on, pres- 
ently: “I suppose this sort of thing appeals to 
the romantic strain in you.” 

“And in mother,” said Adelaide. 

“Whereupon they both smiled. Romantic 
was about the last word any one would think of 
in connection with frankly practical Ellen Ran- 





ger. She would have died without hesitation, 
or lived in torment, for those she loved; but she 
would have done it in the finest, most matter- 
of-fact way in the world, and without a gleam of 
self-conscious heroics, whether of boasting or 
of martyr-meekness or of any cther device for 
calling attention to oneself. Indeed, it would 
not have occurred to her that she was doing 
anything out of the ordinary. Nor, for that 
matter, would she have been; it is as true as 
paradoxical that in this world the unheroic are, 
more often than not, heroes,and the heroic usu- 
ally most unheroic. We pass heroism by to 
toss our silly caps at heroics. 

“There are some things, Artie, our education 
has been taking out of us,’ continued Adelaide, 
“that I don’t kelieve we’re the better for losing. 
I’ve been thinking of those things a good deal, 
lately, and I’ve come to the conclusion that 
there really is a rotten streak in what we’ve 


" Not until Arthur stepped upon the doorsill did they lift their heads” 
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been getting there in the East—you at Harvard, 
[ at Mrs. Spenser’s Select School for - Young 
Ladies. There are ways in which mother and 
father are better educated than we are.” 

‘“‘Tt does irritate me,’’? admitted. Arthur, ‘“‘to 
find myself caring so much about the looks of 
things.” 

“ Especially,” said Adelaide, ‘‘ when the peo- 
ple whose opinion we are afraid of are so con- 
temptibly selfish and snobbish.” 

‘Still mother and father are terribly narrow- 
minded,” insisted her brother. 

“Or, is it that we are narrow-minded and 
intolerant in denying their right to their own 
views 


‘T’ve not the remotest objection to their hav- 
ing their own views,” said Arthur, loftily, “so 
long as they don’t try to enforce those views on 
me.”’ 

“But do they? Haven’t we been let do 
about as we please ?” 

Arthur shrugged his shoulders. The discus- 
sion had led up to property again,—to whether 
or n father had the right to do as he 
pleasec|, with his own. And upon that discus- 
sion he did not wish to reénter,—he knew his 
own views were just; but, somehow, to state 
them made him seem sordid and mercenary, 
even to himself. Being really concerned for his 
mother’s health, as wcll as about “‘looks,’’ he 


strongly urged Schulze to issue orders on the 
subject of a nurse. “If you demand it, moth- 
er Il yi ld,”’ he said. 

‘But I won’t, young man,” replied Schulze. 


‘Your mother is right. She gives vour father 
what money can’t buy and skill can’t replace, 
what |} ften and often raised the as-good-as- 


lead. Some day, maybe, you ’Il find out what 


that is. You think you know now, but you 
don’t.” There the matter restcd. 

The | room adjoining Hiram and Ellen’s 
bedroom s made over into a sitting-room. 
The first morning on which he could be taken 
from his bed and partially dressed, Mrs. 


> 1] ] 


Runger called in both Adelaide and Arthur to 
t \rthur, at this his first sight of his 


father lpless form and expressionless face, 
was overwhelmed with guilt. “But for his 
worries about me,” he thought, “this might not 
have happened for years.” He could not lift 
his head. But Hiram did not see; his reluctant 
eyelids remained down. Without much diffi- 
culty he s settled in the invalid’s chair which 
Ellen h wheeled close to the bedside. She 
herself wheeled him into the adjoining room, to 
the window, with strands of ivy waving in and 


out in the gentle breeze, with the sun bright 


and the birds singing, and all the world gay 
and warm and glad. Hiram’s cheeks were wet 
with te they saw that some tremendous 
emoti s surging up in him. He looked at 
Arthur, at Adelaide, back to Arthur. Evidently 
he was trying to say something,—something 


which he felt must be said. His right arm 
trembled, several convulsive twitches, 
finally succeeded in lifting his right hand the 
few inches to the arm of the chair. 

‘What is it, father? ” said Ellen. 

“Yes,—yes,—yes,” burst from him in thick, 
straining utterances. ‘‘ Yes,—yes,—yes.”’ 

Mrs. Ranger wiped her eyes. “He is silent 


made 


for hours,”’ she said; “ then he seems to want to 
say something. But when he speaks, it’s only 
as just now. He says ‘ Yes,—yes,—yes’ over 
and over again until his strength gives out.” 


The bursting of the blood vessels in his brain 
had torn out the nerve connection between the 
seat of the power of speech and the vocal organs. 
He could think clearly, could put his thoughts 
into the necessary words; but when his will sent 
what he wished to say along his nerves toward 
the vocal organs, it encountered that gap, and 
not cross it. 

What did he wish to say? What was the 
message that could not get through, though he 
was putting his whole soul into it? At first he 
would begin again the struggle to speak as soon 


could 


as he had recovered from the last effort and 
failure;:then the idea came to him that if he 
would hoard.strength, he might gather enough 
to force a passage for the words,—for he did 
not realize that the corinection was broken, and 
broken forever. So, he would wait, at first for 
several-hours, later for several days; and, when 
he thought himself strong enough or could no 
longer refrain, he would try to burst the bonds 
which seemed to be holding him. With his 
children, or his wife and children, watching 
him with agonized faces, he would make a 
struggle so violent, so hideous, that even that 
dead body was galvanized into a ghastly distor- 
tion of tortured life. Always in vain; always 
the same collapse of despair and exhaustion. 
They brought everything they could think of his 
possibly wanting; they brought to his room 
everyone with whom he had ever had any sort 
of more than casual relations—Torrey, among 
scores of others. But he viewed each object 
and each person with the same awful despairing 
look, his immobile lips giving muffled passage 
to that eternal “‘ Yes! Yes! Yes!” And at last 
they decided they were mistaken, that it was no 
particular thing he wanted, but only the natural 
fierce desire to send some message through 
those prison walls, invisible, translucent, intangi- 
ble, worse than death. 

Sorrow and anxiety and care pressed so heav- 
ily and so unceasingly upon that household for 
several weeks that there was no time for, no 
thought of anything but Hiram. Finally, how- 
ever, the law of routine mercifully asserted 
itself; their lives, in habit and in thought, read 
justed, conformed to the new conditions, as hu- 
man lives will, no matter how chaotic has been 
the havoc of forces which demolished the old 
routine. Then Adelaide took from her writing 
desk all Ross’s letters, which she had glanced at 
rather than read as they had come; when she 
finished the re-reading, or reading, she was not 
only as unsatisfied as when she began, but puz- 
zled, to boot,—and puzzled that she was puzzled. 
She read them again,—it did not take long, for 
they were brief; even the first letter after he 
heard of her father’s illness filled only the four 
sides of one sheet, and was written large and 
loose. “He has written short letters,” said she, 
‘because he did not want to trouble me with 
long ones at this time.”’ But, though this ex 
cuse was as plausible as most of those we invent 
to assist us to believe what we want to believe, 
it did not quite banish a certain hollow, hungry 
feeling, a sense of distaste for such food as the 
letters did provide. She was not experienced 
enough to know that the expression of the 
countenance of a letter is telltale beyond the ex- 
pression cf the countenance of its writer; that 
the face may be controlled to lie, but that never 
yet was a satisfying and fully deceptive lie told 
upon paper. Without being conscious of the 
action of the sly, subconscious instinct which 
prompted it, she began to revolve her friend, 
Theresa Howland, whose house-party Ross was 
honoring with such an extrcordinarily long 
lingering. “I hope Theresa is seeing that he 
hasa good time,” she said. ‘ I suppose he thinks 
as he says,—that he ’d only Le in the way here. 
That’s a man’s view! It’s selfish, but who 
isn’t selfish ?” 

Thus, without her being in the least aware 
cf the process, her mind was preparing her 
for what was about to happen. It is a poor 
mind, or poorly served by its self-conscious half, 
that is'taken wholly by surprise by any blow. 
There are always forewarnings; and while the 
surface mind habitually refuses to see them, 
however plain, the subconscious mind is not so 
stupid,—or so completely under the sweet spells 
of that arch-enchanter, vanity. 

At last Ross came, but without sending Ade- 
laide word. 

His telegram to his mother gave just time for 
a trap to meet him at the station. As he was 
ascending the broad, stone approaches of the 
main entrance to the house at Point Helen, she 
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appeared in the doorway, her face really beauti- 
ful with mother-pride. For Janet she cared as 
it is the duty of parent to care for child; Ross 
she loved. It was not mere maternal imagina- 
tion that made her so proud of him; he was a 
most distinguished and attractive figure. Of 
the medium height, with a strong look about 
the shoulders, with positive features and a clear 
skin, with gray-green eyes, good teeth, and a 
pleasing expressing, he had an excellent natural 
basis on which to build himself into a type of 
fashionable gentleman. He was in tweeds of 
pronounced and even noisy pattern which, how- 
ever, he carried off without vulgarity. His 
trousers were rolled high, after the fashion of the 
day, to show dark red socks of the same color 
as his tie and of a shade harmonious to the 
stripe in the pattern of shirt and suit and 
to the stones in his cuff-links. He looked clean, 
with the cleanness of a tree after the measure- 
less drenching of a storm; he had a careless, 
easy air, which completely concealed his keen 
and self-complacent self-consciousness. He em- 
braced his mother with enthusiasm. 

“How well you look!” he exclaimed; then, 
with a glance round, “How well everything 
looks!” 

His mother held tightly to his arm as the 
went into the house; she seemed his elder sister 
rather than his mother, and he delighted her by 
telling her so,—omitting the qualifying adjective 
before the sister. ‘‘ But you ’re not a bit-glad t 
see me,” he went on. ‘‘ How’s Adelaide ?” 

His mother’s face became serious. “Adelaide 
is very well,” was her reply in a constrained 
voice. 

“T couldn’t stay away any longer,” said he. 
“Tt was tiresome up at Windrift.” 

He saw her disappointment, and a smile flit 
ted over his face which returned and remained 
when she said: “I thought you found Theresa 
Howland interesting.” : 

“ Oh, you did ?”’ was his smiling reply. “ And 
why ?” 

“Then you came because you were bored ?”’ 
she said, evading. 

**And to see you, and Adelaide. 
phone her right away.” 

“T should n’t be too eager,’ counseled his 
mother. “A man ought never to show eager 
ness with a woman. Let the woman make all 
the advances, Ross. They ll do it fast enough, 

when they find that they must.” 

“Not the young ones,” said Ross. “ Especially 
not those that have choice of many men.” 

‘But no woman has choice of many men,” 
replied she. “She always wants the best, and 
when you're in her horizon, you're the best, 
always.” 

Ross, taking advantage of being in the pri 
vacy of his own family, gave himself the pleas 
ure of showing that he thought so himself. But 
he said: “Nonsense. If I listened to you, I’d 
be making a fearful ass of myself most of the 
time.” 

‘““Well,—don’t be too eager with Adelaide,” 
persisted his mother. ‘She’s very good-look 
ing and knows it, and I’m afraid she’s getting 
an exaggerated notion of her own value. She 
feels so certain of you.” 

Ross tried to conceal that this had touched 
him. “Why should n’t she?” said he. 

“Tt isn’t in human nature to care especially 
for what one feels sure of.” 

“But she is sure of me,” said Ross, almost 
hiding the wincing of his vanity. “We ’re en 
gaged, you know.” 

“A boy and girl affair. 
settled.” 

“T’ve given my word and so has she.” 

Mrs. Whitney looked more approving than 
she felt. A high sense of honor had been par! 
of her wordy training of her children; but shi 
had relied—she hoped, not in vain,—upon he! 
children’s common sense to teach them to rec- 
oncile and adjust honor to the exigencies o! 
practical life. Her first impulse, as always, wa: 


I must tele- 
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to command; her second, again as always, was to 
finesse. ‘“‘That’s right, dear,” said she. “‘A 
man or a woman can’t be too honorable. Still, 
I should not wish you to make her and your- 
self unhappy. And I know both of you would 
be unhappy if, by marrying, you were to spoil 
each other’s careers. And your father would 
not be able to allow or to leave you enough to 
maintain an establishment such as I’ve set my 
heart on seeing you have. Mr. Ranger has 
been acting very strange of late,—almost in- 
sane, I’d say. I more than suspect he’s leav- 
ing a large part of his fortune to Tecumseh 
College.” And she related—with what she 
thought were judicious omissions and embroid- 
eries,—her talks with Hiram, and the events 
that centered about it. 

Ross’s face retained the impassive expression 
he had been cultivating—with increasing suc- 
cess,—ever since he read in English “‘high life ”’ 
novels descriptions of the bearing of men of the 
haut monde. “That’s of no con 
sequence,”’ was his comment, in a 
tone of indifference. ‘I’m not mar- 
rying her for her money.” 

“Don’t throw yourself away, 
Ross,” said she, unruffled though 
muchdisquieted. “I feelsure you ’ve 
been brought up too sensibly to do 
anything reckless. At least, be care 
ful how you commit yourself any 
more deeply until you are sure. In 
our station, people think of a great 
many things before they think of 
anything so uncertain and so more 
or less fanciful as love. Rest as 
sured, Adelaide is thinking of those 
things. Don’t be less wise than she.” 

He changed the subject, tele 
phoned to Adelaide after a few 
minutes, ordered a cart, and set out 
to take her for a drive. Mrs. Whit- 
ney watched him depart with a heavy 
and anxious heart. “‘Ross is sen- 
sible beyond his years,” she said to 
herself, sadly, “but youth is so ro- 
mantic. It never can see beyond the 
marriage ceremony.” 

* * * * * * * 

Adelaide, with as much haste as 
was compatible with the demands of 
so important an occasion, was get- 
ting into a suitable costume. Sud- 
denly she paused, and laid aside the 
hat she was about to put on. “No, 
I’}l not go,” she said aloud. 

Iver since her father was stricken 
she had stayed near him, had borne 
practically the whole burden of try 
ing to talk to him—him who could 
not answer, could not show whether 
he understood or not. He had never 
been easy to talk to; now, when she 
could not know but that what she said jarred 
upon a sick and inflamed soul, aggravating his 
torture by reminding him of things he longed to 
know yet could not inquire about, tantalizing 
him with suggestions—. She dared not think 
along those lines; to do so would have made it 
impossilele for her to send him any message be- 
yond despairing looks. 

Sometimes she kissed him, feeling, and believ- 
ing he felt, that they two, separated as by a 
heavy, grated prison door and unable to have 
the electric thrill of touch, yet got some joy out 

f the sight of the dumb show of caresses. 
\gain, she would give up trying to look cheer- 
ful, and would weep,—and let him see her weep, 
having an instinct that he understood that the 
tears Were a relief to her, and that she let him 
see them to make him feel her loving sympathy. 
\gain, she would be so wrought upon by the 
teady agony of those fixed eyes that she would 
leave him abruptly,—to hide herself and shud- 
der, tearless, with the utter misery and hope- 
lessness of it all. She wondered at her mother’s 
calm until she noticed, after a few weeks, how 


the face was withering with that shriveling 
which comes from within, when a living thing 
is dying at the core. 

She read the Bible to him, selecting in the 
evenings, with the aid of a concordance, con- 
solatory passages. She was filled with protest 
the while, because it seemed to her that this 
good man, her best of fathers, thus cruelly 
stricken, was proof before her eyes that the sen- 
tences executed against men were not divine, 
but the devilish emanations of brute chance. 
Still the promises, so confident, so lofty, so 
searching, worded so that they seemed like re- 
sponses to the longings and cravings of every 
kind of desolation and woe, gradually had a 
soothing effect upon her; and her mind began to 
find for conversation—or, rather, for her mono- 
logues to him,—subjects which her instinct told 
her would be cheerful visitors in that prison. 

She talked to him of how he was loved, of 
how noble and fine his influence had been in 
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down and hidden from her. Anyhow, it was 
enough. He instantly suspected her of being in 
the state of mind into which he had been trying 
to get himself. He dropped her hai.d. A trifling 
incident, but a trifle is enough to cut the com- 
munications between two human beings; it 
often accomplishes what the rudest shocks would 
not. They went to the far, seclude! end of 
the garden, he asking and she answering ques- 
tions about her father. 

“What is it, Del?” he said, abruptly, at 
length. ‘“‘You act strained toward me.” He 
did not say this until they were both oppressed 
almost into silence by the height and the thick- 
ness of the barrier between them. 

“T guess it’s because I’ve been shut in with 
father,” she suggested. “I’ve seen no one to 
talk to, except the family and the doctor, for 
weeks.” 

“No, it is n’t that,” he insisted, his eyes upon 
her curiously, resentfully,—with genuine sus- 
picion of her. “I think I know what 
it is. This is the first time in our 
lives that we ’ve been separated so 
long.” 

“Just think!” she exclaimed. 
“Tt’s six month since you came to 
see me in New York. What a beau- 
tiful evening we had,—was n’t old 
Mrs. Scoresby good to us?” And 
with an effort she laid her hand in 
his. 

He held it loosely. “‘It’s the first 
time,” he went on, “that we’ve 
really had the chance to judge how 
we actually feel toward each other, 
—that’s what’s the matter.” He 
looked at her with sad reproach. 
“Del, I don’t believe you—care. 
You’ve found it out, and don’t want 
to hurt my feelings by telling me.” 
And he believed what he was say- 
ing. It might have been—well, not 
quite right, for him to chill toward 
her, and contemplate breaking the 
engagement; but that she should 
have been doing the same thing,— 
his vanity was erect to the last 
feather. “It’s most kind of you 
to think so considerately of me,” 
he said, satirically. 

She took her hand away. ‘And 
you ?”’she replied, coldly. ‘‘ Are your 
feelings changed ?” 

‘“‘I,—oh, you know that I love 
you,” was his mocking answer. 

She half stretched out her hand, 
—stretched it far enough for him to 
see what she wished. She saw that 
he was not going to take it and 
drew back. She Jaughed with an 





their lives. She analyzed him to himself,—say- 
ing things she would never have dared to say 
had there been the slightest chance of so much 
response as the flutter of an eyelid. And as, so 
it seemed to her, the sympathetic relations and 
understanding between them grew, she became 
franker,—talked of her aspirations, new-born 
aspirations in harmony with his life and_belief. 
And, explaining herself for his benefit and 
bringing to light her inmost being to show to 
him, she saw it herself. And when she one day 
said to him, “Your illness has made a better 
woman of me, father, dear father,” she felt it 
with all her heart. 

It was from this atmosphere and enveloped 
in it that she went out to greet Ross. 

His expression was scrupulously correct,—joy 
at seeing her again shadowed by sympathy for 
her calamity. When they were safely alone, he 
took her hand and was about to kiss her. The 
resolves with which he had come were already 
shaking. But, instéad of responding, she drew 
back, just a little,—perhaps it was a mere co- 
quetry; perhaps it came from an instinct deep 


De! 





attempt at raillery. ‘‘ You’ve been 
seeing too much of Theresa How- 
land,” said she. 

He looked coldly at her. ‘I have never in- 
terfered with your many attentions from other 
men,” said he, stiffly. “On the contrary, I 
have encouraged you to enjoy yourself; and I 
thought that you left me free in the same way.” 

The tears came to her eyes. “Whatever is 
the matter with you, Ross, this morning? Or, 
isitI? Am I—” 

“Tt certainly is not I,” he interrupted, icily. 
“T see you again after six months, and I find 
that you have changed completely.” 

Her look stopped him.-‘‘ Oh!” she exclaimed 
with a dangerous smile. “ You are out of humor 
about something and are looking fora quarrel.” 

“ That would be impossible,” said he, haught- 
ily. “I never quarrel. Evidently you have 
forgotten all about me.” 

Her pride would not let her refuse the chal- 
lenge, covert in his words, frank in his eyes. 
“Possibly,” said she, forcing herself to look 
amusement at him. ‘I don’t bother much 
about people I don’t see.” 

[Concluded on pages 441 to 444) 
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HAD MONEY 





SUCCESS MAGAZINE 


BUT LOST IT 


ORISON SWETT MARDEN 


PResIDENT RoosevELt says, “I have little respect for the man who 

does not put himself in a position both to provide and retain 
‘nough material means to support comfortably those who are dependent 
upon him. 

A prominent New York lawyer of wide experience says that, in his 
opinion, ninety-nine out of every hundred of those who make money 
or inherit it, lose it, sooner or later. 

What a spectacle everywhere in this land of plenty, of inexhaustible 
resources, this land of opportunity, where every man ought to be a 
king, to see God’s noblemen living like European peasants because they 
never learned to do business in a business way! 

How many thousands of good, honest men and women there are in 
this country who have worked very hard and made all sorts of sacrifices 
of comfort and luxury in order to lay up something for the future, and 
yet have reached middle life or later without having anything to show 
for it; many of them, indeed, finding themselves without a home or any 
probability of getting one, without property or a cent of money laid by 
for sickness, for the inevitable emergency, or for their declining years! 


Itseems especially incredible that a strong, sturdy, self-made man,who 
has had to fight his way up from poverty, and who feels the backache in 
every dollar he has earned, should let his savings 
slip through his fingers in the most foolish invest- 
ments, with scarcely any investigation, often send- 
ing his money thousands of miles away to people 
he has never seen and about whom he knows 
practically nothing, except through an advertise- 
ment which has attracted his attention, or through the wiles of some 
smooth, unprincipled promoter. 

numbers of vast fortunes in this country have been and 
are being built up on the very ignorance of the masses in regard 


Risking Savings 
in Foolish 


} ‘entures 


to ess methods. The schemers bank on it that it is easy to 
swindle people who do not know how to protect their property. They 
thrive on the ignorance of their fellows. They know that a shrewd 
advertisement, a cunningly worded circular, a hypnotic appeal will 
bring the hard earnings of these unsuspecting people out of hiding 
places into their own coffers. 

| he sake of your home, for the protection of your hard earnings, 
for your peace of mind, your self-respect, your self-confidence, whatever 
else , do not neglect a good, sclid business training, and get it as 
early in life as possible. It will save you from many a fall, from a thou- 
sand embarrassments, and, perhaps, from the humiliation of being com- 
pelled t ce your wife and children and confess that you have been a 


failure. It may save you from the mortification of having to move from 


a good home to a poor one, of seeing your property slip out of your 
yands, and of having to acknowledge your weakness and your lack of 
foresight and thoughtfulness, cr your being made the dupe of sharpers. 

Many men who once had good stores of their own, are working as 
clerks, floorwalkers, or superintendents of departments in other people’s 
stores, just because they risked and lost everything in some venture. As 
they now have others depending on them, they do not dare to take the 
risks which they took in young manhood to get a new start, and so they 


struggle along in mediocre positions, still mocked with ambitions which 
they have no chance to gratify. 

How many inventors and discoverers have fought the fight of des- 
peration amidst poverty and deprivation for years and years, and have 
succeeded in giving the world that which helps to emancipate man from 

idgery, to ameliorate the hard conditions of civilization, and yet have 
allowed others to snatch their victories away from them and leave them 
penniless, just because they did not know how to protect themselves! 

Phousands of people who were once in easy circumstances are living 
in poverty and wretchedness to-day because they failed to put an under- 
standing or an agreement in writing, or to do business in a business way. 
Families have been turned out of house and home, penniless, because 
they trusted to a relative or a friend to “‘ do what was right” by them, with- 
out making a hard and fast, practical business arrangement with him. 


It does not matter how honest people are, they forget, and it is so 
easy for misunderstandings to arise that it is never safe to leave anything 
of importance to a mere oral statement. Reduce it 
Put It to writing. It costs but little, in time or money, and 
when all parties interested are agreed, that is the best 
time to formulate the agreement in exact terms. 
This will often save lawsuits, bitterness, and aliena- 
tions. How many friendships have been broken by not putting under- 
standings in writing. Thousands of cases are in the courts to-day because 
agreements were not put in writing. A large part of lawyers’ incomes 
is derived from the same source. 
Many people have a foolish idea that others, especially friends or 


in Writing 


relatives, will be sensitive and think their honesty questioned if they are 
asked to put their proposition, or agreement, or understanding in writing. 
It is not a question of confidence. It is a question of business, and busi- 
ness should be done in a business way, so that no matter whether death, 
or what unforseen event occurs, everything has been properly done. 
The very people you may think will be sensitive or offended because you 
are so exacting, will really think more of you for your straightforward 
business methods and your carefulness in avciding misunderstanding. 


Many a cultured girl has been thrown suddenly on her own re- 
sources by the failure or the death of her father, and has found herself 
wholly incapable of administering his affairs or of 

A Business earning a living. Many women, whcse husbands 
Edecstion fe R die suddenly, are left with large business responsi- 
cation AS IXar€é ‘bilities, which they are utterly unfit to assume. 
They are at the mercy of designing lawyers or dis- 
honest business men, who well know that they are 
mere babies in their hands, when it comes to impcrtant transactions. 

Business talent is as rare as a talent for mathematics. We find boys 
and girls turned out of school and college full of thecries, and of all sorts 
of knowledge or smatterings of knowledge, but without the ability to 
protect themselves from human thieves who are trying to get something 
for nothing. No girl or boy should be allowed to graduate, especially 
from any of the higher institutions, without being well grounded in prac- 
tical business methods. Parents who send their children out in life, 
without seeing that they are well versed in ordinary | usiness principles, 
do them an incalculable injustice. 

I have heard a young woman boast that she did not know anything 
about money matters, and had no desire to. She said that she had no 
idea of the value of a dollar, that she could spend all the money she 
could get, but that it was distasteful to her to discuss economy. Many 
such women object to any common-sense consideration of the financial 
question. They think it is nct necessary for them to know anything 
about money from the purely business point of view, as that phase 
of life belongs wholly to their fathers or brothers or husbands. 

An instructive example of the result of such spirit and ignorance 
I found in a lady who had lost her property through a lack of business 
knowledge. She told me that she knew nothing whatever about business. 
She had never known the value of money. Her husband died and left 
her with a large property, and it was her custom to sign any paper or 
document that her lawyer or agents presented to her, usually without 
reading. The people who had charge of her property knew that she 
knew nothing about business and took advantage cf her ignorance. 
They got her property away from her, and_he did not have enough left 
even to conduct a legal fight to get it back. 


in Women 


Thousands cf girls are sent out into the world with what is called 
finished educations, who can not even give a proper receipt for money, 
to say nothing of drawing a promissory note, a 
Signing Documents (raft or a bill, or understanding the significance 
: F and importance of business contracts. Such a 
without Reading woman presented a check for payment to the pay 
Them ing teller of her bank. He passed it back to her 
with the request that she be kind enough to in- 
The lady wrote on the back of the che k, “I have done 
business with this bank for many years, and I believe it to be all right. 
Mrs. James B. Brown.” 

Another society woman in New York presented a check for pay- 
ment at the bank, and the teller told her that it was not signed. ‘‘Oh, 
do they have to be signed ?”’ she responded. ‘What an awful lot of red 
tape there is about the banking business. ’ 

I know of a lady whose husband made a deposit for her in a bank 
and gave her a check book so that she could pay her bills without an- 
noying him. One day she received a notice from the bank that her 
account was overdrawn. She went to the bank and told the teller that 
there must be a mistake about it, because she still had a lot of checks 
left in her book. She knew so little about business methods that 
she thought that she could keep drawing any amount until the checks 
were all gone. 

This sounds ridiculous and almost incredible, yet the very girl who 
laughs at it may make even more absurd blunders. Many an accom- 
plished woman, when given a pen and asked to sign an important 
document drawn up by an attorney or a Jong-headed business man, will 
sign it without reading it or even asking to be informed of its contents, 
only to learn afterwards by disastrous results that she has signed away 
her property and turned herself out of home. Only a short time ago I 
read of a lady who had won a suit involving about $20,000. New evi- 
dence, however, was brought forward, which caused the court immediately 

[Concluded on page 425] 
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tions last month, has cost. It must show 
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rights reserved. ] FIFTH ARTICLE 


NLY the inner circle, at Bell headquar- 
ters in Boston, knows what the press 
ampaign, of which I gave a few illustra- 


i fabulous total. 
A single month’s work in such a 
mall place as Evansville, Indiana, it was 





article appearing under these headlines:— 


INDEPENDENT ’PHONES HAVE LIGHT 


This series was begun in SUCCESS MAGAZINE for Wires. 
February, 1906. In this installment, Mr. Latzke shows 
how the chief safeguard of our liberty, a free press, is 
jeopardized by many newspaper owners who are eager and 
willing to sign away their consciences for a consideration SERVICE. 


Ir Is ImpossIBLE To SECURE SATISFAC- 
TORY SERVICE FOR LonG DISTANCE 
WITHOUT COPPER METALLIC 





In the space at my disposal I shall 





shown, cost the Cumberland ‘Telephone 


Company, one of the Bell subsidiaries, 


wer $11,500, divided between the two local dailies. One of these, 
finally revolted, under pressure of local mer- 
hants, who threatened to withdraw their patronage. In an editorial 
uublished March g, 1904, it announced its reformation and told all the 
iacts connected with the sale of its columns and the columns of its con- 
temporary. But such incidents as these have no effect on the activities 
f the Bell press bureau and the disbursement of its great corruption 
fund. For more than twelve years it has been in active operation, and 
there is hardly a city, town, or hamlet that has not been “ worked.” 

In New England hundreds of newspapers of the second class have 
ied themselves to the Bell, hand and foot, under regular contracts which 
ontain, among others, these two clauses :— 


1.—The party of the first part (the newspaper,) . . hereby agrees 
to furnish whenever called upon to do so by the second party, (the New 
I ngl: ind Bell Company,) a three-inch space, single column, . . . . for such 


idve rtising or other matter as second party may desire. 
3.—It is further understood that said first party (the newspape r,) will at alltimes 
eneveias its good will in said second party's intere st and ca peraie with said second 
party. a 
What becomes of the chief safeguard of our liberties, a free press, 
when newspaper owners are found eagerly willing to sign away their con- 
ciences like this? 


The ‘‘ Special Correspondence’’ Letters in the Different Papers Were Similar 


In Omaha a strong independent company, backed with plenty of 
local capital, applied for a franchise. The company guaranteed valuable 
returns to the city, low rates to the subscribers, and high-grade service. 
it promised to free the people from the take-it-or-leave-it policy prevail- 
ing here as elsewhere. Immediately the local papers began to publish 

letters from our special correspondent,” dated, apparently, at Si. 
Joseph, Kansas City, Louisville, St. Louis, and other cities where inde- 
pendent plants were operating in opposition to the Bell. These letters 
told with harrowing detail the loss and annoyance the people in these 
laces were suffering, and how anxious they were to be rid of the inde- 
endent plants. These letters were anywhere from a column and one- 
lf to three columns long, and appeared under some such headlines 
s these, which are taken from the Omaha “Bee” :— 





’"PHONE TROUBLES IN St. JOE. 








By Two Systems OF WiRE TALKING THEY 
ARE MULTIPLIED. 








INTERESTING SIDE LIGHTS ON THE TELEPHONE 
SITUATION IN A THRIVING Missourt Town. 








The good people of Omaha who read these “let- 
rs” did not, of course, dream that they were simply 
le paid advertisements of the Bell Company, though 
ieir suspicions should have been aroused when the 
‘World-Herald” printed a lot of similar “letters.”” Any 
ovice might have seen that these “letters” were writ- 
en by the same gifted hand. The “News,” published 
n the same city, was retained to work along some- 
vhat different lines. It published matter showing what 
ihe people might expect in the way of poor service, one 
































































content myself with reference to one other 
incident that illustrates the workings of 
the remarkable press bureau maintained by the Bell. 

On April ro of last year, the New York “Tiibune” printed on 
its front page what appeared to be a special dispatch from Sioux City, 
Iowa, occupying something over a column of space. It was headed:— 

BELL TELEPHONE CompANY ForRcED To SURRENDER. 
FARMERS OF IowA WIN THEIR TWENTY YEARS’ 
FIGHT AGAINST THE MONOPOLY. 


Here was surely an attack on the Bell Telephone Company. It 
began by stating that “The American Bell Telephone Company, for 
twenty years the most haughty and uncompromising monopoly in Amer- 
ica, has been forced by the farmers of Iowa to an unconditional 
surrender.” 


The Sell WCanagers Sought To Lull the Farmers into a Feeling of Security 


In the years that I have followed the telephone fight I have made 
a special study of the Bell Company’s press work. Naturally this should 
make me reasonably expert in picking out material disguised as news 
matter that has been run “at reading-notice rates.” But, in this in- 
stance, I, myself, was completely taken in, until my attention was spe- 
cially called to certain peculiarities about the article, by the manager of 
an independent plant in New Jersey. 

Still I could n’t make out what object the Bell Telephone Company 
could hope to attain by the publication of such matter. 

“Why,” declared my Jersey friend, “that’s as clear as day. They 
are trying to lull the suspicion of the farmer by having it appear that 
they have been beaten and that they have thrown up their hands. They 
are seeking to create a condition of mind that will make the farmer be- 
lieve it is now perfectly safe to tie up to the tamed monopoly. I 
happen to have had personal experience of the way this article is work- 
ing. It was reproduced in the weekly and tri-weekly issues of the 
“Tribune,” which have probably as large cir culations among farmers as 
any publication in the United States. One of the farmers down my 
way, who represents a codperative company with which I am negotia- 
ting a traffic arrangement, showed this article to me as a complete refu- 
tation of my statement that it was dangerous for the farmers to ally 
themselves with the Bell under any circumstances, be- 
cause the monopoly would in the end swallow them up.” 

Two paragraphs in the article, on close study, re- 
vealed the “nigger in the woodpile ” clearly enough. 
One of these paragraphs reads: “This means that,in 
the end, all lines and exchanges must be connected; the 
two systems will be, for every pur pose of physical opera- 
tion, merged into one. It will mean, in the end, that 
two systems can not be maintain ed side by side.” 

That is the stereotyped matter sent out from 
Boston day in and day out, from year’s beginning to 
year’s end, only this time it was approached from the 
other direction. 

A little further along occurred the othe- paragraph 
which gave the key to the motive. This paragraph 
read :— 


In Iowa, it is true, the (Bell) Company has been defeated, 
but that has been accomplished only by peculiar local conditions. 
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The farmers of Iowa won the victory with their rural lines. The Bell people still 
have their powerful position, their immensely valuable business in other states. 
They are still strong in legislatures and with congress; they are still able to buy every 


promising improvement, every device protected by patent that is offered to them. 

Not long after my attention had been called to this article its fruits 
began to appear. . From a hundred small country papers came clippings 
summarizing the “Tribune” story. These summaries were, as usual 
with the Bell press work, exactly alike even in the matter of punctuation; 
they wound up with this paragraph:— 


Che result will be that the latter (The Bell Telephone Company,) will now per- 
mit connection to be made between its instruments and those of the other companies, 
(the independents,) and it will no longer be necessary for anybody to rent two tele- 
phones from antagonistic establishments. 


[t was the siren’s song with which the monopoly hoped to lull the 
fears of its opponents in the backwoods districts so that they would yield 
themselves to its protection and friendly assimilation. One of the tele- 
phone periodicals put it thus, in commenting on this stroke of literary 


genius 


Could anything be much “smarter” than that? It will no longer be necessary 
for anybody to rent two telephones from antagonistic establishments. ‘Come right 
into our parlor, Mr. Farmer; we’re harmless now.”? Where is the “‘ green goods” cir- 
cular that can touch this precious document for clean-cut knavery? 


Several years ago the Bell managers made up their minds to try a 
new way of cornering the business. They decided that they would buy 
the chief independent manufacturing plants, not openly, but secretly, 
and trap the operating companies in a manner that, had it succeeded, 
might have resulted in serious damage. The two leading concerns then 
engaged in making apparatus for the independents were the Stromberg- 
Carlson Telephone Manufacturing Company and the Kellogg Switch- 
board and Supply Company, both of Chicago. Neither was more than 
five or six years old, but their success had been extraordinary. Conditions 
lent themselves admirably to the scheme so far as the Kellogg Com- 


pany was concerned, and it fell. Fortunately the Stromberg Company 
escaped, and it is, to-day, the foremost manufacturing concern in the 
independent field. 


By Control of the Kellogg Trade the Trust Planned to Entrap the Independents 


Che Kellogg Company was controlled by Milo G. Kellogg, who had 
started the fight against the Bell Company in the Berliner patent case. 


Various causes had contributed to break down Mr. Kellogg’s health, 
and he had been forced to relinquish all business. He turned the 
Kellogg Company over to his brother-in-law, Wallace L. DeWolf, under 
a power of attorney, and went to California, where, it was generally 


supposed, he would die. 
In June, 1903, the industry was startled by the information that 
the Kellogg Company was owned by the trust. The Kellogg stock 


had been sold to representatives of the American Bell Company, 
by Mr. DeWolf, while Mr. Kellogg lay helpless in California, and with- 
out his knowledge. The facts were dragged into the open through a 


suit instituted by some of the minority stockholders, who sought to set 
the sale aside. The pleadings laid bare a plot that, for sheer business 
immorality and mean rascality, has not often been equaled. 

For eighteen months, before the bringing of the suit, it developed, 
the Bell had been secretly in control of the company. It had bought the 
Kellogg stock from Mr. DeWolf under a pledge that the latter would 
keep the facts of the sale a secret and continue as the directing head 
of the concern. The object was simple. It was desired to load the 
independent operating companies with Kellogg apparatus. Some of 
the most vital parts of this apparatus were at that time in suit, under 
claims of alleged patent infringement brought by the Bell Company and 
the Western Electric Company, the manufacturing branch of the Bell. 
Unless these suits were properly defended, the Bell and the Western 
Electric Companies would be in a position to shut down every company 
using the apparatus. With the Bell secretly in control of the Kellogg, 
there would be only a mock defense of these patent suits, judgment 
would enter for the plaintiff, the “infringing” apparatus would be 
seized, scores of independent operating companies with millions invested 
in plants would be forced out of business, and the trust would come 
into its ““own”’ once more. 


The Kellogg Company Secured Coveted Contracts through a Favorable Technicality 


Only one thing interposed to prevent the consummation of this 
pretty plot. Mr. Kellogg did not die. Everything else had moved 


along beautifully. Two of the biggest independent plants in the country, 
one at Buffalo, the other at Los Angeles, had come into the market for 
equipment. Contracts for both were secured by the Kellegg Company. 
Phe lengths to which the conspirators were prepared to go developed in 
connection with these contracts. As generally happens in such transac- 
tions, rumors untraceable but persistent regarding the Kellogg sale to 
the Bell had been heard in the trade despite the care with which the 
facts were guarded. When the Buffalo and Los Angeles work was up 
for letting, rival concerns came out flatly with the statement that the 
Kellogg was nothing but a Bell dummy and that no independent oper- 
ating company could afford to tie up to it for apparatus at any price. 
The representatives of the Kellogg Company were confronted with these 


accusations. They were men in whom the managers of the Buffalo 
and Los Angeles companies, as well as the trade in general, had and have 
the most absolute confidence,and they were told that, if they would give 
their personal assurance, based on knowledge, that these allegations were 
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unfounded, their company should have the contracts. The Kellogg men 
thereupon sought out Mr. DeWolf and secured from him a statement 
in writing to the effect that the Bell Company was not in control of the 
Kellogg Company, never had been, and never would be. It developed, 
afterwards, that this was technically true, as the sale of Kellogg’s stock 
had been made not to the Bell Company as such, but to its agents, 
though it was admitted that all the money had come out of the Bell 
Company’s treasury. Armed with this denial and on the strength of 


their own reputations, the Kellogg agents had no difficulty in securing 
the coveted contracts. 


Mr. Fish, of the Bell Company, Has been Regarded as Our Greatest Patent Lawyer 


Worse even than this was an incident in connection with this mat- 
ter that transpired in St. Louis. An infringement suit had been brought 
by the Western Electric Company against the Kinloch Telephone Com- 
pany, of St. Louis, the first opposition company launched in any of the 
big cities. This company, backed by the millions of Adolphus Busch 
and other capitalists of St. Louis, had had a very successful and pros- 
perous career, and its downfall lay particularly close to the hearts of 
the Bell officials. It had been equipped by Mr. Kellogg, when he first 
started his factory, and it was charged by the Western Electric Com- 
pany that certain switchboard patents owned by that company had 
been infringed. Judge R. S. Taylor, who conducted the Berliner liti- 
gation, and Francis Dunbar, the Kellogg Company’s patent expert, 
were in charge of the defense of this suit, under retainer from the Kel- 
logg Company, which was the real defendant under its guarantee to the 
Kinloch. 

When the St. Louis suit came to trial, in 1901, prior to the sale, 
these two men were on hand to look after the interests of the Kinloch 
Company, which, under its contract, had a right to look to the Kellogg 
corporation for proper defense of the suit. On the other side, with 
other eminent counsel, appeared Frederick P. Fish, president of the 
American Bell Company. Mr. Fish had for years been the chief 
patent attorney of the Bell and acted as counsel for its manufacturing 
branch, the Western Electric Company. When John E. Hudson died, 
Mr. Fish was selected to succeed him in the presidency of the trust, 
but this did not put an end to his appearance as special counsel when- 
ever important patent suits were to be argued. 

Mr. Fish occupies an eminent position at the American bar and is, 
by many, regarded as the greatest patent lawyer in the world. It is 
possible that he may be able to explain his position in this case. He 
may be able to show that his company had a right to appear in court 
against the Kellogg Company at a time when he owned and controlled 
this company either in his individual or official capacity. That is a 
matter that it is not necessary to argue here. I can content myself by 
stating the facts, which are these:— 

In April, 1902, after the sale of the Kellogg Company, the counsel 
of the Bell interests demanded of the court that an injunction might issue 
restraining the Kinloch Company from using the switchboard sold to it 
by the Kellogg concern, and that this injunction might issue immedi- 
ately. In other words he asked that the Kinloch Company might be 
judicially put to death. 

By Working Night and Day the Kinloch Company Was Barely Saved from Ruin 

Judge Taylor met this demand with a plea for pecuniary adjudication. 
He admitted the infringement, as he had to under the decision of the 
higher courts; but he pointed out that the patents under which the Bell 
sued had only a few months longer to live, and that, in the meanwhile, the 
ends of justice would be met if his clients, the Kinloch and Kellogg 
Companies, were permitted to liquidate the damages by the payment of 
a fairsum of money. This didn’t suit the Bell counsel at all. He said 
the Bell people did not want money damages. They wanted their rights, 

-their pound of flesh,—an injunction to choke off the Kinloch Company 
then and there. Judge Taylor protested that such a course would work 
inestimable hardship; it would cut off thousands of people depending 
cn the Kinloch Company for telephone service; it would cause a loss of 
millions to the Kinloch stockholders; to stop the operation of this plant 
even for a month would mean its ruin. It would cease to be a property. 

Fortunately, despite the Bell counsel’s protest, the court was swayed 
by the consideration of grave public damage. The peremptory injunc- 
tion was denied. But, as the court was bound to grant the plaintiff some 
measure of relief, the Kellogg and Kinloch Companies were directed to 
alter the switchboard equipment forthwith so as to avoid infringing on 
the Bell Company’s patents. Then there was another struggle. Judge 
Taylor begged for thirty days in which to make the alterations. Both 
he and Mr. Dunbar declared it practically impossible for the Kellogg 
Company to do the work in less time. 

The Bell counsel sternly objected. Finally the court compromised 
matters by giving the defendants fifteen days. By working day and night 
Mr. Dunbar and his engineers managed to get barely within the time limit 
The Kinloch Company was saved by a scratch, and the Bell Company 
was denied the opportunity to reéstiblish its monopoly in St. Louis. 

I asked Mr. Dunbar, on one occasion, why the Bell owners of the 
Kellogg Company did not make sure of their case by dismissing bot! 
Judge Taylor and himself as soon as they came fully into control. 

“'Phey didn’t dare do that,” was Mr. Dunbar’s answer. “That 
would have given the whole thing away. The rumors of a sell-out tha’ 

[Concluded on pages 438 and 439) 
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** Two silver-haired spinsters, clad in black corded silk, acted as chaperons"” 


were devoid of the unwise san- 
guineness which comes to grief 
because it can’t or won’t admit 
of prospective obstacles. 
Then he made Waldron an 
offer of the loan of such funds 
as would enable him to put his 
project intoeffect without delay. 
He anticipated the youngster’s 
refusal to accept the money by 
informing him that he should 
require him to give promissory 
notes for six, twelve, and twenty- 
four months, “precisely as all 
transactions of the same nature 
are treated, you know,” he 
added. 
* * * * * * 

Nearly three years later Wal- 
dron was fingering his last bill, 
In the interval much had hap- 
pened. Mr. Harper had died, 
leaving Dolly an equity in some 
property that brought her a 
modest monthly check. After 
a period of mourning the girl 
went to New York and entered 
a famous art school. 

Dolly had taken quarters in 
a very select boarding house on 





( )N leaving school Waldron Cleeve became boy-of-all- 
work to a grocer. For nearly eight years he 
ibored amid sugar barrels, tea chests, coffee bags, and 
e like. Fifteen hours of each day he worked, and at 
id intervals and between church hours on Sunday he 
ad, read, read such books on physical science as he 
yuld get from the local public library, or borrow or buy, 
hich last, poor chap, were not many, seeing that he 
ligiously turned over seventy-five per cent. of his 
tarveling earnings to his foster parents. 
The talk and society of one Prospect Harper were of 
ist solace to him, and, likewise, that of Dolly Harper, 
s only child; for Mr. Harper, in addition to keeping a 
- store, was a bit of an e xpe rimental chemist and 
had rigged himself up a neat little laboratory, the free- 
lom of which he gave Waldron. It was in that 
tboratory that Waldron first knew the delight of test 
tubes, deflagrating spoons, gas jars, retorts, crystallizing 
1ucers, sand baths, and mercury pumps. There the 
ervous joys of qualitative and quantitative analyses 
came his. But the dinner and supper hours only 
vuuld be given over to these matters, together with the 
too infrequent holidays. So Waldron would go to bed 
nd dream of long days that were one round of weird 
lors and thin, snaky flames from blowpipes, jewel-like 
beads’? blossoming out of the flux in the charcoal 
ucer, hydrogen jets that, burning, sang when you put 
i glass tube over them, and the endless miracles that 
nly the chemist is privileg d to work and witness. In 
ese dreams Dolly invariably acted as his assistant. 
She, like Waldron, had her ambitions. These lay in 
direction of art. Outside of his books, Waldron 
ved best Dolly’s clever little water-color sketches, but 
was undoubtedly biased in the artist’s favor. Yet 
e local art school had given the girl two prizes and the 
rector had urged her father to send her to New York 
further her studies. 
\s for the feeling that existed between the boy and 
girl,—for, after all, they were not much more,—it 
s as tenderly undefined as a misty morning in May 
d as rich in beauty of promise. Waldron was lack- 
a year or so of his majority and Dolly was two years 
junior. Each thought the other the most desirable 
mortals and each would have resented the suggestion 
it they were in love. 
Prospect Harper, apart from his regard for Waldron, 
npathized with his aspirations and condoled with 
1 on the score of his narrow horizon and want of 
vortunity. So, one night, after Waldron had “put 
shop to bed,” the druggist had a long talk with him. 
Che outcome of the interview was that Waldron 
ned his heart and revealed his objective to his friend. 
wanted to locate in New York, obtain a job where 
would have short hours, go through a preparatory 
irse at Cooper Institute, and, later, with the aid of 
lustry and economy, take a further course at the 
hool of Mines, Columbia College. He had no fear 
the future that would follow the latter portion of his 
gramme. His grand objective was a position in 
nnection with which he could indulge his passion for 
periment. 
Mr. Harper listened and approved. The young man’s 
1.cas showed the earmarks of consideration. They 


the West Side within sound of 
the whisper of the trees of Cen- 
tral Park. The proprietors of 
the establishment were two maiden ladies of impover- 
ished Knickerbocker stock and stately presence. To 
become an inmate of the house one had to have references 
from his pastor and be introduced and proposed by a cur- 
rent boarder, and any one of the latter had the privilege 
of verbally “ blackballing” the applicant. Neverthe- 
less, when one had passed the preliminaries, he found 
the establishment to be the factory of a quaint sort of 
jollity. Many students, of both sexes, of the art 
school were there,—these being, for the most part, from 
out of town. The food, the rooms and the service 
were good, the rates moderate, and there was nearly 
always something going on in the evenings, including a 
dance on Thursdays, at which the two silver-haired 
spinsters, neatly clad in black corded silk and rare 
white lace, acted as the chaperons. 

Dolly and Waldron had kept up 
a constant and confidential corre- 
spondence during their separation, 
and in each case absence appeared 
to have had its proverbial effect on 
their individual hearts. The death 
of Mr. Harper seemed somehow to 
establish an additional bond between 
them, but still they veiled their actual 
feelings from each other and them- 
selves. 

Waldron met Dolly on her arrival 
in New York. He had forgotten that 
a couple of vears changes a maiden 
vastly, for better or for worse, and, 
in Dolly’s case, she had developed 
along lines of poise, symmetry, and 
beauty. So, when the tall, graceful, 
“‘well-groomed”’ girl greeted him 
with dignity as she descended the 
steps of the car, he was conscious 
of a curious little shock of surprise 
and strangeness which stayed the 
welcome that he was prepared to 
give the Dolly of old. However, the 
feeling wore off before long, for Dolly 
could be nothing but her magnetic 
self in spite of added stature and 
good clothes and the unconscious 
self-possession that comes from both. 

The next night Waldron called on 
her. It happened to be Thursday 
and the dance was about to begin. 
Now, one of the statutes of the 
boarding house was that its unmar- 
ried residents should entertain their 
visitors in one of the two big recep- 
tion rooms. These rooms, however, 
were given over to the dancers on 
the night in question, so that Wal- 
dron had to pay his devoirs amid 
distracting surroundings. He was 
the only man present not in evening 
dress, and, furthermore, for the first 
time in his life it came to him that 
ready-made clothing of the cheapest 
sort differs somehow from that pro- 
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duced by expensive tailors. A young man sang, in a fair 
tenor, a verse or two of a song, accompanying himself 
on the piano. Waldron envied his accomplishment and 
simultaneously despised himself for so doing. A couple 
took a preliminary turn around the room, and he caught 
himself regretting his inability to waltz. Dolly intro- 
duced him to some of the young people, and he dis- 
covered that he was utterly unable to talk the talk of 
a world which was unknown to him. One of the 
chaperons presented a good-looking young fellow to 
Dolly, who asked for and secured the first waltz. 
Waldron felt aggrieved, heartsick, and desolate, as he 
saw the girl gliding rhythmically over the floor, smil- 
ing at her partner and enjoying herself with evident 
zest. 

He left early, registering many unwise and contra- 
dictory vows regarding his and Dolly’s future, by 
which it will be seen that young Mr. Cleeve was at 
length compelled to face the fact that he really cared 
for the girl and would have to grapple with the en- 
suing complications. When he reached home he 
threw aside his best, but now despised suit, donned 
jumper and overalls that had been stained and eaten 
with acid, and went furiously to work at the experi- 
ments to which he had been giving every moment of 
possible time for months, and in regard to which he 
had hopes of so iridescent a sort that they mentally 
blinded him whenever he permitted his mind to rest 
on them. 

Up in the fifties and west of Sixth Avenue is a 
street of ancient mansions that enjoy a sort of ar- 
rested development of degeneracy by being metamor- 
phosed into bachelors’ apartments and studios. One 
of the big attics of one of these houses was rented by 
Waldron, with the distinct understanding that he was 
to do precisely as he liked therein, which was an un- 
necessary stipulation on his part, seeing that every 
other tenant lived or worked in the building because 
of its freedom from hampering rules and regulations. 
So, placing the few articles of furniture which he was 
buying on the installment plan at one end of the room, 
he built a partition midway, on the farther side of 
which, at the cost of infinite labor and economy, he 
installed a sufficient, if rudimentary, laboratory. A 
skylight that opened overhead and a “safety box” 
that he. installed in the small open fireplace gave him 
the needed ventilation, while his water supply was 
furnished by a “cooler” he had picked up at a junk 
shop. Much of his apparatus was 
homemade, as were not a few of 
his chemicals. 

Waldron Cleeve was hoping to 
discover no less a thing than that 
unrealized dream of the electrician, 
—an absolute insulator. Of the 
attempts that have been made to 
secure such a compound or sub- 
stance, you, reader, need not be 
reminded, if you have a smattering 
of scientific knowledge. But the 
subtle “ juice ”—as the initiated call 
electricity,—had insisted on leak- 
ing through all incidental products 
of all the crucibles, ovens, or hy- 
draulic presses known, and the 
field was, therefore, fully open to 
Waldron when he undertook to 
enter it. 

The weariness, discouragements 
and exasperating haltings on the 
apparent eve of success that are 
inevitable to a quest of this nature 
are almost overwhelming. Waldron 
had rather more than his share of 
them, aggravated and multiplied, 
as they were, by two circumstances. 
Starting with the proposition that 
the electric conductibility of a sub- 
stance is the result of the arrange- 
ment of its molecules, and taking 
glass and porcelain as types of the 
most perfect “made” non-conduc- 
tors, he soight to bring into being 
a vitreous compound whose atomic 
economy should be such as to pre- 
sent a flawless obstacle to the pas- 
sage of electricity through it. 

One of his experiments, how- 
ever, gave him a hint which he 
was not slow to recognize. It was 
to the effect that a substance of a 
celluloid order might, under certain 
circumstances, show better results 
than glass and its allies. Working 
on this line, Waldron, after months 
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a cube from a material of grayish hue and of the con- 
sistence of cheese that, under test, showed that he had 
distinctly achieved something. Other experiments fol- 
lowed, each of which marked an advance toward the 
desired goal. A touch of the magnificent improvidence 
of the inventor seized on him with each result, and he 
began to draw somewhat heavily 01 his hoardings and 
more heavily on the hours that he ought to have given to 
rest. More than once it seemed as if he had attained suc- 
cess, but on each occasion the outcome of the experiment 


fell short of being final. It was at this juncture that Dolly 
ap i. The morning following the evening that he 
had ed on the girl found him heavy-eyed from over- 


He had planned his future, so far as Dolly was 

and, although it was n’t of the easy sort, he 

set his stubborn nature and prepared to meet it. He 
and she would be as good friends as they were in the 
old days, if she so pleased ; he would see her as little 
as possi und not permit thoughts or hopes of her to 
interf th his work or ambitions ; and, if he should 
( hich he had set out to do, and she were still 
fre re he could n’t repress a sigh,—he ’d try to win 
I \Valdron flushed at his weakness,—he ’d 
qui in a dancing class, afford himself at least one 
S good clothes, and study social usage at long 


went through fairly well. Dolly was 
uzzled and rather hurt at finding Waldron 


stole their inventions if he possibly could, provided that 
the latter had unmistakable merit in them; that no 
man ever entered his office without departing minus a 
portion of his financial or mental hide; that his money 
—of which he was reputed to have much,—had for the 
most part been made through companies floated to ex- 
ploit filched inventions ; and that his clientage was a 
floating one for two reasons: one being that his first 
transaction with a man was his last, and, secondly, 
that, when the supply of the unwise having ready cash 
and patentable ideas was at a low ebb, it could always 
be raised by a newspaper advertisement. For the 
rest, Hasply was a tall, sccaggy, elderly man, with vul- 
pine features and a set of big, perfect, unnaturally 
white teeth. He smiled snarlingly, and purred when 
he talked. A purplish scar ran arc-wise from his 
right-hand lip corner to his chin, the same being the 
work of an ex-client, who averred, to the accompani- 
ment of dirk thrusts, that Hasply had robbed him of 
the fruits of many years of experiment. 

Waldron, not knowing of Hasply as he really was, 
called upon him the day following that which brought 
him Dolly’s letter. The patent lawyer listeped to the 
young man, purred, and smiled. His inventory of his 
visitor was rapid and fairly accurate. The youth, who 
was evidently no crank, was apparently on the trail of 
something that might yield gigantic results,—to Hasply. 
Even as the matter stood there was every possibility of 





SUCCESS MAGAZINE 


“ Well ?” 

“T think that’s all,” replied Waldron, lamely. 

The lawyer smiled, indulgently. 

“*Scarcely all, Mr. Cleeve,’’ he replied. ‘“‘ Remem- 
ber that I’m not admitting that I’m even interested in 
your project, but if I was I should want to know very 
much more about it than you’ve outlined. For in- 
stance, you haven’t said anything about the approxi- 
mate cost of the experiments that will bring you—as 
you hope,—to within hailing distance of a fortune; of 
the prospective cost of manufacturing the insulator,— 
if you really do discover it,—which, if you will pardon 
me for so saying, I think is doubtful; of the nature 
and probable expense of a plant for commercial man- 
ufacturing purposes; of the terms that you are prepared 
to offer a financial backer if one can be found, and,— 
ah, a great many more things that will occur to you on 
consideration.” 

Waldron shook his head. ‘‘It is true, Mr. Hasply,” 
he said, ‘‘I had n’t thought of these affairs.” 

“Of course not; of course not,” replied Hasply ; 
smiling dazzlingly. ‘‘This visit of yours is just of a 
preliminary nature. If you want to think the thing 
over, however, drop in again, in, say, two or three 
weeks, and I’ll be glad to see you, anyhow,’’—and he 
rose as if to intimate that the interview had ended. 

Cleeve’s heart sank within him. Two or three 
weeks, and but four dollars and some odd cents in 
hard! But his courage rose 
with the emergency. 
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“i'd prefer to bring the mat- 
ter to a head before that, if it 
can be done, Mr. Hasply,’’ he 
said, with an effort; “I’m si 
: placed for the present that— 
that—I can give all my time t 
4 


‘Allright, Mr.Cleeve,’’ brok« 
in the lawver, with an apparent 
heartiness that won the un- 
sophisticated Waldron on the 























the work, while later—.” 
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instant, “* let me hear from you 
as soon as you please. I only 
suggested the delay in order 
that you might not act too 
hastily. But remember I mak« 
no promises.” 

Waldron saw Dolly that even- 
ing and related the gist of the 
interview with the lawyer. The 
girl listened attentively, but, 
much to the other’s surprise 
did n’t seem to share in hi 
elation. He asked her the reason 
why. 

“The truth is, Waldron,” said 
of she, “Mr. Carrington called on 
me last night.” Cleeve winced 
hi Carrington was a good-looking 
{ ld young lawyer who had recently 
become acquainted with Dolly 

“Well?” queried Waldron. 

“Well,” went on Dolly, 
slowly, “he says that Mr. 
Hasply’s professional reputa- 
tion is not of the best, that he 
has the name of beinga sharper, 
and that he has been twice 
before the bar association on 
charges preferred against him 
by clients. He advises you to 
be careful of him.” 

“And why is Mr. Carrington 
so concerned about my wel- 
fare?” asked Waldron, ungra- 
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“*Snegby objected to one or two trivial points” 


ciously, urged by a shooting 
twinge of jealousy. 








here he used to be spontaneously frank, and 
grav ere he once was perpetually jolly. Furthermore, 
si re unhappy than she cared to confess be- 
saw so little of him and because he never 
in the intervals. As to his garments, she 
amed of comparing him with others. Yet, 
fa woman, she felt a due thrill of satisfaction 
time that he appeared in a “fetching” new 
sui She was distinctly proud of the stalwart, well- 
set young fellow, who wore his clothes as if he 
nscious of them. 

One of her student friends was the daughter of a 
Mr. Hasply, who bought or sold or did something with 
i tions, as Dolly declared with true womanly 
vag ss. She had spoken to Miss Hasply about 
Waldron, and Miss Hasply had told her father, and 
the latter had said that, if Waldron had anything really 

th while, he might call upon him at his office. 

\ ling to the legend painted on the dingy doors 
offices on the fourth floor of an ancient 
Lower Broadway building, Nathan Hasply was a 
counselor-at-law and notary public. On the lower 
left 1 corner of the glass panel of each door, how- 
ever ; the word, ‘‘ Patents,” and that word was the 
clue to his business proper; for Mr. Hasply was a 
specialist, and, as such men invariably have enemies 
and traducers, those that appertained to Mr. Hasply 
said that he was less a patent lawyer than a patent 
shark ; that he bled his clients, at the best; that he 





its being successfully promoted. Hasply, of necessity, 
was familiar with the needs of the commercial and 
scientific world, and knew, therefore, that an insulatory 
substance that showed any appreciable gain in economy 
of manufacture and nonductility over those in use was 
instantly marketable, while a perfect or approximately 
perfect insulator could be,—even his grasping imagi- 
nation could n’t conceive of the fortunes that awaited 
its owners. He was careful not to let Waldron have a 
ghost of a glimpse of his conclusions in regard thereto. 

“Well,” said Mr. Hasply, with a suggestion of a 
yawn, when Waldon had finished giving an outline of 
his work, “ what do you want or wish to propose ?” 

Waldron hesitated. He was eager to work out his 
experiment to the end on any terms. For the moment 
the enthusiasm of the inventor who sees full fruition of 
his hopes before him overcame the urgings of the other 
side of his nature. Then, as he thought of Dolly, he 
felt that he must be prudent, little knowing that the 
invention of prudence had no show in the presence of 
the Hasply cunning. 

“T want,” said he, after a pause, “to make some 
arrangement that will enable me to—to—perfect this 
thing.” 

“You seem certain of being able to do so,” inter- 
rupted Hasply. 

Waldron looked at him, wide-eyed. 

“Certain, Mr. Hasply? Why, of course, I’m cer- 
tain, if I get the chance.” 


Dolly turned calm, clear eyes 
upon him. ‘He is concerned, 
as you put it, because you are 
a friend of mine, I suppose. Besides, he likes you, he 
says.” 

““Much obliged to him,” answered Waldron, his tone 
belying his speech. ‘‘And what do you advise ?” 

“That you, at the least, remember Mr. Carrington’s 
caution.” 

“Have n’t you an idea of your own outside of those 
of your lawyer friend ?”? asked Cleeve, almost brutally 

The girl looked at him with hurt amazement. It 
was the first time that he had ever been guilty of anything 
that even suggested impatience with her. Their eye 
met, and she understood. ‘Their hearts telepathed. 
Waldron swayed on the uttermost brink of his self 
constraint. Nevertheless, he recovered himself and 
spake not. But Dolly put a warm little hand in hi 
and its touch was a promise, and Cleeve felt as if lif 
was arched with rainbows. So they walked slowly 
home, and, as they parted, Waldron promised Dolly no‘ 
to make any arrangement with Hasply except unde: 
legal advice. 

That night he spent some hours in trying to formulate 
a proposition to be presented to the lawyer, but onl; 
partially succeeded. The next day he called on Hasp]; 
and submitted an abstract of his terms. The lawye: 
glanced at the paper and put it in his desk. ‘Then, 
during a half hour chat, he ascertained precisely wit! 
what manner of young man he had to deal, the extent 0! 
Waldron’s current needs, and the nebulous nature of hi 
future. Then he remarked that every day he had t 
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pass upon inventions whose promises were as opulent 
as their fruitage was barren, cautioned Waldron against 
being unduly optimistic, and declined to give him any 
immediate reply on his proposition, but suggested that 
he, Hasply, would visit the attic laboratory and see 
and hear more about the insulator. Waldron assenting, 
the inquisition, as it really was on the part of the 
lawyer, took place that night. Hasply was amply 
satisfied, although he did n’t let Cleeve have an illumi- 
nating glimpse of his conclusions. But he failed in 
one thing,—his attempt to get Waldron to give him a 
lien on the constituents of his invention. 
The young man was sufficiently unso- 
phisticated in other matters, but on that 
one thing he was the embodiment of jeal- 
ous alertness. The astute lawyer left, 
promising to let Waldron hear from him 
in the course of a few days. By that 
time, he concluded, in the light of his 
knowledge of Cleeve’s circumstances, the 
youth would be in such straits that he 
would be glad enough to make any con- 
tract that would fall short of sheer larceny 
of the invention. 

A touch of the hope-deferred feeling en- 
veloped Cleeve as the lawyer left, but 
this disappeared when he reflected on 
the promise of the present as compared 
with the hopelessness of the past, and then 
came the remembrance of the light in 
Dolly’s eves and the touch of her hand. 

Much to his surprise, however, during 
the afternoon of the following day, he 
received a note from Hasply asking him 
to call at his convenience The lawver, 
after thinking the matter over, had come 
to the conclusion that the insulator, even 
in its incomplete form, was too valuable “oe 
a property to flirt with, and so he had de- 





You scoundrel!” he 
began” Waldron, haltingly, “I am not much 


right and fair-minded men,—believe me. In all forms 
of codperative business the factor of trust or confidence 
enters, or such business would be impossible. That I 
shall look to square dealing, you may depend. With- 
out you and your genius this thing could not have 
been. Shall we, then, in any way seek to limit the 
source of our prosperity that is to be? Indeed, no. 
On the contrary, I, for one, shall encourage a still 
freer flow of your talents by seeing that you are taken 
care of in every way. But you must at this stage 
have a certain, if limited, confidence i in the integrity of 
my intentions.’ 

Waldron, warmed by the thought that 
the conception of his brain was soon to 
escape from the laboratory, and being 
also comforted by the reflection that he 
would not have to worry over bed and 
board for many weeks, could do naught 
else but acquiesce, being further incited 
by the sleek tones and flattery of the 
lawyer. 

“T have here,” went on Hasply, “a 
sort of memorandum of the things we ’ve 
been talking about. It will hold me 
to my bargain, you know,’’—and he 
laughed a laugh that was like unto silk 
velvet. 

“And now,” said he, “if the arrange- 
ment in general is satisfactory to you, I 
must ask you to sign—ah—a memoran- 
dum to that effect in order that you 
and I may clearly understand just where 
we—we—are.” 

Waldron hesitated. Mr. Hasply eved 
him angularly with his foxy eyes. A 
pause ensued. 

“Well ?” said the lawyer. 

“The fact is, Mr. Hasply,” 


” 


replied 





termined to get his grip on it without fur- 


accustomed to affairs of this nature and 





ther delay. He opened his talk with his 
visitor with the ancient fiction of an un- 

‘xpected meeting with a friend who was willing to in- 
vest. a moderate sum in a promising invention, but 
who, for certain reasons, did not wish to appear in 
any of the contingent transactions. He, Hasply, was, 
under certain restrictions, delegated to act in his be- 
half. Then came more of the old claptrap, the sum 
and substance of which was that he was empowered to 
offer Waldron from fifty to one hundred dollars for ex- 
perimental purposes, and that, while such experiments 
were in progress, he was to receive a weekly salary of 
fifteen dollars, provided that not more than twenty-four 
weeks were consumed in the work. At the termina- 
tion of that period the salary was to cease, provided 
that the outlook did not warrant its continuance. 

Here Hasply looked inquiring] y at Waldron. The 
proposition seemed to be fair, 1f not extravagantly 
liberal, and the inventor, having in mind his nearness 
to ‘hard pan,” nodded, whereupon the lawyer smiled 
vulpinely and proceeded. If the insulator was or was 
not perfes ted, patents were to be taken out in Cleeve’s 
name, in whatever form or stage it was, he agreeing to 
turn over such patents to a company to be formed 
later to market the invention, in return for stock or 
cash. Another pause followed and again there was a 
gesture of assent on Waldron’s part. The inventor 
was to be made manager of the company at an equi- 
table salary and was to receive his due proportion of 
stock. The details of the formation of the corporation 
were to be undertaken by Hasply, he also agreeing to 
defray the expenses of the patent. 

Waldron considered. ‘“‘When I have finished my 
laboratory work,” he said, at length, “some time will 
elapse before you ’ll get the patents through, will it 


not "a 

“cc Yes.’”’ 

“Well, Mr. Hasply, you see I can’t afford to remain 
idle for weeks and months, maybe, and that’s the 


truth of it.’ Waldron choked over the confession, 
although he knew that Hasply already knew just how 
he was plac ed. 

“My dear boy,” purred the lawyer, elevating the 
corners of his eyes obliquely, precisely as a fox does 
when viewing a fat pullet, “‘ 1’ve anticipated your needs 
in the direction indicated. Now I intend to form a 
provisional company right away that shall handle the 
preliminaries up to the point of your attaining success. 
U pon my word, Cleeve,”—here he smote the young 
man regardfully on the shoulder,—‘‘ you see that you ’ve 
made me believe in the invention as thoroughly as 
yourself, or I should n’t be thus counting on the end 
of your experiments.” 

Waldron being one of those souls who are as respon- 
sive to kindness, real or apparent, as they are resistant 
to coercion, thanked Hasply warmly, and the lawyer 
felt that his estimate, at least on one side, was vindi- 
cated. 

“And,” said Waldron, after some further conversa- 
tion, “‘ what will be my salary as manager, what my 
share of the company’s stock, and what does the com- 
pany propose to give me for my—or our—patents ?” 

Hasply laughed the laugh of a patient parent who 
loves his impatient child. 

“Why, my dear fellow,” he replied, ‘I can no more 
answer those questions, just now, than I can tell you 
just what our first year’s profits will be. Consideration 
of and action on these matters must be left with our 
board of directors. Ill see to it that they shall be up- 


so I hardly care to sign the memoran- 
dum until I have had advice—” 

“Precisely,” interrupted Mr. Hasply, with a corner- 
wise smile. ‘I honor your objection, which, however, 
can be easily overcome. There are a number of law- 
yers in this building,—indeed, two or three on this floor. 
In fact, my neighbor is, like myself, a limb of the law. 
I know nothing of him ‘profe ssionally, but I do not see 
why he will not answer your purpose as well as any one 
else ; in fact, better, from a business standpoint, con- 
sidering that he is a stranger to me. Shall I call him 
in?” 

Waldron nodded. Perhaps, if he had had time for 
consideration, he would not have so readily acquiesced. 
As it was, Mr. Hi isply was adroitly rushing things, so 
he touched the ‘‘buzzer” on his desk and the answer- 
ing office boy was directed to see if Mr. Snegby, the 
legal neighbor in question, was in his office; and, if so, 
would he come to Mr. Hasply’s sanctum. 

Mr. Snegby, who was white-haired, bent, and wore 
an expression of permanent disappointment, was intro- 
duced by Mr. Hasply, who made a brief statement of 
the situation of affairs. Mr. Snegby bowed first to his 
professional colleague, then to Waldron, and next 
glanced over the memorandum. He objected to one 
or two trivial points, remarked that the interpolation 
of an equally trivial clause would be of advantage to 
his client, and asked Mr. Hasply to retire for a few 
minutes. A brief and unnecessary chat with Cleeve 
followed, after which Mr. Hasply was recalled, and, 
five minutes later, Waldron’s and Hasply’s signatures 
were attached to the document, the witnesses being one 
of Sne gby’s and one of Hasply’s clerks. Even as he 
was signing, Waldron had an uneasy conviction that 
the memorandum was of an exceedingly voluminous 
and somewhat bewildering nature. But that impres- 
sion, if indeed it was such, was temporarily removed 
when the lawyer intimated, with a certain purring 
delicacy, that he would pay Snegby’s fee. So, after 
handshakes all round and wheezy congratulations on 
the part of Snegby, Waldron, with a copy of the mem- 
orandum in his pocket, left the office and proceeded 
uptown a trifle dazed, but, on the whole, very happy at 
the rapid sequence of events. 

He saw Dolly that night and acquainted her with all 
that had happened. The girl shared in his hopes and 


_ anticipations, though, with the intuition of her sex, she 


felt that somehow or somewhere things were not as 
they should be. So, prompted thereby, she suggested 
that Mr. Carrington should look over the memoran- 
dum. A couple of weeks before Cleeve would have ob- 
jected strenuously to the young lawyer interjecting his 
professional or personal being into his affairs; but, at the 
moment, his mind was too full of happiness to allow of 
the harboring of such an inappropriate emotion as 
jealousy, so he consented. ‘Two mornings later, how- 
ever, he somewhat repented of Dolly’s suggestion and 
his acquiescence therein, for the gist of a note that he 
received from Mr. Carrington was that, if Haspl# was 
the soul of honor, all would be well ; but, if not, there 
were several cleverly concealed loopholes in the instru- 
ment which would permit of the entrance of trickery, 
or, indeed, such juggling as might result in Waldron’s 
undoing. 
* * * * * * * 
Then came the crowning day, or, to maintain con- 
tinuous accuracy, the crowning night ; for it was pre- 
cisely 8:30 P. M. when the young inventor realized that 
[Concluded on pages 445 to 448 ] 
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@ DentacuraTooth Paste 
differs from the ordinary 
dentifrices in important 
particulars, and embodies 
a distinct advance in its 
field. It cleans the teeth 
perfectly, but its useful- 
ness is not wholly em- 
braced in this action. 

@ Tooth decay is caused 
by minute particles of 
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food, harmless in them- 
selves, but which, in the 
presence of moisture, 
warmth and bacteria,rap- 
idly produce acid. This 
acid unites with the lime 
salts, of which the hard 
substance of the teeth is 
largely composed, soft- 
ening the enamel and 
causing a cavity. 
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bacteria, thus protecting 
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tests the efficacy of Den- 
tacura in this particular. 
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New York City is to be “done”? in 1910. By that 
date the casual traveler will be able to journey by 
tunnel to New Jersey, and by a choice of tunnels to 
Long Island. Three new bridges will 


“Being relieve the pressure on the shaky but 
Deas beautiful structure which at present is the 

scene of daily mob battles. The marble 
Good’’ 


public library will be nearly ready; the’ cus- 
tomhouse quite so; the New York Central 
Railroad will be running electric trains into its new 
terminal, and subway trains will be burrowing in every 
direc.ion. Altogether, it will be very easy to get about 


| in 1910, and extremely easy to spend money. The 


New York Central, and the Pennsylvania, and Mr. 


| Ryan will have such a magnificent grip on our biggest 
| city that the advisability of continuing the forms of 





independent government may possibly be a grave ques- 
tion in the glorious days to come. Running our city 
machinery costs us a good deal of money. Paying Mr. 
Ryan a few hundred million five-cent fares costs a good 
deal more. And since we have got to support Mr. 
Ryan and the railway gentlemen, it would seem to be 
the part of wisdom to retrench in other quarters,—or we 
shall have nothing left for the beef trust. 





1S the ebb and flow of happenings which go to make 

up a coal strike, a monthly magazine can take no 
part. These happenings are played up from hour to 
hour in the dailies, and threshed out 
pretty thoroughly in the weeklies. 
But whatever may be the present stage 
of the discussion,—and as we go to 
press it is announced that twenty or 
thirty miners have been shot by deputy sheriffs, and 
three of them killed,—there are certain underlying 
questions which may be pertinently touched on in these 
columns. At the first appearance of the strike scare, 
coal went up a dollar a ton in New York. For this 
move, the dealers blame the operators, the operators 
blame the dealers. But such discussion is academic, in 
view of the actual rise in price. President Baer, in a 
recent ukase, intimated that as usual the consumer 


Coal, and 
the Real Issue 


| would have to pay for the strike. To everybody except 
| the attorneys for the coal roads, it is absurdly clear 


that the railroads, under one front or another, operate 


| the coal mines, and cover any too-obvious profits by 


taking them out in the form of railway earnings. The 


| upshot of it all seems to be, that the only possible losers 


from a strike are the miners and the consumers. The 
operators run no chances. If the pay of the miners is 
increased, the price of coal goes up. If there is dis- 
order and rioting, all the forces of law and order array 
themselves inevitably on the side of “property.” 
Whatever the result, the operators are masters of the 
situation, through what is practically a combined 
monopoly in railroads, coal, and police. The thing 
seems clear enough. It fetches us up short before the 
merry old game of monopoly. Strike settlements 
usually turn out to be makeshifts, mere surface 
patches. It looks as if we were getting nearer and 
nearer to the deeper question, a question which can 


| hardly be solved by shooting down a lot of muddle- 


headed foreigners. 


° ° ° 7 


Waar are we going to do about the lynchers? We 

have them North as well as South. Just at pres- 
ent the trouble seems to have attained its most virulent 
form in Missouri, which is neither 
North nor South, but which seems to 
combine, in a way, many of the bad 
and good qualities of both. Lynch- 
ing is a particularly hateful, and, 
this side of the extreme frontier, a particularly unnec- 
essary thing. The lynching at Springfield, Missouri, 
was in flagrant defiance of that sense of law and order 
which is supposed to have its roots in every American 
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community. It ran on intoa race riot, and from this 
into more lynchings. Governor Folk met the situation 
squarely by ordering that the lynchers be arrested and 
brought to trial under charges of murder in the first 
degree. As we go to press, some two hundred war- 
rants have been issued, and a number of them have 
been used in landing the white slayers behind the bars. 
It has been said many times, but it may well be re- 
peated here, that the vice of lynching shows its worse 
effects, not so much in the mutilated bodies of the vic- 
tims as in the character of the lynchers, and, perhaps, 
ultimately, in the character of the community which 
harbors the lynchers. 


4 ° ° 


° 

War is unpleasant. Peace, we like to believe, lies at 

the end of all earthly struggle. But here on this 
incongruous planet, where we are forced every day to 
see the fierce temper of primordial 
man breaking out through the fine- 
spun garment of civilization, the 
beginnings of peace seem difficult of 
attainment. The lynchers, for one 
thing, have a way of popping up at the wrong moment 
and reminding us of what we were. . Then Cossacks 
will be Cossacks. And the Moros will be so inconsid- 
erate, now and then, as to get in front of our machine 
guns and darken the charms of a smiling landscape. 
The czar, in particular, lately did a neat job of pacify- 
ing over in the Baltic provinces. The photographs and 
the piecemeal accounts of this latest step toward peace 
which have slipped through various underground chan- 
nels to the English and American papers, suggest that 
it was accomplished only at the expense of the land- 
scape, as in the Philippines. Burnt homes and an 
overplus of graves have a depressing effect on the mind, 
and inevitably lower real estate values. But at any 
rate, the Japs and the Russians have quit killing each 
other, for the present, in Manchuria; and, except for 
a little German war or two in South Africa and the 
sporadic activity of General Wood’s machine guns, 
Spring seems at liberty to smile and look her prettiest. 
The czar, moved perhaps by the song of the earlier 
birds outside his window, perhaps by that inconsistent 
little demon who seems to guide his impulses, has seen 
fit to move that The Hague Peace Conference come to 
order and take up the unfinished business of the last 
session. He neglected, it seems, to sound this country 
on the subject, and fixed on a meeting day when our 
chief peacemaker, former War Secretary Root, is 
booked to dispense his latest specialty in South Amer- 
ica. The oversight has ruffled up some of the diplo- 
mats. There has been a little loose talk about consid- 
ering the czar’s slight as an affront to this country. But 
we trust that our alleged national sense of humor is too 
strong to permit of a quarrel over a peace conference, 
particularly over a peace conference whose work, we are 
told, is to be limited mainly to a discussion ofthe quieter 
and less ungentlemanly methods of killing. 


The Beginnings 
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Wiis JENNINGS BRYAN won’t stay put. At one 

time or another he has occupied about all the 
pigeonholes from the extreme left of radicalism pretty 
nearly over to the extreme right of 
the conservatives. Since President 
Roosevelt’s advocacy of a stiff in- 
heritance tax, at least one cynical 
newspaper has suggested the possi- 
bility of Mr. Bryan and Mr. Roose- 
velt running against each other for the presidency next 
election, with the latter vigorous gentleman as the rad- 
ical candidate and Mr. Bryan as the conservative. So 
runs the world away! ‘The writer of these paragraphs 
is not yet gray, but he is old enough to remember when 
Mr. Bryan was a pariah in the eyes of “respectable” 
people. And, only the other day, the “New York 
Times,” which never by any chance oversteps the 
bounds of respectability, held up the sometime pariah 
as a dignified example in a little editorial lecture to the 
so-called socialists. It is not necessary to be classed 


The Interesting 
Vitality of 
Mr. Bryan 









June, 1906 


among the unqualified admirers of Mr. Bryan to admit 
that the mountain of public opinion has pretty nearly 
gone over to him. Certainly he has not moved very 
far from the position he occupied in the middle nine- 
ties. If it is true that he has stifled his “sixteen-to- 
one” yearnings, he has merely dropped a weapon, not 
a principle. When he first said that capitalism was 
becoming a menace, some of us laughed at him. We 
are not laughing at any such statement to-day. 


EEL 





Potrticat events are marching fast. A _ general 
“opening up of the tariff” was averted recently in 

he house only by a close shave. Until the ‘‘Watch 
Trust” case came up, the would-be “ open- 


Opening ers’? were hampered by a certain want of 

the popular material. Steel rails made in 

‘ Pittsburg, have long been sold abroad for 

Tariff a third less than in this country, but it is 

not easy to arouse enthusiasm over steel 

ails. A Broadway watchmaker, however, provided 
? , 


he point of the wedge by sending agents across the sea 
» buy up all the American Trust-made watches they 
ould find in the European markets. He could do this, 

appears, transport them back to this country, and 
till sell them at a profit for two-thirds to three-quarters 
if the tariff-made prices prevailing in this country. He 
vas exempt from the tariff because he was only bring- 
ng back American goods. It may be safely assumed 
hat the big watch companies are too well established to 
el the necessity of selling in any market at a very ex- 
‘nsive loss; and the fact that they actually do sell 
xtensively abroad at so low a rate is not an easy fact 
» answer. It looks as if the much-talked of American 
onsumer was being worked pretty hard by our friends 
1e watchmakers. And, more unfortunate still for 
heir arguments, the watch is n’t half bad as campaign 
aterial. It may not equal the “full dinner pail,” but, 


ince it is a handy little article which we buy and put 
1 our pockets, it does vastly better than steel rails. 





[HERE are other significant straws floating on the 
political breezes. The widespread cry for reform 

s inevitably directed at the Republican Party. It has 
been the only national party worth 
corrupting of recent years, and the 
job seems to have been pretty thor- 
oughly done. The interesting thing 
here is that the cry comes mainly 
from within the party. The La Follette movement, in 
Wisconsin, has developed inside, as has the Colby 
1ovement, in New Jersey. Since the insurance scan- 
dal, there has not been the slightest doubt—there was 
precious little before, for that matter,—that the “‘stal- 
vart’”? Republican leaders have been collecting cam- 
paign tribute from the corporations and rendering 
ade-to-order legislation as an equivalent. The fight 
between this stalwart old guard, the men who have 
been running the party so long that they have forgotten 
its real owners, and the plain people of the country. 
\s the fight grows hotter, the lines are more sharply 
drawn. The exploited worm has turned. Several mil- 
mn such worms are hastening to crawl under the re- 
form banners. It was never before so easy for a re- 
rmer to get office. There is a marked tendency on the 
it of the healthy Republicans to draw away from their 
iders and expose them standing there with their backs 
izainst the money bags. The leaders inevitably draw 
ser together, and display an ugly front. The re- 
rmers—the real, not the imitation,—begin to unite 
eir forces regardless of party. We see a Republican 
retary of war advising the Republicans of Ohio to 
‘te against the Republican Cox Machine. We see 
e Republican President striking hands with the Dem- 
ratic governor of Missouri. The new line of battle 
ns at right angles to the old. Now and then, when 
‘smoke lifts for a moment, we can see the new line 
\ite clearly,—on one side all the plain, healthy citi- 
ns, on the other the sinister genii of the money bags. 


The New Line 
of Battle 


* . . ° 
| N sHorT, the Republican Party has been split. It 
does n’t particularly matter who did it. Some 


uld say Roosevelt, some Hughes, some Lawson; to 
us the fact appears to be no more 
than a phase of the political and 
ethical evolution of the nation. But 


‘he President 
on the 
ring Line 


the fact stands, and facts are always 
interesting. It was a singularly inter- 
esting fact that when the grafters ral- 
d round the old flag expecting to hear President Roose- 
It sound their praises in the “‘muck-rake”’ speech, they 
re astounded to hear him deliver what may prove to 
one of the final shots in the war on the money bags, 


} 





—a proposal to check the transmission of fortunes be- 
yond certain “healthy limits.” An inheritance tax 
with confiscatory features seems to be what the Presi- 
dent has in mind. He is now, more strongly than ever, 
on the side of the ‘‘new” Republicans. He sees, with 
every clear-headed, unbiased man, that behind the 
municipal, state, and national corruption, behind the 
ship-subsidy issue, the railway-rate issue, the tariff 
issue, lies that one all-pervading source of evil, the little 
bunch of money bags. There can be no doubt about 
this sort of proposal. Yesterday the stalwarts would 
have laughed it down. To-day it means political war. 
So much sober thinking has never been demanded of 
the voter as is demanded to-day, and it is pleasant to 
think that he promises to prove equal to the emergency. 


° * ° * 


Max Gorky came in like a conqueror. Enthu- 

siastic admirers met him at Quarantine. Other 
enthusiasts gathered by the thousands at Hoboken, 
and rushed the customs officers in order to 
get a look at him. Nothing but a band of 
determined policemen stayed these wild 
friends from removing the horses from the 
carriage and hauling him to the ferry by hand. There 
were dinners for Gorky, and dozens of those interview- 
ers and sketch men so abhorred by the Standard Oil 
gentlemen. Mark Twain, who always speaks out for 
liberty and character, got at him within twenty-four 
hours and told him, in vigorous Mississippi Basin Eng- 
lish, what he thought of him. And then, most unex- 
pectedly, a certain unfortunate light was thrown upon 
M. Gorky’s domestic arrangements. His new friends 
fairly tumbled over one another to get away from him. 
Within twenty-four hours he was evicted from three 
hotels, and hounded into seclusion, a sadly bewildered 
man. We hold no brief for M. Gorky, and feel not 
the slightest impulse to defend his actions. But the 
man is frankly a revolutionist. He is not officially 
recognized in Russia; and his divorce from his first wife 
seems to have been granted by the underground “re- 
public,”’ of which he is an honored citizen. Since that 
separation, both Gorky and the woman who first bore 
his name have married again. His union with Mme. 
Andreieva, while perhaps repugnant to high-minded 
Americans, has long been recognized in a land where 
the moral code is based on a somewhat different notion 
than ours of what is right and what is wrong; and it 
is, it must be conceded, a bit less repugnant than a 
great many unions which are sanctioned by so-called 
society leaders in nearly all our large cities. To a cer- 
tain extent, the question of M. Gorky’s domestic ar- 
rangements lies between himself and his Maker. Asa 
revolutionist he has suffered and achieved. He has 
worked up out of the dark, submerged region with- 
out kicking away the ladders that helped him rise. He 
has gone to prison for his courage, and has been beaten 
and robbed by the minions of what in Russia is called 
the law. He has employed a master pen in the effort 
to make submerged Russia understandable and under- 
stood. As a revolutionist, in short, he seems to be the 
real thing. And he seems to have been honestly unable 
to understand the torrent of abuse which followed his 
overwhelming welcome. On sober second thought, 


Gorky 


one thinks somewhat better of Gorky, and somewhat 
worse of the friends who left him so abruptly. 








Me. Castro, of Venezuela, has an affinity for the 
spot light. His success in adding that useful 
stage accessory to the effulgence of his own unique per- 
son is, at least on the southern hemi- 


Mr. Castro sphere, supreme. We venture to guess 
and the that the present reader could not name, 
3 q off hand, the ruler of Brazil, or even 
Spot Light give his official title. It would be 


equally hard to name the rulers of 
Chili, Peru, Bolivia, Uruguay, or the Argentine. And 
as to British Guiana, we are still trying to convince 
ourselves that it is not somewhere over in Africa! But 
there is no doubt whatever about Castro. He exists. 
He radiates. He frequently has the front page, right 
column, to himself, which is a feat indeed in these stir- 
ring times. And his latest exploit, to which, as the 
reader may guess, this comment is introductory, unmis- 
takably broadens his footing on the airy pinnacle of 
genius. The world—or at any rate the world of inter- 
national diplomacy,—has been getting tired of Castro. 
That original flavor which had been quite his own has 
seemed more frequently to elude his touch of late. He 
was beginning to repeat himself, when, at the moment 
of embroiling several big and important nations for the 
twentieth time in the petty affairs of Venezuela, he re- 
stored himself to the front page by the brilliant device 
of announcing his retirement from the government. 
Nobody seems to know how nearly permanent this new 
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Last Chance to Invest at 


PLEASANT VILLE 
TERRACE 


the Place that is Making 
Money for People all 
Over the‘World 


Thoughtful,Conservative People Every- 
where, have Invested their Savings 
Profitably in Pleasantville Terrace 


Here are Some of the Many Excellent 
Reasons for Its Success 


Pleasantville Terrace occupies part of the most 
desirable high ground near Atlantic City. Pleas- 
antville Terrace is on the main line of the Atlantic 
City Railroad (Reading system) 11 minutes from 
the Boardwalk. All trains stop there, except ex- 








press. See Atlantic City time table, Reading R. R. 
A trolley system surveyed through it will shortly 
turther enhance values. 

Early investors have already more than doubled 
their money. Pleasantville Terrace is 55 feet higher 
No swamps. 


than Atlantic City. No malaria, 








A Few of the Cottages Along the Keading ts. 
Others building in every section 
(Note the High Ground) 

Atlantic City real estate values have grown en- 
ormously. The entire island was originally sold 
for less than $20 an acre—now its real estate val- 
uation runs considerably over $92,000,000. 

A lot 50x100, that cost $100, was sold a short 
time ago for $50,000. A property bought five 
years ago for $6,000 was sold a few days ago for 
$150,000. But Atlantic City has practically out- 
grown the boundaries of the island on which it 
stands. It must expand inland. 


Franklin P. Stoy, Mayor of Atlantic City, 
says: “J regard Pleasantville Terrace 
as the natural suburb of Atlantic City.” 

We anticipated this a number of years ago by 


purchasing the General Doughty estate and laid 
out Pleasantville Terrace. Acreage in this vici- 


nity is now worth more than we ask for lots. 

Just think of it—a building lot 25x 100 feet, 11 
minutes from the great Atlantic City Boardwalk, 
at from $30 to $75 (according to location), pay- 
able in easy weekly or monthly amounts, within 
the means of the person of most moderate circum- 
(As little as $1 weekly.) 


stances. 














Note character of improvements—Bullt by an 
Atlantic City Investor 


Hundreds of satisfied investors testify to our 
successful development of Pleasantville Terrace. 
We help you build. en 

Note accompanying illustrations of building 
activity. 

Thousands of dollars have already been spent 
in improvements. 

Title is guaranteed. No mortgages. No taxes 
until December, 1906. No charge for deed. lf 
you die before lot is paid, we issue deed to your 
heirs, without further payments. 

Whether you want to buy for a home near the 
country’s greatest playground, or for investment, 
by all means investigate this proposition. Call or 
write for free booklet, ‘‘Where fortunes are 
Made.” ‘This is positively the last announcement 
of Pleasantville Terrace. Some of the choicest 
lots have been reserved for this occasion. 


ATLANTIC CITY ESTATE CO. 


VICTOR J, HUMBRECIT, President 
Main Office, 1008 Drexel Building, Philadelphia 


Atlantic City Office, 937 Boardwalk 
Opposite Steel Pier 
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The Sanitary Wall Coating 


can be applied to any wallin tints to correspond and 
harmonize with the furnishings of the room. Full 
detailed directions are given on each package, so that 
anyone can use Alabastine quickly and easily, by 
simply mixing it with cold water and applying witha 
flat brush. The wall once coated with Alabastine can 
be redecorated with other tints, as desired, year after 
year at less than one-half the cost of any other wall 
covering. 

Alabastine is sold by dealers in paints, hardware, 
drugs and general merchandise. Buy only in prop- 
erly labeled five pound packages. Accept no substi- 
tutes. 50c for the white and 55c for tints. 

A beautiful book entitled, ‘‘Dainty Wall Dec- 
orations,’’ containing 36 exquisite color plans in 
the actual Alabastine tints, will be mailed to 
any address on receipt of 10c, coin or stamps; 
or, tint cards will be sent free on request. 


The Alabastine Company, 


Street, New York City. 


Al tnsterais foe is the most economical of 


materials for wall decoration because it is 

the most durable, and can be applied time 

after time without washing or scraping the 

It is the most healthful, because Ala- 

bastine is antiseptic and actually destroys all 
germ life that comes in contact with it. 














iL 908 Grandville Avenue, Grand Rapids, Michigan, or 108 Water 
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@ REVERSIBLE 


FU ACES 


Collars and Cuffs 


= 
ms 


\ 





Tasso — ne Le Os IG ~ —s c 
Not “celluloid ’—not “paper” collars;—but made of fine 
cloth, exactly resemble fashionable linen goods. Price at 
stores, 25 cents for box of ten (2) cents each). 
No Washing or Ironing 

When soiled discard. By mail. 10 collars or 5 pairs 
cuffs, 30 cents. Sample collar or pair cuffs for 6 cents 
in U. 8S. stamps. Give size and style. 


REVERSIBLE COLLAR CO., Dept. M, Boston, Mass. 














Hlotel Belleclaire 


Broadway and 77th Street, 
New York. 


| Seventh Avenue, 
Amsterdam Ave. 
and West 130th St. 
Cars pass the 
door. 
Luxurious rooms 
for permanent 
and transient 
guests. 
Restaurant 
a Feature. 
Exquisite 
Palm Room. 
Art Nouveau 
Cafe. 
— 
ungarian 
Orchestra. 


“Most Artistically Beautiful Hotel in the 
World.”® Can offer few single rooms, with 
bath, beautifully furnished, suitable for two 
people, $60 per month. 

TRANSIENT RATES: 
One Room, with bath....... $2. day 
Parlor, Bedroom, with bath, $3 and ond day 
Parlor, 2 Bedrooms, with bath, $5 and §7 per day 

Every improvement known to modern in- 
genuity. 2 

Write for our magazine, “The Hotel Belle- 
claire World.” 


MILTON ROBLEE, Proprietor. 
































condition is to be. But it would seem to 
be a fairly safe guess that nothing in which 
Castro is involved can ever settle down 
into anything approaching permanency. We 
shall hear again from the nimble little man 
with the black beard, for he feeds on tur- 
moil, and he always feeds in the light. 


° * ° ° 


Since automobiling and even motor boat- 
ing have inevitably grown common, 
there is nothing left for the advanced 
“sportsman” but to go up in 
The the air. The Aéro Club of Amer- 
a ica had to come. That all its 
early ascensions have been con- 
Club dutced by imported Frenchmen 
is somewhat amusing, but doubt- 
less its members, despite the sad, inexplica- 
ble death of Paul Nocquet, the brilliant 
young sculptor-aéronaut, in a Long Island 
marsh, will soon be blowing about in the 
upper air. So far, we have been able to 
detect in the many public utterances of Aéro 
Club members no hint of a desire to advance 
the work of scientific ballooning or of the study of the 
aéroplane. The principal aim of the enthusiasts seems to 
be no higher than that of stirring the jaded pulses of a 
little group of money spenders with a new sensation. 
Meanwhile the real workers on the coming airship, the 
successors of Langley and Chanute, are hard at work ali 
about the country, puzzling out their many inventions. 
The Wright Brothers seem even to have achieved re- 
sults, if we may judge from the fact that the French 
government has actually paid a considerable sum of 
money for their aéroplane. So long as a little work is 
being done here and there, it will probably do no harm 
for the Aéro clubmen to gather about old-fashioned, 
spherical balloons, once in a while, and watch a hired 
aéronaut risk his neck. We hope they get their money’s 
worth. They could get it for fifty cents at the circus; 
but circuses, alas, are ‘‘common”’ too. 


. . + 


Gpeaxinc of balloons suggests Dowie. He has soared 

pretty high in his time,—too high and too long, we 
fear. Balloons, sooner or later, must come down. The 
finest quality of gas will lose its 
lifting power in time. Dowie, not 
so long ago the proud “ Elijah IIT.,” 
was apparently booked for de- 
struction, for the gods seem to have 
made him mad. He felt the lust of power. His little 
kingdom, for such was his “Zion” in substance, seemed 
to grow and prosper. The fool-killer stalked at large, 
gathering money and recruits for him. Dowie, the 
persecuted, became pompous and grand. He over- 
drew his bank account and traveled luxuriously abroad. 
And then, like “‘“The Man Who Would Be King,” 
whose head came home at the last in a sack, he 
reached the final stage of asserting his power over 
womankind. There was to be a polygamous ‘‘Zion,” 
it seems, somewhere over the border in Mexico, and 
Dowie was to number his wives by the half-dozen. At 
this time of writing, he is hovering, a broken man, with- 
out the limits of his little kingdom, treating for liberty 
and the right to live in moderate comfort. Everybody, 
to his immediate family, is against him now, and a 
hint of tragedy is in the air. There have been many 
Dowies in history. Some curious element in human 
nature, some craving for miracles and a short cut to 
happiness seems to welcome the false prophet whenever 
and wherever he appears. It is only half a century 
since ‘‘King” Strang was killed, not so far from 
this latest “‘Zion.” It is not a quarter of a cen- 
turv since George Schweinfurth blasphemously es- 
tablished a ‘‘Heaven” in Northern Illinois. So the 
false prophets come, and so they go, all thriving for a 
time on the timid but undying hope, which was long 
ago planted in the breast of man, that one of them, 
some day, somewhere, however lowly and despised, may 
turn out to be a true prophet. Meantime, the vounger 
among us will pyobably live to see a good many more 
“‘miracle-workers” appear, blaze up for a while, and 
go out, leaving the sound of laughter, and of sobbing, 
behind them. 


From Balloons 
to Dowie 
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AMBLING, in general, is not a good thing. We are 
pretty ‘well agreed on that. Lotteries are bad; 

they undermine the moral tone of a nation. Roulette 
: is even worse; an American Monte 
Carlo would not be tolerated for 
a single instant.’ Poker is vicious, 
and should be everywhere dis- 
couraged. And as for ‘‘shooting 
craps” for pennies, that is hor- 
rible, and usually ends, as it deserves, in arrest and 
imprisonment or fine. The only form of gambling 
which we frankly tolerate is that which is known in 
certain quarters as “playing the ponies.” Race-track 


Sterilized Betting 
at the 
Race Tracks 





SUCCESS MAGAZINE 


gambling, conducted and patronized by 
many of the “best” citizens, seems to 
belong somehow under a different heading. 
The bill to prohibit it, which has been 
under consideration by the New York 
legislature, is meeting with strong and, 
we suspect, exceedingly respectable oppo- 
sition. Rather than advocate anything 
so radical as elimination of the authorized 
Monte Carlos, which are maintained by 
the owners of the race tracks, certain of 
the New York clergy have been led into 
a sort of compromise with Mr. August 
Belmont, who is recognized as the lead- 
ing figure in what has been sometimes 
called the “race-track trust.” This com- 
promise is intended to result in a sort 
of “sterilized” betting; that is, betting at 
the tracks is to continue, as heretofore, 
under police protection; while betting (on 
the same races,) at the city poolrooms is 
to be, as heretofore, a horrid and a dis- 
tinctly unlawful thing. The only percep- 
table effect of the compromise is that the 
Western Union is now actually made to 
withhold all race news from city patrons until it is too 
late to bet. 


- ° ° . 


[ae wonderful recuperative power of our country is 
one of its best assets. Not to speak of the splen- 

did example of sound healing which followed the Civil 
War, a good many of our cities have seemed 


Building ‘© rise after disaster almost stronger than 

an the before. Chicago and Galveston are to-day 

Rui triumphs of American vigor. Baltimore, 
uins 


say many of its citizens, is really the 
gainer from the fire ‘that laid it waste; for 
the new Baltimore is rising on the impulse of a higher 
and stronger civic pride. San Francisco boasts to-day 
the melancholy distinction of one of the worst disasters in 
history. Her misfortune has shocked the country and 
the world, and has drawn forth a generous and heartfelt 
response from every other city in the land. But after 
the immediate sense of bereavement shall have been 
lightened by time, we may expect to see the wonderful 
healing forces set quietly and unerringly to work. This 
is the note of hope in what must otherwise go down in 
our history as a moment of sad, stunned bewilderment 
and horror. San Francisco will rise again. Law: 
almost as strong as those which govern earthquakes in- 
sist that there be a great city on that magnificent har 
bor. The focal points of trade can survive almost any 
disaster. In a moment when all is black ruin in the 
smiling city by the sea, it is fitting to look back on the 
other tragedies of history and draw a lesson from them 
That lesson seems to read that American blood i 
sound and American muscles are rugged and tireless 
There can be little doubt as to what the word of San 
Francisco's future will be. 





TT Federal Supreme Court is having a busy spring 
From corporation tangles it turns to marita 
tangles, and unravels them with equal clarity and vigor 
After a good deal of lively discussior 


Making especially among churchmen, on th 
Divorces intricate question of divorce, the cour! 

has entered the controversy with wh 
Hard to Get 


appears to be the first step toward 
solution. The decision seems to mea 
that a divorce, to be binding in all the states, must ! 
obtained in the state where the husband and _ wit 
actually lived together. This ought to stop, at a strok 
the Dakota divorce mill. It by no means settles t! 
whole grave question, but it lops off the one m« 
flagrant abuse of the divorce laws. It makes a divorc: 
decidedly harder to get, and this is, it seems to us, a 
exceedingly good thing to do. We are not so ready : 
some to settle the question by abolishing all divor: 


° ° 7 e 


‘[ sree years ago the world was aroused by the © 

ported discovery of a wonderful new elemen' 
radium, which was to realize for us moderns all th: 
the philosopher’s stone ever promised | 
the alchemists of old. The other day D 
Pierre Curie, the discoverer, was run ov 
and killed by a wagon in Paris,—an ign: 
ble and unworthy end to a career thi 
promised much. Now our thoughts naturally com 
back to this: what has radium really done thus far t 
justify its discovery? We recall in this connection th’ 
great unrealized predictions made for liquid air. Some 
time in the misty future these things may work ot 
their wonderful transformations. At present we 4! 


M. Curie 
Dead 


fallen heirs mainly to promises of wonderful futu: 
achievements, and M. Curie’s fame will depend mor 
upon the later developments of this hitherto unknow 
substance than upon its present status. 
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Dr. Walker's Talks on Diet 


HE growing appreciation of the value of fruit in our 
dietary is merely following the return swing of the 
pendulum. Anciently, in the sacred writings, the apple 
was compared with the precious metals; and it is cer- 
tainly within the memory of many of our readers when 
oranges, which we now consider a necessity, were a 
decided luxury. Within recent years, the greater 
attention that has been given to food values has empha- 
sized the important part that fruit plays in diet. Several 
factors have contributed to the facilities for obtaining 
fruit, even out of season, the most important of which 
are improvements in matters of transportation and of 
cold storage. 

The famous Dr. Abernethy once said that a large 
part of the diseases of human kind are caused, and 
may be cured, at the table. One of our recent fiction 
writers symbolized the value of fruit when he made it 
the sole diet of his mystic heroine ‘“‘She.’”’ Feeding 
on its lusciousness alone, she retained her youth and 
beauty unimpaired for three thousand years! 

Nature, that discerning and dexterous provider, has 
endowed the fruits with many attractions, so that their 
very appearance appeals to us and subtly invites us to 
partake. They are beautiful to the 
eye, seductive to the smell, and lus- 
clous to the taste. Fruit offers us, not 
only a cooling drink, but a food as 
well. Fruits are not high in the scale 
of tissue formers, but, in concentrated 
and attractive form, they contain food 
elements essential to life,—sugar and 
the vegetable salts. If one is deprived 
of the latter, a serious condition of 
malnutrition results, often ending, 
finally, in scurvy. Few modern moth 
ers, if they have been unfortunate 
enough to feed their children on foods 
exclusive of these salts, have not com- 
pleted this experience by noting the 
magic effect of a few teaspoonfuls of 
orange juice given daily. The alarm- 
ing symptoms of this painful disease 
are dispelled, as it were, by the wave 
of a wand. This disease, which used 
to be so common among the men on 

ailing vessels, is now rarely met with 
in adults, for steam and electricity and 
groWth in civilization have relieved 
the necessity for long voyageson adiet — ‘ 
deprived of these necessary elements. 


WALKER 
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School, (1898) 
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an's Medical 


Right in line with specific diseases, New York. 
an interesting point to note is that the to The 
chief sugar found in fruits is known The Ladies 


levulose. This 


form of carbohy- 
lrate is mor 


easily assimilated by 





DR. EMMA E. WALKER 


of Johns Hopkins Medical 
a member of the 
Medical 
Academy of Medicine, 
Association, and 
linical assistant at the Hospital 
for the Ruptured and Crippled, 
She is a contributor 
Medical 
Home Journal,’ 
and other leading medical papers 
and popular magazines. 


salts which are essential. Most fruits act as laxatives» 
and also stimulate the kidneys. 

Not long ago, the department of agriculture devoted 
several years to the investigation of the dietary value of 
different foods. Various experiments in digestion were 
carried on. In the majority of these, fruit and nuts 
made up all or nearly all of the diet. The results of 
these experiments proved that both fruit and nuts ought 
to be considered as true foods, rather than food 
accessories. 

The subjects of the experiments were two university 
students, two elderly men, two women, and three chil- 
dren. All of the men did hard manual labor during a 
part of this time, and the students supported themselves 
by their work, while pursuing their course of study. 
Cheese and eggs were the sole animal foods allowed, 
and they were given in limited quantities only. The 
cost of this diet varied from fifteen to eighteen cents a 
day. The health and strength of the subjects seemed 
in no way lessened, even if not improved, although it 
was discovered that this diet afforded only about sixty 
per cent. of the protein which is consumed in the aver- 
age meat diet. Two or thrce of these people gained 
slightly in flesh and weight. 

Fruits contain little protein, but they 
are rich in carbohydrates,— sugar. 
The pineapple, which in these days is 
so abundant, comes, from the most 
part, from Cuba, where it is picked 
green. It has long been noted for a 
certain ferment, which digests the pro- 
teids. It also acts like rennet in coag- 
ulating milk. The juice of this fruit 
is very wholesome, and is excellent for 
people with weak digestions and for 
children. It is the fiber which is in- 
digestible, and which causes some 
people to think that they can not eat 
the fruit in any form. The ferment of 
the pineapple, which is called “ bro- 
melin,” on account of its remarkable 
digestive powers, is sometimes used in 
the preparation of ‘‘ predigested foods.” 
The juice of the pineapple, too, is 
noted for its specific effect on throat 
troubles. 

The apple, which, for some reason, 
has recently become so expensive in 
the cities that it is now one of our 
food luxuries, often lies rotting on the 
country hillside in unconsidered quan- 
tities. Individuals vary greatly in their 
power to digest raw apples. I know 
some people who can not eat them 
without the greatest discomfort. When 
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liabetics than any other that we have. 
All of us are familiar with the com- 
moner varieties of fruits, but some of our so- 
ibles, such as tomatoes, cucumbers, 
ins, squash, and vegetable marrow, are also fruit 
oducts. Fruits may be classified in many ways, 
ccording to their different characteristics and curative 
alue. One dietician groups them instructively as the 
id, the sweet, the oily, the mealy, and the astringent. 
rom another point of view, certain fruits excel in 
utriment, others in water. Among those which con- 
tin the most water, thus being especially suitable for 
e in the warmer months, are limes, lemons, melons, 
erries, pineapples, and juicy pears. 
Fruits are sometimes classified as “flavor fruits 
nd “‘food fruits.” The flavor fruits belong rather to 
‘he summer months, and include the berry class. They 
re eaten, chiefly, for their agreeable flavor, and for 
he vegetable salts of potash, for which they are so 
aluable. The food fruits, which include the fig, 
anana, date, and other dried varieties, belong rather 
» the winter months, and will be considered later on. 
The palate, if well educated, as a general rule, proves 
tself a good guide. Fruits in season almost invariably 
rove more delectable than those which are forced un- 
‘asonably, and it has been said that they are more 
igestible in their own season. Who has not been dis- 
ppointed at the insipidness of a watermelon eaten at 
winter festival? 
One of the values of fruit is the 
or the table. 


alled vege- 
egg-plants, pump- 


variety it affords 
It stimulates and improves the appetite 
ind digestion. It relieves thirst by introducing water 
into the body. Fruit of certain kinds is nutritious, and 
1s one of the most important sources of the organic 


eaten in this way, they should be ripe 

and carefully selected. They are more 
digestib le when cooked. The baked apple is slightly lax- 
ative, and isadvised in habitual constipation. The potas- 
sium andsodium, lime, and magnesium salts are all found 
in this fruit, as well as a trace of iren. A recent anal- 
ysis gives the percentage cf water as eighty-five and 
that of sugar as seven and a half. Other analyses 
make the percentage of sugar higher.. When the apple 
is dried, its carbohydrates are concentrated, for it then 
contains almost fifty per cent. The laxative effect of 
apples is increased when they are eaten on an empty 
stomach. The most digestible form is the baked apple. 

Pears are especially useful for stimulating the appe- 
tite. When eaten raw they are more digestible than 
are apples. They also have a laxative effect. 

Great care should be taken to avoid plums and cher- 
ries which are unripe. Plums in this state are very apt 
to be irritating to the digestive organs. Cherries, when 
unripe, have in their seeds a most virulent poison, 
hydrocyanic acid. Cherries contain a large amount 
of sugar. Peaches, apricots, and nectarines are very 
refreshing, although they have little nutrient value. It 
is said that they do not contain as much sugar as do 


apples and pears, and, consequently, form a good article | 


of diet for the gouty and diabetic. 

The common berries, the strawberry, blackberry, 
raspberry, gooseberry, currant, huckleberry, mulberry, 
and cranberry, are especially valuable for the free acids 
and the sugar which they contain. The strawberry, one 
of the earliest of these, is rich in lime, soda, and potash, 
and contains iron as well. It has laxative, diuretic, 
and cooling qualities. It is the free acid, indeed, which 
makes these various kinds of berries so grateful. 
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Work 


Tools that are 
reliable—tools that 
are ready when you 
are—tools that will do 
hard work on hard ma- 
terial. Such tools are 


KEEN KUITER 
Quality Tools 


Each the best of its kind. Each 
bears the trademark which guaran- 
tees it. If not at your 
dealer’s, write us. 
Too! Booklet Free 
ste: HARDWARE COMPANY, ‘““* 


























St. Louis and New York, U. S. A. 














IT HAS GROWN 
UP WITH 
THE COUNTRY 


Underwood 
Typewriter 


keeps pace with the 
swift onward march 
of the times. Pro- 
gressive and am- 
bitious men use it 
because it produces 
clean, perfect work 
and SAVES 25% OF 
THE OPERATOR’S 
TIM 


Visible Writing 

Simplicity 
Durability 
UNDERW 00D 


TYPEWRITER CO., 
241 Broadway, New York: 






HIPPED UPON RECEIPT OF $2.25 CASH 
Express Prepaid and $1.00 
per Month for Six Months 
Practicalas a $100 Typewriter. Just the thing 
for small merchants, drummers, professional 
men, or for personal correspondence. Ma- 
chine complete ay 25 on installinents, $7.50 for 
cash. Cases $1.75. Energetic Salesmen Wanted. 
Writes as well as AM KRICA Co., (Mfgrs.) 

a $100 Machine. 570 North Street, Momence, Ill iil. 


Clearing Sale 
Slightly Typewriters 


+ Us — as offer as wonderful bargains, 1500 type- 
BE writers which have been used just enough to put them 


in —s adjustment. Better than new. 
Shipped on approval, free examination. 1000 new 
Visible Sholes machines, builtto sell for $95—our price while they last, $45. 


FREE catalogue containing unparalleled list of splendid 
typewriter bargains. Send for it today. 


ROCKWELL-BARNES CO.. 4958 Baldwin Building, Chicago, Ill. 


GOOD PIANO TUNERS 
Earn $5 to $15 per day. 


We can teach you acy 
MAIL. The new scientific Tune-a- 


New Odell Typewriter "wo.5 On Credit 












- Phone method endorsed by highest 
authorities. 
not necessary. 
Write for free booklet. 
NILES BRYANT SCHOOL, 26 Music Hall, 


Knowledge of Music 


Battle Creek, Mich. 


AM 

PARKER’S }{AIR PALS 

CLEANSES AND BEAUTIFIES THE Harr 

PROMOTES A LUXURIANT GROWTH 

Never Fails to Restore Gray Hair to 

its Youthful Coler 

Prevents » ctnlp Diseases and Hair Falling 

and $19 at Drnegists 
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Comfort, Convenience 
and Cleanliness 


Are assured by the use of BISSELL’S ‘‘CYCO” 
BEARING Carpet Sweeper. You can double its 


benefits by having two sweepers, one for upstairs, 
and one for down; this saves the work of carrying 
the sweeper up and down stairs, besides you 
always have a sweeper at your command when 


you want it. 

‘here is no article in the home at double the 
cost, that contributes as much comfort, or that 
saves as much hard labor and fatigue as a 


BISSELL 


““Cyco” Bearing sweeper. It 
operates easily, silently 
‘ and thoroughly, raises 
nodust,brightens and 
preserves your car- 
pets and rugs, and 
will last longer 
than fifty corn 
brooms. Look 
for the name 
BISSELL’S. For 
sale by all first- 
class dealers. 
Prices: 
2.50, 3.00, 3.25, 3.50, 
3-75) 4-00, 5.00, 5.50 
3uy a ‘‘Cyco” Bearing 
Bissell now, send us the 
purchase slip, and re- 
ceive a neat, useful 
present free. 
Bissell Carpet Sweeper Co., Dept. 95, Grand Rapids, Mich. 
Largest Sweeper Makers in the World.) 
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No. 222. ‘ 
French Pattern 
Hat. 
Hand made 
ver W frame, 
of tucked and 
shirred all silk 
fine quality 

Chiffon 
Trimming con 


handsome 
ft 8 Ik 





1 s 2 - 5 

islin roses, with buds and foliage; finished on top and 
i < with two large, full bows of No. 40 Satin Taffeta Rib- 
bon. Crown finished with pretty ornament. 

Hat comes in Black, White. Light Blue, Tan or Navy, 
with Pink, Red, Yellow, White or Light Blue fiowers. 
1 also be ordered in All Black or All White. Ribbon in 
ses matches hat. Be sure to state color of hat and flowers 








run no risk whatever. We send the hat to your nearest 
ffice, all charges prepaid ~ 4 us. 
e it, try it on, and if it is’nt worth at least $5, refuse it, 
and the agent will return at our expense. 

If you like it, pay the agent only $1.95—not one cent more—and 
the hat is yours. 

All we ask in return for this great bargain is that you recom- 
mend us to your friends. Write for free enlarged catalogue of 
Millinery, Suits, Waists, Shoes, Corsets, Gloves, 
Muslin Underwear, Hair Goods, Jewelry and all kinds 
of Ladies’, Children’s and Infants’ wearing apparel. 
Write for it to-day. aa f 
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Silent Screen Door 


Ee Avoid the nerve-racking slam 
of the screen door. Stop its 
banging and jarring—by using 


Se “DIME” 
SCREEN DOOR CHECK 


At your hardware or house furnishing store or 
mailed for 12 cts. in stamps by 









CALDWELL MFG. CO.,7 Jones St., Rochester, N.Y. 
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Make Money Easy 


Agents wanted In every county to sell the popular Novelty Knives, with 
mame, address, photo, lodge emblem, ete., on handle. Send stamp for Catalogue 


AGENTS EARN 
$75 to $300 


A MONTH. (We show you how.) 
Big profits—quick sales—exclusive territory. Write —_ for our liberal 
money making special offer to agents. Our new self sharpening scissors 
are the quickest sellers for lady agents. 


NOVELTY CUTLERY CO., 53 BAR STREET, CANTON, OHIO 
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“Dashed down 


the side street” 


W3EN [hear the word * philanthropist,” there springs 

up in my mind the picture’ of a large, clean, 
white, or silvery-haired man, with a strong gleam of 
gold about him ; perhaps it’s the spectacles; perhaps 
it’s his chain; perhaps it’s only his teeth, 
gold-filled smile,—but there’s gold about him some- 


where. 


Now, it never occurred to me, till the other day, 
that a philanthropist was not born in that state of 
gold-gleaming plumptness and grayness,—already ripe, 
so to speak,—but that back of him there must have 
been a dark-haired, lean man of energy, and still farther 
A boy! 


back a boy! 


ey, 


, 


~~ 
~) . 


Good heavens !—a boy and a 
philanthropist ? They are farther apart than the poles, 
—and yet, and yet, the other day, I saw an embryo 


philanthropist.—I’m sure I did, and he was—. 


But let me tell you all about it. 
see,—his name is Brown, 
called “‘Shins.’”’ His mother lives in what she, poor soul, 
calls a “‘tenement flat,’’ but Shins simply lives in the 
street. He is small, he is dirty, and he has just reached 
that age where he is denounced by every living crea- 
ture, save his confederates and the generally blamed 
mother who bore him. With a strong prejudice against 
clothing of any kind, he has been coerced into wearing 
portions of two small garments,—a shirt and trousers, 
—but doing it against his will makes him ever ready 
to cast them from him, upon the slightest excuse. 
Therefore he takes all his baths in public places, select- 
ing, usually, some stream commanded by the windows 
| of crowded passenger cars,—though the basin of a park 

fountain has received his patronage when he was too 

hurried to go further afield in search of greater pub- 


licity. 


In the invention and practice of nerve-destroying 
noises Shins “beats de band.”’ 
heard the sounds produced by him, through one long 
summer’s day, the great Italian’s commodious, varied, 
and ingenious hell would have been the richer by one 


more torture, I am sure. 


The sole tie that binds Shins to the human race is 
Without that tie, he would be an imp, 
pure and simple; a creature of torment,—in short, a 
small devil. But, as he is so little, hunger and stress 
of weather still send him home occasionally, and he 
therefore remembers some of her peculiarities,-—how 
she had his father larrup him once, for cruelty to a 
caged rat, and how she looked at him with her tired 
gray eyes, shining through big tears, the day he pulled 
off the fly’s wings,—and he wonders why the tear- 
filled eyes hurt worse than the licking did. 
remember, too, how she nursed and fed a poor, home- 
less cat, whom one of the neighbors had _ heartlessly 


his mother. 


injured,—this moth- 
er, who has tried hard 
to make him truthful. 
But Shins finds truth- 
telling incompatible 
with a high position 
in ‘de gang,’’—so, 
to compromise mat- 
ters, he lies when oc- 
casion demands, and 
promptly licks any 


other boy who says BD) x 


he lies. 

The other day, 
while the hot wave 
was with us, for my 

, sins I had to visit the 
city,—so I thought, 
going down; coming 
home, I changed my 
mind, as that visit 
had brought me my 
discovery. It was the 
second dreadful day, 


= <— —<J-RsHahe— 
—— snare 


“Fell upon and devoured it” 





—a sort of 


I know him, you 
Jimmie Brown, but he is 


Could Dante have 


He can 





SUCCESS MAGAZINE 


“SHINS” 
By CLARA MORRIS 


and Mrs. Brown, noticing the signs of sleeplessness and 
suffering in the face of her small savage, Jamesie, with- 
drew, from her hard-earned capital, the sum of thre: 
pennies which she placed in his hot little fist, telling 
him he might treat himself. Shins’s dull eyes had 
brightened quickly. He flung his arm’s around hi 
mother’s knees in a rough embrace, and dashe: 
whooping down the stairs and off on a wild chas: 
after a hokey-pokey man,—the puissant lord of tha: 
push-cart, in which a battered and dingy ice-crean 
can is high enthroned. 

In his search, he was attended by several of ‘di 
gang,” who followed him as fast as various stages « 
stone-bruise would permit. Not that they had pennic 
to spend for themselves, but because they liked to se: 
‘“‘de deal,” and there was always a small chance oi 
“swipin’”’ a piece of 
ice from ‘de cart, 
see?”’ 

They were on the 
corner of Fourth Ave- 
nue and a down-town 
cross street when word 
came from a flying 
messenger, that “De 
hoky-poker is a com- 
in’;”? so they rested 
there, waiting, and, 
as Shins wiped his 
steaming face on his 
sleeve, he noticed a 
boy near him with 
an enormous slice of 
bread in his hand. It 
was not only thickly 
buttered, but it was 
alsoffairlyjcovered with 
a mighty cut of meat. 
The bare sight of it, 
that hot day, sickened 
him. He turned his 
head away and looked 
straight into the face 
of afamished dog,who 
stood a living-longing 
before the boy with 
the monster sandwich. 
Shins, trying not to 
see, turned his glance down the avenue. No use!- 
he saw the ridgy rib bones, the mangy marks on the 
yellow-brown coat; saw how the sad, swagging tail 
gave a piteous little deprecating quiver, now and then, 
that seemed to say: “‘ Yes,—y-e-s,—I think a crumb- 
is going—to come—my way,—this time! A crumb—fo: 
me!” 

Shins turned quickly to see—but no, the boy gav« 
no crumb, though the strained, bright eyes upon hin 
were anguished and the creature swallowed convulsivel) 
at each bite the boy slowly took. 

At that moment a wild shout proclaimed the ap- 
pearance of the hokey-pokey man. Great excitemen! 
followed and the boys swarmed about the cart. Shin 
secured his coveted morsel of icy delight, and, hopin; 
a great big hope that the dog might be gone, turne: 
round to see him limping after them, his nose high i: 
air, following the maddening scent of the meat,—and, 
to cap the: climax, just at that moment the creatur¢ 
staggered and nearly fell on the blistering stones. Shin: 
shut his teeth hard, one instant; then, turning back his 
lips contemptuously, he shouted out his really splendic 
lie. 

“Y-ah!” he yelled; ‘‘Y-ah! dis cold sweet stuff” 
only fit for gals! When I eat I wants to eat meat,— 
de stuff dat gives a feller muscle! Say! you, Soapy 
does yer want to make a deal? I'll swap dis sweet 
mess wid yer, if you’ll swap even, for yer hunk o! 
bread and meat?” 





? i AVE 
“Every nerve cried passionately 
for that moment of refreshment” 
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Did Soapy want to swap? Did not Soapy—so 
called because he was the dirtiest boy in the ward,—did 
he not know a good thing when he saw it? In a mo- 
ment more the ice cream had changed hands. Shins 
had the bread and meat, and, with wild hoops of pre- 
tended satisfaction, he dashed down the side street, 
the mangy, panting dog, with hope almost gone from 
his eyes, forced by gnawing hunger still to follow. 

The “ gang”’ remained by the cart, and, at the first 
area-way, Shins turned in, and, with a look of loath- 











“A famished dog who stood, a living longing” 








g, cast the food upon the stones, where the following 

inger-pressed animal found and with faint growling 

ll upon and devoured it. 

But Shins, poor, little, heat-worn Shins!—every sep- 
rate nerve in his city-sick little body cried passionately 
for that moment of refreshment, that icy, icy, icy 
touch upon his dry, parched lips,—and it was gone! 
Soapy was eating it! 

He could not help it! His arm was against the 
area-gate, his dirty, weary, little face was buried in it, 
nd he cried as if his impulsive little heart would break. 
He cried until a small noise attracted his attention. 
He looked around, and, through his tears, saw that the 
dog had already finished his real work and was attend- 
ing to a few details, such as picking up the widely 
scattered crumbs and carefully licking the butter off 
his upper lip. 

The lightning quickness of the whole performance so 
delighted Shins that he cried out: ‘‘ Well,—you are a 
high roller!”’ and, as the dog wagged a pleasant assent 
to the assertion, Shins told him to come on and he’d 
get him a drink. I saw them at a leaky hydrant,— 
Shins had caught some water in his torn, old hat, and 
he ‘high roller’? drank,—and drank; and, as Shins 
was telling him how easy it was for a smart dog to 
learn to walk on his hind legs, I looked long and care- 
fully into his tear-brightened eyes shining above his 
dirty, streaky cheeks; looked long and carefully, as any 
one should look who finds something great in embryo, 
and there surely is a future philanthropist in this little 
Street gamin. 
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: | Quaker Rice | 


3 (Puffed) 
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= (Ruffed) 


is distinctly different from any other cereal you have ever tasted. 


an It is made by a wonderful, patented process that puffs or 
hal te inflates each rice kernel many times its usual size, and gives to 
& it a delicacy of flavor and a dainty crispness that you never 


dreamed rice could possess. 

Quaker Rice is thoroughly cooked and ready to serve with 
milk, cream or sugar, just as it comes from the package, altho’ 
a minuie’s warming in a hot oven will add to its deliciousness, 


Quaker Rice Candy and Quaker Rice Brittle and other delightful 

Be confections can be easily made at home by following the directions on 

, the package. Quaker Rice is so easily digested and thoroughly good 

ee that you can let your children eat it in unlimited quantity without the 
J slightest hesitation—and the children like it any way you serve it. 


Quaker Rice is sold by grocers everywhere at 10 cents the package, 
Made by the Manufacturers of Quaker Oats. Address, Chicago, U.S. A. 
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HE DUG 
By Louis E. Thayer 
He wanted a job and, like everyone else, 
He wanted a good one, you know ; 
Where his clothes would not soil and his hands would 
keep clean, 
And the salary must n’t be low. 
He asked for a pen but they gave him a spade 
And he half turned away with a shrug, 
But healtered his mind and, seizing the spade, —he dug! 


He worked with a will that is bound to succeed, 
And the months and the years went along. 

The way it was rough and the labor was hard 
But his heart he kept filled with a song. 

Some jeered him and sneered at the task, but he plugged 
Just as hard as he ever could plug ; 

Their words never seemed to disturb him a bit—as he dug. 


The day came at last when they called for the spade 
And gave him a pen in its place. 

The joy of achievement was sweet to his taste 
And victory shone in his face. 

We can’t always get what we hope for at first— 
Success cuts many queer jigs, 

But one thing is sure,—a man will succeed- 


if he digs. 
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FREE: Send name and address on a postal card for our large illustrated catalogue. 
WINCHESTER REPEATING ARMS CO., = = 








RIFLES SHOOT STRAIGHT AND STRONG 


The name “ Winchester” on a rifle barrel is the hall-mark of accurate and strong 
shooting. This is due to the excellence of Winchester barrels, the knowledge 
and experience embodied in their manufacture and the care taken in targeting 
Only good guns ever leave our factory. For results always use Winchester 
guns for all your shooting and Winchester make of ammunition for all your guns. 


NEW HAVEN, CONN, 
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Comfort, Convenience 


and Cleanliness 

assured by the use of BISSELL’S ‘‘ CYCO” 
LARING Carpet Sweeper. You can double its 
nefits by having two sweepers, one for upstairs, 
and one for down; this saves the work of carrying 
the sweeper up and down stairs, besides you 
always have a sweeper at your command when 































































you want it 

There is no article in the home at double the 
cost, that contributes as much comfort, or that 
saves as much hard labor and fatigue as a 


BISSELL 


““Cyco” Bearing sweeper. 
operates easily, silently 
2 and thoroughly, raises 
: no dust,brightens and 
preserves your car- 
pets and rugs, and 
will last longer 
than fifty corn 
brooms. Look 
for the name 
BISSELL’S. For 
sale by all first- 

class dealers. 





Prices: 
$2.50, 3.00, 3.25, 3-50, 
3-75) 4-00, 5.00, 5.50 
Buy a “‘Cyco” Bearing 
Bissell now, send us the 
purchase slip, and re- 
ceive a neat, useful 

present free. 
Bissell Carpet Sweeper Co., Dept. 95, Grand Rapids, Mich. 

Largest Sweeper Makers in the World.) 
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th of silk 7 . 
nd muslin roses, with buds and foliage; finished on top and 
in back with two large, full bows of No. 40 Satin Taffeta Rib- 
bon. Crown finished with pretty ornament. 

Hat comes in Black, White. Light Blue, Tan or Navy, 
with Pink, Red, Yellow, White or Light Blue flowers. 
Can also be ordered in All Black or All White. Ribbon in 
matches hat. Be sure to state color of hat and flowers 











nno risk whatever. We send the hat to your nearest 
ffice, all charges prepaid by us. 
e it, try it on, and if it is’nt worth at least $5, refuse it, 
gent will return at our expense. 
e it, pay the agent only $1.95—not one cent more—and 
y irs 
sk in return for this great bargain is that you recom- 
) your friends. Write for free enlarged catalogue of 
Millinery, Suits, Waists, Shoes, Corsets, G s, 
Muslin Underwear, Hair Goods, Jewelry and all kinds 
of Ladies’, Children’s and Infants’ wearing apparel. 
Write for it to-day. 

CHICAGO MAIL ORDER & MILLINERY Co. 
NW. W. Cor. Wabash Ave. and Harrison St., Chicago. 











Silent Screen Door 


Avoid the nerve-racking slam 
of the screen door. Stop its 
banging and jarring—by using 


“DIME” 
SCREEN DOOR CHECK 


At your hardware or house furnishing store or 


mailed for 12 cts, in stamps by 
CALDWELL MFG. CO.,7 Jones St., Rochester, N.Y. 
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Agents wanted In every county to sell the popular Novelty Knives, with 
name, address, photo, lodge emblem, ete., on handle, Send stamp for Catalogue 


AGENTS EARN 
$75 to $300 

: A MONTH. (We show you how.) 

Big profits—quick sales—exclusive territory. Write quick for our liberal 

money making special offer to agents. Our new self sharpening scissors 

are the quickest sellers for lady agents. 


t: 
NOVELTY CUTLERY CO., 53 BAR STREET, CANTON, OHIQ. 
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“Dashed down 


the side street” 


WE Lhear the word “philanthropist,” there springs 

up in my mind the picture’ of a large, clean, 
white, or silvery-haired man, with a strong gleam of 
gold about him ; perhaps it’s the spectacles; perhaps 
it’s his chain; perhaps it’s only his teeth,—a sort of 
gold-filled smile,—but there’s gold about him some- 
where. 

Now, it never occurred to me, till the other day, 
that a philanthropist was not born in that state of 
gold-gleaming plumptness and grayness,—already ripe, 
so to speak,—but that back of him there must have 
been a dark-haired, lean man of energy, and still farther 
back a boy! A boy! Good heavens!—a boy and a 
philanthropist ? They are farther apart than the poles, 
—and yet, and yet, the other day, I saw an embryo 
philanthropist,—I’m sure I did, and he was—. 

But let me tell you all about it. I know him, you 
see,—his name is Brown,—Jimmie Brown, but he is 
called “Shins.” His mother lives in what she, poor soul, 
calls a ‘‘tenement flat,”’ but Shins simply lives in the 
street. He is small, he is dirty, and he has just reached 
that age where he is denounced by every living crea- 
ture, save his confederates and the generally blamed 
mother who bore him. With a strong prejudice against 
clothing of any kind, he has been coerced into wearing 
portions of two small garments,—a shirt and trousers, 
—but doing it against his will makes him ever ready 
to cast them from him, upon the slightest excuse. 
Therefore he takes all his baths in public places, select- 
ing, usually, some stream commanded by the windows 
of crowded passenger cars,—though the basin of a park 
fountain has received his patronage when he was too 
hurried to go further afield in search of greater pub- 
licity. 

In the invention and practice of nerve-destroying 
noises Shins “beats de band.’’ Could Dante have 
heard the sounds produced by him, through one long 
summer’s day, the great Italian’s commodious, varied, 
and ingenious hell would have been the richer by one 
more torture, I am sure. 

The sole tie that binds Shins to the human race is 
his mother. Without that tie, he would be an imp, 
pure and simple; a creature of torment,—in short, a 
small devil. But, as he is so little, hunger and stress 
of weather still send him home occasionally, and he 
therefore remembers some of her peculiarities,—how 
she had his father larrup him once, for cruelty to a 
caged rat, and how she looked at him with her tired 
gray eyes, shining through big tears, the day he pulled 
off the fly’s wings,—and he wonders why the tear- 
filled eyes hurt worse than the licking did. He can 
remember, too, how she nursed and fed a poor, home- 
less cat, whom one of the neighbors had _ heartlessly 
injured,—this moth- 
er, who has tried hard 
to make him truthful. 
But Shins finds truth- 
telling incompatible 
with a high position 
in ‘“‘de gang,”—so, 
to compromise mat- 
ters, he lies when oc- 
casion demands, and 
promptly licks any 
other boy who says 
he lies. 

The other day, 


while the hot wave 





city,—so I thought, 
going down; coming 
home, I changed my 
mind, as that visit 
had brought me my 


discovery. Itwasthe “Fell upon and devoured it” 
second dreadful day, 








SUCCESS MAGAZINE 


“SHINS” 
By CLARA MORRIS 


and Mrs. Brown, noticing the signs of sleeplessness and 
suffering in the face of her small savage, Jamesie, with- 
drew, from her hard-earned capital, the sum of thre: 
pennies which she placed in his hot little fist, telling 
him he might treat himself. Shins’s dull eyes hac 
brightened quickly. He flung his arm’s around hi 
mother’s knees in a rough embrace, and dashe« 
whooping down the stairs and off on a wild chasi 
after a hokey-pokey man,—the puissant lord of thai 
push-cart, in which a battered and dingy ice-cream 
can is high enthroned. 

In his search, he was attended by several of ‘di 
gang,”’ who followed him as fast as various stages o! 
stone-bruise would permit. Not that they had pennic 
to spend for themselves, but because they liked to se: 
“de deal,” and there was always a small chance o! 
“swipin’”’ a piece of 
ice from ‘‘de cart, 
see?” 

They were on the 
corner of Fourth Ave- 
nue and a down-town 
cross street when word 
came from a flying 
messenger, that ‘De 
hoky-poker is a com- 
in’;”? so they rested 
there, waiting, and, 
as Shins wiped his 
steaming face on his 
sleeve, he noticed a 
boy near him with 
an enormous slice of 
bread in his hand. It 
was not only thickly 
buttered, but it was 
alsoffairlyjcovered with 
a mighty cut of meat. 
The bare sight of it, 
that hot day, sickened 
him. He turned his 
head away and looked co. 





. . - aie eae tied 
straight into the face “RU Suaven 
of afamished dog,who 
stood a living-longing * 
before the boy with for that moment of refreshment 


“Every nerve cried passionately 





the monster sandwich. 
Shins, trying not to 
see, turned his glance down the avenue. No use!- 
he saw the ridgy rib bones, the mangy marks on th« 
yellow-brown coat; saw how the sad, swagging tail 
gave a piteous little deprecating quiver, now and then, 
that seemed to say: “‘ Yes,—y-e-s,—I think a crumb- 
is going—to come—my way,—this time! A crumb—fo 
me!” 

Shins turned quickly to see—but no, the boy gav: 
no crumb, though the strained, bright eyes upon hi! 
were anguished and thecreature swallowed convulsivel ) 
at each bite the boy slowly took. 

At that moment a wild shout proclaimed the ap- 
pearance of the hokey-pokey man. Great excitemen! 
followed and the boys swarmed about the cart. Shin 
secured his coveted morsel of icy delight, and, hopin; 
a great big hope that the dog might be gone, turne: 
round to see him limping after them, his nose high i: 
air, following the maddening scent of the meat,—and, 
to cap the climax, just at that moment the creatur: 
staggered and nearly fell on the blistering stones. Shin: 
shut his teeth hard, one instant; then, turning back his 
lips contemptuously, he shouted out his really splendic: 
lie. 

“Y-ah!” he yelled; ‘‘Y-ah! dis cold sweet stuff’ 
only fit for gals! When I eat I wants to eat meat,— 
de stuff dat gives a feller muscle! Say! you, Soapy 
does yer want to make a deal? I'll swap dis swee 
mess wid yer, if you’ll swap even, for yer hunk ©! 
bread and meat?” 
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Did Soapy want to swap? Did not Soapy—so 
called because he was the dirtiest boy in the ward,—did 
he not know a good thing when he saw it? In a mo- 
ment more the ice cream had changed hands. Shins 
had the bread and meat, and, with wild hoops of pre- 
tended satisfaction, he dashed down the side street, 
the mangy, panting dog, with hope almost gone from 
his eyes, forced by gnawing hunger still to follow. 

The “‘gang” remained by the cart, and, at the first 
area-way, Shins turned in, and, with a look of loath- 











‘A famished dog who stood, a living longing” 








g, cast the food upon the stones, where the following 

inger-pressed animal found and with faint growling 
fell upon and devoured it. 

But Shins, poor, little, heat-worn Shins!—every sep- 
arate nerve in his city-sick little body cried passionately 
for that moment of refreshment, that icy, icy, icy 
touch upon his dry, parched lips,—and it was gone! 
Soapy was eating it! 

He could not help it! His arm was against the 
area-gate, his dirty, weary, little face was buried in it, 
ind he cried as if his impulsive little heart would break. 
He cried until a small noise attracted his attention. 
He looked around, and, through his tears, saw that the 
dog had already finished his real work and was attend- 
ing to a few details, such as picking up the widely 
scattered crumbs and carefully licking the butter off 
his upper lip. 

The lightning quickness of the whole performance so 
delighted Shins that he cried out: ‘‘Well,—you are a 
high roller!”’ and, as the dog wagged a pleasant assent 
to the assertion, Shins told him to come on and he’d 
get him a drink. I saw them at a leaky hydrant,— 
Shins had caught some water in his torn, old hat, and 

the “high roller’? drank,—and drank; and, as Shins 
was telling him how easy it was for a smart dog to 
learn to walk on his hind legs, I looked long and care- 
fully into his tear-brightened eyes shining above his 
dirty, streaky cheeks; looked long and « arefully, as any 
one should look who finds some thing great in embryo, 
and there surely is a future philanthropist in this little 
Street gamin, 
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| HE DUG 

By Louis E. Thayer 

} He wanted a job and, like everyone else, 

| He wanted a good one, you know ; 

| Where his clothes would not soil and his hands would 
| keep clean, 

| And the salary must n’t be low. 

| He asked for a pen but they gave him a spade 

I And he half turned away with a shrug, 

But healtered his mind and, seizing the spade, —he dug! 


He worked with a will that is bound to succeed, 
| And the months and the years went along. 
| The way it was rough and the labor was hard 
But his heart he kept filled with a song. 
Some jeered him and sneered at the task, but he plugged 
Just as hard as he ever could plug ; 
| Their words never seemed to disturb him a bit—as he dug. 


| The day came at last when they called for the spade 
And gave him a pen in its place. 
The joy of achievement was sweet to his taste 
And victory shone in his face. 
We can’t always get what we hope for at first— 
Success cuts many queer jigs, 
But one thing is sure,—a man will succeed—if he digs. 
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He You cannot resist the temptation to eat Quaker : 


oP 4 Rice once you taste it—nor is there any reason why 
; & you should resist, because Quaker Rice agrees perfectly 
% with even the weakest stomach. 


"<q QuakerRice i 


(Ruffed) er 


ei A is distinctly different from any other cereal you have ever tasted. A ate 
a- It is made by a wonderful, patented process that puffs or ie. 

: inflates each rice kernel many times its usual size, and gives to 

‘et it a delicacy of flavor and a dainty crispness that you never 


tv dreamed rice could possess. gu 
aS aul Quaker Rice is thoroughly cooked and ready to serve with . 


anf milk, cream or sugar, just as it comes from the package, altho’ “te! ay 
ae a minuie’s warming in a hot oven will add to its deliciousness, ey 
sae Quaker Rice Candy and Quaker Rice Brittle and other delightful , * %. 
Be confections can be easily made at home by following the directions on wt ° 
f the package. Quaker Rice is so easily digested and thoroughly good 
Ve that you can let your children eat it in unlimited quantity without the eh 
: slightest hesitation—and the children like it any way you serve it. : 
Quaker Rice is sold by grocers everywhere at 10 cents the package, & 


Made by the Manufacturers of Quaker Oats. Address, Chicago, U.S. A. 


WINLHESTER 















RIFLES SHOOT STRAIGHT AND STRONG 


The name “ Winchester” on a rifle barrel is the hall-mark of accurate and strong 
shooting. This is due to the excellence of Winchester barrels, the knowledge 
and experience embodied in their manufacture and the care taken in targeting 
them. Only good guns ever leave our factory. For results always use Winchester 
guns for all your shooting and Winchester make of ammunition for all your guns. 
FREE: Send name and address on a postal card for our large illustrated catalogue. 
WINCHESTER REPEATING ARMS CO., = = NEW HAVEN, CONN, 
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THAT DAINTY 
MINT COVERED ; 
ie : oe 
COATED : 5+ 10¢ 
CHEWING i 


AND 25+ 
GUM. PACKETS 


FIVE CENTS 
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JUST RIGHT AFTER DINNER 


If you can’t buy Chiclets in your neigh- 
Try Them! borhood send us ten cents for a eampic 
packet. Any jobber willsupply storekeepers with Chielets. 


FRANK H. FLEER & COMPANY, Inc. 
Philadelphia, U. S. A., and Toronto, Canada 




















































YOURSELF 
WITH A 
SUCCESSFUL 
INSTITUTION. 
GET ALONG IN 
THE WORLD. 


Successful Managers, Salesmen, and Bus- 
iness Men have had to learn in the hard 
school of experienee what you can now 
learn from this University ina short time by 
mai i w noes interfering with your regular duties, 

SINESS SCIENCE UNIVERSITY is 
the o nly = hool in the World that teaches the great 
8 e of Managerial Control. 

We tea h by mailina plain and readily understood man- 
viedge necessary to reach success—the knowledge 
er men who have succeeded have had to possess. 












nall percentage of men, after a hard apprenticeship, 
bex e suecessful Salesmen, Heads of Departments, Man- 
agers, Business and Professional men. The reason of their 
final success is that they have learned how to influence 
others, contro! themselves and conditions. 

It is not necessary for you to go throngh the hardships 
that these successful men have had to gothrough. We will 
make you successful. 

Every man who is interested in his own advancement and 
standing should be interested in this Course. We can double 
the me of the Clerk, Salesimnan, Manager, or Proprietor, 
by increasing his general capacity. Get the prospectus at 
onee. It will give youin detail facts and authorities which 
prove beyond question the supreme educational value of 


scientince 


Management as taught by us. Address, 







































The Business Seience University, 528 Small Ridg., Washington, D.C, 


wnese Cleanliness is Valued | 


the old,complicated“germy” 
wooden beds have given 
way to cue simpler, cleaner 
and far more beautiful San- 
itaire’’ Beds, the beds in 
which every point is open 
to fresh air and sunlight and 
J} in which dust can't collect 
nor vermin breed, Vf you 
would sleep in cleanliness 
‘| you can’t get along without 
one of these hygienic 


Sanitaire 














A iuns urge their use. 







Their fir ish 1e8 are beautiful, hard and 
smooth. “Snowy White” and “ San- tos Bans Ce ge 98 To Ses 
itaire Gold” and scores of others 


Their exclus ve oe are axtieiio, full of grace and originality. 


FE R E Ee: ‘© those who write we will send a sample of ‘Snowy White” or 


© Sanitaire Gold ” finished tubing, one of the handsome finishes put on 
MARION TRON & BRASS BED CO., 


Sanitaire Beds,” and our book, **How to Sleep Well.’ Address 


905 Sanitaire Ave., Marion, Ind., U. S.A. 
*¢ The Morley Phone’’ Ss 


A miniature Telephone for 
the Ear —invisible. easily ad 
justed and entirely comfort- 
able. Makes low sounds and 
whispers plainly heard. Over 
fifty thousand sold, giving instant relief from 
deafness and head noises. There are but 
few cases of deafness that cannot be 
benefited. Write for booklet and testimonials. 


THE MORLEY COMPANY 
Dept. P, 31 South 16th Street, Philadelphia. 


PATENTS GUARANTEED fitescc FREE 


| Be .E. VROOMAN, Patent Lawyer, Box 87, WASHINGTON, D. C.t 




























a. 
: 


Another Advocate of Spelling Reform 


| "THERE is a representative in congress from a south- 

western state, a shrewd man, of great natural intelli- 
gence, though lacking in “book learning,’”’ who recently 
afforded an amusing illustration of his weakness in 
orthography. 

A clerk showed him one day a most entertaining letter 
from a friend in Arkansas. ‘Funny way to spell 
‘horse,’ isn’t it?” he asked, referring to his corre- 
spondent’s rendering, which was ‘horce.’ 

The statesman took the letter and looked at it long 
and earnestly. “Yes,” he finally answered, “why did n’t 
he leave off that ‘e’?” i 


a 


a 
She’s Young Yet,—But Wait! 
NE of the wittiest men that ever sat in the house of 
representatives was the Honorable John Allen, of 
Mississippi, better known perhaps by his self-imposed 
title of “Private” Allen. Mr. 
Allen affects an extravagant 


The Funny 
ESS) Side of Things 


SUCCESS MAGAZINE 









fun I replied, “It is a strain from the ‘ 

“Oh, yes,’’ she answered, slowly, as if recalling some- 
thing. ‘‘From the ‘ Rubaiyat? of Rudyard Kipling. 1 
thought it sounded familiar!” 

But the limit of scholastic ignorance seems to have 
been reached by a young lady who underwent exam- 
ination by a superintendent of schools with the idea of 
becoming a teacher. The following are answers given 
to the questions, which will suggest themselves:— 

The properties of nouns are kinds, whether it is rela- 
tive or personal, etc. 

A pronoun is a word used instead of some person or 
thing. 

The possessive plural is formed by adding an apos- 
trophe to the past tense. 

A preposition is a word used as a noun from an 
adjec tive. 

An adjective is a word used to aid in devolving more 
exactly what is the equivalent of a noun. 

Person is that part of the 
noun that denotcs the person. 


Rubaiyat.’”’ 





faith in the future of his town, 
Tupelo, and is ever ready to 
enlighten the stranger as to its 
wonderful resources and advan- 
tages, as compared with any 
town in the South. 

A New York politician was 
one day ‘‘ joshing” Mr. Allen, 
with reference to Tupelo, when 
he chanced to ask:— 

“Say, Allen, how large is 
Tupelo, anyway?” 

“Tupelo,” replied Private 
Allen, “is about the size of New 
York City. The only difference 
is that Tupelo is not entirely 
built up. But that’s a mere 
technicality.” 








Sentences are classed accord- 
ing to structure, as prime and 


composite; as, Jane’s hat, 
Charles’ books. 
Possessive case is formed 


by “‘ed,”” —as, “he passed by.” 

A regular verb is always 
used; an irregular verb is not 
used very often. 

A regular verb has its past 
tense already formed. 

Sentences are classed accord- 
ing to number, gender, and 
person, 

A regular verb is one that 
by adding “ed” to the positive 
can form the comparative and 
superlative. 








Only Part Way Gone 


HERE is a young Frenchman 


THE FAT ONE.—The balloon is collaps- 


Paderewski’s Musical 
Bellboy 


in the sophomore class at ing, the last bag of ballast is gone, and 
Harvard, sent thither by his we'll never reach dry land! 2 OSAMOND JOHNSON, of Cole 
father at the earnest desire of THE THIN ONE.—If that’s the case, the and Johnson, composers of 


his wife, an American woman 


by birth. 


board. 


only thing to do is for you to jump over- 


that once popular song, ‘‘Under 
the Bamboo Tree,” once held 





The Frenchman was once in 
vited to a musical entertain- 
ment given by his classmates, where there were sung, 
in honor of the foreigner, a number of French songs, 
rendered in the best American French. 

“T say, old man,” obse srved one of the sophomores, 
after the entertainment, 
made you feel a little homesic k, eh?” 

“No,” responded the Frenchman, “only sick.” 


Some Specimens of Modern Learning 
By Obedience Hickman 


expects to “‘graduate’’ from grammar school this spring, 
told of a little experience she had had with her teacher 
that day. 

“We were studying about a Mr. Monroe, 


something called the ‘Monroe Doctrine,” she said, 
“and I told Miss X. that papa knew Mr. Monroe, and 
| that they were good friends. And she said, ‘Your 


father must be very old.’ 

it was another Mr. Monroe. 

sure that it was this same Monroe, because 

fought with him in the Revolutionary War of 1812. 

Then everybody laughed, 
| hush, that I only had things mixed a little. 

this Mr. Monroe your friend, papa?” 


| had to explain that the teacher was right; that this par- 
| ticular Monroe had been dead a tong, long time, and 
| that his friend had been a William Monroe, who was 
| 


with him in the Civil War. 


Another instance of “getting things mixed”’ was the 
case of a young lady who held a diploma of graduation 
from both a high school and a manual training school in 

| a western city. She had come to visit me, and one 


day I was humming a tune from “The Mikado.” 
| “What is that air?” she asked. 


“I suppose those French songs 


HE other day, the writer was visiting at a friend’s 
house, when a young daughter of the family, who 


who made 


Then she said she guessed 
But I told her that I was 
papa 


and Miss X. told them to 
Was n't 
And the father 


And in a spirit of 


a position as bellboy in Young’s 
Hotel in Boston. This place 
he once nearly lost, through taking the liberty of 
playing Paderewski’s “Minuet” for the great pianist. 
Paderewski, who was staying at that hotel, had rung for 
a bellboy, and young Johnson answered the call. 

Being so fond of music, he made bold to ask the 
great composer and pianist to play the “Minuet” for 
him. Paderewski could not understand English then 
and the boy thought from his gesticulations that he 
wished him to play it. So he sat down at the piano 
and commenced playing. _Paderewski’s manager hap- 
pened to enter the room just then, and, enraged at th: 
bellboy’s presumption, threw him out of the room and 
went directly to the management and had him dis 
charged. 

As soon as he learned what had been done, Pader 
ewski, who had been pleased with the lad’s playing 
sent for the manager of the hotel and had Johnso: 
reinstated in his position. 


- 
Social Hints 
By Chester, Field, Jr. 
M 4£# your guests entertain you, else what’ s the use 
of having guests. 

Never leave a guest alone for a moment. Force 
your entertainment upon him, even if you have to use 
chloroform. 

Keep your nails and your conversation clean. 

Don’t reply to a dinner invitation until you are sur: 
that you are not likely to be invited by some one wh: 
has a becter cook. 

When giving a studio tea, remember that 
should be no soft lights and hard drinks. ; 

It is easier to climb into swell society in a gilde« 
chariot than on a water-wagon. 

Never refer to carrots in the presence of a red 
headed hostess. 

When eating, let your communication be yea an 


ther 
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nay. If your mouth is full, you may give a curt nod. | 

Dinner calls should be made when you are sure that 
your hostess is not at home. It pleases her and is 
creditable to your tact. 

When dinners entice thee, consent thou not. 

Itis no longer considered good form to gossip about 
your guests until after they are gone. 

If you must manicure your nails at table, do it unos- 
tentatiously with your hands under the cloth. 

For the ballroom, the fashionable flower is the orchid; 
but wallflowers are still to be seen at exclusive affairs. 

One can be a snob without being in society. 
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Not an Alma Mater! 


Present IRA REMSEN, of Johns Hopkins University, 
was attending, at one time, a meeting of educators, 
at which were discussed a great many questions re- 
garding certain abstruse and technical subjects dear to 
the professional heart. The discussion waged warmly 
for severel hours. During all this time, Dr. Remsen 
observed seated near the platform a business man of 
his acquaintance, whom he had never known to take 
any part in such meetings, and whom he was, there- ? 
fore, quite surprised to see present. a 
He went up to him at the close of the meeting and, 
greeting him, said:— 
“Tam very much pleased to see you here. I hardly 


| ‘ . , ’ ee EA 
%Dere aint goner be no leavin s ee 





: ee ee a ee eee Make your boy’s food tasty—Mother—for it has to do some big things. 
“Well,” said the other, “I like to get among edu- It has to make flesh, blood, bone and muscle and supply boundless 
cated men once in a while. You know I’m not an bet ac Seton 


Energy. . Remember, the boy of today is the man of tomorrow. 
Don’t injure him physically and mentally with indigest- 


: alma mater of any college, myself.’’ 












































































































ible meats, pastries, rich puddings, etc., that act as a drain 
' on his nervous energy. 
But feed him plenty of 
1 
5 
t all there is in wheat—and Le’!l be your heart’s joy—strong, healthy, bright, smart and quick at his studies. 
You won’t have to coax him to eat it either, Mother, for its delicious rich flavor when eaten with cream and sugar is just 
' what he craves most for. 
Egg-O-See keeps the blood cool and is the ideal summer food. 
‘ Give him some tomorrow—‘there won’t be no leavin’s.”” 
Prepared under conditions of scrupulous cleanliness. 
Every grocer in the country sells EGG-O-SEE—the whole wheat cereal. If your grocer has not received his supply, mail 
t us 10 cents and his name (15 cents west of the Rocky Mountains) and we will send you a package of 
. EGG-O-SEE and a copy of the book, “-back to nature.”’ se 
d rT; ”? a ae 
A Victim of Fashion FREE “-back to nature” book hte y 
Our 32-page book, “-back to nature,”’ outlines a plan of right living, including menus for 7 
The Stock Was Sold Out days and recipes for preparing the necessary dishes, based on a whole wheat diet, with suggestions 
for bathing, eating and exercise, illustrated from life, exceedingly simple and attractive. By 
\ I rs. E. H. HARRIMAN was one of a company of | following its precepts, abounding and vigorous health is sure to resu .. 
FESS ee = ae ee Pe | Published to sell at 25 cents a copy,this handsomely illustrated book will be mailed FREE 
le Am« TicaNns W ho Visite d Mexic o some years ago, to anyone who writes, as long as this edition lasts. Address 
ot n connection with railroad and mining investments 
Tr vere. At the little city of Durango, which, although EGG-O-SEE CEREAL ‘COMPANY 
d nhabited by a very cultivated and progressive class of 
; ) ver} ite a prof ° coi 
s wople, yet retains many of its primitive customs, Mrs. 484-534 Front Street Quincy, Illinois Quincy ines 
e lfarriman was very much interested in the little one- bees 
Mt iule street car that ran down the principal thorough- 
t ire, and was especially amused at the tiny tin horn 
or ith which the driver announced his coming. She said 
hat she wished to secure one of these tin horns as a 
1 pical memento of Mexican primitiveness. 
1 The railroad agent undertook to get one. He finally 
n id to announce his failure. He said: 
ue “T can't get you one just now; we'll have to wait > : > ~ s 
1 intil the next shipment comes from New York.” F YOU will HERE is 
Pp a a write us you no profes- 
he 2 . ; 
ss They Leshed D@hecce will know why sion in the 
is : 43 : “a i world to-da 
wo IRISHMEN, while eating their luncheon in the Page Davis , 
. shade of the tool house during the noon hour lull men are earn- that pays as 
" n building operations, fell to talking over the current ing from well as adver- 
os uppenings reported in the newspapers. : ‘ 
“Who is thim fellers, Morgan an’ Gates,” asked $25 to $100 tisement writ- 
lim, ‘‘that I see so much about in the pa-a-pers ? a week. ing. There is no 
vot a day but what I see them doin’ somethin’ or :  « 
ier? We will teach business man 
‘*Morgan an’ Gates ar-re rich men,” answered Pat, | E.J. REMINGTON i fford NPR UT RURIEAN 
an i ates ¢ Rar at, rou, by mail who can affor se 
ise what collects a lot of money from other people an’ | Advertising manager for yous . : Advertising manager for 
. . ’ . he Spring, Holzwarth & Co., h b “ b : b h t Evansville (Ind.) Courier, 
es it to buy railroads fer themselves with. Ye’ll see | of Alliance, Ohio. He was the best Dusi- to be withou a large daily publication ; 
ce iim some of these days on the streets.” Sieeer Nees he pre- ness on earth. the knowledge } ae Pir yt 8 
Ist \ day or so later as Pat and Tim were going home, ae 3 iPro iain oe . os with the Page “Davis 
. ts : ‘ writing in the Page-Dav ; H a , Py 
vo Germans boarded the car from either end, and met Schoo Pence ee It is fascinat- of adv ertising. School. 
ide, Guten Morgen!’ cried one, extending his ing and absolutely practical. Write now for full information. 
Ir and. ‘‘Wie geht’s?” said the other. - Pe 
h ‘By golly!” exclaimed Tim, “there’s thim two fel- | PAGE-Davis Company, Chicago, Il. : - 
now.—but hanged if they look to me like they Gentlemen: You may have forgotten me. I am one of your old students and have sent you several pupils. % am getting 
ert uz the ts h men hep tell mei” , along very nicely. Washer Bros. business has grown to Washer Bros. Co. and I am one of the stockholders. W hen I started 
4 ws hha ss with you my salary was $75.00 per month; it is now $150.00 and a small slice of the profits. —-THos. J. RYAN, San Antonio, Texas 
led » » Write for our beautiful FREE prospectus that tells how we can prepare you for a better position. 


Do not try to drive your employees ahead of 


ed you, but keer ahead of them and invite them to | Page-Davis Comp any 


come on ADDRESS EITHER OFFICE: 
ms Dept. 621, 90 Wabash Avenue, CHICAGO or—— Dept. 621, 150 Nassau Street, NEW YORK CITY 
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___ THE GLORIOUS. 





Celebrate safely with a reliable firearm and 
blank cartridges. Show your boy how to use it 
and avoid high explosives and dangerous toys. 


YOUNG AMERICA ¢ 4 50 = 
DOUBLE sone Rela 
REVOLVER 

22 Caliber, 7 Shot, Rim Fire. 

32 Caliber, 5 Shot, Rim or Center Fire. 


Tf not to be had of your dealer send money 
order, stating preference, and we will send by re- 
turn mail or express, prepaid. Catalog free. 

HARRINGTON & RICHARDSON ARMS CO. 
327 Park Ave., Worcester, Mass, 





Have a good time 
while you rest and get well 


There is every natural attraction 
and every modern comfort at 


French Lick 
West Baden Springs 


The waters rejuvenate the tired and heal the 
sick—the most healing waters in the world. 


The Booklet tells why—send for one, 


CuaAs, H. ROCKWELL, 


FRANK J. REED, 
Traffic Manager. 


Gen’! Pass. Agt. 
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Fisherman’s best indestructible bait for 
all game fish—casting or trolling. Used 
by all fishermen who“get the fish.” The 
“Minnow” is about four inches long, 
beautifully enameled, green mottled back, 
white belly with red stripe to exactly resemble 
a live minnow; has sure-lure glass eyes, five 
best treble hooks and two nickel-plated spin- 
ners. No fish can resist it. The regular price 
~. is 75c, but as a special advertising offer we will 
fill orders enclosing this advertisement, at 29c 
extra for postage and packing. Weare the largest 
turers of artificial bait in the world. Send for 
cut-price catalogue—it’s free. Dealers write for 


VIM CO., Dept. Fl, 68 LAKE STREET, CHICAGO 


——Mexican Palm Leaf Hat 50-— 


Hand woven by Mexicans in Mexico from palm 
_ fiber. Double weave, durable and light 
Weight with colored design in brim. Re- 
\, tails at $1.00, sent postpaid for 50c 
L\ to introduce our Mexican hats and 
drawnwork. Same hat plain, 40c; 
both for 75c. Large,medium and email 
me sizes. Fine for fishing, camping, sea: 
is ‘ shore and gardening. Hat booklet free. 
Fr: rancis EK. Lester Co., Dept. P6, Mesilla Park, N. M. 
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Large Profits gener 


WELL LOCATED 
EASILY EARNED CHICAGO LOTS 


I sell Chicago building lots for $100.00 each. 








Terms $5.00 down and $2.50 a month. Titles 

; perfect. Lots sure to double in value. Absolute 

~ « security and a safe conservative investment. Pay- 
ments suspen in case of sickness or loss of em- 

ployment. og Py about Chicago, the 


wonderful city of 2 ,000 
Agents Wanted. Write for partic 
FRANK P, CLEVELAND, 4501 Adams Express Building, CHICAGO, ILL, 


INDIAN MODEL $ 2490 


CANVAS CANOE 
Cedar Ribs and Planking, canvas covered, 
brass bang plate, two cane seats finely finished 
in green or red. It’s astrong, steady and fast 
canoe, specially priced at $24.00 in place of $33.00 
to introduce our Outing Goods Catalogue 363. 
Paddles $1.00 each. 
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SS NEw Yorn Sportinc Goons Co. 
WRITE FOR CATALOGUE 7 WARREN ST..NEW YORK J 
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| RECREATION AND SPORTS 


Conducted by HARRY PALMER 


The Grand American Handicap 


OF the national, or world’s championship events in 

all branches of sport, none, perhaps, is more dem- 
ocratic in character than the annual trap-shooting con- 
test for the Grand American Handicap Trophy, which 
takes place this month at Indianapolis. It is a tradition 


| of this big target-smashing competition, that the trophy 





has never been won twice by the same man, save in one 
instance, that of Thomas Marshall, mayor of Keiths- 
burg, Illinois. In all instances, the “crackerjacks” 
have fallen down, either in the ‘“ weed-out,”’ or in the 
final squad of twenty-five, and the coveted trophy has 
gone to a “dark horse,’’ usually from some point in the 
backwoods, of which the trap-shooting fraternity at 
large had never before heard. 

There are no social distinctions in the ranks of G. 
A. H. competitors. Any shooter is eligible, so long as 
he is a member, in good standing, of a regularly organ- 
ized gun club. The two hundred or more starters in 
the race are divided into squads of five each, and in 
these squads, standing at their respective marks, may 
be found millionaire and wage-earner, broker and 
farmer, merchant and lawyer, with butchers, bakers, 
barbers, grocers, and men of many other occupations 
and callings. 


The handicap proper is preceded by the preliminary 
handicap, and followed by the “consolation,” but the 
main event, 100 flying targets to each man, is that in 
which interest is really centered throughout tournament 
week. Contestants for the trophy represent nearly 
every state in the union. 

As an instance of how the unexpected may happen 
in this big shoot, the trophy was won last year by 
R. R. Barber, of Paulina, Illinois. ‘Mr. Barber,” 
says John Fanning, one of the old guard of trap shoot- 
ers, who has participated in every Grand American 
tournament since the first, ““was a barber by occupa- 
tion, as well as by name. No one at the shoot had 
ever before heard of either Mr. Barber or his firm, but we 
all marveled when he won the preliminary with 98 out 
of a possible hundred. Then he went into the main 
event and broke all previous records by capturing the 
G. A. H., of 1905, with 99 out of a possible hundred.” 
No one on the grounds doubted that he could have 
taken the “consolation” also, had he desired. As it 
was, he scored 97, and 98 won the event. Weeks 
afterwards, the story came out that Mr. Barber had 
stepped out of his shop every day for nearly a year 
before coming down to the big shoot, and had shot at 
twenty-five targets daily, at 21 yards rise. Thus he 
was in fighting trim when he was put at the 16-yard 
mark in the preliminary, and the 17-yard in the big 
handicap. 

* * * 


The Trout Waters of Maine 


WHILE the open season for trout is inaugurated in 

New York, and in the states just south of the 
Great Lakes, in April, there are comparatively few fish 
taken, outside of the streams and ponds of sportsmen’s 
clubs, until the ice leaves the trout waters, further 
north. This is due to two reasons: first, the fishing in 
these states is not what it once was,—there are too few 
fish, and too many fishermen; second, the discrimina- 
ting fisherman—he who has had ex- 
perience enough to enable him to tell a 
really first-class fish story,—wants sports 
of a different kind from that obtained 
so near home. In Northern Wisconsin 
and Minnesota, in Michigan, in Maine, 
and beyond the Canadian border, are 
trout streams so rich in speckled treas- 
ures, that any story concerning them, 
however true, would seem to the man 
who had never fished them, like a pisca- 
torial yarn of the mile-long variety. It 
is to these waters that the veteran fish- 
erman repairs, as soon as the ice has 
left them, and the rapacity with which 
the hungry fish, who have been hiber- 
nating in the depths of the lakes all 
winter, arise to the fly, as well as the 





size of the fish themselves, amply repays any city 
fisherman who makes the journey. 

Canada undoubtedly offers the finest trout streams 
in America, and offers them in almost countless num- 
bers, and yet there are no finer fishing waters anywhere, 
than are to be found in Maine,—all parts of it, from 
border to border of the state. The beautiful Range- 
leys and the incomparable Moosehead Lake, together 
with their many tributary streams and the innumer- 
able smaller lakes that lie about them, are as rich in 
speckled beauties to-day as they have been at any time 
within the memory of man. As a rule, the ice leaves 
Moosehead and the Rangeleys between May 10 and 15, 
and in anticipation of this event, fishermen, many of 
them from distant points in the South and West, to the 
number of many hundreds, arrive at the various camps 
and hotels to wait for the ‘break-up.’ This comes 
suddenly, the ice on Moosehead, which is forty miles 
long by from four to eight miles wide, frequently disap- 
pearing within twelve hours’ time, although just before 
the “break-up” it may have lain in one solid mass, 
three feet in thickness, and over which heavy wagon 
teams have traveled all winter. Just where the ice 
goes, no one seems to know. In any event, its disap- 
pearance is complete, and the Indians offer one or 
more interesting legends in explanation. ‘The trans- 
formation is a beautiful one, for instead of the un- 
broken stretch of snow-covered ice, are to be seen the 
rippling waters of the lake, and the boats of hundreds 
of fishermen, all bound for their favorite coves and 
“trout holes.” For a period of three, or perhaps four 
weeks after the going out of the ice, the fishing in the 
big Maine lakes is the best of the year; then, as the 
water becomes warmer under the sun’s rays, the fish 
go to cooler depths, and it is more difficult to induce 
them to rise to the fly. 

7 a 


Maine is to-day, and because of her rigidly enforced 
fish and game laws, will be for many years to come, a 
paradise for sportsmen. During the past ten years, 
there ‘seems to have been no diminution whatever in 
her supply of trout and land-locked salmon, while her 
moose have held their own in size and numbers, and 
deer have increased until during the closed season, they 
are a source of loss and annoyance to the farmers, 
among whose crops they not infrequently play sad 
havoc. The game-shooting season, however, is still 
some months away, and it is the trout that will furnish 
sport from now on until September 1. 

Maine is exceedingly watchful over her fish and 
game resources, as well she may be, for the visiting 
sportsman and tourist leave with the Maine guide, 
hotel keeper, and camp proprietor, about $5,500,000, 
between May 1 and November 1 of each year. 

* * * 
The Aéro Club 

T was predicted a few years ago, with the advent oi 
the motor car, that the balloon would be the next 
candidate for public recognition as a factor in Ameri- 
can sport. The activity shown by members of the 
Aéro Club of America, as well as the degree of public 
interest aroused by the ascensions that have taken place 
this spring, indicate the probable fulfillment of this 
prediction. The pioneers of the movement in America 
have shown no desire to devote time to experiment with 
the dirigible type of airship. At heart, 
they may be profound students of 
aérostatics, with ideas and_ theories 
upon the subject of aérial navigation 
that may one day startle the world, but 
just at present, they seem determined 
upon action, rather than research, and 
the good old-fashioned silk envelope of 
spherical shape, carrying any old kind 
of basket, and filled from the most con- 
venient gas tank, seems capable of sup- 
plying all the thrills desired by the ven- 
turesome who are blazing the way for 

the sport in this country. 

The study of aviation may proceed 
laboriously, and satisfactory results may 
be slow in developing. Not so with bal- 
looning, however, for, once the sport is 
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fairly under way, and any considerable number of Ameri- 
cans have experienced the novel and delightful sensation 
of moving through the air at a speed of thirty miles an 
hour, with the earth from 3,000 to 5,000 feet beneath 
them, there is strong likelihood that balloon ascensions 
will become of common occurrence in many states of 
the union. 

Without doubt, the development of the sport will be 
marked by many accidents and not a few tragedies, but 
in ballooning, as in nearly all other branches of popu- 
lar sport, accident and tragedy will act rather as a 
stimulant than a deterrent. 

Notwithstanding the assertions of enthusiasts to the 
contrary, ballooning is essentially dangerous, if only in 
the chances necessarily taken in effecting a landing. 
That precaution, experience, and a knowledge of the 
air currents at various altitudes will diminish the dan- 
ger, is undoubtedly true, but experience, as a rule, is 
dearly purchased, precaution too often neglected, and 
the acquirement of knowledge too frequently consid- 
ered unnecessary by reckless devotees of hazardous 
forms of sport. 

Save for the unfortunate ending of Paul Nocquet, 
ballooning has thus far been gratifyingly free from acci- 
dent. The Aéro Club seems to realize fully the disas- 
trous results that may ensue from ascensions by unex- 
perienced aéronauts, and has been exceedingly careful 
in granting sanctions for events under its auspices. 
Not only should it continue this policy, but as the sport 
develops, it should also establish a school for aéro- 
nauts from which every applicant for membership in 
the club would be required to graduate before being 
eligible. 

* * * 


Pool Rooms and the Law 
‘TE compact made by Rev. Thomas R. Slicer for the 
legislative committee of the State Conference of 
Religions with the Jockey Club, turns out to be a 
mare’s-nest. Turning the track managers and the 
Jockey Club onto the pool-room keepers, may have 
ommended itself to Dr. Slicer as a brilliant concep- 
ion, but, in truth, this will bear only dwarf fruit at 

best, and the tree will die with the first crop. 
Pool-room keepers, like all criminals, are never sur- 
prised when the shadow of the law lies athwart their 
path; and when the hand of the Jaw falls upon their 
shoulders, they are safe in presuming—basing their 
presumption upon precedent,—that it will not remain 
for long, and forthwith philosophically determine to 





make the best of it. Like the English school “fag,” 
they know it is their mission to do the dirty work, and 
they do it uncomplainingly, for well they know that 
they will be amply compensated in the final adjust- 
ment. So closely allied are the interests of the Jockey 
Club, the Metropolitan Turf Association, and the pool 
rooms, that there is little ground for hope of crippling 
iny one of them, by setting one against the other. Of 
this Dr. Slicer will quite surely be convinced before the 
present racing season is ended 
* * * 


Motor-Car Notes 
QE excellent provision in the recently enacted New 

Jersey automobile law, which goes into effect July 1, 
is that prescribing a fine of $250, or thirty days’ imprison- 
ment to be imposed upon chauffeurs who seek safety in 
flight after they have collided with a pedestrian or a 
vehicle. Sug@h an act is both heartless and cowardly, yet it 

being recorded with growing frequency of late in many 
eading automobile centers. Ninety per cent. of motor- 

ir owners would be glad to see other states enact a 
imilar law. 

The action of the A. A. A. racing board in limiting 
the number of entries for the American team to twenty- 
five, and in increasing the entrance fee from $500 to 
S1,000, indicates that there will be a greater number 

f aspirants for a place on the team, among American 

ir owners and builders, this year, than last. The 
lates selected for the elimination trial, Se ptember 22, 

nd for the race itself, October 6, should find both road 
ind weather conditions favorabl The distance for 
he elimination trial will be equal to that of the race, 
nd the first five American cars to cover the course will 
¢ chosen to comprise the American team. The max- 


mum weigh} of competing cars will be 2,204 pounds, 
his year, as last, and the minimum weight 881 pounds. 
¥ . * 


“‘No past year in my career as a designer and 
vuilder of boats, has opened up so auspiciously for the 
“ower boat as has 1906,” says H. N. Whittlesey. “ Of 
ourse the ranks of automobilists will not feel the de- 
ection, but it is none the less true that there will be 
ewer $15,000 motor cars and many more motor boats 
1 use this year than last. The water has a fascina- 
ion for those who seek out-of-door recreation that 
ven the motor car can not overcome.” 

+ * t 

The composition of the American tennis team that 
vill compete for the Davis challenge cup in England 
his summer, seems to give general satisfaction in 
\merican tennis circles, although the friends of Larned 
ind Whitman would like to see them as members. Of 
the team selected, Messrs. Wright and Ward held the 
doubles championship, and Wright holds the single. 
Little is a former title holder at Princeton, and Collins 
is the Western champion. 
































Common Sense 


ON 


Money Matters 


is the title of a little book which we have published 
in the interests of those who want to save and in- 
vest small amounts where their money will be safe 
and bring them good, regular returns. We will 
send this book 


Free of Charge 


to those who simply send us postal cards saying : 
«<Send me a copy of ‘Common Sense on Money 
Matters,’ as advertised in Success.’’ 








This book contains information concerning stock, 
bond and real estate investments, which we have 
acquired from years of experience. 

It exposes the methods of the promoters, brokers and so- 
called financiers who profit at the expense of the uninitiated. 


It tells how to select good investments. 
It tells how, when and where to invest. 


It tells how to guard against loss and how to take advan- 
tage of the legitimate money-making opportunities. 


It tells about the financial methods of banks, trust com- 
panies and large corporations. 


It tells about listed and unlisted stocks; about bonds and 
about real estate. It tells scores of things which every person 
ought to know. 


A copy of this book should be in the hands of every person 
who is in a position to save money in any amount from $5 per 
month up. It contains information and advice which should 
be worth hundreds of dollars to almost every reader. 


This book is copyrighted and can be had from no 
other source. We will distribute it free, for a limited 
time, among those who are interested in money mat- 
ters. With the book we will send particulars of one 
of the investment opportunities which we are offering 

but we want to make it clear that no person will be 
under any obligations whatever to do business with us. 


You need have no hesitancy, therefore, in sending 
for our book. Better mail a postal card to-day before 
you forget it. 


WELLS & CORBIN 


2243 Land Title Building, Philadelphia 


my SEND NO MONEY 
id NAY - Simply write us a postal card saying 
4. “send\me your catalogues and free trial 


: offer” and we will send you by return 
mail, free, postpaid, the handsomest art catalogue of the season and our new and marvelous prop- 
ositions, the most liberal bicycle offers ever made by any house. 

OUR CATALOGUES SHOW large photographic illustrations of all our models, the most complete line 
of 7 grade bicycles in the world, and describe and explain every detail of construction. They show 
the difference between high class material and work and cheap contract built wheels. We explain how 
we can manufacture bicycles of the very best material, furnish the finest equipment, coaster-brakes, 
puncture-proof tires and sell direct to the rider at less than dealer’s cost. 
WE SHIP ON APPROVA to any person, anywhere, without a cent deposit. pay the treight and 
allow ten days free trial on all our bicycles. Write for our catalogues, 
select your wheel, and send us your order on these terms. Do not buy elsewhere until you try our wheel 10 days free. 
We will convince and broader guarantee than any 
you that we sell BETTER BICYCLES at LOWER PRICE other manufacturer or dealer in 
the world. We have reliable bicycles for men and women, boys and girls, cheaper than the lowest prices 
of any other house; we have the highest grade bicycles that it is possible to make at prices as low as a 
jobber can get in 1000 lots. We have branch houses in Liverpool and London, and we sell bicycles in every 
country on the globe, 
BICY E DEALER You can sell our bicycles under your own name plate at double our prices. Orders filled the day 
received. Many dealers are handling our line der Agents make money selling our 
\ bicycles, tires and sundries without interfering with their other work. Splendid opportunity for one agent in each town. If you 
me owna bicycle write to us anyw ay ; ‘et are Fan Page — en in our pore eee will fe of ee hen rah nd oem 
-up wheels, saddles, pedals, parts and repairs and everything in the bicycle line are 
TIRES, COASTER-BRAKES, old by “4 at half the usual sarki charged by dealers and repair naa. a for our tire and sundry 
eatalogue. If you want children’s wheels ask for Juvenile Catalogues. 



































Patents 
Pending 


DO NOT but write us a postal to-day. Do not think of buying a bicycle or a pair of tires from anyone until you know 
MEAD CYCLE COMPANY, Dept. 715, CHICAGO, ILL. 
“Little Skipper” Marine Engine 
especially for use in Canoes, Row-boats and small Launches. Has 
many new and exclusive features which make it SIMPLER, 
THAN ANY OTHER ENGINE OF ITS CLASS. Engine with complete boat fittings and accessories, $39 
The "LITTLE SKIPPER " No. | is certainly the biggest little thing in the world—height | inches, weight of bare engine 
develop 2 to 3 Horse Power, and drivea Canoe, Row-boat, or 10 to 20 ft. Launch 6 to 10 miles per hour, or a 35 ft. Sailor 
3% to 4miles hour as an auxiliary. Reversible—runs in either direction-—anyone can install and run it—always safe and cer- 


Al the new and wonderful offers we are making. It only costs a postal to learn everything. Write it now. 
H. D. Baird's latest and greatest 2 cycle gasoline engine. Designed Se ceeeeeeeeeemaren $ 90 
HP, Engine only 24: 
STRONGER, MORE POWERFUL AND SPEEDY ee ee — 
49%% peunds, and price only $24.90—about 50 cents a pound—Think of it! And yet it is not a toy, but a real engine that will 
tain togo. Sold under our5 year guarantee. Descriptive catalog FREE. SAINT CLAIR MOTOR CO., Dept. 2, Detroit, Mich. 
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Model 43, Closed Delivery 
Capacity 1200 Lbs. $1850 


lhe complete success of the pleas- 
and delivery wagons 
manufactured at the Waverley Branch 

ie Pope Motor Car Company, and 
the wide experience of this factory in 
the production of electrically-propelled 










ire carriages 





motor-cars, is an ample guarantee of 
the effic iency and economy of Pope- 
Waverley Trucks. 


Why not investigate the prompt- 
ness, cost-saving ond advertising value 
f substituting Pope-W averley Trucks 
present more expensive, 
and cumbersome horse- 
equipment? 

Cell us the number of horse-drawn 

cks you employ; the character of 

business; approximate number of 
pounds your present vehicles carry; 
ce mileage, and we will send you 
strations, specifications and prices 
livery wagons or trucks to meet 
requirements, with cost of equip- 
and probable cost of operation 
maintenance. 


Be sure the name ‘* POPE’’ 
is on your automobile. 


Pope Motor Gar Go. 


Waverley Dept.: 
INDIANAPOLIS, IND. 


BOSTON, MASS., 223 Columbus Ave. 

NEW YORK CITY, 1733 Broadway, 

WASHINGTON, D.C., $19 14th St., N.W. 
Friction 


ORI EN Drive BUCKBOARD 


A Remarkable Motor Car For $400 


our 








iblesome 


irawn 






























4H.P. Air Cooled. 
Weight 600 lbs. 
Maximum speed 25 miles per hour. Gasoline 
consumption one gallon to 35 miles—Oil, one 
tto niles. Power ratio 40 to 1 ,more than double that of any 
year driven car. Will easily negotiate 25 per cent grade with two 
Powerful through sand and mud. 25 speeds forward, 
also reverse AS nc iseless as any single cylinder Touring Car. 
1 selling os ytor Car in the world. Energetic agents wanted in 
Writ e catalogue and agency pronosition. 


WALTHAM MFG. co. WALTHAM, MASS., U.S. A. 


SENT ON APPROVAL 
STRAIGHT LEGS 


Our stylish and easy Forms give the 
legs perfect shape. ‘Ihe trousers 
hang straight and trim. Put on 
or off in a moment, impossible to 
detect, inexpensive, durable, give 
style, finish and comfort. We send 
them on trial. Write for photo-illus- 
trated book and proofs, mailed free 
and sealed. 


ALISON CO., Dept. S-1, Buffalo, N.Y. 






























FU BLISH A MAGAZINE IN YOUR OWN TOWN 






rnish 64 pages illustrated matter and handsome 
ver monthly, You select your own title, insert 
ng and advertising and put magazine out under 


vn name as editor and proprietor. Particulars and 
r postage (roc). Address, PRESIDENT, 


BROOKS MAGAZINE SYNDICATE, St. Louis, Mo 


Songs of the 


By WALLACE IRWIN 







SUCCESS MAGAZINE 


Unsuccessful 


Illustrated by Charles Grunwald. Headpiece by Louis Fleming 
THE VOICE OF THE SPECTER 


I. 


AM the Ghost of Failure, whom all men shun and flee; 
I drive the foolish multitude to strive with panting breath; 
The doctor without patients, the lawyer without fee, 
The merchant without customers grow pallid when they see 
The grayness of my presence,—I am haunting them to 
death. 


| And some I mark in babyhood who never shall be strong, 
And some | stripe in manhood till they droop and fall 
behind; 


| But some I meet in Arcady, ajourneying along 


So merry in the sunlight and the roses and the song 
They can not feel my shadow. They are blessed as God 
is kind! 
THE MAN 
I. 


"THE Man at the Desk has a patient look 
As he writes and writes in his open book, 

And he bends his back to the task before 

Like a galley slave to his hand-rubbed oar. 


“* Debit, credit!” 


Barlow might have carried 
Something by surprise— 
Barlow's gone and married 
A pair of velvet eyes. 
So they ‘ve packed and rented 
Somewhere out of town; 
Barlow 's quite contented, 
And they have “settled down.” 


Barlow’s loafing habit 
Surely needs a spur; 
Pretty, downy rabbit, 
There ‘s no zip to her,- 
Nothing of the battle 
Women put in men. 
She can pout and prattle 
Nicely—but what then? 


Ill. 








Barlow's Great Idea 
Now must go to air. 

Surely, she must be a 
Heavy weight to bear, 

To his collar dangling 
With her fluff and floss, 











* Well, let Barlow tarry” 


Il. 


I meet men in the battle when the fires of hazard glow, 

I break their lusty lances and | turn their courage cold; 
And some | dog i in silence from the springtime to the snow, 
In *waking and in sleeping,—yet they never seem to know 

My hand = their shoulders till they ‘re old,—ah, very 

old! 


IV. 


I am the Ghost of Failure, who haunts the daylight gleams; 
The hero meets me with a smile, the coward with a grimace; 
The artist sees me in his paints, the plotter i in his schemes, 
The king confronts me bom his throne, or flees me in his 
dreams; 
But the wise man smites me to the earth,—he looks m 
in the face. 


AT THE DESK 


Columns of figures he marshals by, 
Piled up decimals, mountains high, 
Which seem to sing to his well-ruled brain 
His long, monotonous life-refrain:— 


“Debit, credit, voucher, pay, 

Discount, balance, day by day; 
Carried forward, interest, duns, 
So the monotonous river runs.” 


Il. 


The Man at the Desk with the patient look 

Has followed the rule of the copybook: 
“Early to bed and early to rise, 

Yet he 's neither healthy, wealthy, nor wise. 

Honest, industrious, sober, chained 

To his office cell, he has long remained 

Dead of ambition, busy of pen, 

Adding up figures for other men. 


** Debit, credit, remit, amount, 
Carried forward, close account; 
Daybooks, draftbooks, interest, duns, — 
So the monotonous river runs.” 


Il. 
The Man at the Desk with the patient look 


Has written his life in the open book, 

Has charged up Youth with a small amount, 
And crossed off Love as a closed account. 
Yet bright are the tears in his faded eye 

As the column of figures marches by, 

Black of ink and with mourning brave, 
Like a last parade to a yawning grave. 


“Debit, credit,” the bugles play, 
“* Discount, balance, voucher, pay, 
Carried forward, interest, duns,— 
So the monotonous river runs.” 


THE WRONG GIRL 


iq Like a courage-strangling 
Little albatross! 


IV. 


Other men may marry 
Women right or wrong, 


Other men can carry 
Burdens and be strong, 
Feebleness appealin: 
To the Greater Man, 
But I have a feeling 


Barlow never can. 


Vv. 


Barlow needs a leaven 
For his mind, no doubt,— 
What in earth or heaven 
Can she talk about? 
Can her chatter smuggish 
Carry zest again 
To his lazy, sluggish 
Genius of a brain? 


Vi. 


Well, let Barlow tarry 
With his fate, if need; 
Other fellows marry, 
(Other men succeed, ) 
They ‘ll grow great and wealthy 
He’ ‘Il grow small and poor, 
Shabby, easy, healthy, 
Happy,—and obscure. 
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BREAD DYSPEPSIA 
The Digesting Element Left Out. 


Bread dyspepsia is common. It affects the bowels 
because white bread is nearly all starch, and starch is 
digested in the intestines, not in the stomach proper. 

Up under the shell of the wheat berry Nature has 
provided a curious deposit which is turned into diastase 
when it is subjected to the saliva and to the pancreatic 
juices in the human intestines. 

This diastase is absolutely necessary to digest starch 
and turn it into grape-sugar, which is the next form; 
but that part of the wheat berry makes dark flour, and 
the modern miller cannot readily sell dark flour, so 
nature’s valuable digester is thrown out and the human 

ystem must handle the starch as best it can, without 
the help that Nature intended. 

Small wonder that appendicitis, peritonitis, consti- 

pation, and all sorts of trouble exist when we go so 
contrary to Nature’s law. The food experts that per- 
ected Grape-Nuts Food, knowing these facts, made 
use in their experiments of the entire wheat and barley, 
including all the parts, and subjected them to moisture 
and long continued warmth, which allows time and the 
proper conditions for developing the diastase, outside 
of the human body. 
«In this way the starchy part is transformed into 
grape-sugar in a perfectly natural manner, without the 
use of chemicals or any outside ingredients. The little 
sparkling crystals of grape-sugar can be seen on the 
pieces of Grape-Nuts. This food therefore is naturally 
pre-digested and its use in place of bread will quickly 
correct the troubles that have been brought about by 
the too free use of starch in the food, and that is very 
common in the human race today. 

The effect of eating Grape-Nuts ten days or two 
weeks and the discontinuance of ordinary white bread, 
is very marked. The user will gain rapidly in strength 
and physical and mental health. 

“There’s a reason.” 


Bar-Lock Columbia 


Double Keyboard — Shift Key 

















The Standards and Pioneers of Visible writ- 
ing. 

None others have kept the pace in improve- 
ments of essentials and cont 

The BAR-LOCK and COLUMBIA stand 
alone as the highest type of modern writ- 
ing machines. 


entiences, 





The Columbia Typewriter Mfg. Co. 


45 West Iloth Street, New York, N. Y. 


| 
| Descriptive Catalogues on request. 








Careful Thvestors §% 


Y! J)UR funds safely invested with risks eliminated, upon 
best class of New York and Suburban Real Estate and 
arning 8% yearly. Our business established over 
13 years, conducted under super- 
vision of New York Banking De- 
partment. Your money always 
subject to your control—available 
when desired and earnings reck- 
oned for each day. Our business 
appeals to thoughtful investors 
who desire their Savings place 
where they will be free from 
speculation 
Write for particulars. 


INDUSTRIAL SAVINGS AND 
LOAN CO. 
3 Times Bidg., Broadway, New York 


OVERNMENT POSITIONS 


More than 80,000 appointments made last 
year. Chances better than ever. Thousands 
we prepared have been appointed. Estab- 
lished 1898. Work confidential. No political 
intinence needed. Common school edueation 
sufficient. Full particulars free concerning 
positions, salaries, examinations (held soon in 
every state), sample questions, etc. 


National Correspondence Institute, 
18-40 2d Nat’! Bank Bidg., Washington, D.C. 
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; Assets, $1,750,000 
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AN EPITAPH | 


BENEATH these stones recline the bones 
Of ‘Pologetic Brown, 
Most pathetic, ‘pologetic 
Feller in this town. 
Asked to be forgiven, sir, 
Minute he was bom; 
*Pologized fer livin’, sir, 
Reg'lar, night and morn. 








“Cur dogs was *sicked” on ‘im 





‘Pologized fer eatin’, 
| An’ when he went to meetin’ 
Prayed the Lord, ‘‘ Excuse me, please, fer askin’ so and so!” 
hen he courted Susan 
He went right on excusin’— 
*Pologized fer askin’ her as soon’s she'd answered, ‘‘ No!” 
Everyone picked on ‘im, 
Cur dogs was “‘ sicked"’ on ‘im; 
Brown he took ‘is martyrdom with pious, humble pride; 
in'lly, jest to spite us, 
He got ‘pendicitus, 
*Pologized fer troublin’ us, then went away and died. 


Here lies Brown, and let us speak 
With due respect fer such; 

Heaven loves the mild and meek, 
But we don’t need "em much. 


* * 


STATE'S EVIDENCE 
L 
| "| HER’'S stripes around me summer suit, —me number 's 83; 
It 's seven years fer Spider Jones and seven years fer me; 
But William Whipple, where is he? Oh, married to ‘is gal 
And livin’ quite respectable,—he split upon a pal. 





Il. 
The nights are long, the 
days are long,—we 





takes ‘em like the 

bunch,— 

i It's chain-gang to the 

‘quarry yard and lock- 

step back to lunch; 

7/\} But William's got re- 
ligion, so they tells me, 
wit’ ‘is gal, 

And hollerin’ salvation, 
—-since he split upon 
a pal. 






This prison ain't Del- 
monico’s. The table- 

| ware is rough, 

| The beef is like the boarders, jest a little trifle tough, — 

And William Whipple probably despises our corral 

Since he's livin’ free and prosperous,—by splittin on a pal. 


IV. 


I can’t fergit that window job we engineered, us three, 

How William watched the street fer Jones, who passed the 
goods to me; 

I can’t forgit the fly-cops’ game, (I think I never shall,) 

When William got the third degree,—and split upon a pal. 


eS 
* Fer splittin’ on a pal 





V. 
It’s treadmill, treadmill while we live, and quicklime when 
we die; 
Yet them in jail has whiter hearts than some what sees 
the sky,— 


Ther’ 's self-respect in prison clothes, and what us convicts call 
The honor of the chain-gang, says,‘ Don’t split upon a pall!” 


Vi. 


Oh, seven years is seven hells, and I ‘m agittin gray, 
And Spider Jones is coughin’ in a peevish sort o° way; 
But we ‘re a-livin’ fer release,—then William and ‘is gal 
Won't git no easy jury law fer splittin’ on a pal! 








Great Lakes 
oF America 


Cool Breezes Guaranteed 


NORTHERN STEAMSHIP Co’s 


STEAMSHIPS 
NortuH WEstT Nortu LAND 


in commission between _ in commission between 
Buffalo and Duluth, leav- Buffalo and Chicago leav- 
ing Buffalo Saturdaysand ing Buffalo Wednesdays 
Duluth Tuesdays. First _ and Chicago Saturdays. 
sailing from Buffalo June First sailing from Buffalo 





23rd. June 20th. 
EUROPEAN OR AMERICAN PLAN '! 
TICKETS 


OPTIONAL 
RAIL OR STEAMSHIP 
Write for particulars and printed matter to 


W. M. LOWRIE, G. P. A., + 379 Broadway, NEW YORK. 
































- LYON & HEALY’S 
MUSICAL 


HAND BOOK 


FREE!. Write For It Today! 














It contains prices and descriptions 
of 13, different musical instru- 
ments and supplies. 


Lyon & Healy 
Instruments 


are sold by all leading music dealers 
and are the 


STANDARD of the WORLD. 
Rich and powerful in tone. 
Absolutely True in Scale. 


Send for the Hand Book and 
you will soon understand why 


Lyon & Healy Musical 
instruments are far be-} 
yond competition. 


Pianos, Organs, 

BandInstruments, 
maps Talking Machines 
Lyon & Healy, 59 Adams St., Chicago 





VIOLIAS 
from $2 Up 


GUITARS 
from $3 Up 







ACCORDEONS 
from $1 Up 





The World’s Largest Music House. 
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Seasonable Suggestion 
For the Bride’s Library Table 


@ An Antique Brass Electric Lamp, with old Brass 































Jeweled Shade and Bead e 
Fringe, Two Bulbs, 
one or both may 
be turned on or off 
at will. Height 
19 inches, width 
10 inches. Com- 
plete with 8-foot 
Silk Cord, attach- 
ment ug an 
eg Plug and ® 
two Electric Bulbs, 
$1 8:00 | 
If this does not suit your 
purse and purpose, we | 
will send you FREE, | 
postpaid, Pracock’s 
SHoppinG GvuIDE, Con- 
taining 6000 photographs 
1 of suitable gifts for all 
occasions. If you want 
° the complete Gift Book, @ 






ask for 












C.D. PEACOCK 
(Established 1837. The oldest store in Chicago) 
State St., at Adams, Chicago, U.S.A. 


Due Respect 


leparted loved ones demands not only 


ARTISTIC but 
ENDURING 
MEMORIALS 


WHITE BRONZE is the best Material 
on the market to-day for the purpose. 
WHITE BRONZE won both the GOLD and 
SILVER MEDALS at the Universal Ex- 
position, St. Louis, 1904. If interested, write 
at once giving approximate sum you can 

spend and we will send a variety of 


BEAUTIFUL DESIGNS 


with prices, etc. No obligation to buy. 
deal direct and deliver every where. 


THE MONUMENTAL BRONZE CO. 
358 Howard Avenue, Bridgeport, Conn. 











We 






















rofession so fascinating or profitable 
#I teach you by mail,so you can go at once on 
Send for My Beautifully Illustrated Book explain- 
also pictures, scenes of plays, actors, actresses, who 
cient through my training—mailed free. Address 

ile nry Dickson School of Acting, 301 Kimball Hall, Chicago 


$513.00 Clear Profit in 51 Days 


rom an investment of $135.00 is the result of the operation of one 
ur Box Ball Al we : Sullivan, Indiana. 
(Patented 








nity to start a big paying business with small capital. 
EW “BOW LING GAME. Nota gambling device. It is for amusement 
and liberally patronized by lawyers, bankers, merchants, clerks, 
fact all classes of both sexes play Box Ball. Nearly 3,000 alleys 

Pe ortal € No pin boy needed. Can be installed in 2 hours. 
Booklet FREE. Write for it. 


AER ICAN BOX BALL COMPANY, 1500 Van Buren St,, Indianapolis, Ind, 


BOX BA 3 N 











¥ Y Show -card Writing or Lettering. Only field 

t overworked Separate courses. Ours i. — — 

, thorough and personal instruction. We teach 

| and guarantee success. Easy terms. Wait te for 
interesting free catalogue. 

The Detroit School of Lettering, Dept. A, Detroit, Mich. 

‘Oldest and Largest School of its kind 
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NORTHWESTERN UNIVERSITY 
DENTAL SCHOOL 


Offers unexcelled advantages for study of Dentistry 
and special training for practice. Largest clinic in the 
1. Staff of 44teachers. Equipment and apparatus 
modern and complete. Three years’ course leads to 

seof D D.S. Begins October 2, 1906. 
Address Secretary, 82 N.W. University Bidg., Chicago, Illinois 


MUSIC LESSON FREE 


to learn to play any instrument. Piano, Organ, 
Guitar, Mandolin, etc. Write AMERICAN SCHOOL 
OF MUSIC, 232 Manhattan Building, CHICAGO, ILL. 


SE 2CU RE A GOOD POSITION 


Office Man $900: Clerk $800. Other good salaried 
for competent men. Write or apply. 


125 East 23d wre men th eo 














Send for our 
booklet, it is 





$1,500; 


om sit ~ pen 


ME RRIL LS, 
















“And we will write the MUSIC: 
METROPOLITAN MUSIC CO. 











ittle Hints for 
Graduation 


By MRS. BURTON KINGSLAND 
Illustrated by Clara D. Davidson 


“ Welcome her, all things youthful and sweet, 
Scatter the blossoms under her feet.”’ 


HESE words of Tennyson’s acclamation of welcome to Alexandra 
when she came as a bride to England, are just what our hearts 
graduates stepping forth 
eagerly, yet half-timidly, to take their places in “— big world, for which 
a course of training for ten years or more has been preparing them. 
It is a great event—the first in their lives—when, on graduation 
day, in the presence of the friends of the whole school or college, they 
are awarded their diplomas, certificates of merit, prizes, or whatever 


want to express when we see the young girl g 


honors their fidelity has entitled them to receive. 


It is like a rehearsal of the judgment day,—those who, by indus- 
‘well done”’ 
The lazy and self- indulgent have 


trious endeavor, have performed their daily duty, hear the ‘ 
from lips w hose praise they value. 
no part in the joy of victory felt by the more ambitious. 

In anticipation of this red-letter day, a girl would 
not be a girl if she did not give thought to the inter- 
esting problem of what she should wear. Of course, 
it must be white,—as appropriate for her as fora bride, 
and emblematic of the purity of the girlish soul and of 
the unknown future, the blank page which is to receive 
her life’s history. 

The next requisite of the gown is simplicity. The 
French, universally recognized as leaders in all that 
pertains to woman’s apparel, alone seem to know the 
artistic value of simplicity. ‘Only the young can be 
lovelier when simply dressed,—and one is young but 
once,”—they say. Elaboration, even elegance, would 
be as much out of place as gilding on a lily. The 
hair arranged as usual, a bunch of flowers in the belt, 
perhaps, a touch of color in sash and hair ribbon, and 
the little maiden is dressed in good taste. ‘All is fine 
that is fit,” says an old English proverb. 


a o 
The graduation exercises of one of New York’s 
most prominent schools are held at Sherry’s. The 


girls of the graduating class are seated upon a plat- 
form on either side and facing the 
principal of the school and a group 
of her coadjutors, while rows of 
bouquets, sent by friends of the 
graduates, are placed in lines, like 
footlights, along the edge of the 
platform. The rest of the school 
occupies the front seats on the 
floor, and a piano is placed in the 
center, against the platform. 

The exercises be gin with a song 
in chorus by the entire school, for 
which the girls are diligently drilled 
by some well-known musician. 
Mendelssohn’s “Spring Song”’ was 
the choice, on one occasion that 1] 


recall. A very earnest, thoughtful 
address followed, made by a man 
whose honorable life and _ well- 


known character gave weight and 
authority to all that he said. 

His theme was “What Next?” 
The school days over, what was to 
be the next step? He showed his 
sympathy with youth’s instinctive 
love of pleasure and wished them 
all sorts of ‘good times” before 
drawing a picture of noble women 
to whom social gaieties were a rec- 
reation and not the business of life. 

As we listened, ‘‘ mere pleasure’ 
grew to seem shallow and unin- 
teresting, in comparison with being 
a happiness-maker for others,—a 
sunny presence in shadowed places, 
—the one at home to whom all 
should turn for help and cheer. He 
was eminently practical. ‘‘Mother”’ 
was to be relieved of care. ‘‘ Father 
and the boys” were to find home 
a brighter, jollier place. His high 
ideals of what the girls before him 
might become when they matured 





** Wild animals | have known” 





SUCCESS MAGAZINE 





‘Madame Butterfly 





decorated with greenery, and massed on the platform 
were plants, in tubs painted green, bearing in profusion 
the “class flower,” which was somewhat surprising, in 
that the blossom was entirely out of season. I learned 
later that the plants, though themselves natural, 
bloomed with paper flowers, which, seen ata distance 
from the platform, gave no hint of artificiality. Each 
of the graduates wore the same flowers in her hair and 
at her belt. 

A duet upon two pianos was the introductory num- 
ber of the programme, followed by a humorous reci- 
tation which thawed the audience, for, when people 
have laughed together, the entente cordiale is established. 
A string quartette gave us a very simple selection, 
played correctly and with charm. Next, a merry-faced 

girl read the ‘class history,” in which she was sup- 
seat to be giving a report of the graduating class 
ten years later. 

The peculiarities, characteristics, ambitions, and fads 
of each were turned to clever advantage, and liberties 
were taken with the future to insure a good-natured 
laugh at the expense of cach subject in turn. One 
girl—so pretty as to make the shaft innocuous,—was 
said to have secured her husband 
through a matrimonial agency, and 
the speaker referred to herself as 
“one of those uncanonized saints 
called ‘old maids,’ and sometimes 
mis-named ‘unappropriated bless- 
ings,’ since experience had taught 
her that everybody appropriated 
them in the interest of their affairs, 
an old maid supposably having 
none of her own.” 

A song in chorus, the award of 
prizes and honors, a short address 
from the head of the school, and 
then followed the pretty ceremony 
of crowning with a laurel wreath 
the most popular and beloved girl 
of the class. That it was an entire 
surprise to her, that she had to be 
directed what to do, and that she 
was covered with pretty confusion 
added to the interest and sympathy 
of the audience and so engrossed 
the attention of the one chosen to 
make the little presentation speech 
that she was carried through her 
part without the least self-con- 
sciousness. 


+. a 


It is the custom in some schools 
for the juniors to give an enter- 
tainment to the seniors, and at one 
of the most enjoyable I have wit- 
nessed the hostesses gave a series 
of tableaux, illustrating the titles 

of books which were to be 

guessed by the audience. 

Little preparation and 

2 - few stage properties were 
required. ‘The guests were 

_—— — supplied with small cards, 
to which pencils were at- 
tached, where, upon num- 


th 2 / 





kindled. their bright young faces 
into sympathetic responsiveness. 

Another song succeeded the address, sung by a 
quartette from the graduating class, the whole school 
joining in the chorus. A few remarks from the princi- 
pal, the award of diplomas, ‘‘honor pins” and certifi- 
cates of merit, and then guests and pupils mingled 
sociably, for congratulations and good wishes, before 
adjourning to another apartment, where light refresh- 
ments were served. 

- a 

At a country school in New England, the graduation 
day exercises which I attended were held in a large 
schoolroom, and the students themselves planned and 
furnished all the entertainment. The room was prettily 


bered lines, they were to 
write their guesses as to 
what book each tableau in turn represented, signing 
their names at the end. These were collected at the 
close of the entertainment, and the one most successful 
in naming the books received a box of bonbons in the 
shape of a paper-covered volume. One tableau repre- 
sented a Puritan maiden, dressed in sober gray, with 
close muslin cap, sitting at her spinning- wheel, her 
hands held idly in her lap, as if her thoughts had strayed 
far from her work. It was intended to suggest “An 
Old-fashioned Girl,” by Miss Alcott. 

The improvised curtain next rose upon a typical 
old maid, a packet of letters yellowed by age, and a 
faded ribbon in her lap. One hand held ‘a letter, and 
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SHE QUIT 
But It Was a Hard Pull. 


It is hard to believe that coffee will put a person in 
such a condition as it did a woman of Apple Creek, O 
She tells her own story: . 

“T did not believe coffee caused my trouble, and 
frequently said I liked it so well I would not quit 
drinking it, even if it took my life, but I was a miser- 
able sufferer from heart trouble and nervous prostra- 
tion for four years. 

“T was scarcely able to be around at all. Had no 
energy and did not care for anything. Was emaciated 
and had a constant pain around my heart until I 
thought I could not endureit. For months I never 
went to bed expecting to get up in the morning. I 
felt as though I was liable to die any time during the 
night. 

“Frequently I had nervous chills and the least ex- 
citement would drive sleep away, and any little noise 
would upset me terribly. I was gradually getting 
worse until finally one day it came over me and I asked 
myself what is the use of being sick all the time and 
buying medicine so that I could indulge myself in 
coffee ? 

“So I thought I would see if I could quit drinking 
coffee, and got some Postum Food Coffee to help me 
quit. I made it strictly according to directions and I 
want to tell you that change was the greatest step in 
my life. It was easy to quit coffee because I had the 
Postum which I like better than I liked the old coffee. 
One by one the old troubles left, until now I am in 
splendid health, nerves steady, heart all right and the 
pain all gone. Never have any more nervous chills, 
don’t take any medicine, can do all my housework and 
have done a great deal beside. 

“My sister-in-law, who visited me this summer, had 
been an invalid for some time, much as I was. I got 
her to quit coffee and drink Postum. She gained five 
pounds in three weeks, and I never saw such a change 
in anyone’s health.”’ 

““There’s a reason.” 





the other, an old-time daguerreotype, at which she 
gazed wistfully,—this to illustrate “Looking Back- 
ward,” by Bellamy. ‘‘Madame Butterfly” was charm- 
ingly suggested by a lady in Japanese costume at her 
toilette, her maid adding a great bunch of flowers to 
her coiffure. 

At the close of half a dozen more living pictures, the 
curtain, withdrawn, discovered a young girl on a chair, 
holding her skirts closely about her, and giving evi- 
dence of extreme terror, as she gazed at a diminutive 
toy mouse on the floor, just below her. This was to 
suggest “Wild Animals I Have Known,” by Ernest 
Thompson-Seton. 

a -_ 


After graduation is the time when pleasant, informal 
hospitalities are most appreciated. ‘‘ After work comes 
play” is not only an adage inculcating the order and 
reiation of the two, but it is, as well, the instinctive crav- 
ing of human hearts, the natural reaction. Never is the 
effort of a hostess in trying to give pleasure so sure of 
success as when a girl, fresh from school, is the object of 
her kind attentions. If there is one kind of entertain- 
ment more than another that seems to her especially fas- 
cinating, it is some form of fortune-telling; she is so 
curious about her future! A palmist may be engaged 
for part of an evening, if he puts forth no claim to oc- 
cult powers. He should be instructed to “prophesy 
smooth things” only. 

A “wheel of fortune” may be productive of much 
fun. A wheel, three feet in diameter, should be cut 
from pasteboard and covered with paper roses (tiny 
ones on the spokes, large ones at the tire, and a bunch 
at the hub,) and so arranged that, at a touch, it re- 
volves on a pivot. Upon one of its spokes a gilded 
arrow is fastened. 

The wheel is laid upon a round table, and cards— 
previously prepared with “fortunes,’”’ characters, etc., 
written upon them,—are dealt in a circle around the 
wheel on the table or floor, blank side uppermost. The 
persons who are to unveil their future set the wheel in 
motion in turn by a vigorous whirl, and, when it has 








Aachred- Socks are seamless, 





therefore perfectly comfortable 


Unlike other socks they are knit to fit and 
are not stretched over forms. They are dur- 
able because made of best selected yarns 
which we make ourselves. They never fade, 
crock or lose their color because our dyes are 
pure—the best, and free from poisonous 
chemicals. Every pair bearing our trade-mark 
Shantemit on toe are warranted perfect and sold 
with this understanding. 25c,—6 pairs $1.50. 
Postpaid to any address in U.S. upon re- 
ceipt of price. 
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Styles 
19S W Black with Natural Egyptian Cream Color double soles 
19S 9 Black (Famous Snowblack) 
38F 10 Navy Blue, Embroidered with small white figures 
i SP 1 Black and White Mixture outside, Pure White inside 
5P 12 Cardinal and Navy Blue Mixture outside, Cardinal inside 
} 91F 90 Rich Tan, Embroidered with small light brown figures 


—- 


Ask your Dealer to Supply you; if he cannot, send 
| direct to us. 


Handsomest Hosiery Colored Catalog ever 
published sent free. 





SHAW STOCKING CO., 


200 Smith Street, Lowell, Mass., U.S.A. 

















Suggested by “An Old-fashioned Girl” 











ceased its revolutions, the arrow will point to the card 
which records the fortune. 

Quotations from the poets are rich in suggestion on 
the subject of love and marriage, which for another 
set of cards should form interesting topics. Bart- 
lett’s “Familiar Quotations” would be found helpful. 
“She hath a pair of chaps” has Shakespeare’s authority 
for one, and another may read, “Her tongue will not 
obey her heart.” The rule is that each inquirer must 
read his or her fate aloud for the entertainment of all 
the company. 

a a 

Another form of entertainment dear to girlish souls 
is one that permits them to ‘‘dress up’’ in character. 
Realizing, from their knowledge of the heroines of 
romance, that a woman’s good looks form her stock in 
trade and the universal passport to favor with the other 
sex, at least upon first acquaintance, girls are, nat- 
urally, very much interested in their own appearance; 
and they are pleased at the opportunity of appearing 
in any character whose costume may lend them attract- 
iveness that may not be borrowed upon ordinary occa- 
Young men do not like the “ bother” of getting 
up a costume, so they are usually excused from the 
necessity. The ideals of manliness, too, of the present 
day, do not favor the dress of the gallants of former 
gencrations. 

A pretty feature would be a lawn-dance, to the 
music of one of Edward German’s incomparable Henry 
the Eighth or morris dances. The guests might be re- 
quested to appear in sylvan costume; Maid Marian, 
Flora, Ceres, Arcadian shepherdesses, Phillis, the 
sweetheart of Corydon, would be appropriate, as would 
also the dress of the court ladies of Marie Antoinette, 
when they masqueraded as peasants at Trianon. A 
gypsy fortune-teller would find a welcome, and still ac- 
cord with the character of the entertainment. 

Such a dance might be given on a moonlight evening. 
The trees and piazzas should be hung with festoons of 
multi-colored lanterns, and the kind moonlight will 
glorify the scene and transform the commonplace into 
the ideal. 


sions. 
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ENNENS 


BORATED 
TALCUM 


OILET 
OWDER 











ONE 
OF THE 

ESSENTIALS 
in the education of the young folks is to teach 
early how indispensable is MENNEN’S. It 
is refreshing and delightful, even to the most 
delicate skin and immediately relieves Prickly 
Heat, Chafing, Sunburn, and all other skin 


troubles of summer. 


Mennen’s Borated Talcum 
Toilet Powder 


has tor years been used and recommended by 
physicians and nurses, for its perfect purity 
and absolute uniformity; in the nursery it is 
supreme; after bathing and after shaving it is 
a luxury. For the protection of our patrons, 
we have perfected a non-refillable box, which 
will guarantee that you get the gen- 
uine MENNEN’S. 












<< > 













Don’t be misled into buying substitutes by 
a cheap price ora fancy package. It is the 
powder, not the box, which goes on your 
skin. MENNEN’S face on top of the 
box is a guarantee of the powder inside. 
Get the genuine. 

Sold everywhere or by mail 25 cents, 
sample free. 


GERHARD MENNEN COMPANY, 


30 Orange St., Newark, N,d. £SM 
— 


Try MENNEN’S VIOLET 
(Borated) TALCUM 
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s\, NO MORE DRESS- 
== MAKING WORRIES 


4 Our Fashion Book 
and Samples 
» Cost You Nothing 


but the little trouble it 
takes to mail us your re- 
quest. And think what 
a lot of trouble that lit- 
tle trouble will save you; 
tiresome and disappoint- 
ing shopping trips, weari- 
some fittings at your dress- 
/maker’s, exasperating 
delays and uncertain results. 
We guarantee satisface 
tion. Choose from our Fash- 
ion Book any design you like 
from the 185 illustrated New 
York styles; select whatever fab- 
ric you tancy from our large assort- 
ment of samples. We will make the 
garment to order according to your 
personal requirements, and guarantee 
to fit you perfectly and please you in 
every particular. 

If, after receiving the garment, 
you are dissatisfied, you may return 

it, and we will refund your money. 
We have over 450,000 mail order custom- 
ers, many of whom patronize us year after 
year. What we have done for thousands of 













others we certainly can do for you. 


~ Summer Suits 


$4 10925 


+, MADE TO 
* ORDER 


$6.00 to $20 
Tailor-made Suits, $7.50 to $25 
Silk Suits . $9.75 to $25 
Wash Suits . $4.00 to $15 
. $3.50 to $15 
- $9.75 to $20 
. $8.00 to $20 
Jackets and Coats, $5.75 to $15 
WE MAKE ALL THESE GAR- 


MENTS TO ORDER ONLY— 
NOT READY MADE 


Shirt-waist Suits, 


Separate Skirts 
Silk Coats 
Rain Coats 


We prepay express charges 
on these garments to any part 
of the United States, which 
means a big saving to you. 


We Send Free 


y part of the U. S. our 
Summer Book of New 





new 


York Fashions, showing 
the latest styles and contain- 
ng simple directions for taking 
measurements correctly; also 
a large assortment of Samples 


newest materials. 


Write to-day; you will 4 
receive them by return * 
mail, 


National Cloak & Suit Co. 
119 and 121 West 23d St., New York 
Only No Agents or Branches Est. 18 Years 


IMPROVE YOUR FIGURE 


without effort by wearing the famous 


Dissolvene Rubher Garments 


The only harmless and effective 
method to 


' 9 
7 \ Reduce Superfluous Flesh 























< No drugs, no dicting, no unusual 

1 e, no ec in the mode of 
\ sided by physicians. 
{ Made of the finest pure Para Rubber fitting 


snugly to the body; worn under the clothing 
atany andall times withont the slightest in- 
convenience or annoyance, 
RESULTS POSITIVE 
Made in a variety of styles to fit any part 
f the body. Reduce flesh only where desired. 


CHIN BANDS for reducing double 
d chin, by mail, $2.00. 
’ 


lilustrated booklet of Rubber Garments 
and Toilet Specialties on request. 


DISSOLVENE COMPANY 










What Is Money Without Taste > 


WELL-GOWNED woman knows that every 

little accessory of her dress must be 
thought out with special care. From the 
tip of her novel little shoes to the crown 
of her piquant, curiously tilted little hat, 
she shows that she has studied both her- 
self and her clothes. Of course, she has 
money to help her, but money can not do 
it alone. At best, it can only fetch and 
carry for taste. Money without taste can 
do nothing; it is raw material beside a 
deserted loom. But taste without money, 
ah, that ’s a different matter, for with 
its magic fingers it can harmonize 
and transform. 

Even a last year’s fashion is 
susceptible to taste when it 
is wielded by a clever girl. 
To the girl who has the < 
power to make old things 
seem new, there are many . 
possibilities in even a last , 
season’s parasol, and a 


rn 


plain one at that. If it + g A 
happens to be a delicate- “4 
ly colored silk parasol, 2’ 


she first sets about to 

clean it. Perhaps she is a 

bit of an artist. If so, she traces 
some graceful design for a border; 
if not, she has the design traced upon 
the parasol and then she proceeds to cover 

it with ribbon. Moire ribbon, which is the 
same on both sides, is the most effective to 
use, and bowknots make a graceful pattern. 
The ribbon must be sewed to the parasol with 
the very tiniest of stitches, and if it is done 
carefully the result is sure to be worth the 
trouble. 

Imagine a pale-blue silk parasol with Frenchy 
looking pink moire ribbon bowknots as its dec- 
oration, or a tan-color pongee sunshade with 
green moire bowknots. Either, if worn with the 
right frock and carried by the right girl, would 
make a telling detail. 

Parasols have a charm all their own, this 
summer, due in a large measure to their origi- 
nality. The fruit handles are among the latest 
novelties. A just-from-Paris sunshade is of a 
lovely soft strawberry-red silk; the long straight 
handle is red, too, and at the top is a very 
true-to-life looking strawberry, with the seeds 
and the hull cleverly imitating nature. Then 
there are other handles with an apple for their 
touch of novelty. A delicately shaded green- 
ing has met with Fashion’s seal of approval. 
It forms the top of a long green stick, while 
the parasol itself is white silk with green em- 
broidered polka dots. ‘The banana parasol 
has not yet arrived, but it is sure to be with 
us soon. At present, round-shaped fruits are 
in favor. And there’s a reason for it, too, for 
each of the imported parasols just described 
has a most convenient little powder puff 
tucked away inside the imitation fruit, which, 
in fact, is nothing but a powder box in disguise. 

The parrot parasol handle is another much 
admired novelty, and the swan, with its long 

neck twisted to form a loop, is also much in favor. 

That the short skirt is to be the smart skirt of the 
summer there is no denying. It could n’t be other- 

wise, after the new shoes put in an appearance. To 
see them is not only to want them to wear, but to show 
| them, as well. Nothing like them has ever been 
| dreamed of before, either in price or design. They are 
expensive, but apparently the summer girl seems to 
think they are worth buying. 

Pumps are so much the fashion that there is a varied 
collection of them from which to 
choose. The very newest are those 
made purposely to wear with linen 
frocks. They are made of linen can- 
vas, generally whitc, and are striped 


with a narrow hair line of color. 
Even the heel is striped, and the 
small, flat little ribbon bow which 








For plans of this and over sue me ( $350 to $20.000) write 
THE KEITH CO., Architects, minneapotts, Minn. 


WRITE A AND MAKE A FORTUNE. 


We compose music to your words. 35 
N years’ experience. GROOM Music Co. 
40 Steinway Hall, Chicago, I]. 





triirs the front of the pump is always 
in just the same color as the stripe. 
They come in white, striped in blue, 
and in red, violet, green, and pink. 
They are also very smart in pale 
écru, striped in brown. For more 
dress-up occasions there are the prin- 
cess ties. These are in patent-leather 
and in soft kid, and their novelty lies 
in their perforations. The cut-out 
design shows on both the toe and the 
vamp. 

Another shoe fad of the summer is \ 
to wear a silver slipper with a gray 
silk stocking. Then there are the 
pumps of patent leather with a bind- 











The summer hat 








SUCCESS MAGAZINE 


THE WELL-DRESSED WOMAN 


The Little Things 
That Count 


Conducted by 


GRACE MARGARET 
GOULD 





One of the smart 
ribbon novelties of the 
summer,— pompadour 
ribbon suspenders with 
sash ends. 


ing of white or colored kid. ‘These pumps are par- 
ticularly smart in black with a white kid binding and 
a white kid bow, tied flat or merely in a knot with two 
pointed ends. 

In high shoes, those of patent leather with satin up- 
pers to match both the stocking and the gown may be 
among the fashion leaders. Of course, the 
stockings match the shoes in color, and this idea of 
having everything match has become very firmly in- 
stilled in the mind of the girl who aims to always know 
what ’s what in the fashions. 

Even her veil nowadays carries out 
the color scheme of her costume. And, 
by the way, the veil is a detail of 

pecial importance this summer. It 
upplies the picturesque touch most 
uccessfully; it is face veil, hat dra- 
pery, and long scarf, all in one,—that 
is, that’s what the newest veil is. It 
is by their length and their fetching 
adjustment that these veils have 
gained distinction. Some are of fine 
net and finished with a lace border, 
cither in just the same shade as the 
net or in the same tone, only a tint 
darker. Others are of chiffon, with 
chenille or embroidered dots, generally 
in self color, and edged with a ribbon 
ruffle. These veils are worn over the 
face, but are not drawn close to It. 
They are fastened at the back of the 
hat, where they are held in place with 
shell or jeweled pins, and then the 
long ends float down the back. The 
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most graceful have the ends reaching just to the hips. 
Veils of this sort are shown in the most becoming of 
colors. They are seen in light blue, pale pink, and soft 
yellow, to wear with white frocks or gowns the same shade. 

A very new idea is to have the lace which borders 
the veil duplicated in one’s long gloves, Kid armlets 
are now scen finished at the wrist with a lace frill. 
These armlets are made with two buttons and are the 
most convenient things in the world to make the short 
glove long. Of course, they are worn with a short 
glove, the lace frill covering the joining, and they out- 
wear the short glove at the rate of six to one. 

If you can get just a glimpse of the summer girl’s 
frocks you will sce at a glance what an important part 
ribbons play in the fashions of the hour 

She uses ribbons in all sorts of new and fascinating 
ways this year. She laces her shoes with ribbons, she 
holds up her long gloves with ribbon bracelets, and 
ribbons are fashioned into clever and artistic trim- 
mings. Ribbon sashes are the vogue, and ribbon gir- 
dles in many novel shape 

Perhaps there is no better illustration of the way 
ribbons are used to add to the charm of a frock than 
the new ribbon bodice decoration, con isting of girdle 
and suspenders. This dainty dress accessory has a 
magical way of transforming a plain frock into a 
dressy one. It is made of pompadour ribbon with 
pink roses scattered over a pale-blue ground. There 
are suspenders of this ribbon, wide at the shoulders 
and narrowing toward the waist line, where they are 
shirred over a draped girdle. Below the girdle the 
ribbon broadens again into sash ends. The effect is 
the same at the back as at the front. The edges of 
the ribbon are outlined most attractively in a Grecian 
key design formed of narrow Valenciennes lace and 
black velvet baby ribbon. The girdle, which reaches to 
a point in front, is also outlined with the narrow black 
velvet ribbon, and this same ribbon is crossed just 
above the girdle, to look as if it were laced. With 
a white frock, a ribbon nove lty of this sort would look 
extremely fetching. It could also be made up very 





The new long veil, and how it should be worn 





ffectively in one of the brocaded tinsel ribbons, either 
in gold or silver, with the white lace and the black 
velvet ribbon forming the Grecian key outline. The 
ibbon, which forms the girdle, is draped over a 
slightly stiffened foundation and the opening which is 
invisible is at the side of the girdle 

Many of the prettiest of the summer evening gowns 
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Wedding Ring 


The 


Secure a 
Woman’s 
Hand in 
Marriage 
and you 
must ar- 
fy range for her 
‘future welfare. 


LIFE 
INSURANCE 


in 


The Prudential 


IS THE BEST MEDIUM. 


Think this over and send for booklet showing cost of policy at your age. If you! 
wish, you _could?secure a policy payable in full to your wife, or yourself, on a 
certain date. It will furnish Life In- 
surance from date of issue, to date 
of settlement. If you should not 
live, policy will be paid’to your wife 
at once. THE 
PRUDENTIAL , 
: HAS THE 
STRENGTH OF 
GIBRALTAR 
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4 6A Most Interesting Proposi- 
tion to Married People 





Write for Information To-Day While You Think of It. 


The Prudential Insurance Co. 
OF AMERICA. 


Incorporated as @ Stock Company by the State of New Jersey. 





JOHN F. DRYDEM, 
President. Den 33 


Home Office: 
NEWARK, N. J. 
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Children’s Summer Outfits. 


Because we manufacture and sell Children’s 
Apparel exclusively, we provide better articles for 
less money than other houses can possibly do. 
Now is the time to 


Prepare for Vacation Time. 


We supply linen and crash suits, Norfolk suits, 
dimity and lawn dresses, reefer suits, durable out- 
ing shoes, tennis shoes, party shoes, bathing suits, 
sweaters, hats, caps, everything for :ountry or 
town wear. Complete Catalogue mailed to any 
address on receipt of four (4) cents in stamps. 


2 60-62 W. 23d St. NEW YORK 


We have no branch stores—no agents 





Address Dept. 27 | 
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“\ARE a good square look at that new ‘‘Self-Work- 
‘T ing Washer”’ of mine, in the above picture. 

You see how it works,—just by running water, 
and not a great deal of that needed either. 

I can tell you how to work that Washer without run- 
ning water, too. 

But, I’m not going to use a let of words to explain 
my Self-Working Washer to you here. 

Because I have a better way of explaining it. 

[ll just ship it (without coaxing or lawyers’ work) 
to any responsible person in the United States or Can- 
ada, so they can see, and prove how it works, for 
themselves. a 

And I'll pay the freight on it, both ways, myself, too. 

I'll do that to show you I have no foxy “‘graft’’ up 
my sleeve, to make you keep the machine whether you 
want it or not. 

You just take it home from the station,—that’s all. 

And then you'll see what it will do for you. 

Start it up for the next Wash-Day, and let it wash 
all the dirty clothes in the house in a couple of hours. 

A baby could start it.) 

And you needn’t care how big a washing you have, 
either 

Because, this “Self-Worker”’ will do all the Washing, 
and all the Wringing, without any labor of yours, or of 





any other human being. 
* * * 
You just throw the dirty clothes into the tub-full of 


soapy water. Then you turn onatap, sitin achair, and 
see that old Washer of mine do the work without any 
Wear or Tear on the finest clothes. 

Now, I know this sounds too good to be true. 

But my offer proves it must be true. 


Because, you see,—I couldn’t make anything out of 
that offer if the Machine wouldn’t do just what I say it 
wi n the month’s trial. 


You’d send it back to me mighty quick, and I’d have 





This Self-Working Washer 
Pays for Itself 





to pay all the freight and cartage both ways, as well as 
all the packing, unpacking and breakage. 

That would cost me a pretty penny on the million 
dollars worth of Washers I send out yearly. 

So you’ve got to believe my Self-Working Washer 
willdo what I say, until you prove it won't do it, as I'll 
give you a chance to do. 

And, I say our Self-Working Washer will wash the 
dirtiest clothes as clean as the best Washer-woman 
could do it, in half the time, and then wring them out, 
without any work on your part. 








* * * 


Mind you, it’s really a Self-Working Washer that 
I want to send. 

Not a machine that will do ‘‘nearly all the work"’— 
as the parrots say—but will do all your washing and 
wringing itself, without any help from you. 

I don’t want a cent from you, nor a note,nor a 
promise, till you've proved what I say is true, in a full 
month’s trial at my expense. 

Then you may keep the Self-Working Washer, and 
pay me 60 cents a week for it, out of what it saves you, 
—if you want to keep it. 

Or, you may use it a month free, and send it back 
to your nearest Railroad Station if you don’t want it, 
with my name on it, without a cent of risk or expense 
on your part. 

How is that for an offer? 

Could anything be fairer? 

Well, I want to hear from you at once about it. Be- 
cause this offeris going to keep our factory pretty busy, 
and lots of people won't get their names in until it’s 
too late for the trial offer. 

My name is R. F. Bieber, and I am the Treasurer 
of The 1900 Washer Co.”’ Our office is at 7037 Henry 
St., Binghamton, N. Y. Write me there, or 355 Yonge 
St., Toronto, Ont., about the Washer that works itself. 
Say,—do it now while you think of it! 
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fortably when using the 
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The 
Old Way 


OU stand erect, naturally and com- 


“GARLAND” == = 
Gas Range 


Notice the illustration to the right which shows” 
_ **Garland” Way and compare with ‘‘the 
stooping or 
ps ick breaking when cooking and baking with 

the ‘‘Garland’’ Gas Range. send — the little storyette, 
Besides the ease and con- “Mrs. 
venience, the ‘‘Garland’’ Gas Range 
not only saves gas, but gives an 
even, regular heat at all times. It 
is ECONOMICAL because it is made 
the ‘‘Garland’’ way. 
Manufactured only by 


The Michigan Stove Company, Detroit—Chicago. 
Largest Makers of Stoves and Ranges in the World. 


For sale by Gas Companies and leading dealers everywhere. 


















Drop us a postal and let us 


-otter’s Decision” which 
will be found intensely inter- 
esting and instructive. 

In this booklet Mrs. Potter 
gives someof her CHOICEST 
RECIPES. Easy to make and 
delicious when prepared. 
Address Dept. 59 











“Garland” 





SUCCESS MAGAZINE 


of flowered net, shadow chiffon, or organdie, — the 
skirts trimmed with entre deux of pompadour ribbon. 
These ribbon insets run around the skirt. Sometimes 
but one is used and theh it is very wide. 

Narrow ribbon is also fashionable as a trimming. It 
forms flowers, leaf designs, and little flat rosettes, while 
shirrings and tiny ruchings of ribbon outline many of 
the lace motifs, which are so much the fashion. 

Little separate coats of ribbon are much in favor 
with this year’s summer girl. They vary greatly in 





Ribbon bow«nots may be used to trim a last 
year’s parasol. e of this year's attractive 
novelties is the parasol with a strawberry handle 





shape, and some are so short that they are used to 
give the empire effect toa gown. The prettiest are 
made of the flowered ribbons, and are worn with a 
hat which is trimmed with the same ribbon. The rib- 
bon is either arranged in a big rosette, or in a broad 
bow, or with several overlapping loops at the back. 
Fashions in collars are always changing, and this 
year much consideration seems to have been paid to 
the summer girl with the short, fat neck. The most 
exquisite of /ingerie collars are worn, flat and round 
in shape. They are made of the sheerest of lawn or 
batiste, and have both insets of cobwebby lace and 
designs of raised embroidery. The very newest of 
these lingerie collars are embroidered in floral designs, 
and so cleverly is the work done that the collar looks 
as if it fastened in front with a beautiful raised flower. 
Very fre quently this floral design is worked in a pale 
shade of mercerized linen thread. A white collar, with 
conventionalized pale-yellow carnations embroidered in 
front, forming in effect a buckle, is extremely smart. 
Very many fashionable girls order their handker- 
chiefs made to match these filmy collar and cuff sets, 





Linen canvas pumps, striped 
color, and open-work princess ties 





and whatever flower is used in the decoration of the 
collar and cuffs, the same flower, only much smaller, 
appears in one corner of the handkerchief. It is in 
variably worked in color, and looks extre smely dainty 





on white handkerchiefs of cobwebby texture. 
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Had Money but Lost It 


ORISON SWETT MARDEN 
[Concluded from page 402] 


to reverse its decision. It was proved that the lady 
had sworn falsely. She was perfectly innocent of any 
such intention, but she had sworn that she had never 
signed her name to a certain document. The docu- 
ment was produced, and, to her utter astonishment, 
she saw her signature affixed to it. She acknowledged 
at once that the signature was hers, although she had 
just sworn that she had never signed the paper in 
question. It appeared that, during her husband’s life- 
time, whenever papers were to be signed, he told her 
where to write her name, and she did as she was told, 
without having the slightest idea of the contents of the 
papers. 

Many people have come to grief by giving full power 
of attorney to their lawyer or business agent. Very 
few impractical people, especially women, understand 
the significance of a full power of attorney, which 

authorizes the person so empow- 
Power of Attorney ered to deal with your property 
in all respects as if it were his 
own, or as if he had for the time 
being assumed your personality. 
He may sign your name to any 
nstrument; he may bind you to anything he pleases; 
1¢ may draw money from your bank; he may imper- 
onate you in all business transactions. In short, as 
ir as business arrangements are concerned, he stands 
wractically and legally for yourself. This is a tre- 
1endous power to place in the hands of another, and 
eople should be very careful to whom they assign it. 
t should never be conferred on any person but one 
hose honesty is above suspicion, and whose knowl- 
lge of business and of men and ajflairs has been tried 
nd proved. 

“Oh, I signed a paper, giving full power of attorney 

»my lawyer before I went abroad,—I trusted every- 

ling to him,—and when I came _ back practically 
verything was gone. My business affairs were so 

mmplicated that I have not been able to unravel the 
narl, and I have not had the money to fight the man 
| trusted.”? This was, in brief, the story of one man’s 
vrecked finances, as he told it to me. 

Women will often pay out large sums of money, 
nd never think of asking for a receipt, especially if 
hey are dealing with friends or people they know well. 
Intelligent women, however, ought to know that our 
government is a good example of how we should do 

usiness. It does not doubt President Roosevelt’s 
mesty, and yet he must sign a voucher for his salary, 
ist the same as the cheapest government employee. 
The justices of the United States Supreme Court, who 
re considered to be the soul of honor, and are the 
final arbiters of all great questions, must also sign a 
ceipt for their salaries. 

If every child in America had a thorough business 
training, tens of thousands of promoters, long-headed, 

inning schemers, who have thriven on the people ’s 
ignorance, would be out of an occupation. 

I believe that the business colleges are among the 
geatest blessings in American civilization to-day, be- 
ause they have saved thousands of homes from being 
vrecked, and have made happy and comfortable tens 

thousands of people who might otherwise be liv- 
ng in poverty and wretchedness. 

This ignorance of practical business principles is 

ery common among professional men. I know clergy- 
en, journalists, authors, doctors, teachers, men in 
every profession, who are con- 
Business Ignorance stantly subjected to serious em- 
barrassment by their incapacity 
; . in business matters. Some of 
Professional Wen them do not know how to inter- 
pret the simplest business forms. 
Not long ago, a Harvard graduate, occupying a very 
iportant position as a teacher, went to the presi- 
nt of a commercial school and asked him to give him 
me lessons on how to handle money, notes, etc. He 
id that when he went to his bank and asked them 
»w much money he had there, they laughed at him; 
id that when a bank draft came to him he did not 
»w what to do with it. 
Nothing will stand you in better stead, in the hard, 
ll practical everyday world, than a good, sound 
siness education. You will find that your success 
any trade, occupation or profession will depend as 
ich on your general knowledge of men and affairs as 
your technical training. 
No matter what your vocation may be, you must be 
/usiness man first, or you will always be placed at a 
at disadvantage in the practical affairs of life. We 
n not entirely ignore the money side of existence any 
re than we can the food side, and the very founda- 
n of a practical, successful life is the ability to know 
w to manage the money side effectively. 
[t is infinitely harder to save money and to invest it 
ely than to make it, and, if even the most practical 
n, men who have had a long training in scientific 
siness methods, find it a difficult thing to hold on to 
ney after they make it, what is likely to happen to 
\ple who have had practically no training in business 
thods? 
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The Throat of a 
Thousand Voices 


No matter what the price, every 
Victor is built with the thousandth- 
of-an-inch accuracy and sensitive- 
ness that has made the Victor the 
greatest musical instrument in the 


world. 


gap Y ou can now buy the Victor on the instal- 


ment Plan. Ask any Victor Distributor. 


For catalogue and full particulars of different style 
Victors write to us on the attached coupon, 


Victor Talking Machine Co 


Berliner Gramophone 
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G Cut out this advertisement, attach to your business stationery and 
mail to us—or write on your regular letter head. 


In return we will send free 50 RUSH COUPONS printed on 
Coupon Bonn Paper. 4 Pin one of these Rush Coupons to 
any order. It will save you time and worry. 


q Let us put a pad of these Coupons on your desk with our compliments. : 
AMERICAN WRITING PAPER COMPANY, 28 Mill Street, Holyoke, Massachusetts j 


Mullins Steel Boats cea ter te, | : 


built of steel with air chambers in each end 
likea life boat. Faster, more buoyant, qa bf 
practically indestructible, don'tleak, dry : . } 
out and are absolutely safe. They can’t é 

sink. No calking, no bailing, no trouble, 

Every boat is ———. Bs — a — - é 
dorsed by sportsmen. he ideal boat for - ‘ q 
cabo, summer resorts, parks, etc. Write for Fy 


The W. H. Mullins Company, 105 Franklin St., Salem, Ohio 
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The Send for our superbly illustrated booklet 


““B” which tells why Cleveland Banks pay 


4 per cent. on savings deposits. 
|W" Cleveland 4] These banks have paid this rate of interest 
m Trust Company {91} for sixty-five years. 
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IT'S LINEN 





‘CARLA 
It's the graceful curve which gives form and fit 


The "Slip-easy * band facilitates 


this collar. 
scari-tying. 

In worth, wash and wear the Linen collar gives 
great satisfaction and costs you not a penny more 
than the cotton kind. 

"H & 1" guarantees Warranted Linen. 


2 for 25c. Quarter sizes 
BOOKLET “LINEN FACTS” FREE. for a post-card 


HENRY HOLMES & SON, 
701 River Street, by ade “4 ¥. 
EW YORK, 18 East Seventeenth Si 
CHICAGO, 207-. 211 Nata Boulevard 


to 
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is a ques- 
settled if 
Brighton 
p Garters. 


are different. But 
Brighton Flat Clasp 
Garters are the 


ly 
eal 
las 


i ee hind \ \ “4 same, whether on | 
1 or hang adie thick legs or thin. | 
se ry them, > Readily adjustable. | 


BRIGHTON 


ar GARTERS ou» 


ule of one piece puresilk web. The pe rfectly flat 

iall other metal parts heavily nickeled. They 
r ents a pair, same price as inferior mercerized 
if your dealer hasn’t them, they will be 
sent stpaid upon receipt of price by 


PIONEER SUSPENDER CO., 718 Market Street, Philadelphia 
Makers of Pioneer Suspenders 
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COLLARS 


The ‘‘Student”’ 


thfully the wide-spread desire 
uh ess during the belt months. 
I young man’s shape and also the shape 
in with youngish tastes. Made of 
‘Triangle’’ collars are. 


15c—2 for 29¢ 


for 


THE “STUDENT” 











booklet, “ Triangle Truths.”’ It’s free. 


retaik r for “‘ Triangle ” collars. 
VAN ZANDT, JACOBS & CO., 


TROY, NEW YORK 


New York—Chicago — Philadelphia— 
Kansas City—Baltimore—San Francisco 














Offices: 


Boston 





URING “‘cooking” weather 

the consideration in dress 
overshadowing all others is 
comfort. There can not be 
true fashion without com- 
fort, for comfortless clothes 
are irrational clothes, and 
the spirit of modern fashion 
makes the well-being of the 
wearer a prerequisite. The 
old days when men suffered martydom for the sake of 
a fancied elegance are happily past. We have learned 
to suit our clothes to season and climate so accurately, 
that a man setting forth in summer dressed in a frock 
suit and silk hat excites commiserating surprise. 

2 + 


First, as to the cut of the summer suit. It should 
be loose and full, to allow complete freedom in mov- 
ing about. Neither the military nor the half-military 
jacket, which is well enough for spring, is adapted to 
summer. The jacket has deep patch pockets, and 
the trousers are turned up at the bottom with a soft 
roll, not pressed precisely. If one wishes, summer 
trousers may be cut an inch longer than ordinary trou- 
sers, so as to allow a wide turn-up. The cut of the 
trousers, like that of the jacket, should be loose 
Tight trousers are always 
absurd, but particularly so 
in summer, when _ bodily 
comfort really depends up- 
on an easy-breezy mode of 
dress. Soft flannels and 
serges, cool homespuns, and 
the ever serviceable tweeds 
remain the preferred mate- 


THE 
WELL-DRESSED 
MAN 


Conducted by 
ALFRED STEPHEN BRYAN 





The correct styles in summer belts 
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trast it is which lends a 
little life and spice to the 
all too somber dress of men. 


a _ 


Knee drawers are indis- 
pensable to every man who 
seeks the utmost degree of 
comfort in summer. This, 
like many other sensible dress 
notions, originated in the university set, and has bec: 
taken up enthusiastically by young men the count: 
wide. The freshest fad is to have one’s outer shi 
and knee drawers made of the same material, and t f 
wear with them an undershirt of fine white lisle cut i: 
the familiar “running” style. 





a oe 


In passing, it may be pertinent here to puncture a 
common misconception concerning dress. Coolnes 
in summer springs not so much from wearing ligh: 
clothes, as from wearing few clothes. If you unfaste: 
your shirt at the neck or roll up your sleeves to tl 
elbow your skin instantly feels cooler. Why? Is i 
because you have removed a weight from the bod 
and thus relieved it? Oh! no. It is because you hay 
exposed your skin to the cooling, soothing influence « 
the air. This is nota th 
ory, but a fact. Therefor 
wear as few clothes as po 
sible when the sun bakes 
and you will gain immeasur 


ably in comfort. Put o: 
knee drawers,  sleevele 
shirts, low shoes low co! 


lars, and hat of soft straw 





rials for the summer suit, 
and gray and blue are the 
approved colors. Gray has been especially popular. 
a = 

White serges and flannels are much worn at the 
fashionable watering places, and, indeed, nothing could 
either look or feel cooler and better fit time and place. 
No man who has ever reveled in the delightful sense 
of cleanliness conferred by a white *‘shore suit” would 
ever willingly forego the luxury. These suits are, of 
course, waistcoatless, and the trousers are furnished 
with belt loops and turned up at the bottom. A white 


shirt, white hose and white canvas shoes accompany 
the suit, together with a straw sailor hat or a soft, 
crushable straw dented to suit the wearer’s fancy. 


Some men even go to the length of wearing white 


four-in-hand ties and white or cream-colored cloth 
hats with this costume, but that, surely, is carrying 
the one-color idea to preposterous extremes. It is 


never desirable to dress in a single color, because, by 
doing so one sacrifices all agreeable contrast, and con- 





| H The Wrong The Right 
| 


This is particulary directed to men of short stature who 
are inclined to gauge their mode of dressing by the cuts 
adopted by their larger brethren. In the matter of the 

| Prince Albert coat, it certainly is unbecoming to a short 
+ man when it is cut below his knees. It gives him a 
| ‘*dowdy,’’ stumpy appearance, whereas he should aim to 


FITS AND MISFITS.—No. 3 





Get into a suit of yieldin; 
tropical cloth, turn up you 
And, mark you, the soft 
your manner of dress, the more it i 
in fashion, for the mode of the day leans toward th: 
greatest “easy-breeziness,’’—it savors of blue sky an: 
green fields. 


trousers and wear a belt. 
and “loungier”’ 


a a 


Among straw hats, so-called Milans and Mackinaw 
are most indorsed this season. These are soft, pliabl 
braids, which may be shaped by a mere pressure © 
thumb and forefinger. College youths are especial! 
partial to them, and, to be sure, they are more ir 
accord with the ruling tendency toward comfort 1 
men’s dress than the stiffer sennit and split braid 
in the familiar sailor shape. Colored hat ribbons wi 
be favored by young men, as usual, but, unless they | 
in the wearer’s college or regiment colors, they ar 
prone to look meaningless and silly. Dark blue ri! 
bons, however, are always in good taste, and particu 
larly when the hats are to be worn with blue serge suit 

















The Right 


heighten his stature. Another ungainly effect is pt 
sented by short men who affect the long cutaway. ‘I h 
garb does not tend to enhance their appearance. 

makes a short man look still shorter. Far more effecti\ 
and dressy is the cutaway or frock coat of ordinat 
length, which is shown in the extreme right-hand corne! 
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Flannel shirts, being soft and less apt to soil than any 
others, are prime favorites. They are made with the 
turn-back double cuffs and soft collars, which are held 
in place by a gold safety pin. Be it remembered, 
though, that this soft cloth collar is intended purely and 
primarily for the country, and is as much out of place 
in town as a Norfolk jacket would be. A _ new soft 
flannel collar is provided in front with two tiny pearl 

















The summer business suit 





juttons to which the tie ends are fastened. This ob- 
viates the need of tugging at the tie band when knot- 
ting and causing the soft collar to sag at the sides, 
hitherto the great fault of this collar. 


Questions About Dress 


[Readers of Succkss MAGAzine are invited to ask any ques- 
tions which puzzle them about good formin dress. If desired, 
writers’ names will not be used here, but every inquirer must 
attach his name as a pledge of sincerity. It is suggested that 

e questions asked be of general, rather than of personal in- 
erest ] 

Knox.—The frock coat and its accessories may be 
vorn at an evening wedding, but ceremonious evening 
ress is much to be preferred. This includes the 
‘swallowtail” coat, white waistcoat, black trousers 
ith braided outer seams, white shirt, poke or lapfront 
lar, white tie, white kid gloves, and patent leather 
hoes. The silk hat is carried in the hand and worn 
» and from the church or house. Groom, best man 
nd ushers dress pree isely alike. The “Tuxedo” is 
holly out of place, because that is an informal suit 

id a wedding, in its essence, is extremely formal. If 
he ceremony be held at home and only a few intimate 
iends be invited, the black cutaway coat and its ac- 
/mpaniments are not incorrect. The jacket suit is not 
» be considered, unless you do not mind breeding the 
ispicion that it is worn for thrift’s sake 

* * ¥ 


Eustis.—We can not print the names of the makers 
f any article described in this department. The rule 
inviolable. Send a stamped, self-addressed envelope 
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A little refreshment lightens the burdens 
‘of a busy day. Telephone for a glass or 
carbonated bottle of Coca-Cola from the 
soda fountain. It is a delightful momen- 
tary diversion—restful and bracing. 


3 CENTS 


Ose, 






















TRADE MARK, 


REG. U.S. PAT. OFF. 


A MARK 
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MEANING Lets your body 


“ breathe | 
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: COOL 
ELASTIC 
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gate 





' ‘ er — 5 : . 
i: , al Summer Underwear is the coolest, most comfortable garment 
a man can wear in the hot, sticky days—Because its thousands 
of air spaces let the cool air in and let the heat of the body out. 


50 CENTS RETAIL — Ask your dealer for “Rothe 


Booklet in blue and gold, “* From Dawn to Bed,” free to those who write for it 


CHALMERS KNITTING COMPANY - - 5 WASHINGTON STREET, AMSTERDAM, N. Y. 

































It’s on all 


LOOK |Sipa bt i G.- Michaels- 
FOR mies Stern 

as : Fine 
rHIs Clothing 

LABEL and 





identifies it 





Mivhactstecm 
Fine Clothing 


for Summer Wear has the style, the 
cut, the finish, the fit and appear- 
ance of expensive to-measure-made 
clothes, and it will give you as 
satisfactory service at half the cost. 
Sold by leading retailers in nearly 
every city in the Union. 


Suits and Top Coats 
10, $12, $15, $18, $20 and $25 


ew fashion booklet ‘*F ,’” ‘*Styles from Life,”” 
and name of dealer in your town, free upon request. 


MICHAELS, STERN & CO. 


Manufacturers 


ROCHESTER, N. Y. 









have an enormous sale, because they 
are the easiest and strongest brace made. 
WILL OUTWEAR 3 PAIRS 
OF OTHER KINDS 
If in doubt get a pair—test them 
severely, and if they do not stand up, we 
will make them good. 
Most dealers have them; if your dealer does not, we 
will send them by mail postpaid for 50 cents. 
HEWES & POTTER 
Dept. 16, 87 Lincoln Street, Boston. 
Send for FREE 
Booklet—*‘Cor- 
rect Dress and 


Suspender 
Styles." 










and the names will be forwarded to you by post. While 
we will gladly reply to any question of general interest, 
we advise a careful reading of this column month by 
month, so as to avoid the necessity of considering 
anew questions which have already been answered. 


* * * 


HEWLETT.—A dance, being a formal affair, requires | 
ceremonious evening dress. To be sure, the ‘Tux- 
edo” suit is worn, but it is not in the best form. There 
is no room for doubt that most of us look best in the 
“swallowtail” suit. It multiplies the short man’s 
inches and adds to the tall man’s distinction. You 


longer worn with evening dress. A white waistcoat 
looks fresher and lends an agreeable contrast, detrac- 
ting measurably from the funereal appearance of too 
much black. Whether the trousers be plain or braided 
is of small consequence, though the braiding is usually 
preferred. Dancing pumps are only proper at a dance. 
Heavier shoes are generally worn to the host’s house 
and the pumps are carried in the overcoat pocket and 
put on in the dressing room just before going on the 
dancing floor. Pumps are not obligatory, and a man 
may dance in any shoes he likes. Unless, however, 
you are a skilled dancer, sure of foot, you will find 
heavy shoes an awkward impediment as well as a 
menace to your partner’s and your neighbors’ partners’ 
gowns. White gloves are worn when dancing, so that 
aman will not soil the dress of his partner by the im- 
print of moist fingers. It is no reflection upon a man 
not to be able to dance, though he should try to culti- 
vate the art for sociability’s sake. It is simply good 
breeding to endeavor to return the courtesy of an in- 
vitation to any social function by making oneself as 
helpful and agreeable as possible. He who can’t dance 
has nothing for which to reproach himself, but his 
selfish brother who can, but won’t, because it is too 
much trouble, or because he can’t have just the partner 


he fancies, is a boor. 


* * 


‘ 


Mark.—In attending a June “commencement” or 
any other formal affair in the evening, an overcoat and 
a silk hat are worn with an evening suit. White gloves 
are correct at a “hop.’’ The white tie, of course, ac- 
companies formal dress. 

* * * 


L. B. C.—A gentleman always removes his hat on 
entering any public place where women are. He does 
not wear his hat to his seat at a theater, but takes it off 
in the lobby. The unfailing test of good breeding is the 
attitude of a man toward the gentle sex. Cigarettes or 
cigars are not smoked in the presence of women, unless 
permission has been granted, and, even then, the thing 
is in doubtful taste, unless done in the privacy of one’s 
home. It is not at all necessary to stand with head un- 
covered in speaking toa woman on the street, though 
it is a very graceful mark of deference to do it when one 
is engaged in conversation with a woman advanced in 
years and of gentle birth. 

* * * 

BuLWER.—Unless a man belongs to a calling tinged 
with some degree of formality, such as that of a physi- 
cian or lawyer, he does not wear the frock coat and silk 
hat. They are inconvenient and unsuited to business. 
The so-called morning coat, a form of cutaway, is bet- 
ter adapted to the purpose. It unites the formality of 
the frock with the informality of the sack. A silk hat 
accompanies the black morning coat, but, if the coat be 
of a fancy or mixed pattern, a derby is worn. 

* 


* * 


Hus.—Separable cuffs are worn by some men for 
their supposed convenience, but attached cuffs are in 
much better taste. We certainly recommend attached 
cuffs at all times and for all purposes. Your objection 
to the attached cuff, that it “soils too easily”’ while 
you are working at your desk, is readily overcome. Cut 
a strip of thin paper into the outline of a cuff and slip 
it over the outside, securing it around with a rubber 
band. Nothing else could be simpler and more effective, 
and you will find that you can do a day’s work in this 





manner and keep your cuffs almost spotless. The use 
of metal fasteners to attach the cuff to the shirt is not 
desirable, because the cuff is an integral part of the 
shirt and belongs on it in the making. The whole 
question is purely one of good tastle, and good taste is 
opposed to everything “detachable” and complicated 
in dress, favoring the simple and the natural. 
* * * 


H. D. W.—Knickerbocker trousers are no longer in 
favor for any sport, except wheeling. Flannel trousers 
are worn for golfing and tennis playing. The bandage-like 
“stocks” of former years have also lost caste. A bril- 
liantly colored field square or handkerchief, knotted 
loosely around the neck, is worn by golfers, and, in gril- 
ling weather, the shirt is left unfastened at the throat 
with nothing around it. ‘“ Dressing up”’ for a sport is 
the badge of the tyro, who sees in the game merely an 
opportunity to pose and strut. The true sportsman 
dresses simply and comfortably, and puts his complete 
thought into the task at hand. We all remember the 
scarlet-coated golfer of years ago, and a very pictur- 
esque figure he cut, but to-day he would only excite 
polite derision as a “ tenderfoot.” 

* * 





GotHAM.—The proper glove to accompany a gray 


are right in assuming that the black waistcoat is no | 
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Correct Methods and 
Perfect Organization 


A great tailor shop, equipped with every 
improved labor saving device, employing 
a thousand of the best cutters and tailors, 
trained to move and work like one man, 
means the production of a better article 
at. less cost. than can be produced by 
those who continue to use the old fash- 
ioned methods and who have no idea of 
organization. 

Such is our organization and our reasons 
for stating that. you can for $25 to $35 
—about. the price of ready-made clothing 
—have made expressly for you, from the 
best. fabrics, a suit. or overcoat. of as 
good value as you can get. from the 
local tailor for 100% more. 


‘Merchant Tailors Dept. C, Chicago 


Ask your dealer to show you our woolens, and 
wear clothes made expressly for you. 
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» THE IMPROVED 


ton 
arter 


WORN ALL OVER 
THE WORLD 
REFUSE ALL 


SUBSTITUTES 
OFFERED YOU 





BUTTON 
CLASP 


LIES FLAT TO THE LEG— NEVER 
SLIPS, TEARS NOR UNFASTENS 


—— ~ pale. Silk 50c., Cotton 25c. 
ailed on receipt of price. 












GEO. FROST CO., Mekers 
) Boston, Mass., U. 9. A, 


ALWAYS EASY. 








WICK’S ADJUSTABLE 


Fancy Hat Bands 


(The Band with HMooks—all rights reserved) 
Made in over 700 fancy color combinations 
for Schools, Universities, Colleges, Clubs, Kte, 
They’re adjustable—fit any hat. You 


don’t have to buy the hat you don’t want 


to get the band you do want. They’re 
sold separate—can be worn over the reg- 
ular hat band. On and off in a twinkling. 
25 AND 50 CENTS 
Ij in.,25c. 1sin. and 2in., 50e. 
If your Hatter, Clothier or Haberdasher can’t supply 

you, remit price to 
WICK NARROW FABRIC CO, 

Dept. D, Philadelphia 











Will make a FIRST-CLASS 


BOOK-KEEPER 


igof you in 6 weeks for $3 or RETURN 
¥ MONEY. 1 find POSITIONS, too— 
FREE! WRITE. J. H. GOODWIN 
Room 322, 1215 Broadway, New York 
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frock suit is a gray suede. The gray frock coat, though 
little worn by Americans, is undeniably becoming to a 
tall, slender man, and is quite as correct as the more 
conventional black. The waistcoat should not be gray, 
as too much of one color renders a costume lifeless, 
but white or any light shade. The trousers always 
match the coat. 

= 


* * 


BEAv.—If you can comfortably do so, wear a poke 
or lapfront collar with formal evening dress. If you 
can’t, wear a wing. The fold goes only with the ‘‘Tux- 
edo” suit. The V-shaped fold may properly accom- 
pany ‘either informal day or informal evening dress. 
Colored studs and links, such as amethysts, carbuncles, 
jades and cat’s-eyes, are perhaps excusable for wear 
with the “Tuxedo,” but the “swallowtail” allows only 
pearls or moonstones. Gray, not white, is the preferred 
color of the ‘‘ Tuxedo” waistcoat. 


* * 

G. J. C.—See answer to the first question in this de- 
partment. If you did not get a reply to your letter by 
post, you doubtless omitted to send a stamped, self- 
addressed envelope. ‘This is imperative. It may not 
be amiss here to impress upon correspondents the fact 
that their inquiries can not be answered the month 


they are received, but the month following. The ne- 


cessitieS of printing compel thi Letters of pressing 
importance will be answered immediately by post, if 
the rules at the head of this department are heeded. 
¥ 

IrHAcaA.—The soft flannel collar, which is held in 
place by a safety pin, is only suited to country, travel- 
ing, and lounge wear. Tor town use, a linen collar 
alone is correct. The flannel shirt with soft cuffs, 
however, may be worn in town or out, it matters not. 


The Beginnings of Styles 


(CLOTHES are supposed to have been introduced into 

~ the world at an « arly stage of its existence, and as 
a sequel to a regrettable incident. It was a case then 
not of clothes and the man, but of the man and clothes: 











New styles in straw hats 





ilso the woman; but without the present prepondera- 
ting interest, ladies’ newspapers not having been as yet 
invented. These primeval garments took the form of 
iprons. By some oversight this fact has not been made 
nuch of by Freemasons, though aprons are understood 
) play a part in certain mysteries. Why aprons, it is 
iot for the uninitiated to conjecture the reason. ‘‘ Some- 
thing not very creditable, I'll be bound,” said Mrs. 
‘audle. Once upon a time the sentence, “‘they sewed 
eaves together and made themselves aprons” was 
nisprinted ‘‘breeches,’”’ which implies a_ difficult 
ichievement. If you have a Bible with this mistake 
in it you will reap great gain by the sale of it. 
eaves, then, were the first raw material, and the fig 
leaf has been a symbol of affected modesty ever since. 
Breeches, or “bifurcated integuments,’’ were of very 
‘ate introduction into the history of clothing; but the 
iuthor of “‘ Clothes and the Man” does not go back 






























Corliss- Coon Collars —2 for 25c. 


will outlast others, no matter what you pay for them, because they are 
Ss always four-ply, and ‘‘wear spots’’ are reinforced or relieved as needed. 
: Mark your collars every time they go to the laundry and 
————_ know by this sure test which collars wear 
SSS longest. 

: ~» ‘Where other collars break in fold- 


~~ re) ‘\ing, the Corliss-Coon maker cuts 































































\\\\ away enough material to let the 
\\ collar fold without straining the 




































































] 
iN \, fine surface linen. ' 
ey \ Turned -in edges are bound } A 
iz t \ with an ‘‘Overcast Stitch’’ to 
J : prevent raveling inside, and in f I 
How Many .' standing styles, the ‘‘Gutter : 
WS ¢ ? Seam*’ puts off the day of j ’ 
= To the La ‘ .. ‘ rough edges that saw the neck. & 
The Newest Summer Collars. ~ A 
Ask your dealer to show you Corliss- i) 
ae Ses : : Coon Collars —or write for ‘*‘ Collar Kinks,"’ : h 
T his shape, originated by us, has broken all our book of new and leading styles. If your i ' 
selling records on new styles. dealer does not willingly send for any style you I" ‘ 
Its success has led to a demand for the same _ like, we will supply you by mail direct from " ; 
rae Site Il: i i aan lia Mn the factory at 2 for 25c. —$1.50 per dozen — t f 
shape in a collar shig itly lower than uting the regular price. 
yy our original style. Write at once for “* Collar Kinks,’’ or send 25c. for two 
‘Vv : ’ : “Yachting”? collars d enjoy their solid comfort, goc g 
“Yachting” follows the same good lines and geyie perfect fr and lone wean) Beit Solid comfort, good 
m has that perfect fit and set attained in our “Out- ; ee 
ing” Collar—a perfection other makers have tried Corliss, Coon & Co. 
for in vain, in attempting to copy our design. Dept. D. Troy, N. Y. 
a a ee SS aos eae ne 
C t t C l d and How to 
O Ofl O S Prevent Them 
Cotton Colds are caused by Cotton Underwear “matting” Linen Mesh is a perfect ab- 
against the skin so that the pores are choked and stop work. sorbent. But because its threads 
The pores, you know, are our heat regulators. They keep the stand apart as woven the air cir- 
temperature of the body even and never let it vary more thana_ culates through it freely—drying 
degree summer or winter. That is if they are allowed to it quickly and cooling the body 
work. When they stop work you are likely to “catch cold.” naturally as it is intended per- 
Ninety per cent of all colds are Cotton Colds or Woolen Colds _ spiration should do. 
—your Doctor will tell you this is true. He will also tell you that Kneipp Linen Mesh Under- i 
you really ought to wear Linen next the skin. And that’s about wear is best because it is “open ‘ 
the pleasantest prescription the Doctor ever suggested. : weave” next the skin, giving the : 
For nothing cancomparewith pores perfect freedom, 
the firm, dry, clean feeling of And the closer surface-weave 
Linen, Linenisimmaculateinits protects the body against sudden 
cleanliness Nothing “sticks” to changes of temperature. The j 
the firm, glossy flax-fibre from streamers of the seal show a 
which Linen is made. strip of Kneipp Linen Mesh, 
Linen Mesh is flexible but see both 








folded so you can 
sides. But you may have sam- 
ples for the asking. 

Kneipp Linen is nothing duz 
Linen,—the ov/y unmixed linen 
underwear. 


Linen Mesh 


does not hug the form nor “pack” 
and “mat;” nor does it get per- 
spiration soaked and make you 
feel “sticky” and uncomfortable, 
by encasing you in clammy 


dampness. 
: The manufacturer’s strong wear-guarantee stands behind every 
Kneipp garment. If it does not wear satisfactorily your dealer will replace 
it on his judgment without consulting us —or we will 


if you deal direct with us. Our sweeping wear- 
guarantee protects both our dealers and the wearer. 








Wear-Guarantee 





Sent For Free Inspection 


The best dealers everywhere sell Kneipp Linen Mesh Underwear for 
Men, Women and Children. On request we will send samples of the different 
weights and meshes and give you the names of our dealers in your town. If we 
have no dealer near you we will send Kneipp Underwear direct to you for free inspec- 
tion. Write today for free Linen Book. It tells the simple proved truth about Linen 
for Comfort and Health. 


C. COMMICHAU @ CO.,Ltd., 93 Franklin Street, New York City. 


DON’T SUFFER IN HOT WEATHER 
from tight-fitting underwear. 
WEAR LOOSE FITTING 















Trade Mark. Re ‘atent Office. 
dershirts and Knee Length Drawers 
(Made of light, durable nainsook.) 


AND BE COOL AND COMFORTABLE 


Accept no imitation. If your retailer cannot supply you with B.V. D. under- 
wear (identified by B.V.D. Red Woven Label), mail us chest and waist measure- 
ments with $1.00 and we will send you an undershirt (No. 76N) and a pair of 
drawers (No. 15K). All charges prepaid. Free descriptive Book‘‘A”’ for the asking. 


ERLANGER BROBS., 70-72 Franklin St., New York. 


“Coatless” Suspender 
Under the Overshirt ————— Over the Undershirt 


Put it on like a Vest. Fastens at each hip button of the trousers and 
supports them properly. 

It has a double adjustable feature, and may be tightened or loosened 
in front or back to suit wearer's fancy or comfort. : 

For sale at all good shops. If your dealer can’t supply you, we'll i 
mail a pair, postpaid, on receipt of 50 cents. ' 
BEWARE OF IMITATIONS. The genuine are stamped “ Coatless,” patented July 4th, 1905 


CROWN SUSPENDER COMPANY 


837 Broadway Makers of Crown Make” Suspenders, Belts and Garters New York City 


gistered U.S. 


Coat Cut Un 
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THE “VARSITY” SOFT COLLAR 


(Trade Mark Registered) 





The only comfortable, sensible 
Summer Neck Dress 


for Men 


Sizes 12 to 17%. 
























Made of white mercerized Oxford, 
in regular collar sizes. Soft, Cool, 
Comfortable. Does not soil as 
easily, and lasts longer than a 
starched collar—never gets saw 
edges, won’t shrink, can be worn 
with any style tie. 

The te eyelets hold the collar and 
tie in their proper place 


If your dealer can’t supply you we’ll 
send collar prepaid on receipt of 


25 Cents 


In ordering, state size collar worn. 


FREE A beautiful gold-plated Scarf Pin 
given with orders for six collars. 





Ask for “ Varsity’’ collar and in- 
sist that you get a pin free with 
each half dozen. 


Pins 25c extra if ordered separate. 
JESSE M. WEISSMAN & Co. 
Makers of Neckwear and “ Varsity” Collar 
448 Broadway, New York 








The “Two Minute” Safety Razor 


nce any man, in just two 






hs nutes, that it is not onlya safety 
razor ut has points of merit 
whic} uk 
T he Best Safety Razor 
Try one and it will prove— 
r at the blade ——- page cut No 
and s/ the face as they do on other 
he mean gibi ¥ Blade 
[hat the blades have an edge which Corners 
far outlasts the edge on any other thin to Cut} 
blade. They have the double bevel—like You. 
the barber’s i Ba 2 s the reason. “4 
That the blade holder is as easily Opens 
washed and a... das a dinner plate. Like a 
That there are no parts to rust and Book. 


are 7 ot a lot of parts to take 


Washes 
i put back every time the razor 


Like a 
Dinner 


n be honed and st d. 
“ t pry Plate.”’ 


rp n dull blades for next to 
° g,sO no one need strop or hone 
unless he wants to. Liberal exchange offer on blades. 
Razor Complete, with 24 Sharp a 
In Handsome Leather Case, $5.0: 


Ask your dealer. If he can’t or won’t supply you, write us. 
Get our Free Booklet anyway. 


United States Safety Razor Co., Shop Office No. 28, Adrian, Mich. 
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1I5¢ FoR25¢ 
Giant Squabs. 


We sell Giant Breeding Pigeons and buy all 
you raise. Giant squabs weigh from 12 
to 15 pounds to the dozen. A money- 
making chance for men, women or school- 
boys. Our Free Catalog tells all the secrets 

of this profitable business. Write for it. 

Keystone Giant Pigeon Co. 
324 Centre St., SCRANTON, PA. 


SOUVENIR POSTALS—6 FOR 25c — 


Camera views full size of postal VIEWS OF— 
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vr: he kind that’ > ing |** Kingston, Ulster Co., N. Y.” 
vaageehr ay ‘ a pagubaioragerans eee! Ak Kingston’ Point Park” 
to look at and worth saving.|« Hudson River Points” 
May be a place you want to visit |‘* West Point on Hudson” 
or remember or have others see. . Alban a a kal 
Many different views of each “ec atski ountain Views | 
place. The way to know a place |. Ri illage of ae, a Y Y’ 
oe see it pictured. 13 for 50c. | +s “ “ Sea in —- 

e pa 7 7 stage 


and other Catskill Mt. Viinages. 
Tr H E OSTRANDER CO., KINGSTON, N. Y. 


TAUGHT BY MAIL. Lessons prepared under 
the direction of Howard N. Ogden, Ph.D., LL.D., 
President of Lilinois College of Law (J ‘argest law 
school in Chicago). University methods. Credit 
given by resident school for work done by maii. 
Books required for the first year loaned free. 


Special courses given by correspondence in 
Academic Preparatory work, English, Latin and German. 


UNIVERSITY EXTENSION LAW SGHOOL, 
303 E. Erie Street, Ghicago 


Be Your Own Boss! 


MANY MAKE $2,000.00 A YEAR. 
You have the same chance. Start a Mail Order Business at home. 














e tell you how. Money coming in daily normous profits, 
pth furnished. Write at once for our “ Starter” and Free 
iculars. EK. 8. Mrueger Co., 155 Washington St., Chicago 





even thus far, though he tells the sad story of ‘‘ Fash- 
ion’s” earliest E nglish prerunners. 

In January, 1777, was commenced “The Magazine 
& la Mode, or Fashionable Miscellany.’’ “At a time 
when so many magazines are extant,” said the editorial 
note, with a lamentable want of foresight, ‘‘it may be 
expected that something should be alleged in support 
of the utility of the present plan.” But most likely 
every age has felt that it had too many newspapers, 
even before the ‘Daily Mail” was invented. ‘The 
Magazine a la Mode” languished and died within a 
year. It contained chiefly ‘‘ poetry” and observations 
on the Russian Empire, in which respect ‘‘ Fashion,” a 
few months ago, followed this early example. In 
point of fact, “Fashion,” though this author does not 
say so, is the first example of a permanently successful 
periodical wholly devoted to male attire, except tailors’ 
technical journals. In June, 1786, appeared the first 
number of “The Fashionable Magazine; or, Ladies’ 
and Gentlemen’s Monthly Record of New Fashions: 
Being a Cocmpiate Universal Repository of Taste and 
Elegance for Both Sexes.” 

In his preface the editor said, “‘The dominion of 
fashion has been so universally established in this 
country that a magazine issuing its decrees must be 
allowed to appear with singular propriety.” This plea 
is a little ambiguous, but he went on to explain with a 
good deal of ambition that ‘literature of every species, 
excellent in its kind, and collaterally connected with 
the leading principles of the work, will be cultivated 
with assiduity under the auspices of the editor, and ex- 
hibited to the public in such a style of superior accuracy 
and perfection as can not fail to command esteem, 
while it promotes amusement. We have ventured,’ 
he pursues, “to usher our labors into the world with 
an elegance, and consequently an expense which noth- 
ing but the most unbounded encouragement can repay, 
assured that if our abilities are found equal to our 
endeavors a generous and discerning public will im- 
mediately recognize our deserts and reward us with a 
liberal hand.” This is the English of a babvo; and 
the generous and discerning public did not reward the 
hopeful editor with a sufficiently liberal hand to keep 
the magazine alive for six months. 


The Long Thoughts of Youth 
By James W. Foley 
ee )fauual” 
“Yes, dear.” 

“Mamma, why did my hair have to be red?” 

“Why, I don’t know, darling. It just happened so, 
I guess.” 

“Did you pick out the color, mama?”’ 

“No, dear. It just happened to grow that way.” 

“Well, did papa pick it out?”’ 

“No, it just chanced to grow that color, dear. I 

ess God made it so.” 

“Oh, God picked it out for me, did He?” 

“T don’t know that He just exactly picked it out, 
dear, that is, I don’t know that He—well, you know, 
He did n’t exactly say your hair would have to be red, 
but He rules everything, you know, even the birds and 
the little fishes.” 

“Well, He did n’t give any of the birds or little fishes 
red hair, did He?” 

“No, but then, that ’s different, you know.” 

“T don’t see why it’s different, mama. Did n’t He 
know I did n't want red hair?” 

“Why I don’t know, child. He 
think about it.” 

“Well, He knows everything, doesn’t He? He 
would n’t have to think about ii to know it. Why 
could n’t He just as well give me a color I like? He’s 
got plenty of brown hair, has n't He?” 

“T suppose so, dear. But then, we must take what 
God gives us and try to be satistied.”’ 

“But why did He give it to me when I didn’t like 
it? I never did anything to Him, did I?” 

“No, child. But that’s His will, you know. We 
must n’t ask why.” 

“But don’t you think it’s sort of mean for God to 
give me red hair just because He wanted to? He had 
plenty of brown hair. Why didn’t Hie give me brown 
hair ?” 

“Hush, child. God loves you. You must n’t talk so.” 

“Well, mama, if you loved anybody, would yeu go 
and give them red hair to wear around all their life ?”’ 

“No, I don’t know that I would.” 

“Well, don’t you think God loves me as much as 
you do?” 

“Ves, much more. 

“Well, then, why did He give me red hair?” 

“T don’t know, child. We must n’t try to inquire 
into His purposes.” 

“Do you s ’pose, 
heaven ?” 

“No, dear; we’ll all have new bodies there.” 

“Well, we’ll have hair, won’t we ?”’ 

“TI guess so, dear.” 

“Why isn’t it likely to be red hair, then ?” 

“Why, it will all be different there, child. We’ll 
all have golden hair there.” 

“Well,” (with a deep sigh,) “it will be a big relief to 
be able to go out on the street without hearing some- 
‘Here comes that brick-top Perkins kid 


probably didn’t 


” 


mama, there’s any red hair in 
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The Grilling Days 


of mid-summer are stripped of 
half their terrors by a 


“B.GK.” Straw Hat 


The lightest, coolest and 
"classiest" straw hat 


fashioned. P 
Bw ‘ ASK : 
§ YOUR HATTER 
FOR 


* The Straw Without 
a Flaw” 
Fashion booklet A, portray- 
ing the straws of ‘06, free for 
a post-card. 
BLUM & KOCH /{ / 
84-90 Fifth Av. . {AL 
" ‘ad York 





SHORTHAND | 
IN 30 DAYS 


We absolutel guarantee to teach shorthand complete in only 
thirty days. You can learn in spare time in your own home, 
no matter where you live. No need to spend months as with 
old systems. Koyd’s Syllabie System is easy to learn—easy 
to write—easy toread. Simple. Practical. “Speedy. Sure. 


No ruled lines—no positions—no shading, as in other systems. 
No long list of word signs toconfuse. Only nine characters to 
learn and you have the entire English (or any other) language 


at your absolute command. The best system for stenogra- 
phers, private secretaries, newspaper reporters. Lawyers, 
ministers, teachers. physicians, literary folk and business folk 
and business men may now learn shorthand for their own use. 
Does not take continual daily practice as with other systems. 
Our graduates hold high- ce positions everywhere. Send 
to-day for booklets, testimonials, guarantee offer, etc. 


CHICAGO CORRESPONDENCE SCHOOLS 
931-40 Chicago Opera House Block, Chicago, III. 


HON. WM. L. CARPENTER, Prest. WILLIAM H. WETHERBEE, Treas. 
Three 
Years 


Course 
Leading to 








Exceptional opportunities for actual experience. Employment 








Bureau helps self-supporting students. If you are interested 
Law, write today for our Illustrated Catalogue mailed FREE. 
MALCOLM MeGRKEGOR, Secretary, 61 Home Bank Bldg,, DETROIT, MICH. 
The original school. Instruction by mail adapted 
toevery one. Kecognized by courtsand educators. 
Experienced Soe competent instructors. Takes 
spare time only. hree courses—Preparatory, 
Business, College. Prepares 
for practice. Will better your 
condition and prospects in 
business. Students . grad- 
uates everywhere. Full 
ticulars sidapectatotter i. 
eum School 
of Law, 
498 Majestic Bidg, Detroit, Mich. 
{ P itl 
* were made to Civil Service place® 
39,427 Appointments during the past year, Excellent 
opportunities for young poe. Each year we instruct by mail hun 
dreds of persons who pass these examinations and receive appoint 
ments to life positions at $840 to $1200a year. If you desire a positio’ 
of this kind, write for our Civil Service Announcement, containin; 
dates, plac es for holding examinations, and questions recently use: 
by the Civil Service Commission. 
COLUMBIAN MBIAN CORRESPONDENCE ( COLLEGE, Washington, D. € 
Everybody Wants Insurance ! 

We teach you by Correspondence the General Insurance Busines* 
and are confident that we can prove to your satisfaction that yo 
can make enough money by Insurance, while taking our course, t 
pay for your tuition. We also teach you how to establish, withou 
capital, an independent business and become your own boss. Others 
have done it. So can you. All it requires is ambition and a thoroug! 


knowledge of the business. Write to-day for our booklet, maile 
free, which gives full particulars. 


New York Correspondence School of Insurance 
194-6 BROADWAY, NEW York, N.Y. 








64 PAGE BOOK FREE 


This book contains 100 cuts of Mechanical Movements and Telis al’ 
about PATENTS. What to Invent for Profitand How to Sell a Patent 
O'Meara & Brock, Pat. Attys., 918 F St., Washington. D.C. 
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“The Honor 
of the Corps’ 


By CHARLES CHAMPLIN COOPER 
Illustrated by L. W. Lee 


“His thoughts flashed back to the old days at West Point” 





‘THE office in which he was standing was large and 
well appointed, not with the extravagant luxury 
that characterizes some of the large mercantile insti- 
tutions, but with the rich substantial simplicity that 
arks the government office. In his official capacity 
sa captain in a corps of engineers, he had recently 
wen assigned to duty in one of the large stations of 
iver improvement. . 
Bending over a long table near his desk, he intently 
canned the blueprint which lay before him. His ner- 
vous fingers traced the lines of a great breakwater that 
hut out the fierce sea from the peaceful harbor. Meas- 
iring the length of the breakwater with his scale, he 
ompared ihe result with a penciled memorandum on 
the table. 
““My God,’’ he murmured, “‘ nothing can be done! 
It means ruin or dishonor.’’ 
With nervous step he began to pace the floor, now 
and again halting to bathe his haggard face. The 
id water seemed to refresh his eyes, wearied from 
is all-night vigil, and once more he seated himself at 
the desk. With an effort, he checked the twitching of 
is lips and the trembling of his hands, and nerved 
imself for the battle before him. 
Taking a letter from his pocket, he gazed at it with 
ubled eyes. Since he had received it, the afternoon 
fore, he had read and re-read it, until each hasty 
ot and hurried scrawl] seemed burned into his brain. 
Che letter was short and without any signature, but 
ie young man knew it was from his sister’s husband, 
brother officer, major in his own corps. He had just 
lieved this officer of the harbor work in his charge, 
ind the touch of his sister’s arms was still about his 
eck, as she had bidden him good-by and had told 
im never to forget that her husband and he were all 
he had in the world. 


“What you write,’’ the letter stated, ‘* concerning a 
iscrepancy in the amount of work actually done on 
i¢ breakwater and the amount stated in the vouchers 
paid to the contractors is all true. My God, Ned, 


| wish it were otherwise. I have gone wrong, first a 
ttle, then deeper and deeper, in an effort to retrieve 
hat I had lost. This went on until you came to 


lieve me of the work. I can do nothing now. The 
mount is too large for me to make up in any way. 
ou can cover it up, if you will, and I beg you, Ned, 
» it, save me, and I'll live straight the rest of my 
fe. Wait until the winter storms have swept over the 
rks, and then report the loss as due to the ravages 
the sea on unfinished work. Change your assistants 
om one post to another, and you can cover it up. 
or my sake, Ned, I don’t ask it, but I go almost 
ild when I think of Nellie. For God’s sake, Ned, 
rotect her. She is your sister, and it will kill her. 
Ou know a little child is expected in the month. My 
rong can not be righted, and nothing can be gained by 
aking an innocent woman carry this burden. I ask 
uch, but it is all for her.” 

Yes, she was his sister, his young sister, for whom he 
id worked and sacrificed ever since they had been 
hildren together. They had been alone in the world, 


and she, a frail girl, had clung to him and lavished | 











and wear it all Summer long. 





You will then experience the 
perfect shoe satisfaction afforded by a 















pair of American Gentleman oxfords at 
$3.50 and $4.00 


For an every-day shoe this oxford is a 





rare combination of summer comfort 
and exclusive style. Our designers have 
never turned out a more artistic last 
than the “St. Regis,’ while the dull, 
No. 1043 gun-metal calf and perforated cap toe 
Gun-metal 
calf, 


welted 


give the shoe an air of distinction. 
Your dealer can easily procure 
this style if he cannot show it to- 
day. Ask him. 
**SHOELIGHT ”’ will help you 


to select the best of footwear. Handsomely 
illustrated and FREE to any address. 


single sole, 
military heel, 
Blucher Oxford, 
“St. Regis” last. 
This style $4.00 


HAMILTON, BROWN SHOE CO. 


MAKERS OF THE 





TRADE 


Aupiteo Sates 
1905 
$ 9,522,835,04 


ST. Louis. 
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| Pao THE, COLORS 
| and Freshness of Dainty and 
Delicate Summer Garments by 
regular use of 


menlaiets 


HINK OF THE DAMAGE 

Bar Soap and Washboard do in 
a single washe=then remember that 
PEARLINE cleanses through 
SOAKING and Perfect RINSING 
—WITHOUT RUBBING. 


Pearline saves 














The Central Way 


between the commercial centers of the east 


and west is by the New York Central Lines. 








\ water level from Every comfort and 
the Atlantic to the 


West. 


luxury—Library, 
Stenographer, 
Telephone, 
Barber, 
Maid, 


\ perfect 
roadbed. 


and 
An Manicure 
unequaled Service. 


to Uni- 
Chicago, formed 
Cincinnati atten- 


and dants assist 


Louis. passengers. 


THIS IS THE STYLE OF LOCOMOTIVE THAT HAULS THE GREAT 
THROUGH TRAINS OF THE NEW YORK CENTRAL LINES 


From CHICAGO the "5 Central Way” is over the LAKE SHORE & 
MICHIGAN SOUTHERN and the MICHIGAN CENTRAL Railroads. 


From ST. LOUIS, INDIANAPOLIS AND CINCINNATI it is over 
BIG FOUR ROUTE. 


From PITTSBURGH it is over the PITTSBURGH & LAKE ERIE. 


For a copy of Four-Track Series we | “America’s Summer Resorts 


send a two-cent stamp to 
George H. Daniels, Manager, General 


dvertising Department, Grand Central Station, New York. 
Cc. F. DALY W. J. LYNCH 
Passenger Traffic Manager Passenger Traffic Manager 
New York Chicago 

















A bottle of the famous Natural piehioneen Water, HUNYADI JANOS, always in the house, is 
the very best safeguard against biliousness, sick headache, nervousness and the many disorders 
arising from imperfect or overworked digestion. One dose brings a quick and natural relief. 



















Mullins Pressed Steel Boats Can’t Sink 


( Easier to Row—Absolutely Safe 


Made of a steel, with air chambers in each end like a life boat, 
eak—crack—dry out or sink—lasta lifetime. Every 

boat guaranteed, The ideal boat for families—summer 
resorts—parks—boat liveries, etc. Strong—safe— 
¥ speedy. Write to-day for our large catalog of row 
boats, motor boats, hunting fishing boats. 


ne pair < ars ; $80.00 TheW H. Mullins Co., 105 Franklin St., Salem, 0. 























at your home. Fora limited time we will give free, for advertising pur- 
poses, 96 music lessons for beginners or advanced pupils on either 
Piano, Organ, Banjo, Guitar, Cornet, Violin or Mandolin, (your 
expense will only be the cost of postage and the music you use, which ia | 


small e teach by mail only and guarantee success. Established seven years. Hundreds write: “* Wish I had heard of your school before. a 
Write to day 


for booklet, testimonials and free tuition blank. Address: U. S. SCHOOL OF MUSIC, Box 4D, 19 Union Sq., N.Y- 
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upon him all the affection that her loneliness had called 
forth. 

Crushing the paper in his hand, he thrust it back 
into his pocket, and sat with drawn face and tense 
muscles. 

He was called from his thoughts by the appearance 
of the office messenger, who ushered in a tall, gray- 


| haired gentleman, in civilian dress, but with all the 


marks that betoken the army officer. His step was 
firm and elastic, and his shoulders square. 

He greeted the younger man cordially. 

“Captain, I am Colonel Summers, your division 
engineer, and have come down to see you settled in 
your new work.” 

The young man arose and took the proffered hand 

““Tam glad to see you, Colonel Summers. I did not 
know that you were in this part of the country.” 

“No,” replied the older man as he seated himself, 
“T did not expect to be here until a month later, but 
the chief, in a personal note, expressed a desire that I 
run down to assist and advise you in your work here 
You were fortunate to obtain so important an assign- 
ment. Your other work has met with approval, and 
I have known for some time that you were slated for ; 
good post.” 

After a cordial personal con versation, large blueprint 
and drawings were unrolled, and the two officers en- 
tered upon a detailed discussion of the projects an: 
plans for the works. 

It was at the end of this discussion that the olde 
man, who for some time had keen intently watchin; 
the face of the other, said, ‘‘ Captain, pardon me, bu 
are you well? Are you putting in tco much time on thi 
kind of work? Remember that, if you overdo, the goy- 
ernment will lose as much as if you shirk. ‘Take i 
easier and go slower. No man can master all the detail 
of the work in a large district, and you should lean 
which portion to work out yourself and which to leav: 
to your assistants. You are not looking well, and ! 
advise you to try an inspection trip for a week.’’ 

The young man flushed. “ Colonel Summers,’’ wa 
his response, “has it not frequently occurred to yor 
that all the anxiety and trouble we have in disbursins 
these large appropriations is without recompense.’’ 

“That may be true, in a measure,’’ was the answer 
“Even in the field, the engineers do not receive thei: 
just meed of reward. In the Civil War I knew of a casi 
in point. It was necessary to construct intrenchment 
between the fighting lines. It was possible to throw up 
the earthworks at night, but the task of laying then 
out must be done in the day. Lieutenant Sharp wa 
detailed for the work, and he coolly took his transit 
and went to work. It was fine to see him. It aa 
brave men to attack an army behind intrenchments; i 
takes more vailant men to await silently an atta k 
upon their own position; but it takes a hero to stand 
between two fighting armies, and, without thought of 
the one or the other, stake off lines of entrenchment 
Lieutenant Sharp died a major, and, out of his class in 
West Point, four died colonels, and two, generals in 
the regular line. Ina way, we do not get the recogni 
tion from the public that may seem due, and yet th 
men who really count understand and appreciate our 
work.” 

“Still,” insisted the younger man, “even in th 
time of peace, the corps is not appreciated. From ar 
engineering point of view, the task of these great work 
of improvement is a definite one, and the problems are 
amenable to labor and thought. The financial and 
executive side, however, is another matter. What com 
pensates for the anxiety that comes in the disburse- 
ment of large sums of government money, the trouble 
with influential contractors, who have access to the 
powers at headquarters, and the constant and often 
unscrupulous antagonism of the mighty corporations 
railroads, and bridge companies, whose interests are 
often inimical to river and harbor improvement? Col 
onel Summers, I believe I am becoming discouraged.’ 

Colonel Summers had been carefully watching the 
face of the captain. One does not reach the rank 0! 
division engineer without learning to read his fellow 
man. He knew that the man was ill from overwork 
or that there was some definite trouble in his work 

“Captain,” his voice was low and even, “ what y: 
say is true, but there is another side. There is the cor 
scious knowledge of work well done, there is the prid 
of disbursing without bond great appropriations of t! 

nation’s money, and then, too,” and the old man sto 
erect, and his voice grew a trifle stern, ‘there is, si 
the honor of the corps.” 

Ah! The honor of the corps ! 

He had forgotten that. In an instant his thought 
flashed back to the old days at West Point. His fa: 
blazed red and then grew white. Slowly, but firm); 
he pushed back his chair and arose. His_he« 
clicked as he brought them together in the old mi! 
tary position, and his hand went to his forehead i 
the old salute. 

“Colonel Summers,” he said in a strained and har 
tone, ‘‘I have the honor, sir, to report that, by son 
collusion between the contractors on the South Ba 
breakwater and my predecessor, the government ha 
been systematically robbed.” 





| 
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The “loose change” which many young men throw 


| of a fortune and independence. 





away carelessly, or worse, would often form the basis 
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The Editor’s Chat 
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Mental Activity and Longevity 

{ 

NOTHING else reacts so favorably upon the various { 
functions of the body as strong and vigorous ; 
ental exercise. Nothing else will take the place of 4 
lear, forcible thinking. It is a perpetual tonic. The \ 


oment there is chaos in the mental kingdom there is 
iarchy in the physical kingdom. 

It is well known that great thinkers are longer-lived, 
a rule, than indifferent thinkers. 

A celebrated English physician says that to attain a 
ig life the brain must always be active when not 
leep, and he lays great stress upon the necessity of 
erybody having a hobby outside of the vocation 
lich gives him a living, a hobby in which he will take : 
light, and which will exercise pleasantly, agreeably, ‘ 

d not in a hard, strenuous way, his mental faculties. | 

tivity means life; inaction, death. 

Nothing will destroy itself quicker than an idle brain. A PO RCH CONCER I W I | H | HE 
there is anybody in this world to be pitied, it is the 

e who thinks he has nothing to do, no motive to 

pel him out of himself, no ambition which will 

rcise his brain, or his ingenuity, and call out his KDISON PHONOGRAPH 


yuurcefulness, or exercise his energies. 





Yressing Fresh Wounds with Mustard 


;REAT many people insist on sprinkling mustard on 


your fresh wounds of grief, or disappointment, evenings? One of the many good points of the Edison Phonograph 


, or failure, by reminding you of them, probing ee: so . : : ¢ ? 
n, and suggesting remedies, when if they wouldonly 1S its portability. Unlike any other automatic musical entertainer, it can be 


you alone, and just be cheerful and sympathetic, i ¥ 

: would give you real help. _ moved to the porch, or taken with you on your summer vacation. 
hese Job’s comforters ask all sorts of questions 
it the son, daughter, or husband, or other relative 
died, what their symptoms were at the last, whether 
jot they were conscious and realized that their end band : d deville i 
near, what they said, how they appeared, and YOur own band concert or summer comic opera, grand opera, or vaudeville in 
ther or not they suffered much pain at the last. } . ° ° : 

atari: i eg scaae cadena they | the coolness of the summer night, without leaving your home. 


HAT can be more delightful than fine music outdoors on sumer 


Its music sounds even better outdoors than in the house. You can have 


in lict. Many of them are trying to satisfy their own ae : . . 
ci iosity, though largely without knowing it. They When it is too warm to play the piano or other indoor instruments, the 
ar anxious to learn every little detail, and do not 5 


ize that every time the subject is mentioned the | Phonograph is always available, and a child can operate it. 


d of the sufferer is filled with recollections of his 
sof. This kind of sympathy is like putting kerosene kT : — : 
Fa hae aa as ec por: Maa I en lo appreciate the superiority of the Edison Phonograph of to-day over 

he kindest thing we can do for people in great grief 7 : : 
i 1t to refer to its cause, but to try and keep the mind the old phonographs, and over other talking machines, hear 
vay from it, to cheer them, and, through kindness and | ; ’ 
love, call them away from their sorrow. The great it at the dealer S, free of charge. 

ct should be to replace the shadows of grief with 


the bright sunshine of hope. Write for booklet “Home Entertainments With the 


o a 


A College Education at Home Edison Phonograph,” and name of nearest dealer. 













' I VISH it were possible to show boys and girls who | 
ng to get on in the world, but who feel that they 
are crippled by the lack of an education, that it is not 
such a difficult thing to get at home a good substitute 
for a regular course at school or even a college course. | New York: 31 Union Square Chicago: 304 Wabash Avenue 
he trouble with most young people is that they look 
upon a college education as something very formidable. 
They regard it in the same way as most people look 
upon a fortune,—that it is useless for them to try to get ° 
- I that they have nothing but a few dimes or a Fight Hours of Comfort 
= dollars, and it would be useless for them to try to build 
"up a fortune on such little beginnings. They do not 
S¢ to realize that the first hundred dollars saved may 
n more to them than thousands of dollars after they 


National Phonograph Co., 14 Lakeside Ave., Orange, N. J. 








on an Ostermoor makes you ready for the day’s 
work when the clock strikes seven. There is all 
the difference in the world between the refreshing 7 
sleep which healthful comfort brings and the rest- 


get a good start and are well established, for the first less semi-unconsciousness that comes from sleeping 

* dol'urs saved are like the seed which the farmer sows, on a saggy, lumpy, bumpy hair mattress. The 

k whi: h is a thousand times as valuable to him as the Ostermoor Mattress consists of elastic lavers of soft, pure Ostermoor sheets. 

t same amount of corn left in the crib, because it may They are laid by an Ostermoor hand within the Ostermoor tick—that is, they are 
multiply itself ten thousand times. : built, not stuffed like the unsanitary, germ-breeding hairy mattress. The 


boys and girls could only realize that a college 


: course is simply made of single hours of study and of $ 
- ng and thinking, it would not seem so formidable. S ermoo r a re a S a 
} 


y hour of highly concentrated study at home may 


\ nost as good as the same hour so spent in a college. will never lose its shape, never sag, and never lose its “Spring.” An occasional sun bath is all it needs to keep 
er few graduates have gone out into the world as well it sweet and fresh. ‘The tick can be easily taken aff and washed when desired. 

| equ’ ped mentally as some of our most eminent Amer- 30 Nights’ —e wae. You may omy > = 2 Amegoioe for pO ge and, if at the ony ne you 
it iran chines . 7 RE GS sie . . are not thorough/y satisfied, have your money back without question. e have an interesting and beautifully illus- 
a . tatesmen w ho never saw as many books during trated volume of 142 pages, treating of s/eef,ywhat it does for the human body, what tends to promote it, how insomnia 
: all ie years of their boyhood as the average boy now can be cured, the history of beds, Ostermoor styles and sizes, Ostermoor boat cushions, lite preservers. SO please 


ee in a day. 


“ ur boys and girls could only realize that their Write for Our Free Book, “The Test of Time’”’ 


moments spent in study, in systematic reading, 











: in: ncentrated thinking, in self-improvement, and in 

dis jlining the mind are like the farmer’s seed sowing, We Sell By Mail, or Through 2000 Ostermoor Dealers 

tha: all these will add wonderfully to the great life har- Exclusive Ostermoor npn cerepeone— See. is our aim; the highest grade merchant inevery place. The 

ve , Si ale a ney . : . stermoor dealer in your vicinity—be sure to ask xs who he is—will show you 

; hat the ri little aii stments In aN pPLOVving the odds a mattress with the ‘‘Ostermoor’’ name and trade-mark sewn on the end. 

anc nds of time will give untold satisfaction! Mattress shipped, express paid by us, same day check is received, if you 
a | now a number of young men who had almost no of us by mail. SIZES AND PRICES: 

sch sling, who were obliged to go to work at from OSTERMOOR & CO H+ _s on 

twe! ec to fourteen years of age, but who have so im- e 3 tt. 6 in. wide, 11.70 : 

pro’ d their spare time that no one would ever dream 134 Elizabeth Street Sf sin wide, 15:00 { 
v tha: ‘hey were not college educated. I have in mind NEW YORK All 6 feet 3 inches long f 
i On 1 an w yas never even graduate Canadian Agency: The Ideal Beddin, In two parts, Hic. extra j 
si he -oung man who was never even graduated from a nn aos a gz 

high: school, and yet he has been principal of two. He a . ‘ 

















434 


ill you let us send 
you this two-horn 


DUPLEX 


Phonograph on 


trial p 
3 


factory, and get an instrument of 
sweeter tone and greater volume than 
any other phonograph in the world. 
Two 30-inch, brass, silk covered horns 
with 17-inch bells. 
14 inches. 


Double 


Volume 








Sweeter 





Tone 





You can save $70.15 by buying the 
Duplex Phonograph direct from our 


Cabinet 18 inches by 
10 inches high. 












| Duplex Phonograph has 
two vibrating diaphragms to reproduce the sound. 
two horns to amplify and multiply the sound from 







both es of both diaphragms ; 
no tension spring and no swing arm to cause harsh, 
t, mechanical sounds. 
ntly, it produces a sweeter tone and a greater 
pean any other phonograph. It is abso- 
l chanical sounds; and we sell it direct 
yrices—on trial. 
Snisiie Volume of Sound 
t lS Way 
I Vhen you hit a tin pan witha stick, which 
side e tin pan gives forth the noise? 


des, of course. 
llect the waves from only one side 
rating pan, you get only half the noise. 
right lhe same thing holds true of the 
)f a phonograph. 
ry talking machine or phonograph made 
,one-h If of the sound waves were wasted. 
st one-half the sound that the diaphragm 
e rest was lost. 
bvious thing to do was to collect the vibrations and 
und from both sides of the diaphragm. 
Duplex is the first and the onlyphonograph to do this. 
reproducer or sound box of the Duplex has two vi- 
zms and two horns to amplify the sound 
be sth s sides of both diaphragms. 
you get all the music produced—with any other 
née he alf. 
mpare the volume of sound produced by it with the 
f any other—no matter what its price—and hear for 








Purer, Sweeter Tone 


B I that is only the start. 

> The Dupl lex not only produces more music—a greater 
ume--but the tone is clearer, sweeter, purer and 

early like the original than is produced by any other 


nical means ever dreamed of. 


Write to-day for catalogue 


1251 Street 


Linc ie Neb. 








IN THE 


“ dignified profession 

money without capital, 
greatest in the history of realestate. 
field. 


Large 





Writers—Artists 
be You Have Difficulty in Selling Your Work? 


e sell stories, poems, jokes, illustrations, photos, designs, etc., on 
charge for instruction or criticism and prompt 
t for salable work. 
niy agency that buys as well as sells work. Send four 
ts, mentioning in what line you are interested and we will mail 
our t klet, “Cash Reiurns.” It tells how we can effect quick sales 
better prices for you. 
Burell Syndicate, 775 Gramercy Bldg., N. Y. City 


100% STOCK FREE 


gold bonds guaranteed by N. Y. City bonds. Safer 
Soo money in bank. Ideal investment. Business estab- 
lished S years and growing rapidly; permanent success. Easy 
payments if desired. Prospectus free. Agents want 


0. & W. VA. TEL. CO., 764 Spitzer, TOLEDO, OHIO 
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pay' eI 


s the 


and 
rhe 








bunions, warts, callouses removed root and all, 
never to grow again. Quickly, gg mercen Sg 
25c. Merritt Chem. Co.,25 EK. Court St.,Sprin ass. 


‘A New Principle in Phonographs 


The Duplex Phonograph Co. 


The phenomenal growth of the Real Estate Business offers exceptional opportunities to 
ambitious men who are anxious to secure a good yearly income. 
course of Correspondence Instruction thoroughly teaches you every phase of this lucrative and 
without interfering with your 
and to establish a 


Others have succeeded, and you can if you wi//, Our subscribers write :— 
‘‘ The best investment I ever made.’”’—— 
Write to-day for our free booklet **M” and testimonials. 


United States Real Estate Correspondence Institute, 200 Broadway, New York, N.Y. 






































By using two diaphragms in the Duplex we are able to 
dispense entirely with all springs in the reproducer. 

The tension spring used in the old style reproduc ers to 
jerk the diaphragm back into position each time it vibrates, 
by its jerking pull roughens the fine wave groove in the rec- 
ord, and that causes the squeaking, squaking, harsh, metal- 
lic sound that sets your teeth on edge when you hear the 
old style phonograph. 

In the Duplex the wave grooves of the record re- 
main perfectly smooth--there is nothing to roughen 
them— and the result is an exact reproduction of 

the original sound. And the Duplex is the only 
phonograph or “talking machine’’ of any kind 
that does this. 

A greater volume-—-a sweeter tone—an ex- 

act reproduction of the original—and that’s 
what you want in a phonograph. 


Sold Direct from the Factory 


WwW ask the privilege of proving to you that the Duplex 
givesa double. volume of music, of purer, sweeter 
tone, than any other phonograph ever mi ade. 

We want to prove it at ourexpense. We ask you to let 
us send you one at our expense-—-under an arrangement 
mutually satisfactory--for use in your home one wee 

Invite your neighbors and musical friends to hear it, and 
if they and you do not pronounce it one hundred per cent 
better—in volume and in tone—than the best phonograph of 
the old style, return it at once at our expense, That's a fair 
offer, but it isn’t all. 









We save you in the price exactly $70.15—because we save 
you all the jobbers,’ middlemen’s and dealers’ profits. We 
sell it to you at actual factory price. 
Sold through dealers the Duplex 
would cost you at least $100—and it 
would bea bargain at that. Bought di- 
rect from our factory it costs you onl y 
Besides, you get a seven days’ trial in your own home 
and are under no obligation to keep the Duplex if you are 
not satisfied with it. You run no risk, for you know this 
advertisement could not appear in this magazine if we did 
not carry out every promise we make. 
and full particulars of our FREE trial offer. You 
will be interested and convinced. Please address 


1251 Powers Bldg. 
Chicago, Ill. 





REAL ESTATE BUSINESS 


A few months’ study of our 


resent employment; shows you how to make 
rofitable Ceanese of your own. This year will be the 
ortunes have been made, and are still to be made, in this 


-¢ Worth ten times its cost.” 


The Best Families 


have always had engraved silver name and number door plates 
on their homes. Until now these beautiful door plates have cost 
$5.00 to $10.00, but we can now make to your order richer and 
better engraved door plates for $1.50, your name engraved in 
any style. Write for photo-reproductions (actual size) show- 
ing styles of plates and engravings, and learn how to get your 
own plate free of cost to you. 

Exclusive territory to capable agents. 


NEW METHOD COMPANY, 5713 Prairie Avenue, Chicago 
AUTHORS, ATTENTION! 


s Fortunes are made annually. We 
rite a ong write music to your words.Arrange, 
VINCENNES MUSIC CO., Dept. A, 5647 Prairie Ave., Chicago, Ill, 
for cash. Gold sapeciaths lly. Enclose 


secure publication, copyright, etc. 
WAN T ED stamp for reply. 24-page list 15 cents. 
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has been offered professors’ chairs in some of our uni- 
versities. But spare time and half holidays have meant 
something to this man. He has squeezed from them 
their possibilities. When a boy, it did not make any 
difference to him who else was throwing away his time, 
he would not, for he could see untold wealth in it. The 
result is that he is consulted by college presidents and 
professors and by other eminent men, because of his 
expert knowledge on a great many questions. He di 
not go tocollege, but he has been a student in the great 
university of life. 

I wish it were possible to show boys and girls who 
see no way to go to college the splendid education tha: 
there is in good reading, what a splendid educatio 
is possible from reading history alone, and they cou! 
certainly get this part of a college course at home wit! 
out a teacher. 

English literature is another important part of a c 
lege course; and there is no boy or girl so poor that | 
can not get this at home. The same is true of logic a: 
rhetoric, of natural history, of physics, and so \y 
might go through the curriculum of a liberal educatio 
and we would be surprised to see how easy the whi 
thing is, looking at it, not from the standpoint of fe 
full years in college, and perhaps three more in pre 
aration, but by looking at the single hours and the s« 
arate subjects. They are not at all formidable. 

The habit of self-improvement, of studying by o1 
self, is of untold advantage, for, when once acquired 
is usually kept up through life and does not stop at t 
end of the college course, while colleg ‘ge graduates 
too apt to depend upon diplomas as evidences of “t 
ished” educations, and often do not think it necess 
to keep up reading and study. 

With all the splendid opportunities for outside stu 
which this country affords, it is sad to see young peo 
grow up in ignorance, murdering the English langua 
ignorant of their own country’s history and geograp 
ignorant of the principles of science, and know 
almost nothing of the literature of their own langua 
Why not avail yourself of the chance to use the 1 
told wealth locked up in your long winter evenings a 
odd moments, which most people throw away? 


a 


The Wealth You Carry with You 


]® you have made the proper self-investment in 

improvement, in self-culture, self-education, and 
self-help, no matter how much money you may ¢ 
your greatest wealth will be in yourself; the wealth you 
carry with you, which does not inhere in your own 
character or personality, is not real riches. 

If people can not see your wealth the first time they 
meet you, without any previous knowledge of you, with- 
out any inventory of the material things you possess 
then you are not really rich. 

The wealth that you must leave at home or in your 
safety vault, or in your houses and lands, is not real 
riches. 

What would you think of a diver who would volunta- 
rily ruin his health in trying to get a pearl, and who 
would throw away the larger in trying to get some- 
thing of infinitely less value ? 

The trouble with us is, we place the emphasis on the 
wrong thing. The man ought to be of infinitely greater 
value than the mere inanimate material things for which 
he strives. 

If we were to be transported to another world, and 
should find the inhabitants all intoxicated with a mania 
for some material object, if we should find men throw- 
ing away their health and trading their characters for 
this material, we should think it unaccountably foolish. 


, 


The Boy and the Sunday School 


At @ meeting of Sunday school superintendents, in 
Brooklyn, N. Y., Mr. E. H. Robinson said:- 
“The boy in his teens is not in the Sunday sch hol. 
We deplore it. ‘The boy God has made does not meet 
our plans. Clearly God is driving the boy out of the 
Sunday school. The real truth is that we have not 
made the Sunday school to attract the boy God has 


made. ‘The boy of energy and fire wants an outlet for 
his energy. Now, which is more important, the Soy 
as he is or the schools as they are to-day? The by is 


vastly more important. 


“There is no period more critical than the perio! of 


adolescence. It is the storm and stress period of a !» y's 
life. You can not present a Christianity that is mac: up 
of don’ts to a boy. He wants to know of somethi! he 
can do, not a lot of things he must not do. He must |:.ve 
room to work off the energy God has pumped into | 
Is it strange that a boy, so bubbling over with ar nal 
spirits and surplus energy that he can scarcely si! -till 
long enough to eat his meals, should prefer to be © .! in 
God’s beautiful sunlight, romping in the fields ind 
through the woods, listening to nature’s great orche ‘ra, 
—the singing of the birds, the music of the bal ing 
brook, the soughing of the breezes,—where every: (ng 
is glad and good and beautiful, where every ©! ‘ct 
fascinates and draws the attention? Is it strange 1at 
he is charmed with this marvelous panorama, this | 1 
derful nature picture, this “garden of the’ gods,” nd 
prefers it to the close, stuffy, artificial, unattractive -0- 
day-school rooms ? ' 
How dark and gloomy they are in comparison vith 
‘low 
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unattractive when pitted against the thousand things in 
nature that appeal irresistibly to the normal boy! He is 

: happy in the midst of natural objects because he is a 
part of them. He feels kinship with them all. They 
seem-to speak to him. Everything in nature beckons 
to him, smiles at him. He loves it all because there is a 
kinship between God’s ideas in flower and tree and 
meadow and God’s idea in himself. 

Why should he not be fascinated with it? Why 
should he not love it? Make the Sunday school give 
him something as good, as necessary to his nature, or he 
will continue to desert it. 


. a 
“Backbone!” 

AVEN’T you depended upon clothes, upon appear- 
ances, upon introductions, upon recommendations 
about long enough? Haven’t you leaned about long 
enough on other things? Is n’t it about time for you 
to call a halt, to tear off all masks, to discard every- 
thing you have been leaning on outside of yourself, and 

depend upon your own worth? 
Haven’t you been in doubt about 
enough? Haven’t you had enough 
periences depending upon superficial, artificial outside 
things to drive you home to the real power in yourself? 
Are n’t you tired of leaning and borrowing and depend- 
ing upon this thing and that thing which have failed you? 


yourself long 
unfortunate ex- 





The man who learns to seek powe1 himself, 
who learns to rely upon himself, is never disappointed; 
but he always will be disappointed hen he depends 
upon any outside help. Ihere is one person in the 
world that will never fail you if you depend upon him, 
ind are honest with him; and that is, yourself 

It is the self-reliant man that is in demand everv- 
where. 

- 


The Lark in a Cage 





W HEN Charles Wagner was in New York he told 
how lonely and homesick he was, when a poo 

oy in Paris, until one day he heard the song of . lark 
ina cage. Then he closed his eves and the blue skies 
nd green fields and the dark woods of his native Alsace 
llceame back to him. He thought that if a lark, which 
vas made to soar aloft in the free air of he iven, could 
e happy enough to sing in a cag here it could not 
ise its wings, he ought to be able to find happiness 
ven among strangers in a great lonely « He soon 

arned to read sermons in stones, and lually to 

beautiful in the common, and good in everv- 





ee the 





ithe Where Are the Good — To- sec 


. In the man who can do things 


with force and origina 
y, not simply dream about them 
I In the young man or woman who is always ready 
ul nd able to “carry a message to Garcia.” 7 
In the worker who takes the trouble togo tothe bottom 
f everything, who is thorough in small things as well 
10 s in large. 
ne- In the youth who consecrates himself to one unwaver- 
ng aim. 
the In the man or woman who not only has high ideals, 


cr jut is also willing to make sacrifices to live up to them. 


h In the one who takes the thorns in his occupation with 
s good a grace as the roses. 
d In the employee who does not measure the quality 
la ind quantity of his work by the amount of his salary. 
In the young man or young woman who is willing to 
rs lor oa little occasional extra work without pay and without 
olish. grumbling. 

In the man who no more doubts his success when 
ewing his way through obstacles than when his road 
es smooth before him 

In the one who has conquered fear, and whose faith 

ts, m 1 God and confidence in self never waver. 

In the soul who always minimizes difficulties. 

hool. In the man who never loses sight of his goal no matter 
eet hat difficulties beset him. 
of the In the worker who brings power instead of weakness 
e not » his task. 
d has In the man or woman who is working for a noble, 
let tor nselfish end. 
we Hoy In the one who expects great things of himself, and 
Is ares no pains in the effort to realize his expectations. 
; In the man who puts his faith in hard work and stick- 
ior! ol it-ive-ness rather than in luck. 
5 In the worker who sees opportunities to be accurate, 
adie UP ompt, courteous, kind, generous, true in everything 
ine he does. 
t nave In the man or woman who never gives way to dis- 
uragement, who is always faced toward the sun, who 
au al ts, thinks, and lives in expec tation of success. 
it still In the courageous struggler who puts grit, determi- 
in tion, and will power against his handicap, whatever 
1 id may be. 
he (ra, In every man, woman, and child, not outside of him, 
rb! ing t here or there, or elsewhere, dependent on this cir- 
ng mstance or that, but right x rithin himself, is the pos- 
7 ility of a grand success. 
y la 
rr * & 
nd Wisdom never opens her doors to those who are 


ot willing to pay the price of admission. There 
re no bargains at her counters, no short cuts to 
*r goal. ‘Pay the price or leave the goods,” is 
‘er motto. 


| 





Williams 


NE of the first things a man 





should ask himself 
shaving soap is, what will be its 
effect on my face? Will it leave it 
in a soft and healthful condition or 
sore and irritated? ‘The 
quality of Williams’ Shaving Soap 
is that it always has a soothing, re- 
freshing and antiseptic effect on the 
skin and keeps the face in the pink 


about 


unique 


of condition. 

Rub the end of Williams’ Shaving Stick gently 
over the face. The wet brush then quickly 
works up an abundant lather. This lather is 
left on the face while the razor is being stropped. 
It thus softens the beard and puts it in the 
right shape for the razor. There is no after- 
smart with Williams’ Shaving Soaps as there 
is with most others. 





Williams’ 
everywhere. 

Shaving 
trial size. 


LONDON 
Ask your wife 


Stick or a cake of Luxury 
(Enough for 50 shaves. ) 


THE J. 


just as pure, creamy and refreshing as Williams’ Shaving Soap, and 
she can share with you those delighiful qualities. 


Shaving 
NToF-] 0) 


Shaving Sticks and Shaving Cakes sold 
Send 4 cents in stamps for Williams’ 
Shaving Soap, 


B. WILLIAMS COMPANY 
Department A 
Glastonbury, Conn. 
PaRIs BERLIN 
to try Williams’ Jersey Cream 


SYDNEY 


Toilet Soap. Itis 
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and 


NIAGARA TO THE SEA 
The grande trip_in 


leasure. 

Montreal 1, Quebec and the famed, 
River, with its stupendous Capes “* Trinity ™ 
* Eternity.” 


Send 


THOS, 


America for health oa 
The reused Islands, Rapid 


quenay 


6c. postage for illustrated guide to 


HENRY, Traffic Man., Montreal, Can, _ 
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TRADE MARK 





The home in which is installed the SY-CLO Closet is 
doubly safeguarded against the perils of improper sanitation 
and the two dangers common to all ordinary closets. 


One of these is the danger from within—imperfect 
cleansing. The other is the danger from without—the 
escape or the deadly sewer gas into the home. 


The SY-CLO Closet has a double cleansing action. A 
copious flush of water from above starts an irresistible 
syphonic action from below. The downward rush of the 
water through the pipes creates a vacuum—a powerful pump- 
like fu// which instantly empties the bowl of @// its contents 
instead of merely diluting as does the ordinary closet. 


Being formed of a single piece of solid white china, the 
SY-CLO Closet is without crack, joint or seam for the lodge- 
ment of impurity. Nothing can adhere or be absorbed. 


By an unusually deep water seal between the closet bowl 
and the sewer connection making the escape of sewer gas 
into the home impossible, the SY-CLO Closet gives adequate 
health protection against the dangers from without. 


SY-CLO Closets are heavily constructed and have un- 
usual strength. With ordinary care, they will outlast the 
building,—a perpetual safeguard of health. 


SY-CLO stamped on a closet, no matter what other 
mark is on it, signifies that it is constructed of the best 
material, with the aid of the best engineering skill, under 
the direction of the Potteries Selling Co., and that eighteen 
of the leading potteries of the United States have agreed to 
maintain its standard of excellence. 


If your home contains a closet of imperfect construction, 
improper material, or one subject to rust, corrosion, or under- 
surface discoloration, such as porcelain enameled iron, you 
may be unknowingly exposed to a dangerous source of 
disease. If you have such a closet, self defense demands that 
you replace it with the closet bearing the trade mark name 
of SY-CLO, the seal of safety, the safeguard of health. 


A book on ‘‘ Household Health’’ mailed free if you 
mention the name of your plumber. 


Lavatories of every size and design made of the 
same material as SY-CLO Closets. 


POTTERIES SELLING CO., Trenton, N. J. 


16 Foot 


Motor Boat 
with 
2H.P Engine 


Marine Engines \ 


. P. il. P. Bare 
L Ragine oftt $33.75 A Wssine wi 554 
a A2 develop 2 develop & 
p a. Reversible engine. Jump spark. Perfect 
lubrication. Crank shaft, drop forged steel. Con- 
necting rod, bronze. Pistons, ground to fit. 
All bearings either bronze or best babbitt. 
Best material and workmanship 
hrough Ce al 
velop full power. Send for 
prices of 2 to 24H. P. 
Engines, with two, 
three and four 


cylinders. 





Gray 
Motor 
Boats 


16 ft.2 HP. Engine, $118 
18 ft. 4 HP. Engine, $190 


Built of the best material obtainable, by thoroughly 
boat builders. Modern in design, fast and comfortab'e. Planking—cypress, 
all in one length. Frame—clear oak. Combing—oak. A powerful, well built, 


cae", ~©Gray Motor Co.,s3* Detroit, Mich., U. S. A. 





and roomy outfit. 
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The Human Side of Business 


By ARTHUR WARREN 
[Concluded from page 389] 


commonest error, in these days of large enterprises, 
is to permit managing men to swamp themselves with 
detail. But some concerns compel this by declining 
to pay adequate salaries for proper assistants. If you 
see that a manager’s desk is always choked with 
work you may be sure that he has not learned the most 
successful part of management,—division of labor. He 
has n’t the right kind of assistants. Perhaps he thinks 
he doesn’t want them. Perhaps the company won't 
give them to him. In any case the result is the same, 
for the right kind of man will relinquish his position 
and will decline the responsibility when he finds that 
the company will not employ the right kind of men. 

The concern has a large staff of salesmen, all more or 
less technically trained. The country is divided into 
districts. Each district is in charge of a district manager 
with his office in the most important city in the district. 
The territory allotted to him may cover five hundred 
thousand square miles, or it may cover fifty thousand. 
The district manager may have five salesmen under him, 
or he may have twenty, according to circumstances. 
There are thirty districts, perhaps more. A wide-awake 
sales manager has to direct them all,—a man who cando 
something more than squabble over expense accounts, 
screw down salaries, and bully his men. All contracts 
above a certain figure have to be referred to him. The 
new executive must overhaul the contract forms used by 
the company. ‘The chances are that they were not ade- 
quate to the purpose. The sales manager watches the 
records of his men, and knows who sells at the least ex- 
pense. He must, in conjunction with the executive, fix 
the prices in important transactions, in spite of any 
fables put forth by the price-list department. 

In some of the big businesses price lists are made to 
be broken. When the manufacturers are hungry for 
business the prices tumble in every direction in order 
that the works may be kept going, and with the vigor- 
ous competition there is now in some lines it becomes 
very difficult to restore prices to a proper profit-earning 
level when times are prosperous. It can’t be done 
with arush andarun. ‘There are some lines of business 
in which the official price lists are in a state of meaning- 
less chaos. ‘There are, in various industries, several 
big concerns that cut prices against each other in what 
seems to be a panicky fashion. One is determined to 
pull up abreast of the others, and the others are deter- 
mined that it shall not. 

The other day a company in New York quoted 
$39,000 on a line of machines desired by a power-using 
establishment. Another company quoted $38,360; a 
third company, $37,750. ‘There was practically noth- 


ing to choose in the quality of the output. One 
company’s work was as good as the others. This, 
sometimes, is actually the case. Deliveries, too, were 
promised for equally punctual dates, but it is al- 


ways easy to promise deliveries. Such promises have 
been known to be fulfilled. Well, what happened? 
New York cut to $35,000; the second concern went 
down with a run to $33,000, and the third offered to 
do the job for $30,000. The customer, delighted at the 
prospect, and knowing that he had the trio on the run, 
played his game accordingly. The business, if it can be 
dignified with that term, ended by the second company 
getting the contract for $18,000, knowing well enough 
that it would lose money by the transaction, but 
being determined to keep its competitors out of that 
bailiwick. 

The other day the same big three came into conflict 
again in Michigan. ‘They started in at $50,000. ‘Ther 
was less than $500 difference between the highest bid 
and the lowest. The telegraph wires were kept bus) 
and men were started off by the fastest trains. New 
York won, this time, at a little over $30,000, with n 
profit. 

It is easy to do business in this way: it can be done b: 
office boys; but expensive men are usually put o1 
to arrange these profit-dropping contests. What i 
the object of it all? What is the use of deliberate! 
seeking business at a loss? The answer is easy: ‘ W 
must do up the other fellow.”” ‘The concern with th 
longest purse will win, in the long run. If money is t 
be lost in one direction, it may be made in another. N 
wonder that concerns doing business in this way ar 
forever perturbed about their expenses! 

Some companies have a man-of-all-work to pare dow! 
expenses wherever he can see them. He may be a vii 
president, or he may be an assistant to the gener: 
manager. It does n’t much matter what he is calle: 
so long as he is eyes and ears for his chief. He watch: 
everything, makes confidential verbal reports of ever) 
thing he hears, “pumps” and “jollies” with the sam: 
breath, questions subordinates when their superiors a! 
away on duty, looks for leaks, and busily makes sug 
gestions for changes and improvements. His is not th 
pleasantest job in the world, although some men sec! 
tolike it. It requires a peculiar talent and temperament! 

There was a vice president, once, who watched hi 
heads of departments and district managers by the ai 
of detectives. This man was known as the greates! 
disorganizer in forty states. 

He was the most successful trouble-breeder in th: 
temperate latitudes. The telephone switchboard in th: 
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general office of his company had a detective wire to his 
desk, and the chief operator was privately paid by him 
to switch on any conversation that he might be inter- 
ested in overhearing. A reforming president stumbled 
on this condition of affairs, removed the operator, cut 
the connection, installed a new switchboard, and per- 
suaded the directors to relieve the vice president of his 
duties, in spite of the fact that the overthrown busybody 
was one of the largest holders of the company’s stock. 
The irate vice president never forgave this intrusion 
upon his cherished and long-standing prerogatives, and 
he intrigued until he succeeded in removing the reformer. 
Square dealing is powerless against some men. 

A most difficult person to “organize”’ is the office boy. 
We hear so much about the bright American boy, and 
the achievements of the public schools, that the wonder 
is where the office boys come from. They bring certif- 
icates of some sort from their teachers, but—! Every 
big concern has a procession of boys trooping through 
its offices and works, day after day. But the boys, for 
the most part, are obstinate and incompetent. When a 
bright boy appears he finds his opportunity quickly 
enough, and if he has staying powers he will geton. But 
the majority of youngsters that apply for jobs have no 
manners, they can’t spell, and they are always watching 
the clock. ‘They don’t know whether San Francisco is 
in Cuba or the Philippines, or whether Los Angeles is in 
Spain or the Sandwich Islands, and discrimination in 
the matter of foreign postage is beyond them. Disci- 
pline they object to, and they abhor taking orders. 
When it comes to that, the average young American of 
to-day does not take orders easily. He seems to suspect 
some hideous design upon his freedom and equality. 
\fter all, rudimentary information in geography, or- 
thography, the wearing of hats and the omission of 
oats in offices, and certain glimmerings of politeness are 
not without importance in business. The average ap- 
icant for office-boydom has no notion of responsi- 
jility. He will take a job to-day and abandon it to- 
norrow, on any pre text, or on none at all. 

But in capacity for vexation the average stenographer 
an give him points. Most stenographers are good 

iundresses or baseball pitchers spoiled. Polysyllables 
ry their souls; the uncommon word fuddles their keys; 
inguage is, in their minds, a device by which intelligent 
ommunication can be prevented, and initiative is a 
erm without meaning. They believe that punctuation 
s given only to the gods, for they themselves know 
othing of it. Onthe other hand, really capable stenog- 
aphers are among the most helpful equipments of a 
susiness office, but their rarity is beyond belief. 

Jealousy is one of the obstacles which the organizer 
iust encounter. Any business which needs reorgan- 
sing is bound to be well saturated with this disturbing 
pirit, Many men are little-minded. They may be 
rood enough men, in their way, as human entities, but 
rush them up together in a big business undertaking 
nd you ruffle all their little weaknesses. The ten 
housand men represent every sort of human nature. 
The strong character at the head dominates all these, 
if he is given time enough. Most men represent their 
eaders fairly well. The file is apt to reflect the qualities 
f the rank. So a great business organization, in its 
wlicy, its product, its methods, and its men, comes to 


eflect the character of its executive. A broad-minded, 
iberal man wants men about him who can appreciate 
is methods and carry them into effect. A mean spirit 


ceks its kind. But, let the executive be as big and 
road as he may, there are not enough liberal spirits to 
yo around and supply all the positions of authority. 
A great corporation contains a good many prizes, and 
here are always men who will intrigue for them and 
nife their friends in the dark. Almost every great 
mcern has these characters meddling with affairs with- 
1 it. Business is like politic s in this. 
The sort of reorganizer we have been considering 
ill be a just man, and square in his dealings. He will 
it permit any man to accuse another behind his back. 
fe may be severe, but he will examine both sides of a 
uestion and will not jump at any conclusion. He 
ill recognize faithful service and will know how to get 
nder the appearances of things. He will do his best to 
ippress ‘‘company politics;’’ he will not permit men to 
» over the heads of their superiors, or around the back 
iv; for, when that kind of affair goes on, things happen 
hich don’t get into the papers. 
The great art in successful business management is 
at of managing men. The right men, rightly managed, 
ill take care of the material in the right way. Mana- 
rs who ride roughshod over their staffs, and who 
owbeat and encourage talebearing, never obtain the 
st results. They never inspire loyalty, and loyalty is 
more powerful force for business success than many 
en realize. A mere board of directors does not inspire 
valty. What men want’is a man. Square dealing 
ceeds loyalty, but only a square man can deal 
uarely. 
Every man in a position of responsibility should have 
understudy. Illness, death, promotion, resignation, 
mpetition and the growth of trade may, and do, cause 
ancies. ‘Too much time is lost, too many experi- 
ents are tried, and too much bad feeling is engendered 
a policy that drives its men too hard, on the one hand, 
on the other hand, always seeks for outsiders to fill 
ancies or newly created positions. A concern may 
sily be “ penny wise and pound foolish” in this regard. 
rr one thing, a*good understudy would be a capable 
sistant, especially under a liberal management. 





If, after reading 
this page, you ll let\ 
us mail you that 
new Copier book, 


we'll show you why a“‘Y and E” 
Copier will not only make far cleaner and 
more accurate copies than old-style letter 
press or carbon copying, but will quickly 
save its own first cost in operating ex- 
pense for materials alone, as compared 
with either letter book, or second 
@ That’s 
telling a wonderfully important story 
in asingle sentence. The above book 
gives all the details of fact (and without 
any glittering generalities, either) and deals with the subject 
as a cold-blooded business proposition ! 


sheets and carbon paper. 


(to your house address, if you like) 





This is the complete Machine, simple, 
compact and always ready. It makes EX- 
ACT FACSIMILE copies for you to file in 
loose sheet form with original letters in 
order of date. It will save you fully $1.00 
on materials alone per 1000 copies, as 
compared with letter press or carbon 
copying. 











You must surely write for this book at once! It’s 


9 . s Pha 
(Won't you let us mail you,then, #2223o3rcemins 


And the facts it presents are vitally important TO 
YOUR BUSINESS ! 


Sample of Copier W ork and Book 365 
entitled “Ancient and Modern Let- 
ter Copying”? (Write us! 


Look up our Local Phone Numbers 
Special Agencies in Leading Cities 


Executive Offices ROChester, N. Y. 


NEW YORK, - - 360 Broadway 
ST. LOUIS, . . 821 Locust St. 


CHICAGO, - - 138-140 Wabash Ave. 

PITTSBURG, - - 723 Liberty Ave. 

BOSTON, - . - 68 Franklin St. WASHINGTON, - - 614 Twelfth St. 

PHILADELPHIA, - 724 Chestnut St. CLEVELAND, - 611 Superior Ave. N. E. 
SAN FRANCISCO, (See 'Phone Book). 


CANADA: The Office Specialty Mfg. Co., Ltd.. TORONTO, MONTREAL, 
WINNIPEG, VANCOUVER 











HERE are now in circulation in the United States fully a million Tabard Inn Books. 
People carry them around with them everywhere and exchange them wherever they 
find a branch Tabard Inn Library. The immense number of these books in circu- 

lation has created a growing demand among storekeepers for branch libraries. To meet 








this demand we are selling Tabard Inn Libraries outright, giving with each sale the privi- 
lege of exchanging all the books in bulk for other books as often as the merchant chooses 
and at very small expense. A 25-book library costs $25.00; a 50-book library costs 
$45.00; a 75-book library costs $62.50; a 100-book library costs $85.00. With each library 
purchased we give a handsome Tabard inn Book Case FREE. 

We furnish a List of 1,000 Titles from which to make your initial selection. You 
make your own selection of Books and we ship these Books and the Bookcase by 
freight immediately upon the receipt of your order. We supply full directions as to the 
best method of managing the Library, not only to attract customers to your store but 
to make a good profit for yourself out of the Library business. There is no way in which 
you can invest One Hundred Dollars and get from it such large daily cosh returns. 


How to Operate a Library 


The usual charge for exchanging a Tabard Inn Library Book is Five Cents. A few libraries 
charge Ten Cents, others charge a cent a day or two cents a day, or five cents a week or ten 
cents a week. When you purchase your Library outright you have the privilege of making 
whatever local terms with your members that you choose. The labels in the books are 
adapted to any of the above mentioned prices. One Hundred Books rented at Two Cents 
a day will bring you $50.00 a month, or at One Cent a day $25.00a month. You get your original 
investment back in a month or two. A 200-Book Library will bring yon in a handsome income. 
But the storekeeper must not overlook the fact that the Library will attract custom to his store. 
Some merchants find the income from this source more valuable than the Library fees which 
are charged. There is nothing 80 pleasing in a shop as a display of beautiful books. 


Who Are Buying These Libraries? 


1. Town and Village Merchants. 2. Book and Literary Clubs. 3. School Teachers and Private 
Schools and Colleges. 4. Business Concerns for their employes. 5. Booksellers and Stationers. 
6. Women’s Clubs; Y. M. C. A.’s; Church Societies. 7. Private Parties ‘There is a splendid oppor- 
tunity here for women who wish to add in a quiet refined way to their incomes. When they secure 
a good location for the Library and work up the trade personally they are sure of large success). 


Write for complete descriptive circular 


| THE TABARD INN LIBRARY, 1613 Chestnut Street, Philadelphia 
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KEEN 
KUTTER 


Scissors and Shears 









The 
Loops— 
Carefully 
fashioned 


to comfortably 
fit the fingers. 


The 
Shanks— 


Scientifically curved 
—just the right lever- 
age for easy cutting. 


The 
Adjustment— 


An everlasting bond of 
steel, uniting two per- 
fect blades so firmly 
that they meet witha 
velvety touch. { 


The rq 
Blades— 


Finest cutlery _ steel, 
ground to an exact angle 
i and tempered to hold 
their keenness through 
thick and thin. 


i | The 
Fig Points— 


Needles sharp, always meet- 
ing with absolute accuracy. 
























Every pair is stamped with the name 
1 Kutter. 
en Kutter pocket knives for men and 
n are the very best made. The 
mplete Keen Kutter line is sold 
1 r the Keen Kutter Trade Mark 
and this Motto: 
‘The Recollection of Quality 
Remains Long After the Price is 
Forgotten.’’ Trade Mark Registered. 
If your dealer does not keep 
Keen Kutter goods, write us. 
Scissor Book Sent Free. 


SIMMONS 
HARDWARE COMPANY, 
St. Louis and 
New York, 
U.S. A. 
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TRAE MARK 


Send for Book on Battery Sparks 


EDISON MFG. CO. 
24 Lakeside Ave., ORANGE, N. J. 
81 Usion Square, NEWYORK 204 Wabash Ave., CHICAGO 
25 Clerkenwell Road, LONDON, E. C. 


Save Batteries 


byusing the Edison Spark 
Coil with your gasoline 
“engine. It is wound with 
short, heavy wire and gives 
pe a fat, hot spark without fail. 

—— Save your money by us- 
Thomo» G Edin. ing the Edison Battery. It is 
the cheapest form of Battery energy. 2 ampere 
hours for lc. Full voltage and constant action to end | 
of guaranteed life. Renewal makes it good as new. 











AGENTS wanre Everywhere 


Agents given 30 days’ credit; pay the wholesale price for 
what is delivered, and keep the profit. No Money needed; every- 
thing furnished except the sweat; you manage the business: we will 


show y w to succeed. Many of our 900 agents cleared over 
$1800 last year. We sell portraits for 35 to 75c; frames 15 to 50c, and 
aft f sheet pictures, stereoscopes and art supplies. Big 


full e 
Catalog and Free Sample Outfit now ready. 


CONSOLIDATED PORTRAIT AND FRAME CO. 
200-328 West Adams Street. Chicago, Ml. 





PATENT 


Promptly Secured 
Highest References from Promin: nt Manu. 
facturers. Write for Inventor's Hand Book, 
SHEPHERD & PARKER, 608 F St., Washington, D.C. 





Fighting the Telephone 


Trust 
By PAUL LATZKE 


[Concluded from page 404] 


were floating about would have been turned into 
absolute conviction by such a course. They were 
much too clever for that. Instead they kept us 
on in blind ignorance, used us, hampered us, and 
had us do their dirty work in all innocence. We 
served admirably as cats’-paws. They did try 
to force me to get along without Judge Taylor, 
on the score of saving expense, but I made 
the necessity of his retention so clear that they 
could find no legitimate excuse for dismissing 
him, and to have done so nevertheless would 
have been a clear give-away.” 

When Judge Taylor learned, a year after- 
wards, that, at the very moment when the Bell 
counsel was pleading for judgment against the 
Kinloch and Kellogg Companies, the Kellogg 
Company had already been under Bell control 
for several months, his amazement was un- 
bounded. The news came to him through Mr. 
Kellogg, and he was the first one outside of 
the circle immediately concerned to know of the 
transaction. 

Mr. Kellogg’s knowledge had come under 
most dramatic circumstances. When, in spite 
of the general belief that he was a dying man, 
he had partially recovered his health in Cal- 
ifornia, he wrote to Mr. DeWolf, asking that 
gentleman to meet him at Omaha in order to 
go over the affairs of the Kellogg Company 
and evolve plans for its continued conduct. At 
first Mr. DeWolf endeavored to postpone the 
meeting on the ground that Mr. Kellogg was 
not sufficiently recovered to undertake the cares 
of business. When, however, the latter insisted, 
Mr. DeWolf agreed finally to meet him at Den- 
ver. There, on the morning of July 4, 1g02, at 
the Windsor Hotel, Kellogg and DeWolf met, in 
the former’s room. Without introduction Mr. 
DeWolf told his brother-in-law bluntly what he 
had done. His excuse for selling to the Bell 
people was that he believed Mr. Kellogg’s 
affairs hopelessly involved. Mr. Kellogg was 
fairly stunned; he was still weak, and on the 
verge of nervous collapse, and this unexpected 
blow almost proved too much for him. But 
with admirable courage he controlled himself, 
went to Colorado Springs for a few days’ fur- 
ther rest, and then sent for Judge Taylor, to 
whom he confided the facts. 

The Judge, as soon as Mr. Kellogg’s health 
permitted him to take up the matter, began 
negotiations for the return of the Kellogg stock 
and the repayment of the purchase money. 

Mr. Enos M. Barton, president of the Werlein 
Electric Company, to whom the request was 
directed, refused to consider it. Judge Taylor, 
in Mr. Kellogg’s behalf, offered to pay a large 
bonus. This was also declined. Then Mr. 
Kellogg appealed in person to Mr. Barton on 
the score of old friendship. They had been 
boys together at college, had worked side by side 
for years when they first started out in business 
life, and, until their differences in connection 
with the Bell Company, had always been close 
friends. Mr. Kellogg begged Mr. Barton and 
also Mr. Fish to look at the transaction from 
an ethical standpoint; to consider the damage 
that would result to Mr. Kellogg’s friends and 
customers, and to the employees of the Kellogg 
Company who had been placed in a false light 
by the action of the parties concerned in ‘the 
sale of the stock. To this appeal, also, Mr. 
Barton and the Bell Company turned deaf ears. 

Convinced, finally, that negotiations were use- 
less, Judge Taylor, with Mr. Kellogg’s consent, 
informed Mr. Dunbar of what had happened. 
Mr. Dunbar, with Kempster B. Miller, F. J. 
Dommerque, and W. W. Dean, engineers of 
the Kellogg Company, were minority stock- 








SUCCESS MAGAZINE 


BATES Hand 
Numbering 
Machine 






_ The many and great advantages of numer- 
ical systems in the order, checking and bill- 
ing cepartments of all lines of business are 
fully appreciated by you. But do you know 
| the many points of superiority of the origi- 
2% %j%vl BATES Automatic Hand Num- 


m™ woering Machine (made only at Orange, 

eu N.J.). It is absolutely safe and sure for 

\ operating numerical systems. No 

a thinking required. Equally accur- 


ate in the hands of the office boy or 
the skilled clerk. 
—dust and dirt proof. The solid 
steel figures print directly on the 
aper, not through gummy ribbon. 
erfect dial adjustment, permitting 
instant change from consecutive to 
duplicate or repeat. Other move- 
ments to order. Prices vary with 
number of wheels, etc. Costs a lit- 
tle more than inferior machines but there is no repair item 
—it outlasts them all. 


SOLD BY ALL STATIONERS AND OFFICE SUPPLY HOUSES 
Our free booklet tells how big and little concerns save 
money with the original Bates. It may suggest a valuable 
system to you. Write to-day. 
BATES MANUFACTURING CO. 
2 Lakeside Avenue, Orange, N. J. 
New York Office, 31 Union Sq. Chicago Office, 304 Wabash Ave. 


»ouCanDressWell 
On $1 a Week 


Men's fashionable Clothes 
made to order after latest 


NEW YORK DESIGNS 


ON CREDIT BY MAIL 


We will trust any honest man. We 
guarantee a perfect fit. Send for 
sainples and book of latest New 
York Fashions, FREE. 


EXCHANGE CLOTHING CO. 
Importers and Merchant Tailors 


239 Broadway, New York “ty 







Enclosed works 
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Established 1885 








Burns’ Adjustable 
Bracket 


For Desk Telephones 
Can be attachedeitherto flat top 
or roll top desks. Any length 

Write us or your nearest suy 
ply house. 

Complete telephone plant 
of any size. 

We furnish complete Tek 
phone Exchanges, 

American Electric Telephone Co. 


State and 65th Streets, Cuicaco, lu. 














ALLEN’S FOOT-EASE: 


5 
Shake Into Your Shoes ? 
( 
Allen's Foot-Ease, a powder for the feet. ? 
It cures painful, swollen, smarting, nervous 5 
feet, and instantly takes the sting out of corns (¢ 
and bunions. It’s the greatest comfort 
iscovery of the age. Allen’s Foot-Ease ) 





) 
makes tight-fitting or new shoes feel easy. It § 
a certain cure for ingrowing nails, sweating. ( 
callous and hot, tired, aching feet. We have > 
over 30,000 testimonials. THY IT TO-DAY. ‘ 

Sold by all Druggists and Shoe Stores, 25: 
Do not accept any substitute, Sent | 
mail for 25c. in stamps. 


*R E TRIAL PACKAGE 


sent by’mail. Address 
ALLEN S. OLMSTED, Le Roy, N. Y 





**In a pineh, use 
Allen’s Foot-Ease."’ 


Chicago Musical Colleg: 


Founded 1867 Or. F. Ziegfeld, Pres. 


COLLEGE BUILDING, 202 Michigan Boul. Chicago, Ii! 
(Facing the Lake Front Park) 


ALL BRANCHES OF MUSIC 


SCHOOL OF ACTING—OPERA—SCHOOL OF EXPRESSION 
MODERN LANGUAGES 

Forty years of artistic achievement under the personal direction ©! 
its Founder and President Dr. F. Ziegfeld has made the College one '* 
the vigorous educational forces of America. Offers facilities uos 
passed in America or Europe. 

**Holds the same prominent ition in Music as the Univ 
sity, the Art Institute, the ieadoany of Science, and the Fie’ - 
Museum in their respective departments of educational labor. 

George P. Upton—Author and dean of Musical Crit: 
Investigation will demonstrate the superiority of this Institutic: 
4ist SEASON BECINS SEPTEMBER [0 
Summer Session June 25 to July 28th ’ 
Catalogue giving full information mailed free upon applicatior. 


&@™ NOTE—Applications for the 45 free and 150 ial Scholars 
ships will be accepted until Sept. - 
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June, 1906 


ho 


and Mr. Dommerque who had acted as agents 


in 


tracts. 


po 
fac 
10 


a 


been supposed to bring any man of honor 


Iders in the corporation. It was Mr. Miller 


obtaining the Buffalo and Los Angeles con- 


Naturally, as men of honor, they felt their 
sitions unendurable when they learned the 
‘ts and joined with Mr. Kellogg in an endeavor 
induce the Bell men to rescind their action. 

Messrs. Miller and Dommerque jointly wrote 


personal letter to Mr. Fish that might’ have 


iround to their way of thinking. It was a frank, 


nh 


inly, straightforward appeal, asking that the 


juestion be considered on a high plane. They 


inted out tha:, through their action at Los 


\r 


igeles and Buffalo, they were put in an im- 


ossible situation unless Mr. Fish would come 


Oo 


‘ellogg Company. 
nd to the point. 
thical question involved. 


their rescue and relinquish control of the 

Mr. Fish’s answer was curt 
He declined to consider the 
He denied their right 
interfere in the matter and desired them to 


mnsider the incident closed. 


] 


C 


‘ 


\, COLORED Clerg 
Fg 


h 
S 


It was then decided that it was hopeless to 
ink of influencing the Bell people on moral 
ounds, and another course of action was un- 
rtaken. The facts up to this time had been 
‘pt secret in the hope that something might be 
me to disentangle the affair with honor to 
ose concerned. Now secrecy was abandoned 
d Messrs. Dunbar, Miller, Dommerque, Dean, 


d a number of other minority stockholders 


ined in a suit to have the sale of Mr. Kel- 
res stock set aside. This suit was brought 
the circuit court cf Hlincis, on June 5, 1903, 


dis still pending. The filing of this suit was 
first positive information the public had of 
s nefarious transaction. The Kellogg Com- 


ny was, of course, compelled to come out in 
open. It h 5 ever since been conducted as 
out and out Bell corporation, with Mr. 


Wolf as president. 


Mr. Latzke’s sixth article will appear in SUC- 
ESS MAGAZINE for July] 


» » 


Useful and Ornamental 


yman in Georgia was performing 

the service of baptism recently when he paused 
the midst of the service to inquire the name of the 
nt. With a pleased smile the proud mother replied: 


We is goin’ to call de chile Shady ‘i 


‘Shady!”’ repeated the minister. ‘Oh, I see. It’s 
yy and his name is to be Shadrach.”’ 

‘No sah, it ain’t no boy. It’s a girl.” 

Why give such a name to a girl ?”’ 

It’s dis way, sah. Our name’ ower, an’ mah 


band thought it would be a fine thing to call her 


dy. ‘Shady Bower’ sounds kinder pretty.” 
» ™“ 
Which Future ? 
\[arsHart P. Witper tells of a young man in 


I 


‘ 


§! 0N 


( 


It's wrongly named. 


Wilkesbarre who had aspirations to the hand 
daughter of one of the wealthiest men in that place. 
ently the hopeful one had an interview with the 
r for the purpose of laying the matter before him. 
Well,” growled the old “what I most 
re to know is, what preparation have you made 

future ?”’ 
Oh!’ exclaimed 


man, 


the 
the suitor, in a confident and 
ring tone, ‘I am a Presbyterian; but, if that de- 
ination doesn’t meet with your approval, I am 
willing to change.” 

» » 


Nor Indians with Indian Pudding 


Forp tells of a woman in a Chicago hotel 
vho was known as the most inveterate “kicker” 
iostelry had ever known. 
1e evening at dessert, the lady who was always 
laining asked the waiter why the dish served her 
alled “ice-cream pudding.” 
If you don’t like it, ma’am, I'll bring you some- 
r else,” suggested the px lite negro. 
Oh, it’s very nice,’”’ responded the lady. ‘What I 
t to is that it should be called ice-cream pudding. 
There should be cream 


+] 
l 


} 
\} 


ice 


served with it.” 


oui of the c 


Yes, ma’am,” replied the waiter, “but that’s jest 
ame for it. Lots o’ dishes that way. Dey don’t 
you a cottage with cottage pudding, you know.” 
» » 
A great man will make great opportunities, even 
t and nest situations. 
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Mr. Manufacturer: 


Yeu would not think of deliberately throwing 
money away, yet every minute that is unnecessarily 
lost in the conduct of your business, in the office, 
in the factory, by yourself and your employees, 
is money “thrown away.” 

Do you know in dollars and cents how much 
money is being “thrown away’ in lost time every 
day and every year in your establishment? 

Do you know that the unnecessary time lost by 
the average ten employees in going from depart- 
ment to department, to the office for instruction, 
cte., which can be entirely saved by a STROMBERG- 
CARLSON Private Branch Telephone System, would 
pay the cost of such equipment in a short time? 
After that the saving is all gain. 

The more have—the more 
ployees—the more you need such a system. 


departments ycu em- 


THINK IT OVER— 
Meanwhile send for our book, No. 827. 
It will help you to locate the leaks—it will show 
you how to stop them 
Mr. Manager: 
[t is you who must take the brunt and burden 


of making the business profitable, successful. 


It is you who must pass the sfeepless nights, 
do the wcerrying and planning, to keep the cost 


; operation 
It i 
in learning 


low and productive capacity high. 

then, will be deeply interested 
how to acccmplish 
and do it easier in less time It is you 
will be interested in what we have to 
about STROMBERG-CARLSON Private’ Branch 
Telephones in our bock, No. 827, because it deals 
with problems you know are difficult to solve. 


who 


you, 


how to save time, 


more work 


who say 


We want you to have a copy of this bock. Ycu 
will find it very helpful, because it is a resume 
ef our years of study and experience in solving 
the operating problems for hundreds of manu- 
facturers by means of Private-Branch telephone 


systems, 


HED HONE 


in your establishment more expeditious, the ex- 
ecution of orders quicker and more accurate, and 
at the same time put yourself at once in a com- 
manding position over each and every department, 
no matter how large or how many they may be. 

Just figure out how much time can be saved 
in communicating Sy ‘phone from one department 
to ancther compared to the time wasted by per- 
scnal conversation. It does not take much of a 
mathematician to reckon the multiple of this cost, 
which is necessitated day after day, year in and 
year out by the old method of running from office 
to department and bac again. 

Then, tco, the wasted is usually that of 
the heads of departments—or your own—the most 
expensive on the payrcll. 


Mr. Banker: 


time 


No one knows the value of time better than 
YOU. For no business man is required to ac- 
compli:h so much business in so short a time. 

No cne cught to be more interested in equip- 
ment that will c time than you, especiaily 
when it adds dignity and despatch to your bank. 

It does not rcquire much argument to convince 
the average busin man of the economy, con- 
venience, and need of the ‘‘telephone in business.” 


interior 
to the best 


business, 


telephones are 
results in the 
because the majcr 
ticn is transacted the 
Our book No. shows 
banks. It will 


an absolute 


execution of 


necessity 
interior 
part of every transac- 
business house. 

the right equipment 
interest you. 


Mr. Farmer: 
need a telephone in your business just as 
much as the business man. 
You can't next door or 
when you business to 
go to town or to your neighbors, 
means much time and trouble. 
When you need the doctor, need farm help, need 


inside 
827 


for 


You 


tep 
have 


into the next room 
transact. You must 
which always 


repairs, need supplies, need almost anything on 
Mr. Merchant: the farm it means a trip to town and back. A 

If there is one thing, aside from price, which telephone will save nearly all these trips, save 
hclds and develops old custom and increases new YOu money and put ycu in position to accomplish 
patrons of your store it is prompt service. more in less time and with less labor. 

It is the means to bigger business development, There are more Stromberg-Carlson Bridging 
greater success and larger profits, and the mod- Telephones in farm hem today than all others 
ern key to this is a private telephone system. combined. Our book No. 830 gives the reasons 

It means that you can make the transactions why. It’s free. 

STROMBERG-CARLSON TEL. MFG. CO., Rochester, N. Y., Chicago, Ill. 
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When you buy the Beacon 
Shoe you get more real 
shoe value and pay for less 
selling expense and profit 
than isthe case in any other 
shoe manufactured to-day. 


We are the lrgest makers of $3.00 
shves in the world. Five cents per pair 
actually represents our factory profit. 
Here’s what goes into every pair of Beacon 
$3.00 Shoes: Genuine Goodyear welt soles, 
superior uppers of all the approved styles of leather, 
Box Calf, Patent Colt, Vici Kid, Velour Calf, etc.: 
expert union labor; stylish, up-to-date shapes made over 


last models designed exclusively for us for Spring 1906. 


No matter where you are located, you can be perfectly fitted 


with Beacon Shoes. We are establishing exclusive agencies with all 


leading shoe dealers in all towns and cities. 


: "7 
you, write us. We will send you a pair of shoes that we guarantee wi.l fit 


If we have no agency near 


you and charge only 25 cents extra for express. 


Send for Our Catalogue “‘Beacon Light” 


It is a guide to correct footwear. 


With this in your possession you can buy the 


Beacon Shoe of the proper style and shape to 


suit your requirements and with as much 


certainty of satisfaction 


you were fitted in a store. 


F. M. HOYT SHOE CO. 


as though 330 Lincoln Street 
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Wanted—Men fo Fill Good Positions 


The INTERNATIONAL CORRESPONDENCE SCHOOLS, that great institution that has 
done so much in the past and is doing so much every minute for working men and 
women, offers you a direct and easy way to help yourself to a most desirable position 
in the trade or profession that best suits your taste and ambition. 

The I.C.S. plan enables you to help yourself right where you are, without losing an 
hour’s work or a dollar of pay; without changing positions until you are ready to 
step into the one you desire; without obligating you to pay more than your present 
salary will afford no matter how small it is. 


Special Self-Help Offer—Start Now! 


To assist those who have been hesitating, the I: C. S. has inaugurated ¢he most 
vemarkable plan of self-help ever conceived. 

Between May 15th and July Ist, 

everyone asking for information will 
be entitled /o a special discount tf they 
decide toenroll. This gives you every 
advantage the I. C. S. has to offer ata 
cost so small and terms so easy that 
the last barrier is removed. 

There is absolutely no charge 
for information. Simply select from 
the list the kind of occupation you 
prefer, writing. a postal card to the 

INTERNATIONAL CORRESPONDENCR 
SCHOOLS, asking how you can be- 
comie a success in that position. By 
return mail you will receive books, 
literature and helpful advice that 
will surprise you. 

Write the postal card to-day. 
INTERNATIONAL CORRESPONDENCE 
SCHOOLS, Box 1172, Scranton, Pa. 





























Here is a List of 
Good Positions 


Select the one you prefer, write a postal to 
The International Correspondence Schools, Box 1172 
Scranton, Pa., aud ask how you can qualify to fill it 
at a good salary. 

Be sure and mention the position you prefer: 
Bookkeeper Mechanical Draftsman 
Stenographer Foreman Plumber 
Advertisement Writer Elec. Lighting Supt 
Show Card Writer Mechan. Engineer 
Window Trimmer Surveyor 
Commercial Law for Stationary Engineer 

Stenographers Civil Engineer 
Illustrator Building Contractor 
Civil Service Architect’l Draftsman 


Chemist Architect 
Textile Mill Supt. Structural Engineer 
Eicctrician 


Bridge Engincer 
Elec, Engineer 


ARE YOU CHAINED? 


euow.% 


SMALL POSITION ? 


LEARN TO MAKE FROM $3,000 to $5,000 YEARLY 
THE 


IN z 


REAL ESTATE BUSINESS 


We will teach fe the Real Estate, General Brokerage and Insur- 
ance Business by mail. This is your opportunity to succeed without capital. 

By our system you can learn the business and make money in a few weeks 
without interfering with your present occupation. All graduates appointed repre- 
sentatives of leading international brokerage companies who will furnish choice 
salable real estate and investments, co-operate with and help you to make a large 






































































SUCCESS MAGAZINE 


The Man, the Boy, and the 
Girl 


By PORTER EMERSON BROWNE: 
[Concluded from page 391 | 


Man did. “ Yes,’’ he said, slowly, “‘it is right.” 
The Boy impulsively extended his hand. 
“You ’re a brick!’’ he cried, earnestly. 

The Man took the hand, holding it in a firm 
clasp. Then he reached forth with his othe: 
hand and, taking the Girl’s slender fingers in 
his, released the Boy’s palm to lay them in it 
The Boy gazed at him happil:, the Girl wit! 
wonderment, and with deep, deep sympathy, (fo: 
she knew that which the Boy did not,) an 
there was in her heart a great, selfish joy, o 
which she felt sadly ashamed. 

The Man turned again to look at the squirre 
But the squirrel was gone; so, after a momen 
he turned once more to the Boy and the Girl. 

“There will be a wedding soon,” he sai 
“but I must go away,—I sail for France ne 
week, you know,—and therefore I shall not | 
able to attend. So Iam going to insist upon tl 
prerogative of an old friend, and an—old man,- 
and kiss the bride a little in advance of the cer 
mony. May I?” 

There were tears in the Girl’s eyes now. S| 
went to him. He stooped to kiss her upon t! 


and kissed him, and upon the lips. Then s! 
went to the Boy and, resting her head upon | 
breast, sobbed brokenly. The Man turned aw 
again,—to look at the squirrel that was not the: 

At length he turned to them yet once more. 


with its deep, full tone cf good-fellowshi) 
“Good-by, and may God bless you both, alway 


swinging it lightly, he walked briskly up the sun 
flecked walk and around the turn. But as 
left the park, and passed near to the bicyc! 
policeman and the pretty nursemaid in the whit 
cap and apron, they both scrutinized him close! 
and even wonderingly. 

“Is thot the sa-ame gintleman thot wint dow 


crying charge. 

“Th’ clothes looks th’ sa-ame,” replied th 
bicycle policeman, bending searching eyes up 
the slowly retreating figure, “but thot’s a ou 
man. 

And it was. 
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Deliver the Goods 
By Nixon Waterman 


orld will buy largely of any one who 
Will deliver the goods ; 
It is ready and eager to barter if you 

Can deliver the goods. 
But don't take its order and make out the bill 
Unless you are sure you are able to fill 
Your contract, because it won't pay you until 
You deliver the goods. 


T# Ew 


And rude or refined be your wares, still be sure 
To deliver the goods; 











. steady income. Our co-operative methods insure larger and steadier profits than - 
ever 1 Full course in Commercial Law given free to every real estate student. Every business man should have this course. 
Our FREE BOOK is valuable and interesting and tells how you can succeed. 


H. Ww. CROSS, President The Cross Co., 100 Reaper Block, Chicago 
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No matter where you live you can open a savings account with any amount from $1.00 to $10,000 
at 4 per cent interest compounded twice a year. The advantage and convenience of Banking by 
Mail is explained in our illustrated booklet ‘¢ C,”’ mailed free. Your address on a postal is enough. 


THE CITIZENS SAVINGS & TRUST CO. 


CLEVELAND OHIO. THE CiTVY OF BANKS. 


ASSETS OVER FORTY TWO MILLION DOLLARS 
TIONS AWAITING STRONG, COMPETENT YOUNG MEN, State 


RAILROADING Mama items sed BRAKEMEN fra Ralireads 
age. Send stamp. Name position preferred. 


Experience unnecessary. Firemen $100, become Engineers, and earn 8200 
RAILWAY ASSOCIATION, Room 8, 227 MONROE STREET, BROOKLYN, N.Y. 





















BUILDING 


OUR 











monthly. Brakemen $75, become Conductors, and earn 8150. POSIT. 


‘Though a king or a clown, still remember that you 
| To deliver the goods. 

| If you find you are called to the pulpit to preach 
To the playhouse to play, to the forum to teach, 
Be you poet or porter, remember that each 

| Must deliver the goods. 


The world rears its loftiest shafts to the men 
Who deliver the goods; 

| With plow, lever, brush, hammer, sword, or with | 

They deliver the goods. 

And while we their eloquent epitaphs scan, 

That say, in the world’s work, they stood in the v 

We know that the meaning is, ‘‘ Here lies a man 
Who delivered the goods.” 








he he 


The lazier the man, the more he will have to 
about great things genius has done. 





“ Good-by,” he said, his voice still ringing 


Going to the bench, he picked up his stick an 


the path a while ago?” asked the French nurse 
maid, gently jouncing the carriage that held he 












white forehead, but with a pretty, impulsi:» 
swiftness, she threw her arms about his nec ; 
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The Second Generation 


By DAVID GRAHAM PHILLIPS 
[ Concluded from page gor] 


“You take a light view of our engagement,” was his 
instant move. 

“T should take a still lighter view,’’ retorted she, “ if 
I thought the way you ’re acting was a fair specimen 
of your real self.” 

This from Adelaide who had always _ theretofore 
shared in his almost reverent respect for himself. Ade- 
laide judging him, criticising him/ All Ross’s male 
instinct for unquestioning approval from the female 
was astir. ‘* You wish io break off our engagement ?”’ 
he inquired, with a look of cold anger that stiffened her 
pride and suppressed her impulse to try and gain time. 

“You ’re free,” said she, and her manner so piqued 
him that he had to think hard of the Howland millions 
and the rumored Ranger will to persist. She took off 
the ring; with an expression and a gesture that gave no 
hint of how she had valued it, both for its own beauty 
and fcr what it represented, she handed it to him. “ If 
that’s all,”’ she went on, “I’ll go back to father.” To 
perfect her pretense, she should have risen, shaken 
hands cheerfully with him, and sent him carelessly 
away. She knew it; but she could not. 

He was not the man to fail to note that she made 
no move to rise, or to fail to read the slightly strained 
expression in her eyes and about the corners of her 
mouth. That betrayal lost Adelaide a triumph; for, 
seeing her again, feeling her beauty and her charm in 
all his senses, reminded of her superiority in brains 
and in taste to the women from whom he might 
choose, he was making a losing fight for the worldly- 
wise course. ‘Anyhow, I might just as well tame her 
down a bit,’’ he reflected, now that he was sure she 
would be his, should he find on further consideration 
that he wanted her rather than Theresa’s fortune. He 
iccordingly took his hat, drew himself up, bowed 
coldly. 

“Good morning,” he said. And he was off, down 
the drive,—to the lower end where their stableboy was 
guarding his trap,—he was seated,—he was driving 
iway,—he was gone,—gone/ 

She did not move until he was no longer in sight. 
[hen she rushed into the house, darted up to her 
room, locked herself in and gave way. It was the first 

erious quarrel she had ever had with him; it was so lit- 
e like a quarrel, so ominously like a—no; absurd! It 
ould not be a finality. She rejected that instantly, so 
onfident was she of her powers over any man she 
hose to try to fascinate, so secure in the belief that he 
vould not give her up in any circumstances. She went 
ver their interview, recalled his every sentence and 
»ok—this with surprising coolness fora young woman 
is deeply in love as she fancied herself. And her 
inger rose against him,—a curious kind of anger, to 


pring and flourish in a loving heart. ‘‘He has been 
flattered by Theresa until he has entirely lost his point 
f view,’”’ she decided. ‘“I’ll give him a lesson when 


le comes trying to make it up.” 
+ * * * * * * 


He drove the part of his homeward way that was 
hrough streets with his wonted attention to “ smart- 
ess.” True “man of the world” that he was, he 
ever for many consecutive minutes had himself out 
£ his mind,—how he was conducting himself, what 


people thought of him, what impression he had made 
or was making or was about to make. He, with abso- 
lute unconsciousness, judged everybody and everything 
instantly and solely from the standpoint of advantage 


to himself. Such people, if they have th 
hide themselves under a pleasing surface 





lligence to 
, and the wis- 
dom to plan, and the energy to execute, always get just 
tbout what they want,— for, intelligence and energy are 
invincible weapons, whether the end be worthy or not. 
\s soon, however, as he was in the road up the Blufis, 
leserted at that hour, his body relaxed, his arms and 
ands dropped from the correct angle for driving, the 
eins lay loose upon the horse’s back and he gave him- 
elf up to dejection. He had thought—at Windrift,— 
that, once he was free from the engagement which was 
no longer to his interest, he would feel buoyant, elated. 
Instead, he was mentally even more downcast a figure 
than his relaxed attitude and gloomy face made him 
hysically. His mother’s training had cut his generous 
nstincts close to the roots, and, also, such of his ideals 
were not purely for material matters, especially for 
tentation. But, as he was still a young man, those 
ots not only were alive but also had an under-the- 
il vigor,—and even occasionally sent to the surface 
routs that withered and came to nothing. Just now, 
ese sprouts were springing in the form of self- 
eproaches. Remembering with what thoughts he had 
me to Adelaide, he felt that he was wholly respon- 
ble for the broken engagement, felt that he had done 
ontemptible thing, had done it in a contemptible 
iy; and he was almost despising himself, looking about 

e while for self-excuses. ‘The longer he looked the 
orse off he was; for, the more clearly he saw that he 
as what he called, and thought, in love with Adelaide 
‘anger, It exasperated him with the intensity of self- 
hness’s covetousness that he cculd not have both 
lheresa Howland’s fortune and A lelaide. It seemed 
him that he had a right to both. Not in the coldly 
lfish only is the fact of desire ir itself the basis of 











































Every business man has used Dennison’s Shipping Tags, 
Merchandise Tags, Gummed Labels and Seals, and is 
therefore acquainted with the name and fame of Dennison. 
But dg you know in how many other ways Dennison will 
help you do business? No matter what business you are 
in, or what kind of a home you have, Dennison makes 
something you need, and your local dealer can supply it. 

You may want a tag for some peculiar purpose. Denni- 
son’s tags are made to meet every requirement. Long record 
tags to go through factories; dainty, silk string tags for jewel- 
ers; strong wacerproof tags for machinery and other trying 
uses; ornate tags with original designs to serve as trade marks. 

Besides, Dennison makes Jewelers’ Fine Boxes and 
Cases, Crepe Paper, Paper Napkins, Gummed Paper, 
Sealing Wax, Bank and Office Supplies, Glue, Paste and 
Mucilage in convenient patent pin tubes, Price Tickets, 
Size Marks, Coin Cards and Checks of all kinds, including 
the paper Baggage Checks used by nearly all railroads 
and transfer companies. 


° > Business 
Helps 


are so numerous that it takes a Dictionary to name them. 
DENNISON’S DICTIONARY 


is a comprehensive book of reference that will help you do 
business by easier and more exact methods—it will also oe 
tell your wife how to beautify the home. It contains 240 
pages and colored illustrations, with a new system of index- 
ing that guides you right to the description of the article \ 
you require. Of course, such a book is worth money, but 
we are willing to send it /7ee with all expenses paid if 
you will take the time to write for it on your own letterhead. 
Address Dept. ‘‘18’’ at our nearest store. 
is Manufaduring The Tag 
©) Makers 
BOSTON, 26 Franklin St. NEW one. $6 ae - 


ILADELPHIA, 1007 Chestnut St. CHICAGO, 128 
_ ST. LOUIS, 413 North 4th St. 
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HAIR 


Guaranteed 


BY THE USE OF 


EVANS VACUUM CAP 


Guarantee Backed by a Bank 


Repeated announcements in this magazine, and in If the scalp responds to the rhythmical action of the 
all the leading magazines in the United States, for vacuum and you feel a tingling sensation of renewed 
months and years past, have been published simply to circulation, it is proof positive. and scientific evidence 
explain in a simple, understandable way, what the that Nature is still able to do her work in the production 





























Evans Vacuum Cap IS. of hair growth. 

The Evans Vacuum Cap is a_ simple, scientific Now, note that we guarantee the Evans Vacuum Cap 
mechanism which does for the scalp and the hair what and that our guarantee is backed by the bank. 
massage does for the weakened body. The dormant hair The Evans Vacuum Cap is furnished on trial and 
cells can only be revived when you restore the natural, under positive guarantee of the Jefferson Bank of 
refreshing blood circulation to the roots of the hair. St. Louis, and any bank or banker will testify as to the 


The Evans Vacuum Cap creates a vacuum over the validity of this guarantee. We have no agents and no 
scalp surface which compels the blood to come up into one is authorized to sell, offer for sale, or receive money 
the hair soil. The result of this is to feed the hair by for the Evans Vacuum Cap—all orders must come 
Nature’s process, and not artificially. Just as long as through the Jefferson Bank. 
there is one iota of hair life in your scalp the Evans We will send you a book which explains the possi- 
Vacuum Cap will make the hair grow, and you yourself bilities of the invention and gives full evidence of 
can tell from a reasonable use, whether or not the the results it has achieved. This book sent free on 
Evans Vacuum Cap will restore your hair. request; we prepay the postage in full. Address: 


THE EVANS VACUUM CAP COMPANY, - - 630 Fullerton Building, - - ST. LOUIS, Mo. 

























































































Model M Touring Car, $950, f. o. b. Detroit. 
(Lamps not included) 


Motor Value 


The Cadillac is undeniably the 
greatest automobile value ever 
offered—not alone in fairness of 
price but in the satisfaction and 
everlasting service received for 
that price. In fact, there are few 
establishments, if any, sufficiently 
well equipped to produce 
cars the equal of 
the 


at an 
actual factory cost 

of less than our selling price. 
This is but one of the many 
benefits a Cadillac purchaser de- 
rives from the wonderful combi- 
nation of equipment, skill and 
experience that backs up every 
car we build. 

The Cadillac couldn’t be better 
if you paid just twice the price. 
Your dealer will tell you why. 
His address—also our finely illus- 
trated Booklet AB—will be sent 
upon request. 


Model K, 10 h. p. Runabout, $750 
Model M, Light Touring Car, $950 
Model H, 30 h. p. Touring Car, $2,500 










All prices f. 0. b. Detroit. 


Cadillac Motor Car Co., 
Detroit, Mich. 


Member Asso. Licensed Auto. Mfrs. 


































I WILL MAKE YOU 
_A Prosperous 
) Business Man 


If you are honest and ambitious write me to-day; 
matter where you live or what your occupation, 
will teach you the Real Estate, General 
Brokerage and Insurance Business thor- 
oughly by mail; no bnainess, trade or profession 
inthe world to-day offers better opportunities to 
progressive men without capital ; practical co- 
operation has opened the doors everywhere 
to profits never before dreamed of. I will 
appoint you Special Representative 
of the largest and strongest co-operative 
Realty Company in the world; furnish 
you large, weekly list of choice salable 
properties and investments; help you se- 
cure customers; afford you the constant 
advice and co-operation of our powerful 
organization with over 1,500 assistants. 
I have had lifelong successful experi- 
ence and have helped hundreds of in- 
experienced men to immediate and 
permanent success and I will help 
you. 





This is an unusual opportunity 
for men without capital to be- 
come independent for life. 
Cut out this ad and send for my free 
booklet, proof of my statements and full 
particulars. Address nearest office. 
EDWIN R. MARDEN, PREs’tT 
NaT’L CO-OPERATIVE REALTY Co. 
2765 ATHENAEUM BLDG., CHICAGO 
275 EVANS BLDG., WASHINGTON, D.C 





















































right. By the time he reached home, he was angry 
through and through, and eager to find some one to be 
angry with. He threw the reins to a groom and went 
sullenly into the house. 

His mother, on the watch for his return, came to 
meet him. ‘“ How is Mr. Ranger this morning?” she 
asked. 

**Just the same,” he answered, surlily. 

** And—Del?” 

He made no answer. The sight of his mother made 
him feel again the wounds Adelaide had inflicted upon 
his vanity. 

They went into the library, and he lit a cigarette 
and seated himself at the writing table. She watched 
him anxiously and was turning to leave the room 
when he said: “I might as well tell you. I’m en- 
gaged to Theresa Howland.” 

**Oh, Ross, I’m so glad!’ Then, 


she exclaimed. 


warned by his expression, she restrained herself; she 
understood his mood and feared he might repent. ‘‘] 


have felt certain for a long time that vou would not 
throw yourself away on Adelaide. She is a nice girl,— 
pretty, sweet,—and all that. But women differ from 
each other only in unimportant details. A man ought to 
see to it that by marrying he strengthens his influence 
and position in the world and provides for the standing 
of his children. And I think Theresa has far more 
steadiness; and, besides, she has been about the world, 
—she was presented at court last spring a year ago, 
wasn’t she? She is such a lady. It will be so satis- 
factory to have her as the head of your establishment, 
—probably Mr. Howland will leave her Windrift. 
And her cousin,—that Mr. Fanning she married is 
connected with all the best families in Boston, New 
York, and Philadelphia. They are at the top of our 
aristocracy.” 

TMs recital was not to inform, but to inspire,— 
to remind him what a wise and brilliant move he had 
made in the game of life. And it had precisely the 
effect she intended. Had she not herself created and 





fostered in him the nature that would welcome such 
stuff, as a bat welcomes night? 
“I’m going back to Windrift to-morrow,” he said, 


still sullen, but with the 
gone from his voice. 

“When do you wish me to write to her?” 

“Whenever you like,’ he said, the defiance in his 
tone for Adelaide. ‘‘The engagement is to be an- 
nounced as soon as I get back.” 

Mrs. Whitney was called away, and Ross tried to 
write to Theresa. But the words would n’t come. He 
wandered restlessly about the room, ordered the elec- 
tric, and went to the Country Club. After an hour of 
bitterness, he called up his mother. “You need n’t 
send that note we were talking about just yet,” he said. 

“*But I’ve already sent it,’’ his mother answered. In 
fact, the note was just then lying on the table at her 
elbow. 

“ What were you in such a hurry for,?” he demanded, 
‘angrily, an unnecessary question, for he knev~ his 
mother was the sort of person that loses no time in set- 
tling an important matter beyond possibility of change 

“I’m sorry, Ross,’’ she replied, softly. ‘I thought I 
might as well send it, as you had told me everything 
was settled.” 

“ Oh,—all right,—no matter.’’ He could break with 
Theresa whenever he wished. Perhaps he would not 
wish to break with her; perhaps, after a few days, he 
would find that his feeling for Adelaide was in reality 
no stronger than he had thought it at Windrift, when 
Theresa was tempting him with her huge fortune. 
There was plenty of time to choose between the two 
girls. 

Nevertheless, he did not leave Saint X, but hung 
round, sour and morose, hoping for some sign from 
“tamed” Adelaide. 


* * * * a 


note of the quarrel-seeker 


* * 


As soon as Theresa got Mrs. Whitney’s note, she 
wrote to Adelaide. ‘‘I’ve prom‘sed not to tell,” her 
letter began, “but I never count any promise of that 
kind as including you, dear, sweet, Adelaide—”’ 
Adelaide laughed as she read this; Theresa’s passion 
for intimate confession had been the joke of the 
school. ‘‘ Besides,’ Adelaide read on, “I think you’ll 
be especially interested Ross tells me there was 
some sort of a boy-and-girl flirtation between you and 


as 


him. I don’t see how you could get over it. Now— 
you ’ve guessed. Yes,—we 're engaged, and will prob- 
ably be married up here in the fall,—Windrift is 


simply divine then, you know. And I want you to be 
my ‘best man.’ The others’ll be Edna and Clarice 
and Leila and Annette and perhaps Jessie and Anita. 
We ’re going to live in Chicago,—father will give us a 
house, I’m sure. And you must come to visit us—” 

It is hardly fair to eavesdrop upon a young woman 


in such an hour as this of Adelaide’s. Only those 
might do so who are willing freely to concede to 
others, that same right to be human which they 
themselves exercise, whether they will or no, when 


things happen that smash the veneer of “ gentleman” 
r “lady” like an eggshell under a plowboy’s heel, and 
penetrate to and roil that unlovely human nature 
which is in us all. Criticism is always supercilious 
and hypocritical, even when it is also necessary and 
just; so, without criticism, the fact is recorded that 
Adelaide paced the floor and literally raved, in her 
fury at this double-distilled, double treachery. The 
sense that she had lost the man she believed she loved 
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Writes Black 
Copies Purple 


The new indelible penci! that has 
all the good qualities of a good foun- 
tain pen, Without the bother 

The writing is permanent. 

It writes freely, smoothly, carries 
and holds a sharp point. 

It makes a better copy than copy- 
ing ink. 

Both letter and copy are indelible. 

Is sold with or without nickel pencil 
point protector by all stationers. 

For all records requiring speed or 
memoranda of a permanent character, 
Dixon’s Eterno will be found a great 
convenience, as the writing will last as 
long as the paper endures. 





Dixon’s Pencil Guide, tndered by vocations 
will tell you the kind of lead pencil you should 
use. Sent free. 


JOSEPH DIXON CRUCIBLE CO., 
Jersey City, N. J. 





The "Best" ‘Tonic 


When you are nervous, sleepless or fagged 

out, try a small glass of Pabst Extract, morn- 

ing, noon and night. It will aid your digestion, 

steady your nerves, bring you refreshing sleep 
_and build you up physically. 


25 Cents at all druggists. 
Insist upon the original, 


Pabst Extract Department, Milwaukee, Wis. 


Motion Pictures 


NO a NECESSARY as our in 
struction Book and ‘‘ Business Guide’ te!!. 2 
We furnish See gr Outfits with Big Adver- 
a Posters,etc. Humorous dramas brim! 

f fun, travel, history, religion, tempera: 
work and songs illustrated. Onemancan doit 
Astonishing Opportunity in any locality f 
a man with a little money to show in churche 
school houses, lodg Ratia, theatres, et 
Profits $10 to over "$100 per night, Othe 
do it, why not you? It's easy; meer to 
and we'll tell youhow. Catal 


AMUSEMENT SUPPLY 00... 455 Chemical Bank Bldg, CHICAGO 
Are Your Children Healthy? 





IT PAYS BIG 
To Amuse The 
Public With 








At your deal- A “Iri h M 1 is ca 
er’s or direct n 
at Fave A ris al gl\ 





healthful exercise to arms, legs, ba 
~~ 2 lungs, shoulders, wrists, ankle 
hands and feet. Brings childre 
home happy, hun and healt 
fully tired Pie car that 
geared for speed. Fun all de 
and spills impossible. 
HILL-STANDARD MFG. €O., 
67 Irish Mail Ave., Anderson, Ini 
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prices. 6 
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of Steel Springs 


buy a wooden swing but get our cireular 
Wholesale Price on first one sold in 
each place. Write to-day and be first. 

4 D. H. BAUSMAN, Dept. Suc., 
Lancaster Co., Bausman, Pa. 


$1.50 
" L 
. gold pen, and insurance policy postpaid, 


» $5.00 a day sure. Send for FREE E SAMPLE KE 
8 offer, trial plan, and wholesale prices. 
PUFF PEN CO., 357 Superior Street, TOLEDO, OHIO 
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perfect, full-size, self-Nlling fountain pen, witl 


solid 14k 
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was drowned in the oceanic flood of infuriated vanity. 
She raged now against Ross and now against Theresa. 
‘She ’s marrying him just because she’s full of envy, 
and, can’t bear to see anybody else have anything,” 
she fumed. ‘Theresa could n’t~ love anybody but 
herself. And he,—he’s marrying her for her money. 
She isn’t good to look at; to be in the house with 
her is to find out how mean and small and vain she 
is. It serves me right for being snob enough to have 
such a friend. If she had n’t been immensely rich and 
surrounded by such beautiful things, I’d never have 
had anything to do with her. She’s buying him; 
he’s selling himself. How vile!” 

But the reasons why they were betraying her did not 
change or mitigate the fact of betrayal,—and the fact 
showed itself to proud, confident Adelaide Ranger in 
the form of the proposition that she herself had been 
jilted and that all the world, all her world, would 
soon know it. Jilted! She—Adelaide Ranger,—the 
all-conqueror,—flung aside, flouted, jilted. She went 
back to that last word. It seemed to concentrate 
and convey all the insult and treason and shame that 
was heaped upon her. And she never once thought of 
the wound to her heart,—the fierce fire of vanity 
seemed to have cauterizeu it. 

What could she do to hide her disgrace from her 
mocking, sneering friends? For, hide it she must— 
must—must/ And she had not a moment to lose. 

A little thought, and she went to the telephone and 
called up her brother at the Country Club. When 
she heard his voice eagerly, nervously, almost in ter- 
ror, demanding what she wanted, she said :— 

“Will you bring Dory Hargrave to dinner to-night ? 
And, of course don’t let him know I wanted you to.” 

“Ts that all!” he exclaimed in a tone of enormous 
relief which she was too absorbed in her calamity to 
note. 

“You will, won’t you? Really, Arthur, it’s very 
important; and don’t say a word of my having tele- 
phoned,—not to amybody.”’ 

“All right! Ill bring him. Good-by.” And he 
rang off. 

VIL. 


A RTHUR, full of his own affairs, forgot his promise 
~~ almost while he was making it. Fortunately, as 
he was driving home, the sight of old Dr. Hargrave 
arching absent-mindedly along near the post office, 
rrought it to his mind again. With an impatient ex- 
amation—for he prided himself upon fidelity to his 
given word, in small matters as well as in larger,—he 
urned the horse about. He liked Dory Hargrave, and 
na way admired him,—Dory was easily expert at 
any of the sports at which Arthur had had to toil 
«fore he was able to make even a passable showing. 
But Dory, somehow, made him uncomfortable. They 
had nothing in common; Dory regarded as incidental 
nd trivial the things which seemed of the highest 


importance to Arthur. Dory had his way to make in 
ve world; Arthur had been spared that discomfort and 
disadvantage. Yet Dory persisted it pretending to 


regard Arthur as in precisely the same position as him- 
elf, once had even carried the pretense to the imper- 
tinence of affecting to sympathize with Arthur because 
1¢ was beset by so many temptations and handicaps. 
On that occasion Arthur had great difficulty in restrain- 


ing plain speech. He would not have been thus tactful 
nd gentlemanly had he not realized that Dory meant 
the best in the world and was wholly unconscious that 


envy was his real reason for taking on such a prepos- 
terous pose. ‘ Poor chap!’’ Arthur had reflected. ‘I 
an’t blame him for snatching at any consolation, how- 
ver flimsy.’’ In those days Arthur often, in generous 
ood, admitted—to himself,—that fortune had been 
1amefully partial in elevating him, without any effort 
n his part, but merely by the accident of birth, far 
bove the overwhelming majority of young men. He 
It doubly generous,—in having such broad views and 
not aggravating the misfortunes of the less lucky 

y expressing them. 
Dr. Hargrave and his son, his only child, and his 
id wife’s sister, Narcissa Skeffington, lived in a 
taint old brick house in University Avenue. A double 
v of ancient elms shaded the long walk straight up 


m the front gate. On the front door was a huge 
ronze knocker which Arthur lifted and dropped 
veral times without getting response. “ Probably 


e girl ’s in the kitchen; and old Miss Skeffington is 
deaf she could n’t hear,’’ he thought. He had 
own the persons and the habiis of that household 
m his earliest boyhood. He followed the path 
ind the house and thus came in sight of a small 
thuilding at the far corner of the yard, on the edge 
the bank overlooking and almost overh inging the 
er,—Dory’s “‘workshop.’’ Its door was open and 
thur could sce the whole of the interior. Dory and 
voung girl were standing by a bench at the window, 
re bending over something in which they seemed to 
absorbed. Not until Arthur ste ppe d upon the door- 
did they lift their heads 

Hello, Artie!” cried Dory, coming forward with 
tended hand. 

Arthur was taking off his hat and bowing to the 
ung woman. ‘Hello, Theo,” said he. ‘How d’ ye 
Estelle?” 
Miss Wilmot shook hands with him, a shade con- 
iinedly. ‘How are you, Arthur?” she said. 
it was in his mouth to ask why she had n’t been to 
Adelaide. He checked himself just in time. She 
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and Adelaide were great friends as youngsters at the 
public school; but the friendship chilled into acquaint- 
ance as Adelaide developed fashionable ideas and tastes. 
Also, Estelle had been almost a recluse since she was 
seventeen. The rest of the Wilmots went into Saint X’s 
newly developed but flourishing fashionable society. 
They had no money to give return entertainments or 
even to pay their share of the joint dances and card 
parties and picnics; they looked rather queer, too, be- 
cause their clothes were not merely old but ancient,— 
that was no great matter, however, as they undoubtedly 
had most charming manners and a subtle pride that 
made everyone have a sense of being honored when 
they came. But Estelle, as soon as she was old enough 
to understand social relations, flatly refused to take 
where she could never give any but the debatable return 
of the honor of her company. She made no display of 
her different notion of pride; she simply held aloof; and, 
without her intending it, Saint X understood. 

“‘What’s that you’ve got there?” said Arthur, with 
a glance at the objects on the transformed carpenter’s 
bench. 

“Dory and I were looking at some flowers through a 
microscope,”’ explained Estelle. 

“Oh, yes,” said Arthur, “I took a course in that 
last year. I liked it for a while; but it soon got to be 
a good deal of a bore.” 

He thought he saw a fleeting flash of a smile in Es- 
telle’s handsome eyes, and, as Estelle had wavy golden 
hair and regular, ‘patrician’? features and a notable 
figure, he reddened a little. ‘I had to do it, you see,” 
he explained. ‘‘And anything one has to do becomes 
a bore.” To himself he was saying: ‘‘ These two prigs! 
She ’s no doubt pretending to be interested because she 
wants to make him think she’s clever and ‘serious.’ 
And probably he does it to show off, too.” He was not 
quite as certain of Dory’s motive as of hers, because 
Dory had deliberately abandoned sports, which were 
far more showy than science and in which he brilliantly 
excelled, for things that impress only people not worth 
impressing,—people who could n’t advance one socially 
in any way. But that Estelle was “faking” he had n't 
the slightest doubt; one of his earliest discoveries in the 
exploration of the feminine mystery had been the Ameri- 
can feminine passion for the “serious” pose, and much 
amusement le had got in verifying his theory that 
women never did anything before men except for effect. 

Dory had been looking intently at him, and now 
smiled. It gave Arthur an uncomfortable sense that 
his thoughts had been read and that Dory was affecting 
to find his conclusions amusing. This suspicion became 
certainty when Dory said: “Don’t be too hard on us, 
Artie. We who have to live quiet lives must put in the 
time somehow. And something can be said for the 
microscope. To me, it ’s what spectacles are to a near- 
sighted man. The type soon gets small in the story of 
the world about us. We take the microscope and are 
able to read on.” 

“T’m satisfied with the part that’s in big type,” said 
Arthur; and, with the masculine instinct, he looked at 
Estelle for approval. 

But she had apparently not heard what either was 
saying. ‘‘The light’s beginning to fade,’’ she said to 
Dory. ‘‘I’ll see you to-morrow.’’ And, all but ig- 
noring Arthur, she departed, both men watching her as 


she went along the grass toward the front gate. Dory 
was first to turn away. 
““What a beauty she has become,’’ said Arthur. 


*‘Hasn’t she, though!’’ assented Dory, busy putting 
awny the microscope and the slides. 


“TI beg your pardon for having interrupted,” pur- 
sued) Arthur. 
“Not at all,” replied Dory, carelessly. ‘I hap- 


pened to see her walking in her garden, with apparently 
nothing to do, and I asked her over.” 

““What’s become of her brot her, Arden? 

“Still drinking. It’s beginning to tell on him. He’s 
getting a surly streak. You remember, he used to be 
always good-natured. That’s the way it invariably is 
with those weak fellows that become drunkards.” 

“Tt ’s sad to see a fine old family like theirs on the 
down grade,” said Arthur. 

Dory shrugged his shoulders. ‘‘ No sadder than to 
see anybody else running to seed. We’re all old fami- 
lies, you know, and very superior ones. When you 
think of all that the human race has been through, you 
realize that,every one that has survived must be very 
superior,—the less sheltered, the more superior.” 

Arthur decided to sheer off. “I came to ask you to 
come up to the house for sup—dinner to-night,” said 
he. ‘It’s lonely, mother and Del and me. Come 
and cheer us up. Come along with me now.” 

Dory looked confused. ‘‘I’m afraid I can’t,” 
all but stammered. 

“T spoke of bringing some one,” continued Arthur, 
“and Del suggested you. Of course, I can’t blame you 
for not caring about coming.” This a ‘politeness, for 
Arthur regarded his invitation as an honor. 

“Oh, you didn’t understand me,” protested Dory. 
“TI was thinking of something entirely different. I’Il 
be glad to come.” 

“You need n’t bother to dress,” continued Arthur. 

Dory laughed—a frank, hearty laugh that showed 
the perfect white teeth in his wide, humorous-looking 
mouth. ‘‘Dress!” said he. “My othe ‘r suit is, if any- 
thing, less presentable than this; and it’s all I’ve got, 
except the frock,—and I’m miserable in that.” 


[ Zo be continued in Success MaGAzinE for July] 
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The Cleeve Insulator | 
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By ROBERT MACKAY 


[Concluded from page 407] 


his work was accomplished, or practically so. While 
he had not obtained an absolute zero of insulation, he 
had gotten a compound which, through the medium of 
a series of tests, showed that it was within five per cent. 
of the absolute. The physical aspect of his discovery 
was of a creamy, opalescent hue, which, a thick liquid 
in its early stages, cooled into a substance nearly as 
hard as marble. Allied, basically, to celluloid and like 
compounds, it was nevertheless free from explosive 
tendencies, so far as Waldron could ascertain. He had 
also discovered that, with the aid of appropriate pig- 
ments, he could tint it as he desired, and that, by a 
very simple process, during its final stages of prepara- 
tion, it was possible to give it the appearance of onyx. 
In fact, its adaptability to architectural and ornamental 
requirements gave it an additional value which its 
author had not looked for in the first instance. 

It melted only at a high temperature, was ignited 
ith difficulty, and burned slowly with a light blue 
lame, giving off, meanwhile, a pleasant, pungent odor. 
Hard on the end of Waldron’s labors and following 
the equipment of a larger laboratory by the aid of 
hich the insulator was to be obtained in quantities, 
or anticipated experimental tests on a large scale, Mr. 
Hasply began to lay the foundation of the fortune 
vhich, he felt sure, would follow the heels of publicity 
eing given to Waldron’s achievement. In the first 
lace, he proceeded to shape the skeletons of several 
rporations, one being ‘The Cleeve Insulator Com- 
any,” another “The Cleeve Manufacturing and In- 
tallation Company;” and yet another, ‘The Interna- 
onal Insulator Company,” and so forth. The framing 
f these corporations was coincident with the applica- 
on for patents in the United States and Europe. 
Chis last, thanksto Mr. Hasply’s knowledge of the in- 
ricacies of patent-office methods, went forward rap- 
lly. In the meantime he was advancing Waldron a 
eekly amount on account of his salary as manager 
fthe Insulating Company, although, as he took pains 
) point out, the inventor was not entitled to any 
oney between the time that he had finished his ex- 
rimental work up to the period that he should be 
tually and actively engaged in managerial duties. 
leeve admitied the truth of this, but felt a twinge of 
ineasiness when he remembered that he had over- 
oked such a contingency in the memorandum. Still 

re uneasiness was caused him when, on broaching 

subject of the promised permanent agreement, 

Ir. Hasply replied that such an instrument would be 
i order when the company was on the eve of actual 


rmation, and that, in the meantime, the memoran- 
im was sufliciently “‘bianket”’ in nature to cover all 
ints involved. When Mr. Carrington heard of this 
hrugged his shoulders doubtfully 

“As a matter of fact, Cleeve,” he said, “this so- 
lled memorandum is, to all intents and purposes, 
1agreement, and I do not see how on ear.h Hasply 
muld interpolate more deiails for his own benefit into 
further instrument, or hold you tighter than he does 
this one. I suspect that such would be the chief 
itures of a future agreement.’’ 

The patents came in due sea on, and, following 


ird on their appearance, Hasply began to develop 
plan of campaign, whose objective was the freezing 
it of Cleeve. The patent lawyer’s desire to get rid 
{ the inventor was the outcome of several motives. 
1 the first place, Hasply was a bandit by instinct, 
d, hence, could not refrain from endeavoring to get 
e best of all those with whom he came in contact, 
hether the incidental plunder was great or small. 
rain, he felt that there was danger of Waldron 
aking trouble, possibly under legal advice, when he 
gan to realize the disparity between the profits that 
uuld accrue to Hasply and his own share of the 
ime, which trouble he would not be in a position to 
ive home if he was disassociated with the corpora- 
m. Hasply had a sort of fear that, when Cleeve 
lized that he had been morally swindled, he might 
use trouble in the laboratories. So h¢ procec ded to 
1ugurate the process of getting rid of Waldron as 
tickly as possible. Pertinent to this move was the 
t that the officers and directors of the provisional 
rporations were, for all practical purposes, Hasply 
ltiplied and disguised under a variety of names. 
he lawyer’s operative methods called for the usage of 
number of individuals of the ““dummy” type who 
re recompensed by him directly, and not in the 
inner that the outside public would imagine they 
re, in view of the positions they he Id in the Hasply 
rporations. Mr. Snegby was one of these, though of 
irse Cleeve was not aware of the fact when he en- 
ged him as his legal adviser. 
From this point on Waldron was treated to a series 
disturbing surprises. Inthe first place, he discov- 
d that he had absolutely nothing to do with two of 
three corporations that handled the insulator. He 
ts manager only of the Cleeve Insulator Company. 
accordance with one of the clauses of the memo- 
idum which empowered Mr. Hasply to offer him 
n equitable compensation” for the patents, the law- 
did so in the form of an absurdly small cash pay- 
nt and a very modest amount of stock in the com- 
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pany, both of which were to be forthcoming- when the 
corporation ‘began active operations, but not before. 
This proposition was promptly refused by Waldron; 
whereupon Hasply, unruffled, remarked:— 

“Think the matter over; think it over,’’—and, with 
a smile, he put the question by. 

Again—and on advice,—Waldron made a formal 
request to Hasply that he should submit the promised 
agreement. The lawyer replied, “Certainly,” and in 
the course of a few days he tendered an instrument 
that, to all intents, was a duplicate of the memoran- 
dum. On Waldron’s taking exception to some of the 
shady clauses to which his attention had been called 
by Mr. Carrington, Mr. Hasply produced the original 
memorandum and begged Cleeve to observe that he 
had acquiesced therein to the terms to which he was 
row objecting. Waldron, realizing the futility of pro- 
tests, signed the agreement. 

Matters progresced thus for a week or two, during 
which period Cleeve was gradually awakening to the 
fact that he had either been “done” by Hasply or 
was in danger of being so. 

Mr. Hasply’s puppets had done their work as they 
had been instructed, including the making of the tem- 
porary officers of the corporation permanent. Some 
general and minor business had also been disposed of, 
when a Mr. Reginald Chigford arose and stated that 
he had a resolution to offer relative to the manager of 
the company. Mr. Chigford was large, wabbly, and 
had a blotchy face. One of his eyes pointed due 
southwest and the other had a tendency to peer in the 
direction of the British Isles. He exuded an odor of 
enuff and tonka beans, and they who knew him best 
knew not the time at which he gave indications of 
sporiing linen fresh from the laundry. As Waldron 
subsequently learned, Mr. Chigford was an ex-vic.im 
of Hasply and had compromised with the latter, after 
a long and intermittent legal fight, on the basis of the 
price of two bottles of whisky a week and an occasional 
“job” of the character of the one that he was now 
undertaking. Mr. Chigford’s resolution was brief, but 
very much to the point, and it was to the effect that, in 
view of the fact that the company would not begin active 
operations (and, consequently, would not begin to reap 
profits,) until the last of the year, it then being May, it 
was manifestly improper that the manager should 
during the interval draw a full salary, inasmuch as his 
work would >e of a merely nominal sort. He there- 
fore moved that Cleeve should receive, up to the time 
that the company should begin to pay dividends, just 
one third of the salary arranged for in the memo- 
randum. 

Waldron glanced at Mr. Hasply as Chigford sat 
down. The lawyer was gazing at the cornice in an 
abstracted fashion, and it came to Waldron on the in- 
stant that he intended to support the resolution. When 
Mr. Chigford’s motion was put to the board, and it 
was found that the only dissentient vo‘e was Waldron’s, 
the latter, for the first time, realized to the full that he 
had, in the words of Mr. Carrington, been ‘‘done;”’ 
for he remembered that one of the clauses in the 
agreement, which he now recognized as a ‘‘joker,” 
gave the corporation the power of making such changes 
in its personnel, together with all things appertaining to 
it, as it saw fit. 

Although he felt the futility of his so doing, Waldron, 
after the passage of the resolution, arose and protested 
vigorously against the injustice which it entailed upon 
him. He was listened to in silence; but, when he had 
concluded, Mr. Chigford, who had been previously 
“coached” by Hasply, asked if he did not remember 
the “joker.” 

“T can scarcely fail to recall it,’’ said Waldron, 
hotly, ‘‘considering what it has cost me in this con- 
nection.” 

“*At all events, you admit that the directorate is act- 
ing under the power conferred upon it by the clause ?” 
interposed Mr. Hasply,—‘‘in fact, acting legally ?” 

Waldron, whose sense of equity was boiling under 
the injustice done him, could contain himself no longer. 

“Legally, perhaps,” he replied, hotly, “‘but I am 
beginning to learn—thanks to you, Mr. Hasply,—hat 
there is a distinction between legality and equity. You 
must have foreseen the powers that the agreement con- 
ferred upon you and your—” here he checked himself, 
—‘the directors, when I signed the instrument.” 

“Possibly,”, said Mr. Hasply, blandly, “but it was 
your privilege to foresee also.” 

“Perhaps,” retorted Waldron, “if I had known as 
much then as I do now, my foresight would not have 
permitted this afternoon's proceedings.” 

“What do you mean by that, young man ? ” grunted 
a Mr. Snuffuls, who sat facing Waldron. 

“Precisely what I said, sir. I consider—” 

““My dear Mr. Cleeve,” murmured Mr. Hasply, 
“what you ‘consider’ is really of no interest to this 
board. We have not assembled to hear the expression 
of opinions interesting to none but their owners; nor, 
indeed, are criticisms of this body in order.” 

“I knew all that,” said Waldron, “‘ and I know that 
I am helpless in the matter, but— ”’ 

“T move. that we adjourn,’’ snorted Chigford, and 
the board did so, Waldron departing angrily and 
alone. 

In the meantime, thanks to Hasply’s knowledge of 
the wires to be pulled, the scientific world had passed 
through the stages of indifference and rumor to curi- 
osity in regard to the statements and assertions backed 
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as they were by many patent and newspaper articles. 

Proposals began to pour in on Hasply from corpo- 
rations interested or likely to be interested in the in- 
sulator, from financiers on both sides of the Atlantic, 
and from individuals anxious to invest in a cycle of 
enterprises which, according to the press, promised a 
revolution in commercial electrical affairs and wealth 
to the promoters beyond the dreams of avarice. 

In the meantime Waldron’s suspicions were becom- 
ing crystallized into permanent belief. Simultaneously 
the friction between himself and Hasply grew with each 
meeting, and Waldron could not help but notice that 
the lawyer took no pains to avoid a clash, but, on the 
contrary, seemed to court opportunity to add to the 
young inventor’s discomfort. When Waldron called, 
to keep an appointment, Hasply was invariably or 
illegedly engaged with a client in his sanctum, and his 
visitor, on more than one occasion, had to wait an hour 
or so before being able to see hi: At other times, the 
lawyer would listen to what Waldron had to say, reply- 
ing not at all or in monosyllabl \ couple of meet- 
ngs of the directors also took place to which Cleeve 
vas not bidden, and, on his protesting, Hasply, with 
exasperating calmness, informed him that an oversight 
was responsible for his not having been notified to 
ttend. In other words, Mr. Hasply was continuing a 

olicy of pin pricks, and Waldron, although cognizant 
{ this same process, was none the les 








ted there- 
, although he felt in his bones that by giving signs 
f it he was doing what Hasply desired him to do. 
Finally, Cleeve wrote to Mr. Carrington, giving the 
uation in detail and asking what steps, if any, could 
taken to change the condition of thing 
Mr. Carrington replied that nothing could be done 
that time, for Mr. Hasply was acting well within the 
thts of his agreement, and the only thing to do was 
wait for a positive attempt on his part to violate the 
me. Carrington also intimated that Hasply’s repu- 
tion would certainly militate against him in the event 
Waldron ever having to appeal to the courts for 
tification or redress. 


atfec 


Cleeve found cold comfort in this, but, with the 
ral buoyancy of youth, reinforced he comfort- 
s words and obvious affection of Dolly, hoped for the 
t and was careful not to do anythir o give Hasply 
opportunity to work him further hart 
Nevertheless, the explosion came, at what, no doubt, 
the scheduled time as arranged by the patent 
vyer. Another meeting of the officers | directors 
the Cleeve Insulator Company was held, at which 
otion was made that Cleeve lary ould cease 
ogether until such time as the corporation should be 
ictive operation Waldron, who protested a it was 
nded that he should do, w made the target of a 
iber of criticisms, lost his head npletely, ex- 
sed his opinion of Hasply and of the whole board 
emphatic terms, and hardly had ceased when Mr. 
Hasply offered a resolution to the effect that the man- 
ager should be suspended indetinit on the score of 
hi lac k of those personal attribute nece ir to the 
conduct of a corporation of the type Cleeve In- 
lator Company; and he cited one of the clauses to 


hich Mr. Carrington had called Waldron’s attention, 
howing that the directorate had the power of 
ing such suspension. Stunned at the sudden 
ents, but realizing his im 





notency, Ciceve, withou 








rd, left the room, feeling, neverthel an almost 
verpowering impulse to return to it and do the violent 
ings he had thought of when he heard the unctuous 


uckle of Mr. Hasply that followed th 
e resolution. 
The next day he found awaiting hin 


( adoption of 


at his lodgings 


. official notification of the action of the directors, 
ith the appended statement that a second resolution 
1 been introduced, subsequent to his leaving, to the 
ect that the suspension should be made permanent. 


All that Mr. Carring ton could advise n 
‘‘A man like Hasply,”’ said he, 


yw Was to have 


tience ‘in due time 

‘| il snarl himself up. All you can do is watch and 
tit, Asa matter of fact, I believe that, if you should 

| ing the case into court now in its present shape, you 


ild have a good chance of winning out 


inces will be better 


but your 


far you permit 


ol so doing if 


| itters to run on for a month or two 
Sut this was not the end of Hasp machinations. 
| efore the week was out Waldron was astounded to 
eive a formal request for repayment of the amounts 


vanced to him on the score of salary 
ide these advances he had given 
nd that he was doing so out of his ow 


When Hasply 
Cleeve to under- 
n pocket, and 


youth was correspondingly grateful. On each 
= asion, however, Hasply had remarked: “Just as a 
’ tter of form, my dear boy, you can give me an 


O U for this, and when you are actually in harness 


“3 1can repay me at your own convenience.’’ Waldron 
ve the “IO U’s.” It was on the score of these that 
demand on Cleeve was made 

. This communication of Hasply’s was kept secret by 
aldron, who, wisely or unwisely, hesitated to saddle 
or olly with this new trouble; nor did he communicate 
~ ith Mr. Carrington, but, hoping dumbly and_blindiy 
ve it something would turn up to extricate him from 
AG new trap, he, on the plea of further experimenting, 
—_ ‘t away from Dolly for two or three days and shut 
£ nself up in his old laboratory and somewhat mechan- 
ih ily employed himself in some further experiments 

pse ith the insulator. 








| 





Four days later Mr. Hasply received a communica- | 
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tion from Cleeve that decidedly puzzled him greatly. 
It was to the effect that the lawyer’s presence was 
desired that evening at the attic laboratory on a highly 
important. matter in connection with the insulator. He 
was also requested to bring a sample of the compound 
with him without fail. After due reflection Hasply 


-came to the comforting conclusion that Cleeve had 


made a further improvement on the insulator, had re- 
pented of his hasty words, and was willing to effect a 
reconciliation by .acquainting Hasply of his discovery, 
and incidentally to eat some humble pie. 

He was on time, but was a trifle surprised to find two 
men in the attic in addition to Waldron. One of the 
strangers was Mr. Carrington and the other was a 
lawyer by the name of Hughes. After introductions, 
Waldron asked Hasply if he had brought the insulator 
with him. The lawyer replied in the affirmative and 
produced a cube of the compound some two inches 
square. 

Cleeve, without making further comment, took the 
cube, and with a fine saw detached a bit of it about the 
size of'a pea. Through this, with the aid of a drill, 
he pierced two fine holes, passing through them two 
wires that were connected with the cells of primary 
electric batteries that stood on an adjoining table. 
Joining the ends of these wires as they projected 
through the holes, Waldron next placed the arrange- 
ment on a thick lead plate, and then, on the top of it, 
put another lead plate. Over all he put a sort of box 
of heavy zinc netting. Then he turned to Hasply 
with a smile which the latter did not quite understand. 

“You will notice, Mr. Hasply,’’ said he, coolly, 
“what Iam doing. You will see that one wire that 
passes through the morsel of insulator comes from the 
cells of one battery, and the other wire from the cells 
of another. I will now complete the circuit, which 
at present is broken, and will ask you to note the 
result. Meanwhile, I must ask all you gentlemen to 
get as far back from the lead plates as possible.” 

Waldron touched one end of the wire of the battery 
nearest him to the brass screw of the other. From the 
lead plates came a purple flash of light. The zinc box 
was overthrown, and one of the plates fell to the floor 
heavily. The one remaining on the table showed a 
clean-cut hole of about one and one-half inches in 
diameter, while the one overthrown had a jagged dent 
in it of about the same size. 

Waldron put his hands in his trousers’ pockets and 
looked at Hasply quizzically. ‘‘ Well?” he queried, as 
the lawyer gave no sign of desiring to comment on the 
experiment. Hasply snarled. “ What does this mean ?” 
he said, with a flash of his wolf-like teeth. 

“Tt means,” replied Cleeve, with a grin, 
insulator, considered as an insulator, is not 
red cent.” 

‘‘What ?” shrilled the lawyer. 

“Fact,” continued the smiling Cleeve. ‘‘ What you 
have just seen means that I discovered, purely by acci- 
dent, that if the insulator comes in contact or gets into 
the neighborhood of two wires, one charged with a low 
tension current of elec.rici y and the other with a high 
tension, it forthwith resolves itself into an explosive 
beside which dynamite is like a damp firecracker.” 

“Is this true?” gasped Hasply, his cadaverous 
cheeks turning a pea-green hue. 


“that your 
worth a 


““True ? Well, I should say so. I don’t think I 
could induce those lead plates to fabricate in my be- 
half.” 


“TI may add,”’ interposed Mr. Car-ington, ‘‘ that the 
experiment you have seen to-night is but one of a 
series that Mr. Cleeve has conducted in the presence of 
myself and my friend, so that I am fully prepared to 
affirm his statement.” 

“And who are you, sir?” said Hasply. 

Mr. Carrington handed him his card. 
did likewise. 

Hasply eyed the bits of pasteboard, then turned on 
Cleeve. ‘“‘You scoundrel! You swindler!’ he began. 

““Softly, Mr. Hasply,” said Hughes, “‘or you may be 
giving Mr. Cleeve excellent ground for a suit for 
slander.” 

A pause ensued, during which Waldron dropped into 
a chair which he tilted back comfortably, as he eved 
Mr. Hasply with justifiable triumph 

“Well,” said the patent lawyer, 
“well?” 

“It is extremely well for me,” retorted Waldron, 
“‘for I am informed that, with the aid of a very slight 
modification of the ingredients of the insulator which 
will prevent any infringement of your patents, I shall 
be in a position forthwith to form the Cleeve Explo- 
sive Company. You, with your experience of :uch 
afiairs, doubtless realize that I am speaking the truth 
when I say that a compound that knocks spots out of 
dynamite and can be molded into permanent shapes 
for blasting or other purposes, is, indeed, a valuable 
product. Incidentally, I believe the newspapers will 
publish articles to-morrow relative to the hair-raising 
proclivities of the Cleeve Insulator, which articles I 
hardly think will further the well-being of your corpo- 
rations, and may possibly prevent any further meetings 
of your dummy directorates.” 

Not many months later, the United States govern- 
ment paid Waldron Cleeve sufficient money for his 
marvelous explosive to enable him to settle down in 
peace and plenty.. He and Dolly were married, and 
Mr. Hasply seemed to resolve himself into his ultimate 
constituents and disappear from the face of the earth. 


Mr. Hughes 


after a pause, 
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[Concluded from page 395) 


And yet, to point out one, or two, or fifty of the 
eminently respectable, highly regarded citizens 
who have had a finger in this pie, would be to 
“stir up filth,” to ally oneself with “the unspeak- | 
able Hearst,’””—in short, to be denounced as a | 
traducer of all that is pure and noble and lovely 
in this serene land. 

No moderately intelligent seeker after truth 
can look very far into the practical business and 
political ethics of to-day—and particularly of 
yesterday,—without finding a good many strange 
things. And if he look long enough and sharply 
enough, he will begin to think that these strange 
things are by no means isolated facts. He will 
begin to wonder if Miss Tarbell is not about 
right in saving that “Commercial Machiavelian- 
ism,” is a disease in the roots of our commercial 
civilization. There a certain unpleasant 
similarity between the Niagara grab business, 
the Ryan-Belmont traction merger, the divine 
right theory of the coal barons, the treatment of 
Mr. Hadley by the Standard Oil men at the first 
iearing, the hollow victory of the government in 
Northern Securities Case, the long-time 
lomination of Charles T. Yerkes in Chicago, 
1@ Durham ring in Philadelphia, the St. Louis 
erminal monopoly, Public Service-Prudential 
ule in New Jersey, and between all the many 
pparently unrelated illustrations of triumphant 
nd aggressive capital. 
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Senator Lodge is perhaps not concerned over 
rampant materialism. He perhaps does 
it think that the political boss is an evil mainly 
ecause he is in every instance the tool of a 
poration. He perhaps did not observe that 

the elections last fall wherever the citizens 
inflamed against “public service” cor- 
rations they voted down the political bosses, 
that they had learned where to strike. 

The ‘‘shore birds”? mentioned by Senator 
Lodge have at last turned to the senate of the 
United States. Here again the senator sees no 

sherence in their activities. They turn from 
me subject to another, he intimates, as lightly 

sparrows. He does not intimate that perhaps | 
standard Oil, and the patent medicine trust, 

il the beef trust, and the railroads, and the 
xpress companies, and the sugar trust, and 
the insurance men, and the impure food crowd 
re pretty closely related after all. Your plain 

tizen knows better. He knows that many of 
them are related by strong money bonds, and 
that all stand together in defense of the spirit of 

rab and greed. He knows that the magazine 
hich attacks the beef trust and that which 
ttacks the oil men are united in their struggle 
fainst a vicious principle which underlies the 
hole game. 

Your plain man knows that /e can not get at 
he facts which are so ingeniously covered and 

idden away by the ablest lawyers in the land. 
le has thought, with some reason, that his 
vernment could not get these facts. And so 
e has written, thousands and thousands of 
im, to his favorite magazine, asking it to make 

desperate effort to help him learn the truth. 
he magazines have responded with their best 
forts. They have gone wrong now and then, 
‘or they have been baffled and misled by the 

ost ingenious and the highest-priced minds of 
ie day. But, little by little, keeping persist- 
utly at it, they have made long strides toward 

e truth. Thomas W. Laws-i helped won- 
lerfully. Miss Ida M. Tarbell’s influence has 
cen astonishingly great. Lincoln Steffens has 
1ade mistakes, but he has established the fun- 
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Ala ‘amental fact that behind the politician is the 
usiness man. 

R _ It is this fundamental fact that brings us to 

el the senate. If the citizens are excited about | 


a : e « ° 
he senate, who is to blame? The magazines ? | 
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Your Best Touring Companton—the 


OLDSMOBILE 


the car par excellencethe car to make your summer outing a continuat 
round of enjoyment. 


The American public is always looking for something new and expects 
to pay the top-notch price for same. The rule was reversed with the appear- 
ance this season of the Oldsmobile Palace Touring Car at $2250, 


Take the important element of road performance alone. From every section of the 
country the verdict is unanimous that for all-round work, level roads, hard roads and 
particularly on hill work, this car has been the surprise of the year. Its challenge 
to meet any car on the market today in road efficiency tests has not been taken 
up. It is the car which starts from the garage and returns to it over any roads and 
through any road conditions without shifting a gear if the rider so chooses, and it is 
this quality which makes the automobile public dub it the “Road Runner” of 1906. 

On the question of endurance, write us for the facts in the 100 hour non-stop 
run made by one of these cars in Chicago, and the 200 hour non-stop run made 
in Detroit. 

Send ten two cent stamps for “A Busy Man’s Text Book on Automobiles,” profusely 
illustrated with photographs and drawings taken from actual practice. Address Dept. U. 


OLDS MOTOR WORKS 


Lansing, Mich., U. S. A. 


Member of Association Licensed 
Automobile Manufacturers 


Canadian trade supplied from Canadian 
Factory, Packard Electric Co., Ltda 
St. Catherines, Ont. 





Local representatives in un- 

WV ANTE, D occupied territory to look 
after renewals and increase 

the subscription list of the 

Success MaGAZzINE on a commission or salary and commission 
basis. We have one of the largest agency forces in the world, but 
have not as yet secured local representatives in a number of good 
fields. Maybe your town is one of these. You can put in spare 
time only, or all of your time—it pays well either way. If you 
want to make enough money this summer to fulfill some cher- 
ished hope, here is your chance. Experience is n’t necessary—we 
undertake to teach you your work from the ground up by a new, 
exclusive and highly successful system of training by mail. This 
training alone is worth many dollars to any ambitious person. 
Read the experience of successful representatives in another 
column on page 377, and then write, before some one else 
gets ahead of you, to THE SUCCESS BUREAU OF AGENCIES, 
Washington Square, New York City, and get their proposition. 
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B okcase with doors that do not bind antenaiage 
ut cannot sag. Postal brings catalog. 


HUMPHREY 


Sectional Bookcases 


ustration shows one of our new designs with French 
e and handsome desk. 
i not please write at once for our advance catalog. 
strates many other new, original and prac stiesl 
uding sectional Musie Cabinets and Phonograph 
5 be hic lh may be used in combination with 





whol fe thonaht is not put into mere beauty and 

design. Our main strength is construction and 

we Say that the HU MPHREY Sectional 

‘built to build on,’? we mean it. The units 

oI extra strong, rigid and durable—and they al- 

ys fit. Upon the strength of each unit depends the 
reng f the entire bookcase. 

t HU MPHRE YW is the one sectional bookease with 

e enfore om Sate and a perfect dust shield, yet it 

t 0 you want the best you must get 

‘Ht M PH RE ¥ Sectional Bookeases. 

d by dealers in the principal cities. Write di- 

rect for the Catalog, and if we have no dealer 

in your city we will ship any case ordered 

direct to you, freight Prepaid. Your 

money back if not satisfac tory. Write 

tor the Catalog to-day. Address Dept.22 


4° Humphrey Bookcase Co. 
Detroit, U. 8. A. 


Makers of Sectional fookca ases and 
Ces e — Devices 
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Bookcase is 
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New York mi: 
144.148 N ASSAU STREET. 


360, LOT 


IN GREATER NEW YORK 
Opportunity of a Lifetime—tThink ! 


Lots on a delightfully high location facing 





“10 SECURES $ 
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Sea View Avenue, commandinga magnificent 
view of New York Bay. Beautiful large park 
trees on each lot. Terms $10. cash and $7. 
nonthly. Some lots without trees $100. eac 


$10. cash, $5. monthly. Property great deal 
nearer and carfare one-tenth of other proper- 
ties advertised. 
Electric cars pass this property every ten 
minute S. fare 5 cents, and will receive irect 
and indirect benefit from all the gigantic im- 
prove ments now under way in Greater New 
York. What people have made by my ad- 
vice on *my properties : Flatbush hieishes, 
opening prices $140. each, now $800. each ; 
ark opening $175., now $550. each; Second 
1 ac adi tions same increase; E din boro over 100 per 
cent increase already. 
f und testimonials from clever business men, 

litle Guarantee and Trust Company, New York, 
e all my titles free. 

ust of Chicago visit New York at my ex- 

. deposit of $20.and have me select for you 
t I aoia lots. 
ist me, as others have,—like them, you will surely 
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ind photographs, address 
WILLIAM E. PLATT 


Dept. B 277-279 Broadway, New York City 


Really, what is your plain citizen to think of 
Burton, and Mitchell, and Platt, and Depew, 
and Dryden, and Kean, and Foraker, and | 
Alger, and Penrose, and Aldrich, and Elkins,— 
and Clark, of Montana ? 

What is he to think of the Philippine tariff | 
business? Was it, or was it not, at the com- ! 
mand of the tobacco and the sugar trusts that | 
the senate saddled that burden on our eastern | 
dependency ? And was it, or was it not,a‘‘value | 
received”? for campaign contributions to one or 
both parties ? 

What is he to think of the ship subsidy busi- | 
ness ? 

What is he to think of the apathy of the | 
senate regarding the patent-medicine crime, 
which his been so ably exposed by Samuel 
Hopkins Adams in “ Collier’s Weekly ?”’ 

What is he to think of that marvelously intri- 
cate tariff of ours ? 

What is he to think of the deliberate blocking 
of Secretary Root’s plan for consular reform ? 

What is he to think of the long-continued 
hostility of the senate to pure-food legislation ? 
Really, what is he to think of that ? 

What is he to think when he sees the presi- 
dent of a railroad and coal company sitting in 
the chair of the Interstate Commerce Com- 
mittee ? 

What is he to think of those other members 
of that committee who are to-day directors of 
and attorneys for railroad interests ? 

Are the magazines to blame for these things ? 
Is Senater Lodge honestly defending the senate 
when he speaks in this wise :— 

“Concocting slanders and heaping together 
falsehoods for the purpose cf selling them is not 
a pleasing trade, and when carried on in the 
name of virtue and reform it is a peculiarly 
repulsive one.” 

The senator can only 


“ce 


mean Miss Tarbell, 










SUCCESS MAGAZINE 


sey Genuine Indian— 
weeamA Wigwam 


You Out. 
We Make all 


Supported by a tripod—no center 
poie—all clear space inside— 
put upand taken down in a few 

SECONDS — clapped together 
and carried about by any boy. 


Here is a bargain 


Wigwam 7% feet high, 
74 wide; heavy, durable 
white drill, $4.00. 
Same, 8 oz. duck or 
standard colored 
drill for only 


$5.00 


Money cheerfully 
refunded if not 
satisfactory to you. 


For tue Children: Simiuar wigwam, 4 feet high, 
5 feet In diameter, made of heavy sheeting and 
decorated in genuine Indian design; suitable for 


v 
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1.50 yard and lawn. Just the thing for children! 
SPECIAL We make tents from 81.50 to 81500.00 and every- 


thing else that can be made of canvas orcanvas 
and leather and will sell direct from our factory at special 
prices, Tents,camping outtits, boat cushions, sail c ‘loths, gun- 
her's coats, horse covers, mail bags, ete., ete. Send today for 

‘REE cata og, free c iredlars and special booklet on wigwams. 


Address Canvas Goods Department. 


H.Channon Company. 


28 Market Street, Desk 4 F Chicago. 

The H. Channon Co. supplies thousands and thousands of tents 
to the United States Government, large contractors and others. 
We know of no larger manufacturers of canvas goods in the 
United States than the H. Channon Company. They also make 
all kinds of machinery and other supplies for manufacturers, 


SIX MONTHS FREE 


F§To introduce the Industrial Amusement Record we will 
send it six months free. It shows how immense profits may 
be quickly and safely made on secured investments, and gives 
advice that may be worth thousands of dollars to you, point 
ing out the safe, short road to wealth. Summer Resort and 
Park Amusement enterprises pay profits of from 50 to 100 per 
cent. yearly and in some cases as high as 500 per cent. You 
should have inside facts and information regarding this 
great money-making business. Simply send your address to 




















Steffens, Lawson, Adams, David Graham Phil- 
lips, H. B. Needham, Ray Stannard Baker, 
Charles E. Russell, Upton Sinclair, and possibly 
Mr. Moffett and Mr. Latzke and certain othe 
writers for this magazine. Miss Tarbell’s work 
on Standard Oil needs no defense. It was 
written in a spirit of historical research. It was 
gone over before publication by Standard Oil 
attorneys, who had full opportunity to correct 
errors. 1 have heard her book repeatedly dis- 
cussed by Standard Oil men, and I never heard 
its honesty or accuracy questioned in any im- 
portant particular. 




















SALESMAN WANTED 
O ’ awake hustler in every County to 
t rders for easy-selling Fay-Sholes type- 
writers Liberal proposition to a reliable 
r Write today. 


FAY-SHOLES 
606 Majestic Building, 


Chicago 








$100-—$500—-$1000 FIRST MORTGAGE 


0/ GOLD BONDS 


Redeemable on Demand 
O Prine -_—, and Interest Guaranteed 
Write for Booklet 
New York Central Realty hom (Capital and Surplus $500,000) 
Suite F, 1133 Broadway, New York 


SPORTSMEN: FREE 


Am. & Can. Sportsmen's Ass’n, Box 588, Elgin, Ill. 


WHAT SCHOOL? 


WE CAN HELP YOU DECIDE. 
gues and reliable information c¢ one erning all schools 
ges furnished without charge 
Ric AN SCHOOL & COL . ‘EGE AGENCY 
> Tribune Building - Chicago, Illinois 


AMERICAN SECURITIES 


iate p aper giving maa on stock and bond invest- 

opy mailed f 

a an ‘SEC URITIES 
2 Broadway 
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Steffens’s work has been of a different nature, 
but it has struck at the same vicious principle 
in our business and political system. As events 
have run lately, he would be a hardy individual 
who would say that Steffens was not pretty 
nearly right about Philadelphia—* corrupt and 
contented.”” The St. Louis bribery muss led to 
convictions and the penitentiary before Steffens 
reached there, so he can hardly be blamed for 
that, nor for the disgraceful condition in Min- 
neapolis which led to the flight of Mayor Ames. 
He merely gave the sinister facts to the world. 
He has made plenty of mistakes, as to super- 
ficial facts, but he has seldom missed essential 
truths. 

Lawson may be anything you choose to call 
him, but he “‘stirred up the filth” in the insur- 
ance business and gave such a splendid impetus 
to the house-cleaning movement that at last we 
are promised effective state control of the big 
companies. Without Lawson we should never 
have got at the facts. Russell 
| tinguished writer, but it remains to be proved 
| that he was wrong about the packers. The in- 
vestigation which this magazine conducted 
year ago leads me to believe that in his main 
facts he was right. 

David Graham Phillips is the one writer of 
prominence who seems to have missed the 
point. His attack upon the senate fails simply 
because he does not arrive at his conclusions 
through a logical series of facts. The facts are 
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TAUGUT by MAIL quick] 


The Industrial Amusement Record, 27 William St., New York 
Income increased while 
map if you have taste 


ing or talent. Possibilities un 

limited. Graduatesevery 

a ooning where. National School of 
AC 


Illustrating, Indianapolis & 
STUDY LAW, PHAR bookkeeping, short- 
hand, mechanic a on wing poimansinp, journalism, 


ad-writing BY L. Be ck ed by Resident Schools; 
oldest. Write 1 i booklet ~it tells all. State 


National Correspondence Schools 


40 North Pa. Street, Indianapolis, U. 8. A. 


REPRESENTATIVES WANTED. 


One representative recently made $1,947 in one week. Active 
people can make $3,500 to $10,000 a year. We are financing one 
of the most profitable commercial e aterprise sin the world. The 
stock of this company is a perfectly safe, high-grade security 
that will pay from 80 to roo per cent. dividends with future 
—_— and possibilities almost unlimited. Similag enterprises 
lave paid 100 per cent. and over for years. F obtull particu 
lars address at once, EMPIRE BOND & SEGURI- 
TIES GO., 40 Exchange Place, New York. 


DO YOU WANT YOUR MONEY 


TO SAFELY EARN 


100 PER CENT. INTEREST ? 


If you want to place your money where it will earn from § 
to 100 per cent. interest and where every dollar will be secured 
by equal value in a_new steel building that will commai 
the greatest rents for floor +r of any building in the worl i 
send for illustrated booklet M giving full particulars. 

EMPIRE BOND & SECURITIES CO., 
40 Exchange Place, New York. 
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“Saving Money by Mail” on request 





Equitable Banking an? LoanCo. 


Macon, Georgia 


BUSINESS OPPORTUNITY 


Men of Business interested in a new field for making money 
will find in our proposition what they are seeking. We have * 
New Plan inthe Mail — Line that will please those seeking 

a good investment with large profits. A whe sit for the right 
person. The F, MH, Alden Co.,146 EK, 4th St..Cincinnati,©. 


VENTRILOQUISM 


brings circulat 
venue, Peoria, I/! 











Easily learned by anyone. 2 cent stam 
O. A. SMITH, Box L, 2040 Knoxville / 
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there,—your plain citizen has little doubt about 
that, but they have not been convincingly pre- 
sented. Mr. Needham, in the ‘‘ World’s Work” 
and in “ Collier’s Weekly,”’ has presented many 
of these facts in a care ul and convincing way. 
And no senator has yet squarely faced these 
facts. + It would be interesting, if Senator 
Lodge really wishes to set the senate right before 
the country, to hear him take up Needham’s 
charges, one by one, and either answer them or 
prove them false. That would be a speech 
worth hearing. It should be incisive yet re- 
strained. It should make its appeal by the 
logical presentation of cold, unanswerable fact. 
But instead of such a reply, telling, for instance, 
why the senate has always, until the country 
rose up, fought against pure food, we get this:— 

“Every branch of the government has been 

at one time and another in our history subjected 
to these indiscriminate assaults. No president 
vas ever so maligned as Lincoln, and I have 
ived to see his fame rise up, as world-wide as 
t is pure and unsullied, unharmed by the abuse 
if the forgotten creatures who thought to blacken 
lis character and thwart his purpose.” 

As oratory, this is doubtless brilliant and 
harged with feeling. We are glad to hear that 
incoln was too sound and strong and noble 
rx his traducers. We might even say that we 
new as much before. What we want, what 
our plain citizen wants, Senator Lodge, is 
icts. The senate is distrusted. Those railroad 
mmitteemen, that Philippine business, the 
hole treatment of the tariff, and above all, 
hove everything else, the pure food matter, 

“the people” didn’t know something at first 
ind about these things they would laugh at 
ie magazines. The people are all right. ‘They 
re not socialists. Some of them are laughing 

the “ Cosmopolitan ”’ But still they 
int to know about the senate. 

Mitchell and Burton really meant something to the 

blic mind. Their practices pirit, pain- 

like the practices of those business men with 

ym so many senators seem closely allied. Clark, 

, distinctly means something. Aldrich means 
1ething,—something that verges on the sinister and 
Your plain citizen has his opinion of senators 

) grow rich through trading in the public neces- 

of their constituents. Kean that, and 

; \ldrich, and Dryden, and a good many other august 
tlemen. Your plain citizen knows his mind pretty 
roughly on the subject of consular reform; and he 
ws why the senate is blocking it. It is no answer 
. ty defend the “courtesy and traditions” of the 
body is attacking these, excepting in so far a 
employed in the deliberate | 
y rs. The best answer to all attacl 
be the passage of good laws, 





now. 


were, in 


does 


senate. 
they 
tion of wrong- 
; on the senat 
and no honest man 
quibble over the right or wrong of pure food; of a 
- nd, able consular service; of checking the indiscrim- 

inate power of great corporations; of treating the Phil- 
~ nes with common of Stopping subsidy 
f ider of the public treasury. Let us see committee 
chairmen whose acts are guided by other than 
? 
a 


protec 


decent Vv, 


selfish 
iness considerations. Let us see senators who can 


mit an honest, literal account of their campaign 
( cnses, : 
Let us see these things, Senator Lodge, and the mag- 
es will be silenced; their readers, alive to the facts, 
laugh them down. But please us 
isons with Abraham Lincoln. ‘‘The peepul’’ may 
mewhat inflammatory; but they would like to see 
lation in Philippine matters inspired other 
lives than those of the sugar trust. It might even 
vise for the senate to turn against Havemeyer or 
kefeller, now and then, in unimportant particulars, 
rder to convince the country that the senate is hon- 
It is unpleasant to see its acts always in harmony 
the greed of the trusts. 


Spare com- 


by 


rx #} 


a A . 

St e time has about come when the long-faced gen- 
a ien in the frock coats will rise en musse, and 
o. nnly, grandly, frown us down. The senate do 


g ?—The idea! Angry and shocked they slowly 
e their heads. But they sav never a word about 

campaign contributions and their relations to 
equent “special” legislation. Flubdub and gran- 


4A aside, isn’t there something to think about in 
ing business ? 

e e Washington correspondents have been having a 

- {deal of fun this year over the flock of magazine 

rs who have settled down on the capitol. It has 

ingly not occurred to them that the presence of 

they love to call the “ten-cent reformers’’ has a 

ii] I significance. These Washington correspondents 

pleasant jobs. A large part of their work consists 

ts eping up friendly relations with as many senators 


ossible. And the average senator is not above 











HAMMER THE HAMMER 


and convince yourself that it is zof one of the rank and file 
of the ‘‘went-off-by-accident” kind. ‘“The proof of the pud- 
ding is in the eating” ; the proof in this case zs zz the ¢rying. 


IvER JOHNSON 


AUTOM, REVOLVER 


AUTOMATIC 


cannot be discharged unless you pull 
It 


structed that the hammer cannot 


the trigger. is sO con- 
possibly come in contact with the 
firing-pin unless the trigger is pulled all the way back—true of no other revolver. 
Our Free Booklet, *‘ Shots,’’ tells the «* Why ’’—tells you why it’s safe, why it’s accurate 
and why it’s reliable—gladly sent on request, together with our handsome catalogue. 
For sale by all leading Hardware and Sporting Goods dealers. 


Hammer, $5.00 Hammerless, $6.00 


Look for our name on the barrel and the owl's head on the grip. 


IVER JOHNSON’S ARMS AND CYCLE WORKS 
142 River Street, Fitchburg, Mass. 


New York Office : 99 Chambers Street 
Pacific Coast Branch: P. B. Bekeart Co.. 2330 Alameda Sve, Alameda Cal. , Ruropean Office: Pickhuben 4, Hamburg, Germany. 
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Typewriter 


are the product of the second generation 
of Remington genius and workmanship. 
They represent age plus youth; the 
experience of the old combined with the 
progressiveness of the new. 


Sales in 1906 are breaking 
all records for 30 Years. 












REMINGTON TYPEWRITER COMPANY 


New York and Anywhere 
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WANTED 


To Work for Us After School 
and on Saturdays 


A Chance to Make Money 


biter SUCCESS COMPANY wants a 

bright young hustler in every town to 
CESS MaGazINE each month. We 
commission of 3 cents on every copy 
and offer cash prizes, and award guns, 

tes, cameras, and other fine premiums 
You don’t need any money to 
ou want to give our work a trial and 
business, we will send you the first 


Ten Copies of 
Success Magazine 


FREE 


These you can easily sell at ten cents a 
D) S yoson you one dollar ($1.00) 
clear profit, with which to buy more at our 
wholesale price. Why not begin 
ay? A new Cash Prize Contest 
lst. Our new list of dandy re- 
make your mouth water—it con- 











esides 
start. If y 


mean 








tains bashes dear to the heart of the 
boy. You can have a copy of the premium 
list, our new cash prize offer, the ten free 
copies, and complete money-making outfit 
just for the asking. Address your postal or 


JCCESS BOY DEPARTMENT 


No. 8 University Building 
NEW YORK CITY 











n Education 


FREE OF COST 
In the College of Your Choice 


s Macazine is preparing to furnish 
h Te > ccvering tuition and all other 
necessary expenses in any school or college, in 
tle work which may be done in 


return for a iit 


pare tim 

If you want an education and lack the nec- 
essary means to secure it, write for our plan. 
It is sit and practical, and hundreds have 


WOI ton it. 


The Success Bureau of Education 
3 Washington Square East, New York 
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weaving a subtle influence about the correspondent. 
The mental processes on both sides may be subliminal 
rather than conscious, but it is pretty clear that the 
correspondent can hope for information only so long as 
he keeps reasonably well within the good graces of the 
senators. If he were to start writing home the truth, 
and all the truth, he would soon lose his job. And he 
does not enjoy the spectacle of a few seasoned maga- 
zine men, most of them graduates of his own news- 
paper school, who are after the whole truth, or just as 
much of it as they can get in those rarefied regions 
where the truth is usually under a bushel and a trust 
senator is sitting on the lid. 

Folk started the magazine crusade. He proved in 
the courts that St. Louis was honeycombed with graft. 
He next had the pleasure of seeing his cases persist- 
ently reversed by the “ higher” courts, where juries 
had less to say. But he drove a few “ respectable cit- 
izens’’ out of the state, and ‘‘the people,” with an 
inspiring disregard for politics and precedents, voted 
him into the governor’s chair. Last fall, in New York, 
Boston, Philadelphia, Chicago, Toledo, Cleveland, 
Cincinnati, Newark, wherever, in fact, the plain citizen 
had a chance to vote against corporation-machine- 
bosses and for honest men,—or even for men who 
looked honest,—they made their votes overwhelmingly 
felt. It was a widespread campaign for common 
decency in municipal and state affairs. The fight is 
progressing to-day. And the magazines, if Senator 
Lodge will be so good as to accuse them, will gladly 
plead guilty as parties to this movement for a new sort 
of politics. 

That is what the magazines have been, and are, fight- 
ing for, a new sort of politics. They won't get it just 
yet, but they are fighting hard for it, and the usually 
polite grafters have lately done them the honor of emit- 
ting fierce cries in their direction. How much they 
have actually accomplished, it is too early to say, but 
it amounts to a great deal. Mr. Hughes attributes a 
considerable part of his success to the fact that public 
opinion was firm behind him. Who aroused that pub- 
lic opinion? Really, would Hughes have been possible 
without the preliminary work of Lawson? ‘The man 
who started the row against the railways was John W. 
Midgley, of Chicago, a mild-mannered gentleman who 
was an expert in railway and private-car matters before 
Upton Sinclair was born, and who knew that the condi- 
tions were very, very bad. And as to how much the 
present inspiring movement for moderately honest, 
moderately savory government owes to the long, labor- 
ious work of Lincoln Steffens, there can be very little 
doubt. 

The latest, and silliest device of the old-school poli- 
ticlans is to rise up and defend in chesty tones the 
honest, healthy-minded people of this great and free 
country from the attacks of the unprincipled magazines. 
But any literate citizen old enough to vote knows that 
the magazines are attacking, not“ the people,’’ but the 
men who are swindling and poisoning “ the people.’’ 
The recent activity of “ the people,” wherever they have 
been able to get facts enough to move on, has been a 
splendid sight. The people are not ‘‘ going to pot.” 
At least it did n’t look that wav when they rose in Phil- 
adelphia. It needed only the hint of a spinal column 
in Mayor Weaver to bring them to their feet, and to 
send ‘‘Iz’’ Durham to Florida as fast as his private 
car could carry him there. 

The few frenzied years seem to be past. From now 
on the sort of thing will be carried on in a somewhat 
quieter manner. But it will not stop. Even the con- 
nivance of the senate will not keep the patent medi- 
cine rascals secure from the attacks of ‘‘ Collier’s’’ and 
the “ Ladies’ Home Journal.” Never mind the mo- 
tives of the publishers. Motives’ are always mixed, 
even in the scnate. Let us center our interest on the 
results. 

Senator Lodge and F. Hopkinson Smith, seeing the 
filth, would let it lie. It has been, and is, the policy of the 
live magazines to stir up the filth and muck and throw 
it out. If those senators and congressmen and news- 
paper correspondents who talk so easily about “‘ what the 
people want”’ could see the letters which have been, and 
are still pouring into the offices of the magazines, 
they would understand more clearly what I mean. 
“‘Give us the facts,’ say these earnest citizens, ‘‘so 
that we may know what to do.” The magazines 
working often in the dark, often misled and_ baffled 
by liars high and liars low, struggling through a tan- 
gle of corporation and legislative blind roads which 
can hardly be imagined or described, making blunders 
but keeping at it,—have done their best to set the 
facts before the plain citizens. The rest of it, the re- 
sult of it all, is in the hands of the voter for settlement. 
And when the voter, understanding, finally acts, the 
result promises to be a rather inspiring spectacle. 
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DOUBT 
By Harold Susman 
Doubt is a pendulum that swings 


*Twixt This and That all day,— 
Most vacillating of all things, 








It knows not where to stay. 
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“Frenchie” and His Mate 


By JAMES B. CONNOLLY 


[Concluded from page 398 | 

the vast muscles, nothing of the fiber of this 
wild man who had come aboard in the night, 
and who now, like a demon, saying never a 
word, but smashing, griping, throttling, using 
fingers, fists, elbows, knees,—anything,—head, 
shoulders,—went at him, and soon made a mess 
of him. In ten, or twelve minutes it may have 
been, the big glowering hulk had been reduced 
to a groveling, bloody mass that sought to draw 
itself into the remotest corner of the cabin, to 
shrink itself into the seams of the planking, by 
way of caulking, as it were. 

When there came no further oaths or words 
of abuse, Frenchie bent his head. ‘‘Well?” he 
asked, and relaxed his terrible fingers that the 
mate might speak the word. 

“‘ Coffee—hot,—and _biscuit,’’ 
mate to the cabin boy. 

“And bunk ?” 

‘And a bunk,—two bunks.” 

“*No,—one bunk. The coal in hold plenty 
good for me,”’ said Frenchie; and on the coal, 
when Arnold had come to life again and was 
tucked away in a bunk, he laid himself with 
heartfelt thanksgiving. Bon Dieu, but he was 
ti ed! 


gurgled the 


* * * * * 7 * 


A long time Frenchie slept. The light of 
morning—not the next, but the morning after, 
was flooding the companionway when he slid 
back the door in the bulkhead, and stepped 
into the cabin. There was a pot of coffee on 
the cabin table and beside it some biscuits, 
to which, without seeking anybody’s leave, he 
helped himself as naturally as if he were 
aboard his own vessel. 

He ate all the biscuits on the table, and with 
them took four cups of coffee and would have 
taken more but that no more remained in 
the pot; after which, with sublime feelings in his 
heart, he ran up the companionway and all but 
bowled over a man that he guessed to be the 
master of the bark, as he leaped onto the 
deck. 

It was a large but somewhat weak-looking 
man, who gazed admiringly and waved his 
hand pleasantly as Frenchie was about to apolo 
gize. 

‘Be you the skipper ?” 

“In the ship’s papers I’m so rated.” Then, 
most irrelevantly, he asked, ‘* You don’t happen 
to want a second-mate’s berth, do you ?” 

‘*T’m feesher-man.”’ 

“TI know,—I wasn’t altogether asleep last 
night. You’re the quality for second mate and 
won’t have to bother much with navigation 
The mate will be most of your concern,—jus' 
polish him off once in a while. Six or sever 
days astray, you say ?” 

**Seex or sev’n,—hard to say,—yes, sair.”’ 

“Lord, the things you could ’a’ done, | 
you ’d been fresh!—this morning, for instance.’ 


“This morning!” Frenchie took a_ ful 
breath and threw his head toward the blu 
sky. “This morning!”—and he gazed long 


on the green sea. “This morning!” and, look 
ing ahead, he saw where the horizon lumpe: 
like a row of low clouds. ‘‘Land? So ’tees, 

yes. Ah-h,—” and suddenly he leaped off th: 
poop and ran forward. ‘ Georgie!” 

Arnold, who was leaning over the bow d« 
vouring the land with his eyes, did not hea 
Frenchie approach; and the latter, as he dre\ 
nearer, found himself overcome with th 
strangest feelings. Perhaps Arnold would not 
speak to him even now. He stood shy ani 
silent, till Arnold, turning casually, saw him, 
and, catching the rare look in his shipmate’ 
eyes, could not longer restrain himself. “ Hullo 
Frenchie !” 

Frenchie felt ashamed—to think that h 





, 





thought Arnold would 


“cc 





June, 1906 


not speak to him. 
Hullo, Georgie!” and he smiled foolishly. 
Then both were silent. It was almost as if 


they were in the dory again, with their grim 


wills in control. 


But Frenchie had been mak- 


ing up his mind all the length of the deck, and 


h 


feel, Georgie ? 


for you, I cal’late I’d be more than fired. 
be dead and gone.’ 


shirt. 


, 


il 


e was not to be overcome now. 
A leetle tired, boy,—yes ? 
But if it had n’t 


“How you 
been 


I*d 


“A little, Frenchie. 
’ 


Frenchie fingered the collar of his flannel 
‘“*Spick sense, Georgie,—spick sense.” 

“That’s sense. And, Frenchie,—”’ 

~_es?” 

Arnoldlooked fearfully athis mate. ‘‘ Frenchie, 
bout that night down to Long Beach. Why, 
‘renchie, I had no more noticn of tryin’ to cut 
10n you than of,—oh, all I saw was a girl 





that looked ’s if she was waitin’ for somebody, 


when you walked by, 


fc 


\ 


n 


IC 
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and I butts in. And 
why, ’f I’d known ’t was 
wr you she ’d been waitin’—”’ 

Frenchie laid a hand on his shipmate’s arm. 
Her? Georgie,—boy, toh with her. 
Vhat is one d—— girl, Georgie, between ship- 
lates? ”’ 

Reunited, they leaned over the bow and gazed 
mdly at the looming shore of their own fair 
ountry. 


I’d no notion who for, 


~ my 
One of Professor Langley’s Legacies 
By Gilson Gardner 


MAx’s inventive genius has reduced the weight of a 


horse to five pounds. That is, man has con- 
rived a horse—or a substitute for a horse, which, 
ithout any loss of strength, weighs five pounds instead 
f twelve hundred pounds. a pygmy horse, so 
ght and small that a man could hold it in one hand 
ith the extended, and yet so powerful that a 
maded truck could be hitched to ii, and hauled over a 
ymmmon road with no more difficulty to the little animal 
n would be experienced by the great lumbering 
ist to which we are accustomed! 
Of course this new five-pound horse. is not alive. It 
i horse only in its power to do the work of a horse. 
is really only a gasoline motor. But even for a ¢ 
ine motor it is a mighty wonderful invention. Just 
ww it is housed in the workshop of the Smithsonian 
stitution, at Washington, D.C., where it is jealously 
ruarded from prying eyes. Its inventor was the late 
of. Samuel P. Langley, secretary of the institution. 
How strong is a horse? What is the measure of a 
irse’s ability to d> work? The mechanical men have 
greed to express it in lifting power and time, and in 
1ese terms a horse is found to be able to lift 550 pounds 
e foot everv second he is working. That is the 
caning of ** horse-power é An engine with the 
trength of a horse is likewise able to do that amount of 
irk 
But most steam engines are very heavy, and some of 
em are very bulky affairs. With their boilers, fur- 
ices, and supply of fuel they weigh quite as much for 
wir strength as does the horse. It is only in very 
ecent years that man has been getting power without 
we accompaniments of great weight and bulk. The 
utomobile has been largely responsible. The desire 
» get a strong puller for these machines, without too 
uch weight or bulk, has caused giant strides in the 
levelopment of the gasoline—or, more properly speak- 
g, the petrol,—motor. But the automobile was only 
irtly responsible. The flying machine is the father 
f this five-pound horse of Prof. Langley’s. 
Imagine fifty-two horses—twenty-six stout teams,— 
tched one in front of the other, and all pulling to- 
ther as hard as they can pull; that would mean a good 
al of a pull. Imagine one little mechanical con- 
iption, about as big as an ordinary wastebasket, and 
ighing less than three hundred pounds. Now think 
f this wastebasket contraption doing the same amount 
! pulling as those fifty-two horses! Add to this idea 
e fact that the Langley moior is equipped for steady 
rk, that this weight and size includes everything,— 
tel, boilers, gearixg,—all the adjuncts for applying 
power practically and continuously, for many hours, 
d you have the triumph of the-twentieth century in 
mbining strength with lightness 
rhis motor has given the lie to the best engineers of 
and America. Before undertaking its con- 
truction, Prof. Langley visited all the best-equipped 
ps of the Old World and of the United States. He 
is told that no engine could be built to weigh less than 
n pounds to the horse-power. One firm undertook 
» build one with this weight limitation; after two years 
he firm abandoned the effort. Another firm made a 
ilar effort and failed. Prof. Langley then engaged 
1 engineer to assist him, and went to work himself. 
"he result was the present engine, whose exact weight, 
ith all appurtenances, is less than 260 pounds. 
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This Razor must 
pay for itself before 
You pay mea Penny 


ILL you let me send you 
an old-style razor with 12 





one. 
razor like this. 


as long as you live. 


ling razors. 


cause they can’t—their razor 
won’t stand it. Mine will—be- 
cause of my interchangeable 
blade idea and because of 
the way the razor is made. 

I don’t say, ‘Send me 
the price of the -razor, and 
if, after you have tried it, 
you find that it isn’t all I 
claim, I will send your 
money back.” Not me. On 
a ‘“‘money back” proposi- 
tion you may feel that there 
is some chance of not get- 
ting your money back if 
you wanted it—I won’t let 
you feel that way about my 
razor. 

If the razor don’t do all I say, you send it back at my 
expense, and you’re out nothing for you’ve paid me noth- 
ing and you owe me nothing. 

Simply do this—Send me your name, occupation, home 
and business address—and in any manner that is con- 
venient and agreeable to you introduce yourself to me. 

I'll take all the risk and send, prepaid, a Sterling Old- 
Style Interchangeable Razor with 12 blades, or if you 
= I'll send youa Safety Razor with 24 blades—you see 

also make safety razors. 

You see the Sterling Razor is so much better than 
any other razor that I can‘afford to send one without 
any payment or deposit. 

When you have tested it 7 days, if you find it the 
finest and easiest shaving razor you ever used, keep it. 

Then the razor must pay for itself—‘Aa?f’s my new plan. 

You see the average man should be shaved at least 
three times a week—at isc a shave that’s 45c a week for 
shaving. 

So, if you decide to keep the razor, all I ask you to 
pay me is what you’d pay the barber—45c a week for a few 
weeks until the razor is paid for. 

That way I make the barber buy you the razor. 

At that my razor doesn’t take any more money to pay 
for itself than you would have to pay out of your own 
pocket for an ordinary razor. 

And I go even farther. 

1 see to it that your blades are kept sharp forever—free. 

With any other safety razor you are always paying 
out money because you must keep on paying for new 
blades or resharpening as long as you live. 

But with the Sterling, all you do is, send me 12 dull 
blades, at any time, with 10 cents to cover postage, and I 
return them to you perfectly sharp, free of charge. 

That’s really ‘‘no honing and no stropping.” 

Did you ever hear of anything as clever as this in the 
razor line? 

t’s this way—the reason I can make this offer is be- 
cause I’m not in the least doubtful or afraid of my razor. 

My STERLING blades are made of the finest razor 
steel that money can buy—costs me twice as much as the 
steel used in any other razor blades. 

And mine is the only razor on the market that is made 
of genuine Sheffield steel—that is, not a cold rolled steel. 





Lam the man you hold 
personally responsible for 
every promise made in 
this advertisement. 


P. A. SHERMAN 





It’s so made that you can easily slip out a dull 
blade at any time you want and put in a new sharp 
I am the only man in the world who makes a 


Besides sending the razor without a cent de. 
posit, I sharpen your dull blades free of charge 


That’s my plan—my new plan of sel- g 


No other razor maker in the 
world sells razors this way—be- 
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—and a Postal gets it. | 
Guarantee to Keep your 
Blades Sharp Forever 
Without Charge. 


{) 42 Inter- 
changeable 
Blades 








,, without a cent deposit, 
interchangeable blades? 
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With my careful, systematic process, each STER- 
LING blade is hardened, tempered, ground and honed in 
oil, a// by hand and then hand stropped—so that my razor 
must hold its edge. 

And each of my STERLING blades must pass the 
SHERMAN test, the most rigid test to which a razor 
blade can be subjected. 

No other razor blade could pass this test. 

But I mast make certain that the temper and cutting 
edge of every STERLING blade are perfect and lasting. 

I cannot afford to pass any but faultless razor blades, 
a my razor is made to shave with, and not made 
to sell. 

And, because of all this, I can afford—and am glad— 
to send you the razor, prepaid. for free trial without any 
deposit but your name, address and the introduction. If 
you don’t introduce yourself to me | will have to write you 
to do so, and that will delay shipment of the Sterling. 

You can buy the Sterling Razor for $5.00, but I am 
willing to send it to you and let it pay for itself. 

Now—write me to-day, stating whether you wish the 
Safety or Old Style interchangeable, and let me send you 
the razor. State whether you wish to cut close or medium, 
and whether your beard is wiry or fine. Don’t send me 
any money—only a postal. 

Remember the razor is yours for a week free—then 
either keep it and let it pay for itself with the guarantee that 
I must keep the blades sharp forever—free—or return it to 
P. A. SHERMAN, President, 281 and 283 Water Street, 
New York City. 








Suits $12.50 


Made to Your Order 


$6 Trousers Free 


Perfect Fit Guaranteed 
$100 FORFEIT wii/ de paid to anyone who 


van prove that we do not cut, trimand make 
every suit and extra trousers strictly to order 

We will send you free of charge hand- 
some assortment high-grade all-wool 
cloth samples of the very 
latest fabrics, together 
with new Spring Fashion 
Plates, and will make for 
you strictly to your order, 
a suit for $12.50, $15, $18, 
or $20, and give you an 
extra pair of $6 all-wool 
Trousers absolutely free. 


Money Refunded if 
not Satisfactory 


If you want the setis- 
faction of having your 
new suit cut, trimmed 
and tailored to your order, 
and to fit you perfectly; 
if you wish to save $10 to 
$15 in cash; and if you 
will accept a pair of $6 Trousers 
made to your measure, as a present, 
write today for our Samples, Fashion 
Plates, Tape measure, Order Blanks, 
asking for special Free Trouser Sam- 
ples, which will be sent you by 
return mail, postpaid. 


Owen T. Moses @ Co. 215Moses Bidg. Chicago 
a References: Our 1,000,000 satisfied customers or the Milwaukee 


Avenue State Bank, Chicago. Capital Stock, $250,000. 
































DEVOTED To 
THE ART 
OF BEING 
AGREEABLE 














Learn THE ArT OF Tact, TasTE, 


Good Manners 


Goop Form anv ENTERTAINING 


The seventeen most famous social writers, in- 
cluding: Mrs. ELLA WHEELER WILcox, Mrs. 
JOHN SHERWOOD, Mrs. BURTON KINGSLAND, ADE- 
LAIDE GorpON, Mrs. HARRIETT HUBBARD AYER, 
Mrs. MARGARET E. SANGSTER, MRs. JOHN A. LOGAN 
and Makion HARLAND, have prepared a new course 
of instruction in social usage and deportment. 

It teaches the correct thing to do, to say, to write, to 
wear on all occasions. A complete guide to perfect ease 
of manner. An ideal text book for the polite education of 
children. Good manners are today essential to success. 


Our Bureau of Enquiry 


supplies members with special information and correct 
advice upon questions of etiquette and deportment. 


Our Illustrated Free Book containing complete 
description of the course of instruction and mem- 
bership privileges, mailed to you on request. 
The New York Society of Self-Culture 
Room 819, University Building, Washington Square, N.Y. 
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f the Hotel Vendome. This was three stories high, 
every room except three was occupied during the night of the 
thquake. One man was killed, and twenty-six were taken out 








t wave of generous sympathy which 
ept back from all the world toward 


[N e : 


San Francisco, and which has made certain not 
only the relief of the immediate necessities of 
the homeless, but the permanent rebuilding of 


the beautiful metropolis of the Pacific Coast, 


the ser effects of the earthquake elsewhere 
in California have been, to some extent, over- 
lookes For nearly ten days after the first news 
reached the East, almost nothing came over the 
wires or through the mails concerning, for ex- 
le, San José, a little city of 25,000 popula- 
tion, situated about fifty miles southeast of San 
Francisco. In fact it was by letters from resi- 
dent d not by the telegraph, that the first 
information came to eastern papers about the 
fate of this bright little city. 
As Success MAGAZINE has in San José its 
principal branch office on the Pacific Coast, 
our own immediate concern in the safety of its 

















2.—Front view of the Auzerais Building in which the SUCCESS 
MAGAZINE offices were located. 








manager, Mr. F. H. Eastey, and his family and 
1s most positive and anxious. No 
reply was received to our first telegrams, nor 
did these, in fact, reach him until several days 
were sent, and no telegram or other 

was received from him until his 
letter dated April 21st, three days after the dis- 


aster, reached our office. In this letter Mr. 
Eastey writes: 

[ am just recovering from the effects of what 
we have gone through the past few days, and I 
drop you a line to say that myself and family 
came through without a scratch. After looking 
at my house I don’t see how we ever did. My 


office (see figure 3) is a wreck, the north wall of 
ling being completely torn off to the 








floor ee figure 2). I moved out what I had 
left of yesterday afternoon, and have tem- 
porary quarters at my home. The plastering is 
off my front parlor in great patches. We did 
not have a piece of bric-a-brac left in the house 
after a twenty years’ accumulation. We are not 
able to cook in the house, but make a campfire 
in the yard for our coffee. We have not had a 


square meal since last Tuesday. San José is 
under martial law, and after 7:30 p. m. no man 


3.—Interior view of SUCCESS MAGAZINE offices immediately 
after the earthquake 





can get into, or out of, the city. United States 
troops have been sent here, and the town is fill- 
ing up with the wounded and the refugees from 
San Francisco, over 300,000 being homeless. 
“There is not a whole brick building left in 
San José. Stanford University is a complete 
wreck, and has closed down for the year. The 
loss of life, so far as we know, is not over 10, 
and the property loss is estimated at over three 
millions. The citizens have made it very plain 
to merchants ,and dealers in food stuffs and 











4.—Front view of the San Tose Pigs School 





supplies that no raise in prices will be tolerated. 
From Los Angeles to Seattle, trains are on the 
way with supplies and provisions and _ physi- 
cians, and in the next day or two San José will 
be practically a hospital. Two hundred of the 
injured were brought in this morning. 

“Weare practically without money. The banks 
are closed, and we do not know when they will 
be open,—not until funds can be obtained from 
the East, at any rate. If they should open now 
there would be a run on every bank in San 














5.—A business block 
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How the Earthquake Treated Success Magazine 








6.—Ruins of St. Patrick's Church, one of the largest in San eg 





José, and we are practically living cn credit.’’ 

In later letters, Mr. Eastey gave further side 
lights upon the situation of an earthquake- 
destroyed city: . 

“The gove nor is declaring a legal holiday 
from day to day until things get settled Cown 
to a normal condition, thus preventing trouble 
at the banks. One morning this week I picked 
up the paper, and the:e were 1,5co undelivered 
telegrams in the San José office, and among 
them I found the telegram you sent me, which 
had been lying here four days. The telegraph 
company made no effort to deliver telegrams, 
and even advertised a name _ located in the 
same building in which their office is. There 
is much bitter feeling about the telegraph com- 
panies here. 

“The undergraduates in the State University 
have not left, Lut they are all under military 














7.—A "crumbled" residence in San Jou 





orders, as they are guarding the city and the 
university grounds. The university’s buildings 
are being used as hospitals and sleeping places 
for the homeless. We are having heavy show 
ers, which is causing loss of goods exposed to 
the weather from buildings that are down. 

“The banks here are perfectly safe, and cam« 
through without an injury. The less by fire i: 
San José was confined to one block, compose: 
entirely of business houses, and the fire loss 
does not exceed half a million dollars. 

“The wreck of Stanford University woul 
remind you of the pictures of the ruins o 
Pompeii, or the ancient cities of Rome. Thi 
library, which they had just roofed over, anc 
which was considered one of the finest build 
ings in the country, next to the Congressiona 
Library at Washington, was a total wreck t 
the ground. The gymnasium, one of the bes 
in the world, is torn from top to bottom. Th: 
great Memorial Arch looks like an ancient ruil! 
In fact, all the large buildings are wrecked, an: 
it will take years to restore them. 

“In money matters we are in bad shape, f 
no matter how much money one has in th 
bank, we can not get a check cashed, nor borro' 
money.” 

The illustrations on this page show some « 
the appalling results of the catastrophe. 
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The Late Ebenezer Squeer 


By JAMES W. FOLEY 


Illustrated by H. E. Dey 


“rT AKEN all in all, we had a very profitable meetin’,” 

sighed Aunt Abigail, laying off her bonnet, sinking 
into the easy chair, and folding her hands in utter 
weariness. 

“Tf charity covers a multitude of sins, then cer- 
tainly the Women’s Charitable Association has buried 
the sins of generations fathoms deep, this one after- 
noon.” 

She sighed in mere weariness, and unfolded her 
hands to fan herself vigorously with a paper. 

“In the first place, we passed resolutions of regret 
at the death of Ebenezer Squeer and instructed the 
secretary to send Widow Squeer an engrossed copy. 
There was some discussion on ’t, but I allow it’s just 
is well the matter ended as it did. 

“Ebenezer Squeer wa’n’t much. If the Lord 
wanted him, he’s welcome, as fur as I’m concerned. 
If he was callin’ men accordin’ to merit, Ebenezer 
would be waitin’ a long time after some of the rest of 
is was taken. The Lord moves in mysterious ways 

1d just why he wanted Ebenezer Squeer is one of ’em. 

Sut He’s got him, whether He wanted him or not, 

id the association might as well pass resolutions of 

rret if it will make the burden any lighter for the 

idow. 

“Sophy Squeer didn’t have to marry him. It 
va’ n’t what you ’d call a popular wedcin’. But then, 

nd sakes! few of ’em are. If th’ wa’ n't any weddin’s 
it what the community approved, you could n’t sell 
ugh bridal veilin’ to wrap twice around a walking 

k. The only two persons who agree on the good 
ise of the average weddin’ are the bride and the 














m. But Sophy’s weddin’ wa’ n’t as_ excusable 
some of ’em, because both of ’em ; old enough 
know better. He was a widower twice, and she 
sa widow once afore now. She had a little property 
he was too lazy to work, and the medicine in his 
sickness was paid for with her first husband's 
and, as long as Ebenezer did n’t get well, I 
it was profitabl ent 
But that ’s ll S h ] ine on] 
times I can’t resist havin’ i ut it. It 
ne when I’m tired. 
It all came up in the meetir ugh we kept 
of the minutes. Some of ’e1 ed to 
’ any resolutions at all. Zerophy Wilki 
after her mother, although J never hi 
before,) declared resolutions of regret in 
ise Was puttin’ a premium or flessne 
zer Squecr got resolutions, any 1 Col 
and I guess that’s a good deal true. They ’re 


you can get all you pay 
nd you can’t rely on them at all ] ‘ve seen fingers 





vin’s on tombstone Ss, 


* up to heaven on some tombstones that—well, 
it say where they ought to be pointin’, but I’ve 


wn opinion. An’ resolutions are gettin’ to be 
tas onreliable, although, Lord knows, I would n't 
ne to deny Sophy Squeer the comfort she can get 


of resolutions she must know ain't deserved 
I don’t want any of ‘em in mine. If me or any 


of mine are unfor- 
tunate enough to be 
taken off, I don’t 
want it brought up 
in meetin’ at all. It 
only calls attention 
to your weaknesses. 
Ebenezer Squeer 
won't rest any bet- 
ter because the nat- 
ural charity of weak 
women permitted a 
set of praisin’ resolutions to be jammed through a 
meetin’ of a charitable association on a hot afternoon. 

“But maybe Sophy ’ll take some comfort outen it. 
That’s the stand I took. ‘Sisters,’ I said, when the 
debate was gettin’ good and hot, ‘it ain’t for the dead 
we’re actin’ here, but for the livin’ relic. If the 
Charitable Association gives him some sort of cre- 
dentials, she may feel more confident of his present 
whereabouts. As fur as I’m concerned, no set of 
resolutions regardin’ Ebenezer would change my views 
as to his present situation. But fresh widows are apt 
to be overhopeful of the Lord’s mercy to the departed, 
especially if you give them a little encouragement. So, 
in votin’ resolutions, I’d rather be a hypocrite than 
deny Sophy Squeer what comfort there may be in these 
resolutions.’ 

“While I’m not conceited, I think that view of it, 
put so plainly, carried the day. Ebenezer lived off ’n 
Sophy’s money while he lived, and after he died he got 
a mod’rate bill of health for Sophy’s sake. But then, 
resolutions ain’t any passport to Paradise, as Ebenezer 
Squeer will discover if he tries to crowd in on the 
strength of them. 

“Well, at any rate, we took a vote on it and the 
association voted resolutions 16 to 14, That was a 
larger minority than I’d want, but Ebenezer was 
used to gettin’ things by the skin of his teeth and it 
did n’t make so much difference in his case. But a 
majority of only two in an association of women, all 
inclined to be forgivin’, shows how strong the feelin’ 
I ry Some of the minority wanted to go on 
ut we voted that down. ‘Sisters,’ I said, 
‘if we ’re goin’ to give anything, let’s give it with a 


“To fan herself vigorously 
with a paper” 








good grace and not begrudgin’ly. Think how it 
would pain Sophy Squeer to learn that ‘‘The Women’s 
Charitable Association, by a vote of 16 for and 14 agin’, 


adopted the followin’ resolutions.” It would be worse 
than no resolutions at all. Soagain we voted down the 
minority and had our way in the name of charity. 
““Melvina Driggs was the bitterest agin’ the late 
Ebenezer. She led the debate agin’ the resolutions, 
and, when she was beat, declared that, so far as she 
had authority to speak, Spencer Driggs should never 
be the subject of any hypocritical balderdash from 
this association when he might be called to the great 
judgment. She fought us up to the last ditch, and, 
when we finally got the text of the resolutions agreed 
on, she refused to sign the minutes as recordin’ secretary. 





Melvina Driggs was the bitterest agin’ the late Ebenezer’ ” 
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So her name won’t appear on the engrossed copy, and, 
if Ebenezer ever gets holt of them resolutions in his 
sperrit hands, he’ll find them indorsed, ‘Melvina 
Driggs dissents.’ But Melvina and Sophy have n’t 
been good friends since Melvina’s girl quit and went 
to work for Sophy. You generally find some under- 
lyin’ cause for most people’s moral scruples, and 
maybe that is Melvina’s. But the resolutions will 
b_ signed by the correspondin’ secretary and Melvina 
can save her ink to write her feelin’s in her diary. 

“As fur as I’m concerned, I wa’ n’t particularly 
interested except for Sophy’s sake. I don’t expect 
to see Ebenezer again, unless it’s in the sperrit, and 
then it will be at some distance and I won’t have to 
make any accountin’ of my deeds to him. But a set 
of resolutions ain’t goin’ to bankrupt our stock of 
charity, although these were a pretty heavy draft. 
And, as between Melvina Driggs and Sophy Squeer, 
I’m with Sophy. 

“The text of ’em was the hardest work we had to do. 
I drafted them first, but, when the association got 
through amendin’ ’em, the original copy had to be 
rewrote. I began it, ‘Whereas, our late lamented 
brother, Ebenezer Squeer, has been called to realms 


of everlastin’ bliss,’ etc. Melvina Driggs moved. to 
strike out the word ‘lamented,’ and that was struck 
out as a concession to the minority. Then Zerophy 


Wilkins moved to strike out all after ‘called.’ She 
said the statement about ‘realms of everlastin’ bliss’ 
was purely guesswork, with the chances agin’ its 
bein’ so. She moved to substitute, ‘from fields of labor’ 
for ‘realms of everlastin’ bliss,’ makin’ it read, ‘Whereas, 
our late brother, Ebenezer Squeer, has been called 
from fields of labor.’ Melvina Driggs wanted to know 
if Zerophy ever saw any field where Ebenezer Squeer 
had labored. She said such a resolution was a de- 
liberate slur on every workin’ person within the range 
of her voice, which is 
considerable when she 
is het up. She moved 
to strike out every- 
thing after ‘called,’ 
makin’ it read,‘ Where- 
as, the late Ebenezer S* 
Squeer has been ’ 
called,’ and, as_ no- 
body could find any- 
thing to complain of 
in that sentiment, we 
let it stand at that. 

“So it went. We 
took up the resolu- 
tions, paragraph by 
paragraph, insertin’ 
here, cuttin’ out there, 
amendin’ here, revis- 
in’ there, until we got 
‘em to suit. I’m free 
to confess, when we 
got ’em finally adopt- 
ed, there was n’t much 
meat in ’em. I took 
a copy of ’em, and 
they read :— 

““* Whereas, the late 
Ebenezer Squeer has 
been called, and—Whereas, our beloved sister, Sophy 
Squeer, is left to mourn, and—Whereas, the Women’s 
Charitable Association realizes that God’s afflictions are 
only blessin’s in disguise, now, therefore,— Be It Resolved, 
that this association extends its regret and sympathy 
to sister Sophy Squeer, an honored, beloved, and res- 
pected member of this association, and that an engrossed 
copy of these resolutions be sent to sister Squeer.’ 

“It was mostly for Sophy and not much for Squeer, 
but it was the best we could do and we had to let it 
go at that. 

“We had some other matters for consideration, among 
them the care of the little Grumby children left orphans 
from the high chimbley of the 
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“She'd take them in herself 
until after the next meeting” 





because Grumby fell f . 
flourin’ mill. But, when we’d settled the Squeer 
business we were all so het up we didn’t feel like 
transactin’ more, so we put it off till the next regular 
meetin’, two weeks from next Wednesday. Little 
Emily Brewer, poor, innocent soul, thought it more 
important than the resolutions, but she is no parlia- 
mentarian, and could n’t get a second to her motion. 
So she said she ’d take them in herself until after the 
next meetin’, when we ’ll make some provision for 
them if Squeer’s sperrit do n’t bob up again to disturb 
us. 

“Taken all in all, it was a successful meetin’, but, 
land sakes! it was wearin’ on some of us.” 





THE PESSIMIST 
By Nixon Waterman 
The pessimist grumbles through thick and through 
thin, 
And on courting misfortune his spirit is bent, 
For he deems life a great game of hazard whercin 
He is forced to choose “tails ’’ on a two-headed 
cent. 
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Fits of anger bring fits of disease. 





























\ J should like to call par- 
ticular attention to the 
article in this issue entitled 


WITH THE EDITORS 


that govern the social world, 
and, when he came to us pre- 





«<The Magazine Crusade,”’ 

by SamueL Merwin. It is somewhat impor- 
tant, we think, in explaining just what has been 
accomplished during the last four or five years 
in exposing the iniquitous affairs of the nation. 
Never before in the history of American jour- 
nalism has one set of publications been so 
unanimous in an undertaking, never before 
have men accomplished such wonderful results. 
And when these results were brought to the 
door of the august body that could do more 
than all else to create a remedy, the writers 
were attacked and called a public menace. 
The reason for the magazine crusade is perhaps 
best set forth in a recent letter written to the 
yr of Success Macazine by Harry Beacu 
NEEDHAM, who is one of the now famous army 
of «* Muck-rakers.’’ He says: ‘* The maga- 
zines have done a great work for real reform, 
largely because the daily press has failed in its 
duty to the people.’’ 

By turning to Mr. Larzke’s article in this 
number the reader will discover just how a large 
percentage of our newspapers lend themselves 
to corporations and <¢ fail in their duty to the 
people.’’ With the free daily press muzzled, 
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reform must turn to its next best ally, the mag- 
azines; and, thank God! none of this class of 
publications has yet fallen the victim of trust 
ywnership. 





We think that we have said enough to con- 
vince our readers of the importance of the 
reform work done by the magazines, but we 
should like to quote from a few Jetters written 
personally to the editor of Success MaGazine re- 
garding this work. Mr. Ray Srannarp Baker, 
of «* McClure’s Magazine,’’ says: «* When the 
state delegated the right to control the highway 
to a private person, it delegated also the duty 
preserve justice between citizens who used that 
lighway. When the railroad man accepted the 
powers granted by the state he thereby obligated 


himself to treat every man, rich or poor, ex- 
’? 





actly alike. 
Mr. Samuet Hopkins Apams, ot ¢¢ Coilier’s 


Weekly,’’ writes: ¢*There is to-day an insist- 
ent popular demand for the truth about vital 
conditions of our present-day life. Factitious 
denunciations of the ‘muck-rake’ will not 


silence it. If honest exposition implies expo- 
sure, the blame lies not with the exposer, but 
with the exposed.’” 

Mr. Paut Latzxe writes: <‘ The questions 
of franchise and corporate abuse are of supreme 
Once the people understand them, 
they will findaremedy. When this transpires, 
general conditions, social and industrial, will 
right themselves automatically. "The magazines 
are carrying on the work of public education 
here in a manner that promises results. If the 
editors and publishers have patience and per- 
severance, they will win the people’s rights.”’ 


importance. 
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Now let us say just a few words regarding 
our summer fiction. You will see by this num- 
ber that we propose making our summer issues 
particularly light and attractive in good fiction, 
and we shall largely increase the space devoted 
to this fascinating form of literature. As we 
look over our hook, heavy with long galley 





proofs fresh from the printer, we find that we 
have already in type ‘*Joe Quinn’s Job,’’ by 
that master story-teller, F. Horxinson Smiru. 
This narrative shows Hopkinson Situ at his 
best. It is,—well, we won’t tell you what it is! 
Suffice to say, it is the best short story that 
Hopkinson Smitu has written in many a day. 
Then we have a dog story by Emery Pottte. 
It rollicks with the fun that has made this 
young writer popular with all lovers of good, 
snappy humor. ‘*The Casey-Murphy Handi- 
cap,’” by Exxis Parker Butter, is a story of two 
Irishmen in a foot race. It is in Mr. Burt er’s 
best vein,—funny to the core. ‘* The Late 
Ebenezer Squeer,’? by James W. Fo ey, 
«« Melindy’s Bachelor Club,’’ by Cuartes F. 
Martin, ‘*The Meanness of Penury Pop- 
ham,’’ by Anne O’ Hacan, and <¢ Cupid, the 
Barber,’? by Benjamin F. Nicwo.son, are 
all stories of varied ranges of humor,—just 
the thing to fill the summer hours with the 
proper sort of blessing. In a little more seri- 
ous vein are **’The Darnman’s Wedding,’’ 
by Cartes L. Goopett, ‘*A Quart of Tur- 
quoises,”” by Henry M. Riveout, ‘* The 
Runaways,’’ by Zona Gate, ‘*A Little Di- 
plomacy,’’ by Porter Emerson Browne, 
<A Providential Partnership,’? by Catvin 
Jounston, and <‘*Satan, the Climber,’’ by 
T. Jenxins Hains. ‘These are only a few 
that we pick out at random. Many of these 
writers are new to you, but it is our policy to 
hunt for new writers, and to get their best 
work, when the older and more famous ones 
fail to come up to the scratch. We do not 
believe in the mooted theory that a great name 
makes a great story. There must be brain and 
blood and originality behind the quill. 
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SamuEL Merwin is now in the faraway 
vastnesses of Northwestern Canada. We sent 
him there specially, several weeks ago, to write 
the romantic story of the unbridled energy that 
is opening up the last empire of the world. 
Mr. Merwin is not a purveyor of dry statistics 
and government reports. He is a builder of 
romance,—he looks only for the elements that 
represent the man of to-day in action. His 
Northwestern series will deal with the great 
value of industry, toil, courage, daring, and 
adventure, which will be strung like brilliant 
beads on the cord of romance. 
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One of the busiest men in the country 
just now is CLevetanp Morretr, who is col- 
lecting facts for the completion of his series, 
«<The Shameful Misuse of Wealth.’’ Our read- 
ers seldom realize the great amount of work nec- 
essary to build up just one article. Frequently 
months elapse before facts can be verified. 
Mr. MortetrT is a stickler for this sort of thing. 

Mr. Morretr began his career on the New 
York «*Herald.”” He knew how to write 
from instinct. James Gordon Bennett quickly 
saw that he was made of the stuff that stands. 
After giving him every opportunity to prove 
himself incompetent, Bennett sent him to Paris 
to represent the ‘*Herald.’” There Morretrr 
did things that made the world stare. For years 
he has made a special study of the economics 
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pared to write <* The Shame- 
ful Misuse of Wealth,’’ ¢ 
took us about sixty seconds to discover that 
we had the right man. 
. a 

Davin Fercuson, who has written an im- 
portant article on the methods of ‘*dummy 
directors’’ for Success Ma GazInE, is a member of 
the staff of the New York «* World.’’ He is 
a quiet, plodding journalist with a ‘‘nose for 
news.’’ He was the first to unearth the great 
insurance scandals that have stirred the country. 
He is a keen, clever writer. He is a man who 
knows things and has the backbone to call them 
by their right name. You will surely learn 


something of the operations of «‘dummy direc- 
when you read his article. 
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We intend to arrest your attention here fora 
moment to say something. about bouquets and 
brickbats. We are always looking for letters 
from our readers, and they are particularly 
welcome if they contain such pleasant informa- 
tion as the following: — 

Merritt, Froripa, April 27, 1906. 
Editor, Success MAGAZINE: 

Dear Sir:—The May number of Success MaGazine 
is the best ever issued; and I beg leave to suggest that 
pages 313, 314, 315, 371, 372, and 373 be printed as 
a sample edition, and batches containing half a dozen 
each sent to your subscribers for distribution, and also to 
the public-school teachers of America. 

The sketch of George Westinghouse furnishes the in- 
spiration and stimulus wanted by the families and boys of 
our beloved land, and should be placed in their hands as 
quickly as possible. It shows the all-importance of in- 
dustrial education without crying down the mental train- 
ing and knowledge provided by the ordinary college. 

Success won on fair lines is worthy of commendation 
only. Yours very sincerely, A. R. Moore. 

We are equally pleased, too, when a man 
of such strong opinions as J. F. Wenk, of 
Chicago, writes us and takes violent exception 
to the article by Wittiam J. Bryan on the 
Chinese situation. Mr. Wenxk is arfti-Bryan 
to the core. He disbelieves in the eminent 
Nebraskan, politically and otherwise, and he 
tells us point blank that we have ‘‘no right to 
publish the views of such a person.’? We beg 
to inform Mr. Wenk, and all others of the 
same opinion, that this magazine will never 
become so narrow-minded as to refuse its col- 
umns to any man who has something to say 
that is worth while. We may or may not 
agree with Mr. Bryan politically, but we are 
pleased to pay for his views on certain ques- 
tions of the day. They are of great value to 
the public. Sovare the views of Eucene V. 

Dess, Lt Hunc Cuanc, Senator Benjamin 


F. Titiman, and all other men, no matter of 
what creed, rank, nationality, or color, who 
form the great compound of public opinion. 





Getting on the trail of a good thing has be- 
come quite a habit with us. Mr. Broucuron 
BranpensurG will tell of the hazardous esca- 
pades of men who have built great railroads 
in various parts of the world. Mr. Remsen 
Crawrorp has journeyed to Kentucky at our 
command, to prepare two articles on what 
that state is most noted for,—its beautiful 
horses and beautiful women. And Mr. Hos- 
MER WuitFiELD has egone to San Francisco to 
investigate thoroughly the desperate conditions 
which still exist in that stricken city. 


SUCCESS MAGAZINE 
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I want you to read my magazine, “THE Money 
Maker,” and so become acquainted with my method 
of doing business. 


I am a broker in reliable investment securities that 
offer the investor a good conservative profit and much 
more than the usual amount of safety. 

I am not selling the stock of one company or one 
security, but am handling nearly a dozen—every one 
good and on a paying profitable basis—and my clients 


select the security that seems best to them. I have no 


interest in influencing them toward any especial stock. 


All of these investments are offered on an easy 
payment plan, so that any person who can save $65 or 
more a month can share in their profit. 

These small investments multiply enormously, and, 
as a result, my clients have placed over $2,000,000 
through me and in return, in the past three years, they 
have received over half a million dollars in dividends. 


The whole theory of my plan of business is based 
on the co-operation of small amounts. I believe that 
the $100 of one thousand people is as good as the 
$100,000 of one person. 
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I am responsible and trustworthy, and I can refer 
you to National Banks in New York, Chicago, and 
Philadelphia and to Dun’s, and Bradstreet’s. I can also 
refer you to satisfied clients all over the land—some of 
them quite possibly in your own town. 

The stocks I sell pay 8, 10 and 12 per cent, and 
are ably managed by sound conservative interests. 

I want to get in touch with men and women of 
moderate income or savings, who want their money to 
earn more than the 3 to 6 per cent afforded by Banks, 
Trust Companies and Building and Loan Societies, 
and who can still feel the same sense of security that 
these investments afford. 

I have an interesting proposition for them. 

[ don’t want a cent of their money until they 
know all about me and our business. But I do want 
them to learn about us. 

My monthly investment magazine, “THE Money 
Maker,” tells all about our business—what we do 
and how we are doing it. It not only tells about the 
various investments we are offering, but gives a great 
deal of information about investments and money 
matters in general. 











If you are interested in making a dollar earn a dollar, ask me for “THe Money Maker,” 
and I will send it to you six months free. 


Your name on a postal card will do. Write to-day and address me simply : 


W. M. OSTRANDER, President 


391 North American Building, Philadelphia 
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And in the Sunset Day——KODAK ‘ 


KODAK 


Pictures are everywhere. Anybody can make them and everybody enjoys them. And the travel 
pictures are by no means the only ones that are worth while. There is a wealth of photographic 


subjects in and about every home. 


Daylight all the way by the Kodak System. Loading, unloading, developing, printing—all without a dark-room. 


Kodaks, $5.00 to $108.00. Brownies, $1.00 to $12.00 


EASTMAN KODAK CO. 
ROCHESTER, N. Y., The Kodak City 


Catalogue at the dealers or by mail 
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